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Water Pitcher Made by L. Biller, Augsburg, in 1698; in the Collection of the Former 
German Emperor 





F f D519 
<5 
VON DER LUHE & HANNE.N.Y. 














DO WHT OWT OG WWF OD TWF DWM OMFS DYWEO GWOT WWFOOWFOO WWF OOWWF OOD 




















GOOD HOUSEKEEPING 








ws Ses %, 
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ANOTHER example of the Gorham Master 
Craftsman’s artistry—regal in its simplicity, 
delicate of ornamentation. Your jeweler 
will gladly show this design and other 
beautiful Gorham pieces. 


GORHAM 


PROVIDENCE NEW YORK 





regal beauty 


B. W. Vickary, for 25 
years a Gorham 
Master Craftoman, en- 
graving a King Albert 


tea pot 


KING ALBERT 
PATTERN 
Tea spoons 6 for $9.50 
Dessert knives 6 for 20.00 
Dessert forks 6 for 20,00 


tAMERICA'S LEADING SILVERSMITHS FOR OVER 90 YEARS 
t . 


3% For the June issues of 
ARTS ‘AND DECORATIONS HOUSE BEAUTIFUL 
LIFE 
COUNTRY LIFE TIME 


WORLD TRAVELER 


—and in forty leading newspapers 


May 31st 


THE GORHAM COMPANY 
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The New Summer-Time Jewelry 








By Isabelle M. Archer 

















MONG the newest jewels are pieces de- 
signed especially to follow the lead of 
costume fashions as well as other distinct 
groups patterned of the styles of their own 
to meet the demands of the moment. 
The new jewels for the Summer repeat the 
details of the costume fashions in two ways 


jewelry set for daytime wear which shows 
the leaning toward the peasant style in color 
as well as pattern; the evening parure of 
pearls or diamonds and colored gems and 
the sport group with its gem stones, cut extra 
large and mounted in gold as well as plati- 
num, 





Fic. 1—NEW 


—they keep two-toned coloring and they use 
the lengthened line wherever it is expedient. 
The new jewels of independent style are re- 
plicas of the antique or they take after the 
European peasant jewelry in their patterning. 
The overlaid design is another theme seen in 
these jewels which have to be planned with- 
out direct reference to modish costumes. 
These various designs, colorings and forms 
will be seen throughout the long list of new 
pieces following in each instance the par- 
ticular technique demanded by the jewels. 
Finger rings, for instance, will set a large 
oddly cut gem in the decorative shank, ear- 
rings use the new length of line in their 
contour, hair ornaments follow the coif mode 
and bracelets add the richness of encrustra- 
tion to their patterns. 

According to the modern method, jewels 
must be conceded in blending sets or match- 
ing parures, but this grouping will do only 
when the general form is considered. For 
further detail it is necessary to examine each 
jewel separately. These parures may be 
divided into three general classes. The 


In the first illustration 1 have given some 
examples of this new designing after the 
peasant style. It is this style that is most 
conspicuous for daytime wear. The gems 
are most regular in round, oblong or square 
shapes when they are inlaid in the jewel base, 
or encrusted above its surface. They keep, 
too, very nearly to the broad pear shape, the 
round drop or the faceted triangle when there 
are pendant gems hanging from the main 
section of the jewel. 

Cameos are used for brooches, lockets, 
bracelet-clocks, earring pendants and as 
motiffs on the utility pieces. The favored 
gems are sapphires, emeralds and topazes, 
and among the gem stones, peridots, garnets, 
tourmalines and beryls. The amounts of 
materials are tinted gold and dull finished 
platinum. This platinum is given a deep 
gray color and sometimes it is inlaid with 
gold sections to surround the brown or yel- 
low tinted gems. This is the new jewelry 
style that will be used during the Summer 
and early Fall months as an accompaniment 
to the colorful silks and chiffons, just com- 





ing over from France. They will also look 
exceedingly well against the solid white or 
all black ground afforded by the use of 
white cloth and crépes and in the black 
satins of the smartest ensembles. 

The pearl parures for evening wear have 
added colored gems to their make-up, and 
these colors are chosen according to the tint 
of the gown or to blend with the gown’s 
scant trimming. When the gown tone gives 
the lead for the color the gems take a 
darker tone, but when the trimming is to be 
repeated in the gems then the colors are 
chosen to match in exact tint and intensity. 

The second illustration gives an idea of 





MOTIFS IN JEWELRY DESIGNED AFTER THE PEASANT STYLE 


these new pearl jewels in the two pieces 
chosen to be worn together where loops and 
fringes of pearls are entwined to make a 
pendant on the fillet for the hair and a 
plaque for the necklace. In these two de- 
signs the colored gems may be emeralds, 
topazes, peridots, or black opals, or they may 
be a combination of two of these jewels to 
give the two toned effect that is often the 
best arrangement to combine with the daintily 
tinted chiffons of the newest evening gowns. 

The sport parure differs in material, color 
and gem setting from either of the other two 
groups of jewels. For these pieces the 
mounting is a frosted platinum or a polished 
gold. The opaque gem stones are preferred 
to any other gem setting for the jewels ap- 
propriate for wear in the daytime with the 
strictly sport costume or with the tailored 
outfit for the Avenue. The sport group 
shows a preference for the paler tinted stones, 
while for the tailored jewels, the more vivid 
hues of jasper, coral malachite and tur- 
quoise are chosen. 

The new earrings hold special significance 
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STERN BROS.6CO, 


Cutters and Importers of of 


DIAMONDS 


2 WEST 46th ST. 
Telephone + “Bryant 3925 
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DIAMOND CUTTING WORKS 
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with the incoming jewels, for they reflect 
in all their details the smartest items among 
all other jewels. These fascinating pendants 
show the use of the opaque stones in carved 
form after the style of the third pattern 
shown in Fig. 3, or they encrust the plaque 
as in the sixth pattern. The antique or peas- 
ant model is seen here in all its glory of 
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Fic. 2—PEARLS WITH COLORED JEWELS 


color and carved open-work design; pearls 
are used in fringes and tassels to give the 
hue much desired effect of graceful move- 
ment to these jewels. The new cuttings of 
the gems and the transparent gem stones are 
seen in these new earrings to the very best 
advantage. And the colorings of these little 
jewels take in every modish arrangement to 
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be seen through the next six months in the 
jewelry world. 

The latest finger rings take as their -prin- 
cipal motiffs the large solitaire gem which 
is flanked on either side with smaller gems 
to contrast in color and very often in texture 
with this main large gem. The wedding ring 
is more ornamental than ever before with 
gems encircling the whole ring or hand carv- 
ing and even piercing to take the place of the 
old plain gold band. 


The newest of these carvings shows the 
design ranging from side to side over the 
convex surface of the ring doing without the 
usual edging of bevelled or beaded platinum 
or gold. Where the piercing is used the 
edged gem is raised to a rounded surface and 
the piercing shows only at the center all way 
around the band. 


There is a decided tendency to have the 
finger rings reach from knuckle to knuckle 
but grouped on only one or, at the most, on 
two of the fingers. This gives to the hand 
a more graceful appearance than can be ob- 
tained by a line of jewels crossing the hand, 
as they do when rings are placed on each 
finger. This idea is strictly new, and it is 
one that will be emphasized throughout the 
coming months and enlarged upon without a 
doubt in the design of the finger rings for 
Fall and Winter wear. It will lead to the 
design of finger rings that are elongated in 
form and highly encrusted with gems. 

Bracelets have added width to their designs 
and richness of pattern to their encrusted 
gem settings. Where pearls make the en- 
tire bracelet the string of pearls comes now 
in a double row with lines of pearls between. 
This makes a trellis work of pearls, and for 
added decoration there is a bossit of pearls 
finished in a fringe of pearl loops. 

These fringes, loops and tassels appear on 
all pearl jewels, and they make a style motiff 
on hair ornaments, necklaces and earrings as 
well as on these wide bracelets and armlets. 
The encrusted bracelet pattern shows a three- 








tier design where the bracelet #tself makes 
the first round of gems and 
plaque are a series of smaller added motiffs 
which make the second tier, which is topped 
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Fic. 3—THE LATEST EAR PENDANTS SHOWING MANY VARIATIONS IN DESIGN 
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Style 168 


Three strands of tiny REGENT PEARLS 
(fourteen, sixteen and eighteen inches 
in length) abruptly graduated. Dainty 
pearl clasp; grey leatherette case. Es- 
pecially appropriate for the school-girl. 


$| 25 


Subject to Jewelers’ Circular Key 











Are you selling the kind of novelty pearls that 


your customers that you will make good if 
pearls bought in your store prove unsatisfac- 


tory > 


ALBERT LORSCH & CO,inc 


ff 
REG.US. PAT. OFF. Cc 7/7 


Novelties of GUARANTEED Quality 


You can do just that if you sell REGENT 
you can personally guarantee? Do you tell PEARL Novelties. They bear the unqualified 


REGENT PEARLS are obtainable in staple as well as nov- 
elty styles. In both classes their quality is exceptionally 
fine. Dealers are liberally supplied with printed literature, 
window and counter display materials, cuts for local news- 
paper advertising and the like. Write for samples and 
prices—also for particulars about our current 


Pearls-for-Birthdays campaign 


See Your Main Offices and Salesrooms: Lorsch Bldg. PACIFIC COAST: 


LEE & KIERSKI 


San Francisco, Cal. 


35-39 MaIpDEN LANE, NEW YorRK 704 Market. Street 
Jobber— 


Uptown Salesrooms: 


542 South Broadway 


Los Angeles, Cal : 

OR SEE US 24-26 West 36th St. aamaaae . 
Branch Office: 131 Washington St. P. W, ELLIS & CO., LTD. = 

a 31-37 Wellington St., East = 

Providence, R. I. Toronto, Ontario 2 
TT nc allo 


MUNN HLL 





guarantee of one of the oldest and best-known 
houses in the jewelry trade—a house whose = 
word is as good as its bond. = 
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off in turn with still another gem or gem 
clusters. r: 

Delightful in their variety and typical in 
their patterning are the newest hair orna- 
ments and their blending earrings and neck- 
laces. In the illustration, Fig. 4, page 47, are 
shown some of these new hair jewels worn 
appropriately on some of the newest coiffure 
modes. At the top of the little sketch is 
shown the newest coronet jewel with ear- 
rings and necklace to match. It is among 
the most formal of all the hair ornaments, 
and it is worn in a new way—far back on 
the hair instead of close over the brow, as 
is was formally placed. 

Indeed, few of these new hair ornaments 
are worn low over the forehead, even the 
bandeaux being placed as it is shown in the 
illustration where the straight cut bangs of 
hair show below the row of pearls. Prac- 
tically the only hair ornament to be set low 
on the forehead is the cap-like jewel that is 
a mass of gems on a trellis of fine platinum 
wire. This exceeding elaborate jewel is 
made with two tassels which hang down to 
the shoulders just behind the ear on either 
side of the head. It is a jewel readily copied 
in other than precious materials, and it be- 
comes very much abbreviated when it is car- 
ried out in diamonds and pearls. 

For the bobbed hair there has been a spe- 
cially designed ornament for the back of the 
head and for use just above the curled locks 
on either side above the ears. These jewels 
are after the manner of barrettes, and they 
are finished with the modish tassels or left 
plain as desired. 

Among the foregoing descriptions of the 
new jewelry designs are many tints of fash- 
ions yet to come into prominence among 
jewels that are now being worn. These are 
the very latest conceptions in platinum and 
fine gems. They are forerunners of jewelry 
fashions for the early Fall. 








Imports of Platinum and Allied Metals 
During February 
Wasutncton, D. C, April 30.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during February, indicate that 
the value of iridium brought in during that 
time was $19,582, while osmium and osmi- 
ridium imported amounted to 601 troy ounces 
valued at $70,045. The rhodium and 
ruthenium received here from other countries 
was worth $9,855, while the value of palla- 
dium brought into this country amounted to 
469 troy ounces worth $26,997. The value 
of unmanufactured platinum brought here 
was $484,057. 
The figures showing the imports by coun- 
tries are as follows: 
Unman- 
ufactured 
Platinum 


Countries Oz. Troy 
SN tera sate GRBs Daiers DDGereK 101 
LMI. 6 becs om cee Wate 4ue0ne 4ze 
REN soe soe tec ksecwas ee we pa 653 
URE AMG GOM oii. asos.60000.00 40% 1,427 
CE eer o iiss wa ews ates oeardes 56 
RIES eee sia as a eeea cee neeom * 777 
SNNEN pS soa tateee ks vaceenes 1,981 
NORM ica No och iG aio: Gre ai avotig b:via otewssce 24 
EM SOONER i co.50.0 oi0e oes 0.600% 

(re 5,019 


OUNEA VAIN 6k 00d 5 x5:06-000'8% $484,057 
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Program for 18th Annual Convention of National Whole-— 
sale Jewelers’ Association, May 25, 26 and 27 at 
the Edgewater Beach Hotel, Chicago 


q 














PHILADELPHIA, Pa., April 29.—The pro- 
gram for the 18th annual convention of the 
National Wholesale Jewelers’ Association, 
which is to be held at the Edgewater Beach 
Hotel, May 25, 26 and 27, has been pre- 
pared. Many interesting addresses and dis- 
cussions are scheduled. The program as 
submitted. does not include some features 
where definite arrangements had not been 
made to date. Full information regarding 
the entertainment features can be obtained 
from G. V. Dickinson of the Elgin National 
Watch Co., chairman of the committee, and 
as to the exhibits from W. M. Dewey, man- 
ager of the hotel. The program follows: 


Monday, May 25th 
8:30 to 10:30 a. M. 
Opening remarks by President Cooper. 
America. 
Annual address of President William R. Cooper. 
Report of Secretary—George A. Fernley. 
Discussion of this report. 
Appointment of nominating committee. 
Discussion: Presient and _ prospective conditions 
by manufacturers and wholesalers. 
Announcement hy entertainment committee—G. V. 
Dickinson, chairman. 
Adjournment, 12:45 p. M. 


Registration. 





MONDAY AFTERNOON, 2:15 Pr. iM. 
Discussion: Report of the secretary. 
Report of Research Bureau on overhead expenses: 
(a) Suggestions as to methods of decreasing ex- 
penses. 
(b) Compensation of salesmen. 
Discussion: Methods of keeping stock records. 
Discussion: Insurance situation. 
Remarks by Fred Goddard, Secretary Jewelers’ 
Safety Fund Society. 
Remarks: The work of the Jewelers’ Security Al- 
liance—J. H. Noyes. 
Remarks: The jewelry industry and Lloyds. 
EXECUTIVE SESSION 
Discussion: What steps can be taken to place 
the insurance situation on a more satisfactory 
basis. 
Question Box. 
Adjournment, 4:30 Pp. mM. 


Tuesday, May 26, 10:30 A. M. 

Discussion: Publicity Movement—P. J. Coffey, J. 
A. & P. W. Granberry, Newark, N. J. 

Discussion: Assistance rendered by the association 
in the collection of delinquent accounts—T. James 
Fernley, advisory secretary. 

Discussion: The present status of resale prices: 
(a) Can a manufacturer enforce suggested re- 

sale prices? 

(b) If so by what means? 

Report of Committee on Ethics—H. W. Burdick, H. 
W. Burdick Co., Cleveland, Ohio. 

Discussion: What is the wholesale jeweler ?—Wil- 
lard A. Phillips, George Phillips Co., Scranton, 
Pa. 


Rhodium and 
Palladium Ruthenium 


Osmium and 


Tridivim Osmiridium 








Oz. Troy Oz. Troy Oz. Troy Oz. Troy 

86 74 
150 

i) 284 400 175 

69 

93 

146 601 469 175 

$19,582 $70,045 $26,997 $9,855 





Discussion: Terms and cash discount of manufac- 
turer to wholesaler: 

(a) Would it be desirable for the manufacturers 
of jewelry to have uniform terms? 
(President Cooper will call upon active and 
associate members for an expression of opin- 
ion on this topic). 

Discussion: Should not manufacturers prepay ex- 
press charges on shipments even though it is nec- 
essary for them to secure a higher price. 

Question Box. 

Adjournment, 12:45 p, M. 


TUESDAY AFTERNOON, 2:15 P. M. 


Discussion: Silverware. 
Discussion: Clocks. 
Discussion: Watches. 
Discussion: Diamonds. 


Question Box. 
Adjournment, 4:30 p. M. 


Wednesday, May 27, 10:30 A. M. 
Opening remarks by President Cooper. 

Response on behalf of the American National Re- 
tail Jewelers’ Association—Conrad J. Broth- 
erly, president, Newark, N. J. 

Discussion: The Excise Tax situation—Ralph Roes- 
sler, chairman the Excise Tax Committee, Na- 
tional Retail Jewelers’ Association, Marion, Ind. 

Discussion: Conditions surrounding the sale of 
watches at the present time, 

Discussion: Co-operation between the 
wholesaler and manufacturer. 

Question Box. 

Adjournment, 12:45 Pp. Mm. 

WEDNESDAY AFTERNOON, 2:15 P..M. 
Discussion: Revision of catalog discounts, 
Discussion: Factory discounts. 

Unfinished business. 

New Business. 

Expression of preference regarding place of next 
convention. 

Report of Nominating Committee. 

Election of officers. 

Installation of officers. 

Question Box. 

Adjournment, 4:30 Pp, M. 


retailer, 








Mail Exports of Jewelry and Allied Lines 
During 1924 


WasHINGTON, D. C., April 30.—Mail ex- 
ports of jewelry and gold manufactures 
totaled $1,117,620 and watches and parts of 
watches $708,495 last year, according to a 
tabulation made by the Commerce Depart- 
ment with the co-operation of the Post 
Office Department. The totals include only 
wholesale trade by parcel post. 

Optical goods were exported by parcel 
post to the value of $1,519,925. Fountain 
pens totaled $784,185 in value. Specialties 
formed the bulk of the parcel post ,trade, 
export declarations showing false teeth, 
needles, toys, fountain pens, pencils, watches, 
novelties, jewelry and clocks being shipped. 

The total for all commodities for the year 
was $21,419,540. Wearing apparel comprised 
the largest individual items. 








The largest watch in the world ticks by 
the side of the smallest in one of the front 
windows of the Bigelow-Kennard & Co. 
store, Boston, Mass. In every detail the big 
fellow,.one foot, five inches in diameter, is 
an exact replica of a regular Waltham 
watch. The tiny fellow is the smallest Wal- 
tham watch .made and is smaller than a 
dime. It cost’ thousands of dollars to make 
these two watches. 








; 
j 
' 
; 
| 






































































Helen Lee Worthing 
dikes to wear her 
pearl strand thus 


While still another 
actress winds pearls 
in her dark hair 


Full Page Deltah Pearl 


Gilda Gray, dancer, 
winds strings of pearls 
eround her white wrist 
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means to the fashionables of Paris and the Con- 
tinent the ultimate in quality and distinction. 


Now every woman in America, who is super- 
careful in choosing her adornments, may experi- 
ence the pride of wearing beautiful Deltah 
Pearls, the creation of L. Heller & Son, Inc., 
famous for generations in Paris, Geneva and 
New York for rubies, sapphires and pearls. 


Deltah Pearls are faithful replicas of costly 
Originals, selected and matched with the same 


care which distinguishes Orientals, yet their 
price is astonishingly low. 


But please do not confuse them with ordinary 
**pearl beads.’’ Deltah Pearls are masterpieces of 
the jeweler’s art, solovely, sonatural that only an 
expertcan distinguish them from costly Orientals. 


Deltah Pearls may be had at the shops of leading 
jewelers throughout the United States and 
Canzda—prices $10 to $300, with jeweled clasps 
in gold or platinum, beautifully encased. 


L. Heiter & Son, INc., 358 Fifth Avenue, New York City 


leasing Perris” by 
Anoe Archbald, the noted 
style authority. 


Cita 


In Paris— 
the Deltah Establishment, 
40 Rue Latbtte 


A well-known actress 
has invented this 
fashion for herself 


The Above 


Appears In 
SATURDAY EVENING POST— MAY 16 


Paris is wearing a 
three-strand Pearl 
Necklace gracefully 
clasped in the front 


The smart bride 
JSastens her filmy 
ocil with pearls 


PNehvcustieeste ets 
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To make more money in Pearls, tie up by 
window display to this exceptional publicity 
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The News from England 











Expensive Jewelry Being Worn With Present Dress Fashions—Trade Conditions 
in Sheffield—Jeweled Cigarette Holders—Big Diamond Robbery in 
London—Birmingham Medal Trade 














Lonpon, April 25.—Restraint appears to 
be the keynote in present jewelry fashions, 
although how long this is likely to continue 
is, of course, hard to say. Jewelry styles, 
depending as they do this side quite a lot on 
dress fashions, fluctuate with the same regu- 
larity and suddenness. The ‘fact that the 
present dress styles do not unduly encour- 
age the use of a lot of decorative jewelry 
this Spring, may account for the restraint 
in design and size. The jewelry trade, nat- 
urally, is aware that the present fashion is 
but temporary and look for the pendulum to 
swing right over at any time. What jewelry 
is being worn by the fashionable folks during 
this period of undecorative dress styles, is 
good jewelry. When only one or two pieces 
of personal jewelry can be worn under the 
dictum of Dame Fashion, the owner likes 
to wear the real thing. It is when the fash- 
ion entails the presence on neck, brow, arms, 
corsage and fingers of a miniature jewelry 
shop outfit that madam sallies forth in her 
quite excellent imitation diamonds and pearls 
set very finely in platinum, being, in fact, an 
exact replica in appearance of her real gems. 
One may risk the loss of one or two fine 
pieces of genuine jewelry, but when it comes 
to an entire outfit, it is a different matter. 
There are few women in the metropolis here 
today owning really good and valuable gems 
who do not have a replica in artificial stones, 
but set so exquisitely in platinum that only 
the expert can distinguish the difference at 
first glance. The jewelers who get the 
business of imitating their wealthy custom- 
ers’ fine corsage, neck and bracelet pieces 
find it very profitable work, since an imita- 
tion jewelry piece, properly set in first-class 
metal, is worth quite a bit of money. Pearls 
and diamonds come first in this facsimile 
work, although quite a lot of ‘“‘second-set” 
jewelry pieces feature colored gems. 

k ok x 


Sheffield is now getting the seasonal busi- 
ness of the big catering houses, railroads and 
government services, the plate and cutlery 
branch being occupied with some new orders 
that heve just been obtained. Nickel-silver 
spoons and forks constitute the chief feature 
of the new contracts. Some 60,000 of these 
are to be supplied the Admiralty alone. 
Other contracts include several thousand 
table knives, with electro-plated handles, for 
army mess rooms. Steamship lines, railroad 
companies operating Pullman services and 
the leading hotels usually overhaul their 
plate and cutlery equipment in the Spring 
and arrange for new outfits where necessary. 

x * * 


The sale of very long cigarette holders, 
some done in rather valuable media, has for 
two or three years now been a profitable 
side line of many jewelers who number a 
good percentage of women smokers among 
their customers. The gemmed cigarette 
holders have been fashionable among the 
wealthy feminine sthokers and some of these 
models in ivory, platinum and jet, decorated 


with rubies and sapphires and tiny diamonds, 
have sold at startling prices. The new 
smoking suits now appearing in London are 
beautiful things in colored silks. Polo shirt 
blouses and ties to match, collarless jackets, 
short baggy trousers reminiscent of the 
harem, and stockings and headdress com- 
plete—all in ribbed silk of every conceivable 
hue—must match the long cigarette holder 
in style and color. It now remains to be 
seen whether the jewelers’ sales will be 
stimulated as a result. 
x ok Ok 
One of the biggest diamond robberies since 
Max Mayer, the gem dealer here, lost a 
$500,000 necklace some years ago, was re- 
ported to the police over the week-end, more 
than $120,000 worth of uncut diamonds, the 
property of Ernest H. Whitehorn, of Hol- 
born Circus, E. C., being spirited away from 
the office safe in which they were locked over- 
night. One or two finger clews have been 
left by the gem thieves, otherwise the rob- 
bery is of a most baffling nature. The rob- 
bery was discovered by a charwoman when 
she opened up the offices early in the morn- 
ing. Scotland Yard believes the thieves con- 
cealed themselves on the premises during the 
day and that the gem dealer’s movements 
had been followed minutely for weeks. The 
outer office doors were forced with a jimmy. 
Master keys were used to open the safe. 
The safe was locked again after the wallet 
containing the gems—mostly unmounted 
stones—was removed. The Whitehorn of- 
fices are in Ely Place, just off Holborn Cir- 
cus. The “Place” is a private thoroughfare, 
one end being “dead” and the other being 
barred at night by big iron gates securely 
locked. Throughout the night one of the 
old-fashioned London characters—a night 
watchman—patrols the .place, calling out 
“All’s well” at each hour. The watchman 
heard no suspicious sound during his round 
which leads the police to think the thieves 
hid themselves inside the building before the 
gates were closed at night. 
x * x 
Larger diamond dividends are announced 
by the Premier (Transvaal) Diamond Min- 
ing Co., the bulk of whose deferred shares 
are held by De Beers. A dividend of five 
shillings per share (200 per cent.) on de- 
ferred shares compares with that of three 
shillings and ninepence per share in April, 
1924. This is the first dividend for the year, 
which ends in October next. For the whole 
of the preceding year a dividend of 700 per 
cent. was paid by the company. 
x *k Ok 
The Birmingham medallists report that 
medals of the highest artistic excellence are 
being made in Birmingham and that where 
inferior qualities are found, it is due to the 
public insistence of low prices. The manu- 
facturers of good quality medals are keeping 
quite busy. The competition of the Royal 
Mint in this matter of silver, gold and bronze 
medal making is still resented by private en- 
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terprise, but, so far, practically no headway 
has been made in convincing the government 
that the manufacture of medals from pre- 
cious metals should not be confused with the 
manufacture of gold and silver currency. 


* * x 


It is anticipated that the dividend of the 
Anglo-American Corporation of South Afri- 
ca will be ahead of last year’s rate, since the 
annual reports of the subsidiary companies 
reflect general Eastern Rand expansion. 
Most of the subsidiaries report progress and 
anticipated bigger crushings for the current 
year. The Brakpan Mines hope to do 1,000,- 
000 tons this year, against not quite 900,000 
last year, while the West Springs expect to 
do 570,000 tons, against 466,000 last year. 
Springs Mines hope to exceed their 770,000 
tons of last year. On last year’s figures, the 
Anglo-American earned an increased profit 
of some $2,700,000, and distributed some $1,- 
800,000 on a 10 per cent. dividend, so that 
there is nearly $1,000,000 towards a bigger 
dividend. Under its old contracts, Consoli- 
dated Diamond Mines of South-West Africa 
last year sold some $5,300,000 worth of dia- 
monds. This year new contracts, reported 
signed, likely will bring in greater revenue. 
All of which should favorably help the par- 
ent undertaking. 

* %*« x 


A report by the Selukwe Gold Mining and 
Iinance Co. confirms what already has been 
said about the British Canadian Silver Min- 
ing Corporation, one of its shareholdings. 
The balance sheet shows a profit of some 
$3,500 on the past year’s operations and 
shareholdings have been written right down. 
The company holds government stocks and 
cash totaling more than $330,000. The is- 
sued capital in March was around $600,000 
in 50-cent shares. The past year’s opera- 
tions, of course, are no criterion of what the 
future may hold for the company.- 








Secretary Hoover on Prosperity 

Wasurncton, D. C., May 1.—“What is 
prosperity?” asked Secretary Hoover the 
other day when the customary question had 
heen put to him by the press concerning cur- 
rent business conditions. 

“Tt all depends on the way you look at it,” 
he commented. “If you mean that there is 
no considerable unemployment anywhere, 
and that our basic industries are getting 
along very well, then prosperity is ours.” 

Pointing to a map of the United States on 
the wall of his office, the Secretary of Com- 
merce remarked that in a country the size of 
that. conditions may not be uniform in every 
locality, but taking it by and large it is a 
favored nation. 








What has been reported in the New York 
Times as the “oddest Paris painting” at the 
annual salon of the Society of Independent 
Artists, which opened in Paris, recently, 
was made by the American artist, Gerald 
Murphy, of Boston. For the subject of his 
picture, he has chosen a watch. It is shown 
mismantaled, escapement, train wheels, hands, 
dial, regulators, etc., being represented, ac- 
cording to the Paris correspondent of The 
Times, “in a nightmare of geometry and 
mechanics.” 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., April 29, 1925.—The monthly report of the Trade of Canada for Febru- 
ary gives the value of imports for home consumption in the jewelry and allied trades as 


follows: 


S00 ee ee eer eee ee eee 


RCE, SSG as ocd ewinw hens mad ew Ste 


Watch cases and parts thereof, finished 
or unfinished 





Watch actions and movements’ and 
parts thereof, finished or unfinished, 
including winding bars and sleeves... 


Jewelry, n.op.... 


Electro-plated ware and gilt ware, n.o.p. 


Sterling or other silverware, n.o.p...... 





Manufactures of gold and silver, n.o.p.. 


Precious stones and imitations thereof, 
not mounted or set, and pearls and im- 
itations thereof, pierced, split, strung 
or not, but not set or mounted....... 


Diamends, unset 


United 
United 
France 
Germany 
Italy 
Netherlands 
Switzerland 


States 


Other countries .... 


Total 


United 
United 
France 
Germany 
Switzerland 
Other countries 


States 


Total 


United Kingdom ... 


United States 
France 
Switzerland 


Kingdom.... 


Kingdom ... 








Other ccuntries .... 


Total 


United 
United 
France 
Switzerland 
Other countries 


States 


United Kingdom ... 


United States 
Czecho-Slovakia 
PROG: wiwaisic ouxs 
Germany 
Japan 
Other countries 


(ico | ee 
United 
United 
France 
Other countries 


Kingdom 
States 


TOA vieeess 
United 
United States 
Netherlands ..... 
Other countries 
Total 


United Kingdom ... 


United States 
Other countries 


United Kingdom 
United States 
Czecho-Slovakia 
BYANCO: cose wees 
Germany 
VANE? oss0s 080 ee 
Switzerland 
Other countries 


United Kingdom ... 


United States 
Belgium 


France 


Kingdom... . 


Kingdom ... 















































Month Eleven Months 
of February Ending February 
es ciated 
ig eis. | 

1924 1925 1924 1925 
$1,746 $3,736 $27,281 $27,655 
19,970 22,137 325,484 262,455 
. 339 1,332 3,357 16,491 
. 0239 2,976 197,667 184,806 
5 492 989 45,742 18,790 
‘i 177 3,024 431 
153 Asn eateus 3;221 2,338 
152 860 6,032 8,065 
. 34,768 38,030 611,808 521,031 
329 288 3,913 5,526 
‘ 707 802 9,369 14,584 
‘ 278 2,003 1.872 8,341 
, 5,957 2,206 50,290 20,644 
: 5,450 4,672 109,220 143,097 
ve 3,008 1,256 3,169 
« 32728 12,979 167,580 195,355 
79 26 1,290 1,839 
: 6,613 6,299 137,555 116,593 
3 wisatgiatiats iceeretpis 80 1,600 
4,265 6,148 59,007 83,886 
6 pncaanets 1,345 
. 10,957 12,479 197,932 205,263 
158 449 4,334 5,005 
aa 25,030 21,185 350,949 269.874 
i oternes ea Ree 3,432 5,457 
.. 31,056 91,980 682,519 915,841 
renee eee 2,723 872 
-. 56,244 113,614 1,043,957 1,197,049 
5,510 11,513 138,741 168,894 
.- 79,862 60,266 844,171 730,525 
: 28,592 12,782 150,097 158,327 
- 3,530 3,656 55,012 74,069 
‘ia 3,105 7,348 48,968 95,007 
197 191 7,634 7,248 
406 447 15,614 17,162 
121,202 96,203 1,260,237 1,251,232 
8,643 15,500 339,056 408,086 
7,663 11,360 140,375 153,495 
a 145 1,115 3,804 17,949 
104 $24 5,983 6,811 
so  96;555 28,799 488,318 586,341 
4,074 1,659 153,100 127,004 
2,135 2,040 52,807 61,643 
inéetee ee a 4,439 2,848 
45 159 1,401 7,154 
‘a 6,254 3,858 211,747 198,649 
54 693 24,398 9,705 
: 9,885 8,280 95,171 108,242 
1,602 enact 6,576 3,633 
12,035 8,973 126,145 121,580 
ies 1,186 494 65,712 117,001 
.. 14,392 10,139 94,454 77,556 
gis taco 222 1,983 2,289 
‘ 4,285 3,099 117,362 78,297 
a 449 1,585 13,098 13,561 
23 1,562 2,070 57,356 49,312 
’ 26 201 3,396 4,756 
dea 1,589 33,413 
.. 21,900 17,810 354,950 376,185 
41,207 45,682 660,861 620,001 
ec 335 3,898 5,206 13,291 
aid 884 92,671 661,160 596,284 
Saws ree 16,371 20,905 
«- 55,013 97,323 677.557 664,509 
bbizered errr 249 32,427 
-» 97,439 239,484 2,021,404 1,947,417 
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Factory “C” of International Silver Co. to 
Have Interesting Exhibit During 
Bridgeport Progress Week 


BripcEporT, Conn., April 29.—Bridgeport, 
Conn., not content with being known the 
world around for its diversified manufac- 
tures, is setting aside the week of May 30- 
June 6 for visualizing itself to itself and to 
outside visitors in a very comprehensive 
program depicting the growth of the city and 
its institutions. During the past 50 years 
Bridgeport has added an average of 49 per 
cent. to its population each 10 years and 
has multiplied itself more than 23 times in 
wealth. It has grown from a town of 1,800 
people to a city of more than 150,000 
population. In 1875 its grand list showed 
its wealth to be estimated at $12,000,000. 
Today it is over $257,000,000. 

The Exposition, known as “Progress 
Week,” will give as complete a picture as 
it is possible to stage under one huge tent 
of concrete examples of the manufactures 
and other assets which go to make up 
Bridgeport’s wealth. It will not only give 
visitors an illuminating cross section of the 
reasons why the “Made in Bridgeport” label 
is to be found everywhere, but will give the 
city’s own people a chance to see their com- 
munity as a whole, such as is seldom 
accorded to any city. “What do you sell 
that sells Bridgeport?” is a question that 
will be answered in the most interesting and 
graphic way to inquiring citizens and out- 
siders alike. 

Factory “C” of the International Silver 
Co., successors to the Holmes & Edwards 
Silver Co., will display during the Progress 
Week of the Exposition a very interesting 
exhibit of designs created in its factory from 
the days when it first started in the City 
of Bridgeport as a small manufacturing 
plant, and its exhibit will also show the 
progress this line has made and the develop- 
ment of its manufacturing methods. 

The 443 local manufacturing plants, 
which turn out more than 5,000 products, 
give unlimited scope for diversified displays, 
which will be staged with professional skill 
for artistic and dramatic effects. It is 
aimed to make Bridgeport “Progress Week” 
stand out in the annals of industrial New 
England. Not only locally manufactured 
products but the wares of local merchants, 
the demonstrations of banks, public utilities, 
city departments, civic, social and other 
organizations will make this the most com- 
prehensive effort to picture the community 
life of a city in all its aspects that has 
ever been attempted in New England. 

The Chamber of Commerce is promoting 
this exposition, aided by 36 civic, social, 
professional business organizations of the 
city. Committees include 400 prominent 
men in all walks of the community life. 

The profits realized from “Progress 
Week” are to be devoted to the establish- 
ment of an Industrial Bureau, to bring de- 
sirable new industries to Bridgeport. 








Claude S. Bennett, Atlanta retail jeweler, 
was re-elected president of the Atlanta Dis- 
trict of the Epworth League at its regular 
meeting there recently. This is the second 
time that Mr. Bennett has been elected 
president of the Atlanta district of the Ep- 
worth League, having served in that capacity 
during the past year. 
























































THE JEWELERS’ CIRCULAR May 6, 1925 
Contin Shipment 
* * 
Direct From the Mines 
"iba anigennane for Black Opals have 
been very frequent of late and we 
are pleased to see that this fascinating 
gem with its varying reds, greens and 
blues is again coming into favor after 
a lapse of several years. 
The shipment mentioned in our ad- 
vertisement of April 8th, has been 
completed and forwarded to us here 
and we now have a supply of these 
stones to satisfy all requirements. 

GEM SAPPHIRES STAR RUBIES 
GEM EMERALDS CALIBRE SAPPHIRES 
GEM RUBIES CALIBRE EMERALDS 
STAR SAPPHIRES CALIBRE RUBIES 
BRACELET RANGES 
ALBERT RAMSAY & CO. 

2 WEST 47TH STREET 
NEW YORK 
LONDON OFFICES: a FACTORIES: 
4-5 Holborn Circus Bryant 53958 10 Dyers Buildings 
London, E. C. London, E. C. 
INDIA 
Bombay Calcutta Rangoon 
When in London a visit to our London office and factory will be of interest to you. 
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BANDITS IN KANSAS CITY 





Hoid-Up Men and Window Smashers Visit 
Three Establishments and Evade 
the Police 

KaNsAS City, Mo., May 1.—Bandits and 
hold-up men have shown an unusual liking 
for jewelry in Kansas City during the past 
week. Jewelers have been the victims in 
several robberies in which a total of ap- 
proximateiy $3,000 worth of articles was 
obtained. ‘Two of the hold-ups were ex- 
ecuted in the busy period when people were 
on their way to business and almost no at- 
tention was attracted to the operations. 

The first victims were the Bingaman Op- 

tical Co., 1305 Main St., which is a combina- 
tion jewelry and optical company, where 
about $600 to $700 worth of booty wa: 
Joseph I. Owens, an optometrist with the 
singaman company, arrived at the store 
shortly before 8 o’clock in the morning c- 
April 24, to open the shop for the day. A 
young man was waiting at the door of the 
place and when Mr. Owens unlocked the 
door followed the latter into the shop, pro- 
duced a revolver and ordered the optometrist 
to stand back of the counter and present a 
natural appearance while he, the bandit, 
leisurely made his selections of the goods 
to be taken. 

“Smile a little, so we won't arouse any 
suspicion outside,” the robber ordered as 
he began looking over the articles in the safe 
and in the showcases. 

The young man coolly went over the vari- 
ous rings and other articles, discarding all 
the watches but retaining about $175 in gold 
consisting of a number of rare and obsolete 
gold coins which had been collected by J. B. 
Bingaman, the proprietor. The first esti- 
mate of the loss was $1,675, but after a 
check had been made it was discovered that 
at least two of the most valuable articles 
which had been kept in the shop were not 
there when the robber visited. One of the 
articles, a large diamond ring, had been 
carried home by Mr. Bingaman the night 
before the holdup, and another, a large clus- 
ter ring valued at about $1,000, had been 
sent out to a manufacturing jewelry shop 
for repairs and had not been returned, al- 
though the work had been finished the day 
before and the repair company had merely 
failed to return the ring to the Bingaman 
store. 

After the bandit had selected the loot 
which he considered useful, Mr. Owens was 
forced to retire to the rear room of the 
shop and the robber escaped after having 
barricaded the door to Mr. Ownes’ tem- 
porary prison with a large hall clock and a 
barrel. No trace of the bandit has yet been 
discovered in connection with this affair. 

The Bingaman Optical Co. has been in 
business on Main St. for the last 16 years 
or more. No insurance was carried to cover 
the losses, a part of which was a number 
of articles which had been left in the store 
for repair. 


WINDOW SMASHER VISITS CRAVEN’S DIAMOND 
SHOP 


On the following day, April 25, at about 
3:45 a. M., a negro was seen to approach 
Craven’s Diamond Shop, 11th St. at Main 
St., and throw a brick wrapped in news- 
paper through the plate glass show window. 

A watchman on duty in Harzfeld’s Pa- 
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risian Cloak Co., which is directly opposite 
from the Craven shop, saw the negro bandit 
smash the window, obtain the loot and dis- 
appear. Just as the glass from the window 
clattered to the street, a motor car in which 
there were several persons, both men and 
women, returning from a dance at Excelsior 
Springs, Mo., turned into 11th St. from Main 
St. The occupants of the car saw what was 
going on and made an attempt to run the 
bandit down as he ran across the street 
carrying the stolen articles, but the negro 
made an attempt to draw his revolver and 
was allowed to escape because of the women 
in the car. 

C. S. Craven, the proprietor, and M. L. 
Strauss, decorator and display man for the 
diamond shop, have estimated the total loss, 
consisting principally of diamond pendants, 
rings, watches and bracelet attachments, at 
approximately $800. Mr. Strauss, however, 
is of the opinion that the negro probably 
only got a part of the goods which were in 
the window, because he was interrupted in 
his operations. 

No clues as to the identity of the bandit 
have yet been discovered and none of the 
articles recovered, although Craven’s Dia- 
mond Shop had insurance to cover all loss 
above $175, the latter amount being lost in 
any case of robbery. 


HOLDUP MAN ROBS MIDWEST JEWELRY CO. 


At about 8 o’clock on the same morning, 
the Midwest Jewelry Co. at 121914 Main St., 
was victimized, losing about $1,000 in dia- 
monds. 

Mr. and Mrs. Louis Dean, the proprietors 
of the shop, had just opened for the day’s 
business a few minutes before, when a 
young man of about 23 years, apparently the 
same who -had held up the Bingaman Op- 
tical Co. the morning previous, stepped into 
the rear door of the store, which was open. 
The store is being remodeled and decorated 
and the carpenters were expected to arrive 
at any moment to rush through the work on 
the shop. Mr. Dean had requested that an 
additional carpenter be sent to him so that 
no time would be lost in completing the 
repairs, and, consequently, was not in the 
least suspicious when the young man came 
into the rear of the shop. 

‘Looks as though you will need some help 
here, won’t you?” queried the visitor. 

Mr. Dean, being pleased that, as he 
thought, more help had arrived, asked him 
to come into the store. The young man lid 
so, but produced a revolver and ordered the 
jeweler to open the safe, which had not been 
unlocked when the store was opened. “We 
are poor; why don’t you pick on some of 
these rich men here?” asked Mrs. Dean. 
But the bandit replied that he was very 
hard up now and needed all that he could 
possibly get. 

The revolver was held in the bandit’s hand 
during all the 10 minutes which he took to 
examine and select the articles wanted, but 
according to Mr. Dean it was never trained 
directly upon either him or Mrs. Dean at 
any time. The man was very cool and 
pleasant while he tore the tags from rings 
and other articles and threw the tags upon 
the floor. He ignored all the watches and 
did not take two one-dollar bills which were 
in the safe. When the bandit had finished 
with his leisurely selections and had turned 
toward the rear door, he turned and said 
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with a smile, “Well, you have a very nice 
little place here.” 

He left through the back door to the alley 
in the rear of the shop, where he had arrived 
a few minutes before in a motor car carry- 
ing a Texas license tag. This car was aban- 
doned, however, the robber going up the 
alley to 13th St. Here, he is said to have 
commandeered another car which was going 
east and no trace of him has since been: 
found. 

The Texas motor car was found to have 
heen stolen from a garage in the city and 
the tourist who owned it was forced to spend 
the greater part of the day in recovering it’ 
with the help of the local police depart- 
ment. 

Bloodhounds were brought to the store by 
the police and put on the scent, but it was 
an unsuccessful attempt to follow the trail 
of the bandit. 

No burglary insurance had been held by 
the Midwest company on the goods stolen, 
but Mr. Dean said, “I am certain, in my 
own mind, that he will be caught, for he is 
too cool—he will pull another ‘job’ before 
many days, or some of the goods may come 
to light. But he is a handsome fellow and 
he is no novice in the holdup game. He is 
young but he knows his ‘stuff’ and has an 
iron nerve.” 

Mrs. Dean went through the police pho- 
tographs, but it is not yet known whether 
the bandit’s photo appears in the records of 
the local police, or not. She said that the 
young man was well dressed in a dark, pin- 
striped suit, a knitted vest, a light cap and 
a blue madras shirt, and that he is dark com- 
plexion, with two moles or pimples on his 
right cheek and one upon his chin. The 
description tallies with that of the bandit 
who held up the Bingaman Optical Co., ac- 
cording to the police. 








In manufacturing industries where sharp 
visual examinations are necessary to gauge 
the progress of precision work during man- 
ufacture and after completion, difficulties 
have been experienced in exercising careful 
control, due to the absence of suitable equip- 
ment. With the introduction of a new in- 
strument, the binocular stereo-magnifier, de- 
signed to overcome the handicap under which 
many plants have been laboring, the diffi- 
culties of this kind are eliminated. Me- 
chanics and machinists at lathes and other: 
tools where eyestrain and fatigue result from 
the smallness of the product to be examined, 
will find that the new instrument permits 
examinations in a reliable manner. Even the 
minutest parts can be inspected and technical 
details controlled as well as smallest units 
adjusted as to their relative positions. The 
instrument produces a stereoscopic image 
which shows the object under examination in 
plastic relief, sharper and clearer than can 
ever be attained by the naked eye. It is 
furnished for use with a variety of different 
stands to suit each particular requirement 
and since the prism body can readily be in- 
terchanged with any stand offered, a saving 
in cost of installation results. FE. Leitz, Inc., 
60 E. 10th St., New York, handle the eauip- 
ment, which permits a magnification from 
3.5 to 30 diameters, which is sufficient for 
practically all calibrations ard control work 
of both the finished and _ semi-finished 
products. 
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Duty on Jade Bracelets 











General Appraisers Decide They Must Be Classified as Jewelry at 80 Per Cent 
and Not as Semi-Precious Stones at 20 Per Cent 














An article of jewelry when fashioned 
completely from precious or semi-precious 
stones has been held to be dutiable under the 
jewelry paragraph (1428) of the Tariff Act 
of 1922, and not as a semi-precious stone cut 
but not set, suitable for use in the manu- 
facture of jewelry, at 20 per cent, as pro- 
vided for in Par. 1429 of the same Act. As 
recently noted this was the opinion of the 
Soard of General Appraisers in a decision 
handed down April 19 on the protest of 
Ignaz Strauss & Co., against a ruling of the 
Collector at New York as to the duty on a 
carved jade bracelet which the importers 
contended should have been assessed for 
duty as a semi-precious stone. 

The case came before Board 1 comprising 
General Appraisers McClelland, Sullivan 
and Brown and the opinion. of the Board is 
written by General Appraiser Sullivan, who 
said: 

Suxtiivan, General Appraiser: We are without 
samples of this merchandise, but counsel have stipu- 
lated that the appraiser if called would testify that 
it was in fact a carved jade bracelet. The mer- 
chandise is on the first of the two invoices’ covered 
by the entry and is the last item on page 2 thereof, 
described as ‘‘l piece jade circles,” under which 
is written in pencil “Carved jade bracelet.” It 
is evidently valuable, as the invoice price is 35 
dollars Hongkong currency, or about $19 in United 
States currency. We are without evidence as to 
whether cr not there is any metal in this bracelet. 

This merchandise was assessed with duty under 
the following provision of the tariff act of 1922: 


“Par. 1428. Jewelry, commonly er comme:- 
cially so knewn, finished or unfinished, of 
whatever material composed, valued above 20 
cents per dozen pieces, 8&0 per cent ad 
valorem; si 


The protest claims— 
“Said merchandise is not dutiable as assessed. 
It is dutiable at only 20 per cent under the 
third or fourth clause of paragraph 1429 or 
at 30 per cent or 40 per cent under paragraph 
214, or at 50 per cent under paragraph 233.” 


The third and fourth clauses of paragraph 1429 
are as follows: 

* * * diamonds, coral, rubies, cameos, and 
other precious stones and semi-precions stones, 
cut but not set, and suitable for use in the 
manufacture of jewelry, 2G per centum ad val- 
crem; imitation precious stones, cut or faceted, 
imitation semi-precious stones, faceted, imita- 
tion half pearls and hollow or filled pearls of 
all shapes, without hole or with hole partly 
through only, 20 per centum ad valorem; * * * 


Paragraph 214 covers, among other things, ar- 
ticles composed of earthy or mineral substances, 
not specially provided for, the rates of duty being 
30 per cent ad valorem if not decorated, and 40 
per cent if decorated. 

Paragraph 233 covers, among other things, ar- 
ticles composed wholly or in chief value of semi- 
precious stones, “except such as are cut into 
shapes and forms fitting them expressly for use 
in the construction of jewelry, not specially pro- 
vided for,” the rate therefor being 50 per cent ad 
valorem. 

We have the following facts to guide us in classi 
fying this merchandise: (1) The fact that this is 
jewelry, which arises from the uncontradicted action 
of the collector in classifying it as such; (2) the 
admitted fact that it is a carved jade bracelet; (3) 
the fact that it is worth considerably more than 
20 cents per dozen pieces; (4) the fact that iade 
is a semi-precious stone and so held by the Loard 
(O. F. Robert’s case, Abstract 47930; C. Solomon, 
Jr.’s case, G. A. 6884, T. D. 29624, 17 Treas. Dec. 
226). 





The following authorities seem to sustain the 
collector’s action in this case: American Bead Co. v. 
United States (7 Ct. Cust. Appls. 18; T. D. 
36259), where the court said, at page 29: 


“Undoubtedly, therefore, the common accepta- 
tion of jewelry readily refers the mind to ar- 
ticles made from the precious metals and stones 
and imitations thereof—” 

and C. Chaunard’s case, Abstract 46412 (44 Treas. 
Dec. 453), where we held onyx bracelets—onyx be- 
ing a precious stone—dutiable as jewelry under 
paragraph 1428. 

This record is ample authority to show that the 
bracelet is entirely finished, does not require any 
additional work to fit it for use, and is not manipu- 
lated in any way after importation by the addition 
of precious metals or precious stones thereto. If 
this is a fact—and we are without any evidence 
to the contrary—this bracelet does not fall within 
the provisions of paragraph 1429, as it is not snit- 
able for use in the manufacture of jewelry, being 
a complete article in its present condition. 

On this record we are clearly of cpinion that this 
merchandise is jewelry; at least the protestants have 
not shown us to the contrary, either by trade testi- 
mony to contradict the presumption arising from 
the collector’s action or otherwise. 

he protest is overruled. 








Setting an Objective 


sy J. H. TreGor* 


IX cannot do justice to all of the causes 

that occasion commercial failures with- 
out giving some prominence to the lack of 
an objective. So many people undertake 
business as an occupation and not as a vo- 
cation. They merely hope that buying goods 
at one price and selling them at a little 
higher price will give sufficient profit to 
cover expenses and something more. There 
may be no reckoning at all with the many 
emergencies that cross the bows of a busi- 
ness enterprise and may wreck it unless there 
is a good steersman at the wheel. 

I have never discovered a successful per- 
son in any enterprise who did not work 
consistently and courageously toward a 
well-defined objective. 

Our objective may be the pot of gold at 
the foot of the rainbow, but should we have 
pursued the objective with persistence, we 
will have at least learned the value of con- 
sistency. There are so many aimless wan- 
derers in the world that when we meet * 
person with a highly-developed objective, a 
stimulation is felt, and we are confident that 
here is someone who will make a mark in 
the world. 

Don’t undertake anything that will not 
prove a vocation and offer a congenial ob- 
jective. 

Why is it in our own profession of credits 
we meet with undersized people? Merely he- 
cause thev are without a stimulating ob- 
jective. They have not pitched their ideas 
to the proper heights. They have never ur- 
dertaken, perhaps, to appraise what should 
be the reasonable accomplishments of their 
work. They are simply wandering along 
without force or direction. It is regrettab'e 
to run across so many wrecked lives and 

* Executive manager, 
Credit Men. 


National Association of 
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enterprises. merely because they have sailed 
without a compass. 

Fix an objective, and while first expecta- 
tions may be disappointing, yet in the long 
run the worker toward a fixed objective will 
have the better chances of success and he 
will be a credit to his vocation. 








Members of Fox River Valley Jewelers’ 
Club Hold Semi-Annual Meeting 
at Fond du Lac 


Fonp pu Lac, Wis., April 29.—That there 
is every reason to believe that the excise 
tax of five per cent. will be eliminated this 
year was the unanimous opinion of all jewel- 
ers who were present at the semi-annual 
meeting of the Fox River Valley Jewelers’ 
Club, which was held at the Retlaw Hotel, 
this city, last Thursday afternoon. 

Jewelers at the meeting were all confident 
that the tax will be abolished in view of 
the fact that Senator Frank L. Greene, chair- 
man of the Ways and Means Committee of 
the United States Senate, is opposed to all 
so-called “nuisance” taxes and his sentiment 
will consequently have much to do with the 
fate of these taxes. As the law now stands 
an excise tax is levied on all jewelry valued 
at more than $30 and upon al! watches valued 
at more than $60. Previous to last year a 
tax was levied on all jewelry but at that 
time articles priced below the above named 
figures were exempted. The importance of 
keeping all jewelers interested in the aboli- 
tion of the excise tax was stressed at the 
meeting. Only by continued interest and 
effort on the part of all jewelers to keep 
the matter before the congressmen can the 
tax ever be abolished, it was pointed out. 

The meeting of the club was called to 
order at 3 o’clock in the afternoon by J. R. 
Chapman, of Oshkosh, president, and was 
concluded with a dinner at the hotel at 
6 p. M. More than 30 >f the 40. jeweler 
members of the club were present and plans 
for having a large representation at the 
State convention were discussed, 

The club was organized 16 years ago and 
holds two regular meetings and a Summer 
outing each year. Other officers are: Vice- 
president, J. P. Hess, of Fond du Lac; sec- 
retary, A. W. Anderson, of Neenah; and 
treasurer, H. A. Kamps, of Appleton. Mr. 
Hess is also president and Mr. Anderson 
secretary of the State association. 

The next meeting of the Fox River Valley 
Jewelers’ Club will be held at Green Lake, 
Wis., on July 12. It will be in the form 
of a picnic at which a fish fry will be the 
chief feature. The first Fall session will be 
held at Green Bay, Wis., in November. 








The first issue of the Ring Leader, a little 
pamphlet issued by the Jabel Ring Mfg. Co., 
of Newark, N. J., is devoted to the subject 
of “Cheap Jewelry—Its Effect on the Jewel- 
ry Industry,” and contains a number of fun- 
damental facts which should be in the mind 
of every jeweler in this day of price com- 
petition with its effect on lowering quality. 
In fact, not only should it be read by the 
retail jewelers themselves but put into the 
hands of their buyers and employes. While 
the article itself is devoted to the subject of 
rings, the arguments therein contained apply 
to all classes of merchandise that the jeweler 
handles. 
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Takes “Teeth” Out of Proceedings 








Federal Trade Commission Decides to Give No Publicity to Complaints 
Against Unfair Practices Until Decision is Rendered 

















Wasuincton, D. C., May 1—No more 
publicity will be given by the Federal Trade 
Commission to complaints issued against 
business firms for alleged unfair trade prac- 
tices until the case is ready for trial, or case 
is settled by a decision against the defendant. 

It is probable that, under the new rule, the 
Commission will receive fewer applications 
for complaints than in the past. The present 
majority of the Commission holds the view 
that the function of the Commission is cor- 
rective and not punitive, and that punish- 
ment, where deserved, should be meted out 
by the courts. 

In the future no public announcement will 
be made by the Commission of the issuance 
of a complaint. When the respondent has 
tiled answer to the charges alleged, both the 
complaint and answer will be open to the 
public for inspection under rules to be laid 
down by the secretary of the Commission. 
Thereafter the proceedings in the case will 
be public, except in cases that are settled 
without formal complaint and without trial. 

Commissioner Huston Thompson dissented 
to the adoption by the majority of the new 
rule, stating that “it will permit Star Cham- 
ber proceedings to be carried on” by the 
Commission in violation of the statute. 

The rule on publicity adopted by the Com- 
mission reads as follows: 

“From and after this date, in the settle- 
ment of any matter by stipulation before 
complaint is issued, no statement in refer- 
ence thereto shall be made by the Commis- 
sion for publication. After a complaint is 
issued, no statement in regard to the case 
shall be made by the Commission for pub- 
lication until after the final determination 
of the case. 

“After a complaint has been issued and 
the answer of the respondent has been filed, 
or in case the respondent fails to file an 
answer by the rules provided, the papers in 
the case shall be open to the public for in- 
spection, under such rules and regulations as 
the Secretary may prescribe.” 

The Commission set forth its views in sup- 
port of the new rule as follows: 

“Tt has been the rule, which is now abol- 
ished, to issue a statement upon the filing of 
a complaint stating the charges against a 
respondent. In the opinion of the majority 
of the Commission this statement, which is 
given wide publicity, has resulted in many 
cases in damage to the respondent, and if 
such a case is later dismissed the publicity 
given the dismissal does not repair the dam- 
age thus resulting in injustice. Of course, 
the proceedings in the case must become pub- 
lic, but the majority believes it to be fair 
to withhold publicity until the respondent’s 
answer is filed and then to make the com- 
plaint and the respondent’s answer available 
to the press and public at the same time. 

“Concerning the withholding of publicity 
where cases are settled by stipulation with- 
out complaint, the custom has always beer 
‘not to issue any statement. The so-called 
applicant or complaining party has never 


been regarded as a party in the strict sense. 
The Commission is not supposed to act for 
any applicant, but wholly in the public in- 
terest. It has always been and now is the 
rule not to publish or divulge the name of 
an applicant or complaining party, and such 
party has no legal status before the Com- 
mission except where allowed to intervene 
as provided by the statute. 

“The final order in a case is one against 
the party to cease and desist from a practice, 
and if this end can be accomplished by means 
of an agreement in the form of a stipulation 
by the proposed respondent without com- 
plaint and trial, the majority believes it 
should be done. It saves time and expense, 
both to the Commission and respondent, and 
accomplishes the result much sooner. 

“The previous practice of filing complaints 
in all cases, even where the party has already 
ceased the practice and will probably never 
resume it, the majority deems to be a use- 
less and oppressive procedure, clogging the 
docket with cases not necessary to be tried, 
taking the time of the attorneys of the Com- 
mission uselessly, wasting the money of the 
Commission, and delaying the prosecution of 
cases which are contested and must be tried. 
Parties whose practices the Commission 
deems unlawful and who are willing to cor- 
rect them should be encouraged to do so. 
Publication of their agreement to do so, how- 
ever,,does not encourage them. It rather 
deters them, as many respondents, if their 
agreement is to be given publicity, to be used 
by their rivals, will rather contest the case. 

“No good can be served by publishing 
these agreements, only harm to the respond- 
ent, and the majority holds that the proper 
function of the Commission is corrective and 
not punitive. Parties whose acts deserve 
punishment should be dealt with by the 
courts and it is not within the province of 
the Commission to usurp that function.” 

“T vote ‘No,’ and I wish the record to 
show that I protest against the enactment of 
this rule,” declared Commissioner Thomp- 
son, in his dissenting opinion. Commissioner 
Thompson has been an insistent advocate of 
“pitiless publicity” regarding the proceedings 
of the Federal Trade Commission ever since 
he was appointed to the Federal fair trade 
body by President Wilson in 1919. 

“The statute—the Federal Trade Commis- 
sion Act—in its first paragraph, clearly au- 
thorizes the right of a minority to be heard 
and to have representation,” said Commis- 
sioner Thompson. 

“If the proposed rule had been in vogue at 
the time some 2,500 steel fabricators initiated 
before the Federal Trade Commission an ap- 
plication for complaint against the United 
States Steel Corporation to determine the so- 
called Pittsburgh-Base method of pricing 
steel, the application could have been dis- 
missed without any statement and thus the 
public would not have been informed, and, 
in that case. I would not have been. under 
the proposed rule, permitted to state my 
dissent. 
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“I am against this rule because it is con- 
trary to the letter and spirit of the Federal 
Trade Commission Act and the Constitution 
of the United States; because it will permit 
of Star Chamber proceedings to be carried 
on and the applicant not informed as to 
what is taking place; and because it will de- 
prive a minority of the right to express its 
views publicly, and hence is wholly danger- 
ous and perversive of the public welfare. 

“T request that this statement shall be at- 
tached to and given out with any publicity 
in regard to this proposed rule.” 








SENT TO PRISON 





Youthful Bandit Who Held Up Philadelphia 
Pawnshop Must Serve Long Term 
in Eastern Penitentiary 

PHILADELPHIA, Pa., May 6.—Michael 
Rudnick, youthful bandit who was shot and 
severely wounded by a policeman while 
fighting a roof battle, after he had failed to 
hold up the pawnshop of Moses S. Rosen- 
thal at 3rd and Poplar Sts. on April 2, 
pleaded guilty when arraigned before Judge 
Audenried and was sentenced to from 10 to 
20 years in the Eastern Penitentiary. Rud- 
nick was discharged only recently from the 
Northern Liberties Hospital, where he has 
been kept under police guard while the bul- 
let wound in his left side was under treat- 
ment. 

To another charge, that of the holdup of 
a chain shoe store here in February, where 
he obtained only $12, Rudnick also pleaded 
guilty, and although the shoe store robbery 
was the only crime of which he had been 
accused before the pawnshop affair, Judge 
Audenried in sentencing him said: “I am 
not concerned about your previous record, 
but with the crimes to which you have 
pleaded guilty. You jeopardized the lives of 
men, women and children in the. street by 
your reckless firing from the housetops.” 

Rudnick was given from five to 10 years 
for each crime, the sentence for the shoe 
store robbery to begin at the expiration of 
the pawnshop holdup. He had been identi- 
fied positively by Rosenthal, and his mana- 
ger, Israel Green, and Nathan Kaplan, a 
clerk. Rosenthal’s simple testimony on the 
witness stand would have convicted the rob-. 
ber had he not pleaded guilty. He testified 
that Rudnick entered the store, revolver in 
hand, ordered him and the clerks to “stick 
them up,” and then backed the three men 
into the cellar. Rosenthal, however, foiled 
him by pressing the button of an electric 
burglar alarm he had recently installed as 
he nassed it on his way to the cellar. Its 
loud ringing brought a crowd to the store 
and frightened Rudnick, who ran from the 
place without any booty and fled to the roof 
of a neighboring house, where he staged his 
battle with the police. 








C. F. Hoffman, Gadsden, Ala., who has 
been conducting a retail jewelry store in 
that city for the past 16 years announces 
that he is to have actively associated with 
him his two sons, Raymond J. and Maurice 
M. Hoffman. The new firm of C. F. Hoff- 
man & Sons will combine as retail jewelers. 
In addition to the retail store they maintain 
on the second floor a completely equipped 
jewelry ‘shop. 
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Most Natural— 


that Paris, whence comes the inspira- 
tion for women’s costumes, creates also 
the recognized adornment necessity— 
La Tausca Pearls. 


The same touch of genius is revealed 
in both and just as French style is 
accepted as authentic throughout the 
world so La Tausca Pearls (of French 
origin) are regarded as the pearl 
“par excellence.” 














You see in La Tausca the pearl quality 
that founded an international industry; 
your customer recognizes the finest 
pearl in the world and is proud to 
wear it. 





KARPELES COMPANY 


PARIS 





CHICAGO NEW YORK PROVIDENCE 
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STERLING SILVER WEEK 


Jeweler Helps Being Sent Out by Sterling 

Silverware Manufacturers’ Association— 

Many Retailers Co-operating 

In its campaign to make the third annual 
celebration of Sterling Silver Week, May 
23-30, a bigger success than ever before, 
the Sterling Silverware Manufacturers’ 
Association is sending to retail jewelers 
throughout the country, letters calling atten- 
tion to the importance of this event and the 
plans which have been devised to help the 
retailers. The association has prepared a 
great many merchandising helps including 
window cards and illustrations, newspaper 
advertising, newspaper publicity and radio 
talks. 

An outline of the plans which have been 
completed for Sterling Silver Week was 
contained in an announcement issued last 
week from the office of the Sterling Silver 
ware Manufacturers’ Association. This an- 
nouncement reads as follows: 

“By this time practically every jeweler in 
the country will have received from the 
Sterling Silverware Manufacturers’ Associ- 
ation printed material which if properly used 
will help make Sterling Silver Week a real 
success, individually as well as nationally. 

“Beautiful window cards have been sent 
out primarily for use during this sterling 
silver campaign, but they are so designed 
that they will add a note of attraction to 
jewelers’ windows the year around. In ad- 
dition to these cards, suggestions for radio 
talks, selling helps and advertising material 
have been sent. 

“A new spirit of co-operation which is 
taking the jewelers by storm has come into 
being through the mutual execution of this 
extraordinary campaign. The American Na- 
tional Retail Jewelers’ Association and the 
State associations have been circularized, and 
have pledged their loyalty and co-operation. 
Practically every State association in the 
country has written to the Sterling Silver- 
ware Manufacturers’ Association comment- 
ing on the merits of the plan outlined and 
offering active support. 

“Sterling Silver Week plans are national 
in character, and upon the force of this 
united effort will depend the success of the 
campaign. It is not planned for the benefit 
of one jeweler in each city or town but for 
all jewelers everywhere. By using the same 
illustrations, the same window cards, from 
north to south, from Coast to Coast, at 
identically the same time, the public cannot 
escape the effect of this concentrated effort. 
Sterling Silver Week is not set apart as a 
time for individual expression, but as a 
great drive which includes all merchandisers 
of sterling silverware, all bent on the one 
thought of increasing the sale of solid silver. 
Nationwide use of the same display cards, 
the same illustrations, will drive home the 
thought of solid silverware in the minds of 
the nublic by the strength of repetition. 

“No jeweler need feel that because an- 
other jeweler in his town is using this na- 
tional material he must, in order to preserve 
his dignity and individuality, ignore the ma- 
terial sent out and refuse to take advantage 
of the campaign in the conventional way. 
By using these helps he becomes an impor- 
tant part of a large organization which in 
turn will work to his own advantage. This 
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bringing together of all the forces that are 
interested in solid silver and broadcasting 
the prevailing thought, this repetition of an 
idea in words and pictures, this mutual co- 
operation will have the desired effect and 
each participant will feel his proportionate 
reward.” 








COMPLAINT DISMISSED 





Federal Trade Commission Drops Charges 
Against Parks Bros. & Rogers, and Rosen- 
berg & Gordon, but Condemns Practice 
of Misbranding Collar Buttons 


Wasuinecrton, D. C., May 1.—The Federal 
Trade Commission has condemned misbrand- 
ing of collar buttons as “sterling silver” 
when the shoe only is composed of sterling 
and the shank of silver plate, but has dis- 
missed its complaint against Parks Bros. & 
Rogers, Inc., of Providence, and Rosenberg 
& Gordon, Inc., of Boston, because there was 
only one instance of such misbranding, and 
the Providence firm has assured the Com- 
mission that it will refrain from the unfair 
practice in the future. Rosenberg & Gordon, 
the dealers who sold the merchandise, no 
longer are in business. 

Dismissal of the complaint was ordered 
by the Commission under the new rules of 
procedure that provide that a cease and de- 
sist order shall not issue if the practice 
charged in the Commission’s complaint has 
been discontinued and the respondent agrees 
not to resort to it again in the future. 

The order of dismissal reads as follows: 


“This proceeding having been heard 
by the Federal Trade Commission upon 
the complaint of the Commission, the 
separate answers of respondents and a 
stipulation as to the facts entered into 
between counsel for the Commission and 


respondent, Parks Brothers & Rogers, 
Inc., and it appearing: that Parks 


Brothers & Rogers, Inc., sold in com- 
merce a quantity of collar buttons which 
were misbranded by having stamped 
upon the button of the base or “shoe” 
thereof the words “sterling silver,” when 
said collar buttons had a top or “shank” 
of silver plate and were not composed 
of nine hundred and twenty-five one- 
thousandth parts silver, the base, or 
“shoe” thereof being the only part so 
composed: that said sale was the only 
instance of such misbranding; that prior 
thereto said respondent, Parks Brothers 
& Rogers, Inc., did not misbrand its col- 
lar buttons; that it has not done so 
since, and that it has given its assurance 
that it does not intend to do so in the 
future: that respondent, Rosenberg & 
Gordon, Inc., is no longer engaged in 
business and has been dissolved; and that 
the practice complained of, to-wit: mis- 
branding by the employment or use of 
the word “sterling” in connection with 
the sale of collar buttons not composed 
of nine hundred and twenty-five one- 
thousandth parts silver, is condemned.” 


“In consideration of the foregoing, it is 
now ordered that the complaint herein be, 
and the same is hereby dismissed as to re- 
spondent, Parks Brothers & Rogers, Inc., 
and dismissed as to respondent, Rosenberg & 
Gordon, Inc. 
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“By the Commission: 
“Otis B. Jounson, Secretary.” 


The fact that the complaint against Parks 
Bros. & Rogers was dismissed does not carry 
immunity to other concerns who may resort 
to the same method of branding collar but- 
tons, as the Commission has found that the 
practice is an unfair method of competition 
and dismissed the complaint in this instance 
only because it had been discontinued, and 
Parks Bros. & Rogers agreed in a stipula- 
tion as to the facts that it- will not again eni- 
ploy the brand found by the Commission to 
be deceptive on collar buttons that are not 
composed wholly of 900 25/100 parts silver. 








“Baby Week” 


BAeyY WEEK is to be held throughout 
Massachusetts and Rhode Island as part 
of the campaign of the Councilor Committee 
which was appointed by President Stever at 
the annual convention in Worcester recently. 
In a circular letter sent to every member 
of the association, it is suggested that store 
windows should have a small, attractive 
basket or bassinette with a baby doll resting 
in it to signify Baby Week. It is also hinted 
that an attractive and interesting feature 
would be pictures of prominent citizens when 
they were babies. These should be displayed 
with cards containing their life’s history and 
an account of the good work they have done 
for the city. 

Newspaper space should be used to call at- 
tention to Baby Week. The store windows 
should contain articles suitable for gifts to 
babies. A special display could be made of 
articles that can be bought for $1, such as 
silver spoons, cups or mugs, baby pins, rat- 
tles, napkin holders, picture frames, gold 
chains, lockets, etc. Other window displays 
could be made up, showing gifts for children 
from one to seven years of age. 

An announcement could be made that every 
baby born on any day of Baby Week will 
receive a gift, if the baby is brought into the 
store. It could also be arranged that any 
child whose first birthday falls on the first 
day of Baby Week will receive a gift by 
coming into the store. The same with a child 
whose second birthday falls on the second 
day of Baby Week. This idea could be fol- 
lowed up for the entire week. The total cost 
of these gifts would not be excessive. 

It is planned to follow Baby Week later 
on with Mother’s Day, Sterling Silver Week, 
Graduation and the Wedding Day. In the 
latter part of May there will be a Boy Scout 
plan. 

The Councilor Committee, consisting of 
James Kingman, chairman; Maurice J. Kar- 
peles, secretary; Ellis Gifford and J. Ricard, 
announces that a meeting will be held every 
Wednesday at 1 Pp. mM. at the Boston City 
Club, to which every member of the trade is 
invited. There will be luncheon, each mem- 
her paying for himself. The object of the 
meetings is to secure the co-operation of all. 
It is felt that by concentration of thought 
and effort there will be no further cry of 
“dull business.” 

At the last meeting of the Councilor Com- 
mittee at the Boston City Club it was voted 
that a letter be sent to the various national 
advertisers asking their co-operation in the 
work of the committee. 
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The TWO Things 
Which Count Mot 


WO things are absolutely necessary to the successful sale of 

artificial gems. The first is charaéter, which comes from within; 

the second is reputation, which comes from without. Omar Pearls 
score big on both points—they are doubly worthy. 


Omar character is a substantial, tangible, negotiable value that is 
apparent to the eye. Omar reputation is based on the power of estab- 
lished popular approval and widespread advertising. 


Omar is known to buyers as the one best “buy,” a safe and sane 
pearl proposition — eliminating the guess and the doubt—a standard- 
ized, recognized, popularized, advertised line of proven worth and merit. 
Conceded by experts to be the finest value for the price that it is 
possible to produce. 


Jobbers —Please Note ! 


Omar is practically an unlimited line, with 300,000 strings 
always in stock, furnished in any quantity for private senate 
Constant showing of the latest European novelties affords 
splendid opportunities for quick sales and ready profits. 


INDRA PEARL Co.Inc. 392 Jyth Avenue, New Yorh_- 
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CATCH DANGEROUS CROOK 





Man Arrested at Dallas, Tex., Said to Have 
Swindled Jewelers in Many Cities, to 
Be Tried in Pittsburgh or Chicago 


Cuicaco, May 2.—Pinkerton operators of 
the Chicago agency in their service for the 
Jewelers’ Security Alliance believe that one 
of the most dangerous criminals operating in 
the jewelry field was captured this week by 
the police of Dallas, Tex., when they ar- 
rested Fred M. Falkman, known under sev- 
eral aliases. While seeking a confidence man 
in one of the hotels of Dallas, Falkman at- 
tracted their attention, and his replies to 
their questions not being satisfactory they 
arrested him; a search of his effects dis- 
closed a number of bogus checks. Inquiries 
by the police in Dallas enabled the Pinker- 





FRED M. FALKMAN, ALLEGED CONFIDENCE MAN 


ton operators to identify the man as Fred M. 
Falkman, wanted in both Chicago and Pitts- 
burgh for defrauding jewelers. 

Falkman was taken to Pittsburgh to answer 
the charge in that city, and when that case 
has been disposed of, either after the trial 
there or after he has served his sentence, he 
will be returned to this city to answer the 
charge of defrauding Arthur Cohen, of the 
Cohen Jewelry Co., 1318 S. Halsted St., of 
about $3,000 worth of diamonds on the 7th 
of last January. 

Falkman’s method of defrauding jewelers 
has been practically the same in every case. 
He is well educated and poses as the pos- 
sessor of several college degrees, including 
that of civil engineer. In this way he gains 
the confidence of some rabbi in the city 
where he intends to work and through him 
meets some lady of the Temple desirous of 
getting married. In Chicago he was intro- 
duced to a well-to-do voung lady and very 
soon became engaged. With the young lady 
he visited the store of the Cohen Jewelry Co. 
and announced his intention of getting mar- 
ried. Later he induced Cohen to take the 
jewelry which his fiancée had tentatively se- 
lected to her office, where she was employed 
as a buyer in a large store. She stated she 
did not wish to make the selection at that 
time, but would make it later at her home 
or the store. That.evening. Falkman called 
at the store and asked if he might take the 
jewelry to the lady’s home, as she was ready 
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to make the selection. On account of his 
knowledge of the lady, Cohen permitted 
Falkman to take the jewelry. Later in the 
evening Falkman ’phoned that the selection 
had been made and he would call and pay 
for the merchandise that evening. Still 
later he ’phoned again that he would not be 
able to come to the store until the following 
morning. As he did ,not arrive the next 
morning, Mr. Cohen called the lady and se- 
cured the address and ’phone number of 
Falkman. Communicating with this address, 
Mr. Cohen learned that Falkman had packed 
his effects and left the evening before. 

Acting for the Jewelers’ Security Alliance, 
the Pinkertons took 
traced him to New York, where they found 
he had sailed for Europe, Jan. 10, after dis- 
posing of the diamonds in New York city. 
Further investigation developed the fact that 
on board the Caronia, Falkman met a young 
lady, and by the time he reached Liverpool 
was engaged to her. Accompanying her to 
Wallasey, Cheshire, England, he was able 
to defraud a jeweler by the same plan, while 
representing himself to be a counsel general 
and ex-captain of the Rumanian Army. All 
trace of him was lost from that time until 
he appeared in Dallas, Tex. 

Mr. Cohen returned from Pittsburgh yes- 
terday, where he completely identified Falk- 
man as the man who defrauded him last Jan- 
uary, and states that overtures were made to 
him seeking to have him dismiss his charges 
upon being reimbursed for his entire loss, in- 
cluding the expense he has been to. This 
Mr. Cohen decisively refused to do and says 
he will prosecute the case to its finish. 

Falkman has a long police record. His 
first arrest was in Boise, Idaho, Nov. 15, 
1913, where he was sentenced from one to 
14 years: he was next arrested in Boston 
in the Fall of 1916, and received a sentence 
of two years for forgery; his next experi- 
ence with the law was in Baltimore in the 
Fall of 1918, where he received a sentence 
of 18 months for forgery and false pretense; 
then in January, 1920, he received a sentence 
of 60 days in jail and costs for issuing fraud- 
ulent checks in New Haven, Conn. He has 
during all these vears specialized in defraud 
ing first class jewelers, and it will be well 
for jewelers to familiarize themselves with 
this man and his methods. 








How to Avoid Unnecessary Duty on Articles 
Sent Abroad for Repairs 


The Post Office Department has just made 
pu lic the following information for jewelers 
and others who send articles abroad to be 
repaired: 

“Articles such as watches, jewelry, etc., 
are often sent to foreign countries to be re- 
paired and frequently inquiry is made as to 
the proper customs procedure to be followed 
in such cases. For the information of all 
concerned, attention is called to the fact that 
under the law articles may be sent abroad 
for repairs and upon their return to the 
United States be assessed for duty only on 
the cost or value of such repairs, provided 
such articles are registered at the Custom 
House before mailing abroad. If a customs 
certificate of registration is not obtained be- 
fore the articles are mailed abroad, they are 
subject to duty on the full value upon their 
return.” 


CIRCULAR 


up the pursuit and’ 


63 














RECEIVER AIDS BUSINESS 





Schedules of Frank Mossberg Co. Show 
Great Improvement in Its. Condition 
Since L. R. Smith Took Charge 


ATTLEBORO, Mass., May 2.—The schedule 
of assets of the Frank Mossberg Co., of 
this city, presented to the United States Dis-_ 
trict Court to show the condition of the 
business for the first quarter of the year, 
discloses that although the concern is in the 
hands of a receiver it is experiencing its 
greatest boom in five years and is daily 
turning over a cash balance which would 
more than meet the interest on the bonds 
outstanding. 

The court record gives credit to Lewis R. 
Smith, the plant receiver, for the improve- 
ment in the condition of the business. The 
record that he has made is revealed in the 
report for the period from Jan, 12 to the 
end of March, and the April record, not 
included in the schedule, is equally as good. 
The prospect of continued employment at 
full time for the 200 or more employes was 
never better. 

The plant has at present more than $75,000 
in unfilled orders and the daily average from 
salesmen on the road is between $1,500 and 
$2,000, indicating no decrease in production 
for months to come. The orders now on 
hand mean six weeks of full-time produc- 
tion and a possible expansion of activity is 
even contemplated. 

The assets covered in the schedule filed 
with the court have increased by more than 
$29,000 in three months, to a total of 
$468,220.14. All obligations incurred by the 
firm since it went into receivership could 
be discharged today the report states, with 
the realization of about $36,000 in cash as 
surplus. The net profit in operation for the 
three months shown in the schedule is 
$11,190.37. All bills have been discounted 
immediately by the receiver since “he took 
over the operation of the plant and no new 
liabilities have been allowed to accrue. 

There is a court decree of sale of the’ 
plant, a customary legal procedure in the 
fulfillment of the desire of the bondholders 
to realize on the bonds they hold, but the 
concern can be disposed of only as a unit 
and as a going concern, the court has 
ordered. This decree was entered by the 
United States District Court in foreclosure 
proceedings, in consequence of action by the 
Coal and Iron National Bank of New York 
city against the Frank Mossberg Co., and 
others, the bank being trustee for the bond- 
holders. 

Edwin F. Thayer, clerk of the Fourth 
District Court, has been appointed special 
master by Judge. Anderson, of the Federal 
Court to carry out the sale of the Mossberg 
Co. 








Desire to recuperate his health and enjoy 
the leisure that 16 years of prosperous 
business in Muskogee, Okla. have earned, 
has prompted the announcement of H. L. 
Stern, pioneer Muskogee jeweler, that he is 
retiring. Mr. Stern will auction his entire 
stock and close his store in that town, but 
will continue in partial business activity by 
organizing the Standard Watch Co., which 


will maintain a railroad watch inspection 
service covering a large southwestern 
territory. 
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ANTWERP DIAMOND MARKET 





United States Consul Reports Decrease in 
Business Compared to Last Year—United 
States Takes About 90 Per Cent of 

Output 

WASHINGTON, D. C.—The Antwerp dia- 
mond market was fairly active in March and 
in the early part of last month although sales 
were ngt as large as had been anticipated be- 
cause buyers awaited lower quotations, ac- 
cording to a consular report received by the 
Department of Commerce. A large number 
of American buyers arrived. Large polished 
diamonds of good quality and color were sold 
for American account, as well as medium 
quality stones running from 10 per carat 
to stones of even three and four carats. The 
rough market was considered dull although a 
fair demand prevailed for big cleavage and 
for isolated sizes of five carats. Small 
stones in the rough sold slowly and the 
demand for slightly colored and pipus stones 
was dull. England purchased only small 
mceleé and the demand for eight-facets was 
very light. 

The United States generally is quoted as 
purchasing in the neighborhood of 90 per 
cent of the total output of Antwerp cutters, 
Consul General Messersmith advised, and in 
1923 imported, as shown by invoices, cut 
stones to the value of $29,600,000. Last year 
exports to the United States were reduced, 
however, to $25,048,000. The prosperity real- 
ized by the Antwerp market in 1923 was not 
equalled last year as the withdrawal of 
credit at a critical period during the year, 
disagreements between cutters and employers 
and augmented costs of rough stones all con- 
tributed to a depression in the industry. The 
worst period came in February when there 
were a number of failures and prices de- 
clined 10 to 25 per cent upon finished stones 
on sale at Antwerp. Production was reduced 
greatly, and it was estimated that from 
500 to 600 cutters were out of work during 
that month and in March. 

Although conditions improved later in the 
year, the activity noticeable during the 
greater part of the previous year did not 
materialize. Dealers complained that the 
margin of profit had become so much re- 
duced that the trade had lost much of its 
attraction. Although there can be no ques- 
tion of the importance of the Antwerp mar- 
ket, according to Consul General Messer- 
smith, the exports last year were significant 
of the serious depression in sales. 








BRITISH CLOCK DUTY 





McKenna Tariff Rates on Time Pieces Go 
Into Effect Again July 1 


Wasuincton, D. C., May 1.—The Mc- 
Kenna duties on watches and clocks imported 
into Great Britain again will become effec- 
tive on July 1, under the terms of the annual 
British budget introduced in Parliament on 
April 28. The duties, amounting to 3314 
per cent. ad valorem, were removed by the 
labor government last year, and immediately 
thereafter Great Britain made large imports 
of watches and clocks. 

The McKenna duties also apply to musical 
instruments, passenger cars and motorcycles, 
according to the Foreign Tariff Division of 
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the Commerce Department. They were first 
established during the war as a means of 
curtailing luxury imports and were allowed 
to continue as protective measures until last 
year. 








Employe of North Attleboro Jewelry Firm 
and Providence Metal Dealer Arrested 
on Charge of Stealing Gold and 
Silver 

PROVIDENCE, R. I., May 2.—Leander .‘Simp- 
son, 41 years of age, of 75 Peck St., North 
Attleboro, for the past 15 years foreman 
for the Jewelers’ and Silversmiths’ Co- 
operative Refining Co., 149 Chestnut St., 
North Attleboro, and Abraham White, 45 
years of age, of 157 Sumter St., this city, 
a dealer in metals, were locked up at the 


Central Police Station yesterday. Later 
Simpson was turned over to the North 
Attleboro police while White was _ held 


pending investigations. 

30th men were taken into custody on 
Canal St., this city, shortly after 9 o'clock 
Thursday night by Lieut. John A. Murphy, 
Sergeant Flynn and Patrolman Lucey, of 
the Central Station, as they were engaged 
in transferring hundreds of dollars worth of 
melted gold and silver metal, from one auto- 
mobile to another. 

When the two men were questioned by 
Lieut Murphy they refused to talk or to 
give any information concerning themselves 
or the metal, which was valued at upward 
of $700 and they were accordingly locked 
up over night as_ suspicious persons. 
Yesterday morning, however, when ques- 
tioned by Chief Inspector Ahearn, White 
claimed that he had purchased the metal 
from a Beverly St. refiner about six weeks 
ago, 

When Simpson was questioned he claimed, 
the police say, that he sold the metal to 
White for $100 Thursday and that the metal 
was stolen from the North Attleboro con- 
cern. He claimed that White while at the 
refining plant in North Attleboro, a few 
months ago, told him there was “some easy 
money” for him in all the metal he could 
smuggle out of the shop and that he could 
make a lot of money by selling the metal 
to him. 

When Simpson faced White and repeated 
this story, White would not change his 
original story, but insisted that he had pur- 
chased the metal from the Beverly St. 
dealer, although he was unable to furnish 
the police with the name of the man whom 
he claimed had sold him the metal. 

White is being held booked on a charge 
of receiving stolen property and Simpson 
has been delivered to the North Attleboro 
police, where he will be prosecuted on a 
charge of larceny, 

The police authorities of both this city 
and North Attleboro consider the arrest an 
especially important one, as the capture has 
undoubtedly broken up a_ practice which 
would amount into the thousands of 
dollars. 








The entire stock of Wm. H. Mortimer, 
Pottsville, Pa., has been sold to Jacob Claw- 
son, who has also leased the property and 
will occupy the store for a number of years. 
Mr. Mortimer has decided to retire from 
business after 50 years. 
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Massachusetts Jewelry Firms File Financial 
Statements with Secretary of State 


ATTLEBORO, Mass., May 2.—Among_ the 
annual financial statements of Massachusetts 
corporations filed in accordance with law at 
the office of the Secretary of State at Boston 
are the following of interest to this city, 
where the plants of the respective concerns 
are located: 

C. H. Eden Co., Edward H. Brown, 
treasurer: Assets—Real estate, $28,500; 
machinery, tools, etc., $18,400; merchandise, 
$37,787; cash, $76,991; accounts receivable, 
$33,261; securities, $117,346; notes receiv- 
able, $101,300; furniture, fixtures, etc., 
$7,045; total, $420,630. Liabilities—Capital 
stock, $300,000; accounts payable, $24,921; 
surplus, $95,709, 

The Walter E. Hayward Co., Frank J. 
Ryder, treasurer: Assets—Machinery, tools, 
etc., $7,859; merchandise, $34,983; cash, 
$9,173; accounts receivable, $178,911; securi- 
ties, $500; notes receivable, $9,507; deferred 
charges, $626; furniture, fixtures,  etc., 
$9,048; good will, $100,000. Liabilities— 
Capital stock, $169,000; accounts payable, 
$8,667; notes payable, $50,000; reserves, 
$7,583; accrued liabilities, $6,822; surplus, 
$108,535. 

The Horton-Angell Co., Walter A. Cun- 
ningham, treasurer: Assets—Real estate, 
$19,932; machinery, tools, etc., $44,311; mer- 
chandise, $91,551; cash, $17,917; accounts 
receivable, $78,466; securities, $1,001; notes 
receivable, $43,368; preferred expenditures, 
$1,692; furniture, fixtures, etc., $15,655; good 
will and trade marks, $15,000; total, $328,893. 
Liabilities—Capital stock, $265,300; accounts 
payable, $8,089; notes payable, $75,000; total, 
$348,389; deficit, $19,496. 

Bugbee & Niles Co. (North Providence), 
Howard A, Gardner, treasurer; Assets— 
Machinery, $7,583; merchandise, $96,396; 
cash, $33,551; accounts receivable, $28,880; 
securities, $500; notes receivable, $996; 
treasury stock, $34,000; furniture, fixtures, 
tools, ete., $1,112; total, $203,018. Liabili- 
ties—Capital stock, $100,000; accounts pay- 
able, $2,405; surplus, $100,615. 

Rogers, Lunt & Bowlen Co. of Green- 
field, has filed through its treasurer, George 
C. Lunt, its financial statement for the past 
year as follows: Assets—Real estate, $22,- 
282; machinery, $32,075; merchandise, $183,- 
466; cash, $26,100; notes receivable $3,117; 
securities, $3,854; accounts receivable, $208,- 
131; furniture, fixtures, etc., $21,772; total, 
$500,797. Liabilities—Capital stock $269,- 
900; accounts payable, $590; notes payable, 
$115,000; dividends payable, $10,121; sur- 
plus, $105,186. 

The annual financial statement of the R. 
A. MeWhirr Co., Fall River, has been filed 
by its treasurer, Richard S. Thompson, as 
follows: Assets—Real estate, $332,407 ; mer- 
chandise, $247,854: cash, $164,142; accounts 
receivable, $176,389; securities, $60.65; notes 
receivable, $1,500; furniture, fixtures etc., 
$46,333; vehicles, $3,405; miscellaneous, $1,- 
225: total, $1,033,611. Liabilities—Capital 
stock, $450,000; accounts payable $29,399; 
reserve for taxes, $28,490; surplus, $525,722. 








A. Nordahl, Tower City, N. Dak., has 
leased the former Tower City State Bank 
building to which place he has moved his 
jewelry and silverware business. 
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CHECK FORGER SENTENCED 





Member of Notorious Gang of Crooks Sent 
to Sing Sing—Bail Bond Ordered For- 
feited When Alleged Leader Fails 
to Appear in Court 


A member of one of the most notorious 
gangs of forgers who in 1924 succeeded in 
passing a check for $14,500 on Abel Bros. 
& Co., manufacturing jewelers, 16 Maiden 
Lane, New York, was sent to Sing Sing 
Prison last Wednesday to serve a term of 
not less than four and not more than eight 
years. Calvin E. Smith alias “Buddy 
Crump” who is also known as Robert O. 
Sears was the prisoner who appeared before 
Judge Talley in the Court of General Ses- 





Carvin E. SmitH Attias “ 


sions last Wednesday and after pleading 
guilty on a charge of forgery, was sent to 
prison. 

Thomas McCarthy, the alleged leader of 
the gang, was also scheduled to come before 
Judge Talley for trial last Wednesday but 
failed to appear. Immediately the court 
ordered that the man’s bail of $15,000 be 
forfeited. The police are now searching for 
this man who is acknowledged as one of 
the cleverest forgers in existence and also 
credited with being an expert “pennyweight- 
er’, confidence man and sneak thief. Wilfred 
D. McCracken, a third member of the gang, 
appeared for trial on the same morning that 
Smith was sentenced and his bail was im- 
mediately increased from $5,000 to $15,000, 
and he was committed to the Tombs when he 
failed to obtain bond. 

After the forged draft was passed on 
Abel Bros. & Co., in May 1924, it was dis- 
covered that these men had purchased a $15 
draft on the Mechanics Bank of New Haven 
to the Irving Bank-Columbia Trust Co. of 
New York. Previous to passing this 
draft, a man visited the Abel establishment 
and made several purchases for which he 
paid cash. He then introduced a_ friend 
whom he stated was “H. FE. Peabody,” a 
banker of New Haven. This man purchased 
two bracelets and a six carat diamond ring 
costing $14,322. In payment, « “Peabody” 
gave a cashier’s draft for $14,500. Abel 
Bros. & Co., immediately took the draft to 
the Irving Bank-Columbia Trust Co., and 
after having it certified, turned over the 
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jewelry to the man. 
time later that it was discovered that the 
draft was a forgery and that the men pur- 
chased the $15 draft at the New Haven bank 
merely to use it as a model. 

After detectives had investigated, they 
discovered that this was the work of a gang 
working under the leadership of Thomas 
McCarthy alias “Big Tom”, a notorious 
forger and confidence man. McCarthy ac- 
cording to the police was undoubtedly the 
penman while Calvin E. Smith alias “Bud- 
dy Crump” was the man who represented 
himself as ‘Peabody.” Another member 
of the gang, was Maxwell Hoblitzell. After 
this trio were indicted in New York, Mc- 
Carthy and Hoblitzell were arrested in Bos- 
ton, Mass., on June 27, 1924. They were 


3uDDy CRUMP” AND THomaAs McCartuy AtIAs “Bic Tom” 


charged with having attempted to defraud 
Lee Higginson & Co., brokers, out of $34,- 
742. On Dec. 4, 1924, McCarthy and Hob- 
litzell were each found guilty of conspiracy, 
forgery and uttering false checks at Boston 
and were each sentenced to serve two and 
one half years in prison. Hoblitzell start- 
ed to serve his sentence but McCarthy ap- 
pealed and was released on bail. He never 
returned to Boston to answer the charge 
and, consequently, forfeited his bail bond. 

On Jan. 20 of this year, McCarthy and 
Smith alias “Crump” were taken into cus- 
tody in Baltimore, Md., on a charge of de- 
frauding Harris, Forbes & Co., brokers, New 
York. They were extradited to New York 
and as they were also wanted on the Abel 
charge, they were arraigned and released 
on bail. Smith appeartd on the day set for 
his trial and pleaded guilty but McCarthy 
failed to return and is now a fugitive from 
justice. 

Wilfred D. McCracken was not connect- 
ed with the Abel forgery but is charged with 
being implicated in the theft of securities 
from Harris, Forbes & Co. It is on this 
charge that he is now being held in $15,000 
bail. Abel Bros. & Co., by the transaction 
did not lose anything owing to the fact that 
the cashier at the bank had certified the 
check. 








J. M. Custer will discontinue his jewelry 
business at Broadway and Main St., Aurora, 
Ill. 
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GETS HEAVY SENTENCE 





Harry Feenicks Convicted at Philadelphia 
of Participating in Holding Up of 
Jewelry Store Last December 


PHILADELPHIA, Pa., May 4.—It will be 
several years, even with the assistance of 
the State Board of Pardons, before Harry 
leenicks, of New York, will be able to lead 
or assist in any more jewelry store holdups 
in this city, for he has been sentenced to 30 
years in the Eastern Penitentiary for his 
share in the holdup last Dec. 11 of the jewel- 
ry store of S. Rosenblatt & Son, 2649 Ger- 
mantown Ave., when loot valued at $69,000 
was stolen. 

Feenicks was convicted in short order 
the week before last of the robbery, despite 
his attempts to prove that he was at work 
in New York city on the day of the crime. 
He had been convicted on three counts. In 
sentencing him, Judge Horace Stern said: 

“This was one of the most flagrant crimes 
ever committed in this city by a group of 
men in the sight of a traffic policeman. You 
went into a back room, held up, tied and then 
kicked your victims. You played the leading 
role and your sentence should be a severe 
one. 

“T sentence you. Feenicks, to from 10 to 
20 years on the robbery indictment; to from 
one to two years on the conspiracy indict- 


*+ment, and from four to eight years on the 


indictment charging you with entering to rob. 
These sentences are to run consecutively.” 

Feenicks’ companion in the robbery, Jo- 
seph (Sheik) Stephens, also was to have 
come up with a petition for a new trial, but 
on the claim of illness of his attorney argu- 
ment was postponed until late this week. 

Michael Flynn, the third member of the 
gang arrested in connection with the Rosen- 
blatt robbery, escaped conviction in that case 
but was found guilty of another jewelry rob- 
bery and is awaiting sentence. The fourth 
member of the gang, Hyman (Hymie) Gross, 
also arrested in New York for the Rosen- 
blatt holdup, escaped being brought to this 
city for trial by being held in that city in 
connection with a burglary there. 

None of the jewelry taken from the Rosen- 
blatt store, where it had been purchased for 
the holiday trade, was ever found. From re- 
marks made by Feenicks and Stephens it 
appears it went to a “fence” and the greater 
part of the proceeds used to finance the ex- 
penses of the trials. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended May 2, 1925 

The U. S. Assay Office reports: 


Cold bars exchanged for gold coin. $861,239.26 
Gold bars paid depositors......... 80,050.18 


oe ore em $941,289.44 


Of this the gold bars exchanged for gold 
coints are reported as follows: ° 


Date Exchange 
BOAT iincctkarhaadenegadaanea $391,636.37 
a eee eee POET 97,053.12 
BOGE FD iv civcascevencaes reves 137,704.21 
Le Ee ee Ce 101,552.02 
Pre errr TC errr re 71,777.38 
ee ee ener 61,516.16 

Ss a wisitin de ecnecusaimabeldrunaaaia $861,239.26 
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ALABAMA CONVENTION 





Program for Annual Convention of the Asso- 
ciation to Be Held at Mobile, 
May 6 and 7 


BIRMINGHAM, Ala., May 2.—The 1925 
year book and the official program of the 
sixth annual convention of the Alabama 
Retail Jewelers’ Association, which meets in 
Mobile, May 6 and 7, is out and is being 
mailed to the members of the association 
by H. B. Bradley, Birmingham, secretary 
of the association. 

The year book and program was com- 
piled by Aaron Ash, of Birmingham, chair- 
man of the program committee of the State 
association, together with Secretary Brad- 
ley. It is a work of art, being the neatest 
and most elaborate year book and program 
ever turned out by the association. The 
book contains 56 pages besides a neat and 
attractive cover and includes many advertise- 
ments. 

The program of the State meeting for 
this year is one of much interest to all 
jewelers of the State. Among the promi- 
nent speakers will be Conrad J. Brotherly, 
president of the American National Retail 
Jewelers’ Association. 

The program in full follows: 


WepneEspay, May 6 

MorninG SEsSION 
Registration of members and visitors 
and distribution of badges at conven- 
tion headquarters, Hotel Cawthorn. 
Meeting called to order by President 
Pr. Hi. Tyler. 
Invocation by Rev. J. W. Frazer. 
Address of welcome by Mayor Harry 
T. Hartwell. 
Response by C. F. Cross. 
Report of officers: President P. H. 
Tyler’s report of previous year, and 
recommendation for the ensuing year. 
Discussion. 
Report of treasurer. 
Report of secretary (minutes of last 
meeting.) 
Appointment of Committees: Resolu- 
tions, constitution and by-laws, nom- 
inating and membership. 
Report of legislative committee by 
Reid Lawson of Birmingham. 
Discussion. 
Adjourn for lunch. 


9.00 AL M. 


19.00 a. M. 


10:30 A. M. 


11.00 a, 
1-15 A, 


> 
= 5 


11:30 a. M. 


11:50 a. mM. 
12.00 


AFTERNOON SESSION 


Meeting called to order. 

Report of delegate to national con- 
vention by President P. H. Tyler of 
Ensley. 

Discussion. 

Address by Conrad J. Brotherly, presi- 
dent of American National Retail 
Jewelers Association. Subject: ‘‘Pub- 
licity, National and Local.” 
Discussion. 

Address by H. L. Hipp. Subject: 
“How to Increase the Volume of the 
Small Town Jeweler.” 

Discussion. 

Adjournment. 

Boat ride to Mobile’s Ten Million 
Dollar Port Development. 

Assembly at the Cawthorn Hotel for 
theater party at Lyric Theater. 


1:30 P, 
1:40 Pp, 


KE 


2:00 P, 
2:10 Pp. 


KR 


os ~- 
Saw 
ows 
wr fe 
REE 


Tuurspay, May 7. 


Meeting called to order. 
Invocation by Father Eaton, 
Address by P. H. McGill. 
“Salesmanship.” 

m. Discussion. 

mM. Distribution of questionnai¥es. 
- Question box and discussion. 
mM. Adjournment for lunch. 


Subject: 


AFTERNOON. SESSION 
Meeting called to order. 
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2:10 p.m. Address by Heyman Gabriel. Sub- 
ject: “The Necessity of a Higher 
Mark-Up.” 

2:30 p.m. Discussion. 

2:45 p.m. Report of committees: Resolutions, con- 
stitution and by-laws, auditing and 
nominating. 

3:15 p.m. Installation of officers. 

3:30 p.m. Selection of delegate for national con- 
vention. 

3:40 p.m. Selection of next meeting place. 

4:00 rp. m.. Automobile ride through the city, vis- 
iting various club houses and refresh- 
ments at one of these clubs. 

7:00 p.m. Banquet at Cawthorn Hotel. 


In speaking of the program, Aaron Ash, 
chairman of the program committee, said: 
“The advertising placed by these firms has 
not only defrayed the cost of our official 
program but has in a very large measure 
met all expenses incident to the entertain- 
ment features of the convention.” 

In discussing the work of the Alabama 
Retail Jewelers’ Association of the past, 
President P. H. Tyler, of Ensley, said, 
among other things: “The sixth annual 
meeting of our association at Mobile will 
bring to a close one of the most successful 
years in the history of the organization. 
We find today a spirit of harmony and co- 
operation existing in the ranks of the trade 
which never existed before. This condition 
has been brought about by organization and 
association—not only in our own line of 
business, but in every endeavor. 








ORGANIZE 24 KARAT CLUB 





Charleston Jewelers Hold Initia] Meeting 
and Elect Officers 

CHARLESTON, S. C., May 2.—The Charles- 
ton jewelers organized a 24-Karat Club last 
evening following a dinner served in the 
parlors of the W. P. Cart Co. Mr. Cart 
was elected president and Edwin R. Thomas, 
president and treasurer of Carrington- 
Thomas Co., was selected as the vice-presi- 
dent and secretary and treasurer. Some 30 
members were chartered at the initial meet- 
ing. 

Those present were W. Porter Cart, H. 
G. Adams, Richard Gadsden, R. J. Ortmann, 
W. C. Macmurphy, N. C. Ferguson, C. F. 
Steinmeyer, William Hollings, H. F. Reyn- 
olds, J. C. Thomas, Sidney Coutrier, E. A. 
Sabeau, D. R. Freeman, Charles H. Fried- 
ricks, Claude Thomas, F. G. Alaret, Fred 
Schilling, Alex Schilling, Mrs. Fannie 
Horowitz, Miss Ruth Horowitz, Miss 
Olasov, Leon Landry, Frank Duffy, George 
L. Bell, H. P. Ortmann, Mrs. Conklin, 
Robert Achurch and E, R. Thomas. 

Mr. Cart, who presided first, called on 
W. H. Cullum, of the staff of The News 
and Courier, who told the members present 
that it was a pleasure for him to be present 
at the initial meeting and that the press 
would co-operate. Mr. Cart in turn called 
upon Sumter F. Brux, Robert Achurch, 
David R. Freeman, Charles F. Steinmeyer, 
Mr. Thomas, John Duffy and Mrs. Horo- 
witz. 

The purpose of the organization is to 
draw the jewelers of the city together and 
to form a medium for them to discuss their 
problems. The club will also strive to form 
a closer union between the members of the 
profession in Charleston and instead of hav- 
ing each organization considering another 
as a competitive body, it is hoped that a 


























































































































CIRCULAR 


69 


broader co-operative field will be entered 
and that the jewelers in a united body may 
offer a greater service to the public. 

Mr. Cart showed the jewelers through his 
interior decorating rooms to his special col- 
lection of silver loaned him by Charleston 
families. Meetings will be held twice a 
year, 








A UNIQUE EXHIBIT 





Family Silver on Display in Charleston, S. C., 
Store Attracts Much Attention 


CHARLESTON, S. C., May 2—A genuine 
treat is in store for all those who avail 
themselves of the opportunity of viewing the 
magnificent exhibit of rare old silver articles, 
most of which are priceless family heir- 
looms, loaned by citizens of Charleston, now 
on display in the parlors of the W. P. Cart 
Co. Most notable among these, in point of 
antiquity, is a silver coffee urn once belong- 
ing to Oliver Cromwell, dating 1653, now in 
possession of the Pinckney family. A hand- 
some tankard, 1672, having been found 
among some ruins on John’s Island after the 
Civil War, bearing the Wilson family coat- 
of-arms. A Durham cow, bought in London 
as a cream pitcher, 1691, and a porringer, 
1758, the work of Paul Revere, a renowned 
silversmith of his time, having been loaned 
by the Misses Bruns, in addition to a drawn 
butter boat, a tea caddy upon which is em- 
bossed the figure of King Charles, and a 
trophy cup, the base of which is formed by 
three horses’ heads. In the collection none 
is more interesting than an exquisite sugar 
basket and chocolate pot repoussee, English 
design, having been in the Cart family for 
a century and a half. Among the more 
dignified pieces are a chalice of St. Thomas’ 
Parish of 1740; silver service presented by 
the vestry of St. Michael’s to Bishop Bowen, 
1810; an urn, 1762, upon which the hational 
ode is inscribed, and handsome candlesticks 
belonging to the Lucas family. 

Listed among the articles which may be 
classed as unique and seldom seen today are 
a silver filigree bouquet holder used a cen- 
tury ago by a bride who was married in the 
Huguenot Church; a candle snuffer and an 
egg boiler and a punch dipper with an Eng- 
lish coin fashioned in the bottom. 

An elaborate tray, George III period, 
bearing the Campbell coat-of-arms; a 
“Boar’s head” and two sterling silver horns, 
two feet tall, used by the Charleston fire 
department, over a century ago, in calling 
people to fires, only partially covers the list 
of the magnificent loans made by the people 
of Charleston for this exhibit, open for sev- 
eral days to the public, which is accorded an 
unique privilege. 

Joseph D. Little, of the International Sil- 
ver Co., an authority on such matters, de- 
clared that Charleston, with the sole excep- 
tion of New York city, boasts of the hand- 
somest collection of antique silverware in 
the Union, 








L. C. Furnald has rented the room for- 
merly occupied by the J. F. Colson store, 
opposite the postoffice, at St. Charles, IIl., 
and will soon open a jewelry store there. 
He has had 20 years’ experience in the 
jewelry business and proposes a_ fully 
equipped shop, 
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DEATH OF ABRAM ROSEMAN 





Highly Respected New York Diamond Im- 
porter Succumbs After an Illness 
of Two Weeks 


\ heart attack, followed by pneumonia, 
caused the death last Thursday of Abram 
Roseman, a well known diamond importer 
of 9 Maiden Lane, (New York. The passing 
of Mr. Roseman came after an illness of 
two weeks and occurred at his home, 509 
W. 110th St. The funeral services were 
held last Sunday morning at Temple Israel 
on 91st St., near Broadway, with Dr. Harris 
and Dr. Newmark officiating. Interment 
was at Mount Hope Cemetery. 

Abram Roseman was a native of Koenigs- 
berg, Prussia, having been born in that city 
on April 18, 1852. On June 15, 1871, when 
20 years old, he married Miss Amelia 





ROSEMAN 


THE LATE ABRAM 
Bloch at the birthplace of the young couple, 
and during the same year they came to New 
York, making this city their home. 

Upon his removal here Mr. Roseman 
possessed $500 in cash, $450 of which was 
placed in the Bowery Savings Bank of New 
York. The remaining $50 was used to pur- 
chase an assortment of Yankee notions, the 
sale of which netted him a small profit. A 
similar purchase and a tour netted Mr. Rose- 
man another profit and after making what de- 
veloped into a poor real estate investment at 
Van Etten, N. Y., he withdrew nearly all of 
his money from the bank and purchased a 
bill of goods from the old house of H. B. 
Claflin & Co. With his merchandise he went 
to Elmira, N. Y., where he established him- 
self in business. 

It was in 1880 that Mr. Roseman started 
in the jewelry business when he establish- 
ed a place at 105 W. Water St., Elmira. In 
1889 he opened a branch at 41 Maiden Lane, 
New York, which was conducted until Oc- 
tober 1897 under the style of Roseman & 
Levy. This firm was then dissolved and he 
thereafter continued business alone, at 41 
Maiden Lane as an importer and dealer in 
diamonds. The business was moved to 9 
Maiden Lane, its present.location, in 1908 
where it has remained for about 27 years. 
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On June 15, 1921, Mr. and Mrs. Roseman 
celebrated their 50th wedding anniversary 
and at the time were honored by their fam- 
ily and a host of friends. 

Mr. ‘Roseman was a well known member 
of the trade and was affiliated with the Na- 
tional Jewelers Board of Trade, the New 
York Credit Men’s Association, Jordan 
Lodge, 15 I. O. B. B., and Temple Israel. 
He was also a charitable man and was a 
frequent contributor to many worthy causes. 

The deceased is survived by his widow, 
three sons, one granddaughter, four brothers 
and one sister. 








A TRAGIC DEATH 





Strange Case of Mistaken Identity Results in 
Killing of Assistant Manager of Towle 
Mfg. Co. and Another Man 


A strange case of mistaken identity proved 
fatal to two people early last Sunday morn- 
ing and caused the death of William C. 
Schwenk, assistant manager of the New 
York office of the Towle Mfg. Co., in one 
of the oddest but most horrible accidents 
ever recorded in the metropolis. The man 
who caused the accident, William Ashworth, 
is also dead, while. his companion, Pantus 
Lyons, is being questioned by the police. 

The body of Mr. Schwenk, who was popu- 
lar in the silverware trade in New York, 
particularly among the younger members of 
the industry, will be buried this afternoon 
(Wednesday) at 2 o’clock from his late 
home, 275 E. 168th St. Funeral services 
were held last night (Tuesday) under 
the auspices of Lodge No. 871 of the Benev- 
olent and Protective Order of Elks and 
Hopewell Lodge 596, F. & A. M. The body 
is to be interred in Woodlawn Cemetery. 

Early Sunday morning Ashworth and his 
friend Lyons, it is said, were returning from 
a party and after alighting from a trolley 
car were walking down the incline leading 
from Central Bridge viaduct, over the Har- 
lem River, when an automobile sped by at a 
vreat speed and just missed hitting the two 
men. Ashworth became enraged and shouted 
after the driver, who brought his machine 
to a stop and walked back to meet the pair. 
The chauffeur and Ashworth engaged in an 
exchange of words and in the argument the 
driver hit Ashworth in the face. The for- 
mer then ran back to his machine and sped 
away, leaving Ashworth in a rage and shak- 
ing his fist after the disappearing machine. 

The pair then continued on their way and 
a few moments later heard a machine coming 
from the direction in which the other car 
disappeared. Ashworth saw the approach- 
ing car, which was moving slowly, and ap- 
parently believing it was the same machine 
in which his assailant had sped away, ran 
from the sidewalk and jumped on the run- 
ning board of an auto which Mr. Schwenk 
was driving home, after taking a friend 
home. Mr. Schwenk was evidently amazed 
at the appearance of the man, particularly 
when Ashworth grabbed him around the 
neck. In the struggle which followed, 
Schwenk probably intended to put his foot 
on the brake, but instead touched the accel- 
erator and in the next moment the car shot 
through the double guard rails on the viaduct 
and plunged into a coal yard, 60 feet below. 
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Ashworth was swept from the car when 
the machine went through the railing and 
landed below, not far from the crumpled 
automobile. Mr. Schwenk was pinned be- 
hind the wheel and the only part of him 
which was visible after the crash was one 
of his legs. He was later removed from the 
wreck but was found to be dead. Ashworth 
died on his way to the hospital. 

Mr. Schwenk was only 35 years old and 
was a native of New York, where he was 
educated in the public and high schools. 
When a boy he obtained a position with 
the Whiting Mfg. Co., and later went with 
Graff, Washbourne & Dunn. About 16 
vears ago he entered the employ of the 
Towle Mfg. Co. and after hard and efficient 
work became assistant manager. He occa- 
sionally visited the trade in New York State, 
Pennsylvania and Connecticut. 

He was a member of the Metropolitan 
Rowing Club and was considered an expert 
oarsman. He had won a number of medals 
in rowing events. 

Deceased is, survived by his mother, a 


son, three brothers and one sister. 


‘ 
] 


HOLD THREE AS BANDITS | 











Philadelphia Police Arrest Men Believed to 
Have Been Implicated in Many Rob- 
beries—Two Jewelers Identify 
One Suspect 


PHILADELPHIA, Pa., May 2.—Three more 
jewelry store bandits are facing prison terms 
as the result of the arrest of Abe Cohen, 
Harry Cohen and Philip Kaplan, who are 
held for trial on charges of several holdups, 
including at least two jewelry stores. They 
are said by the police to be members of a 
bandit gang which for six or seven months 
has terrorized storekeepers all over the city. 
A fourth member of the gang, Hymian 
Weiss, alias “Big Hymie,” was also arrested, 
but forfeited his bail of $2,000 when he 
failed to appear at the hearing before Mag- 
istrate Holland in Central Station. The 
other three were held without bail for court 
when they came up for hearing. 

Jacob Simon, retail jeweler at 935 S. 4th 
St., was instrumental in having the three 
held without bail when he identified Harry 
Cohen as a member of the gang which on 
last Keb. 18 entered his store and at the 
points of revolvers stole jewelry valued at 
$3,400. He was unable to positively identify 
the other two prisoners as being concerned 
in the holdup, but said Cohen was the man 
who kept him covered while his associates 
rifled the showcases. 

Another jeweler, Herman de Stelle, who 
has a store at 2230 Frankford Ave., was 
equally certain in his identification of Harry 
Cohen as the man who on Jan. 31 entered 
his store and kept Mr. de Stelle covered with 
a revolver while an accomplice took $2,000 
worth of jewelry, both men leaving with a 
death warning to the jeweler if he made any 
outcry. Like Mr. Simons, Mr. de Stelle was 
unable to identify any of the other prisoners 
as having been concerned in the robbery. 

Both Cohens and Kaplan were identified 
also by other storekeepers as holdup men, 
and also by a man they held up and robbed 
of money and jewelry valued at $3,800 in the 
rear of his home. 
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ATTEMPTED ROBBERY FAILS 





Rochester Jeweler Slugged and Tied to 
Chair by Youthful Bandit 
Who Is Caught 


RocueEsTer, N. Y., May 2.—James Squire, 
20 years old, daring bandit novice from Oak- 
ville, Conn., is under arrest in Rochester on 
charges of robbery, first degree, and assault, 
first degree, following the failure of his first 
holdup attempt early yesterday morning in 
this city. 

Squire, small for his age, and looking 
little more than a boy, held up and stunned 
with a blow from a revolver, Edward J. 
Schroedel, Fourteenth ward supervisor, in 
the latter’s jewelry store at 1 Clinton Ave., 
S., and was captured when he walked into 
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He had just reached the ground floor and 
picked up a small wrist watch when Miss 
Haigh entered. Squire, revolver in hand, 
stepped quickly to her side. Miss Haigh 
was on the verge of fainting, police said. 

“You keep quiet,” Squire ordered. He 
took her by the hand and cevering her with 
the revolver led her up the balcony to where 
the jeweler was held prisoner, 

He was about to tie-Miss- Haigh in the 
same manner as the proprietor, when 
Schroedel, who had managed to work loose 
the bonds about his wrists, struggled to his 
feet, calling for aid. 

Squire turned toward the jeweler, strik- 
ing him a severe blow over the head with 
the butt of the revolver. The door was 
partly open and passing pedestrians, hearing 
the jeweler’s calls for help, hurried to the 





JAMES SQUIRE, YOUTHFUL BANDIT, ARRESTED BY ROCHESTER POLICE 


the arms of police outside. Only the timely 
arrival of a customer, Miss Mae Haigh, 21 
years old, and the quick action of police 
frustrated the robbery and resulted in the 
youth’s capture. 

The robbery was planned several days ago, 
Squire told Rochester police. He took no 
one into his confidence, he said, and chose 
the Schroedel store after a careful study of 
downtown jewelry stores. Then yesterday 
morning, about 10.30, while the street was 
crowded with pedestrians and motor traffic, 
the youthful bandit entered the jewelry 
store. Schroedel was alone in the store at 
the time. Squire asked to be shown some 
watches. After inspecting a few he handed 
them back to the jeweler. 

“Is there anything else I can show you?” 
Schroedel asked. 

“Ves, there is,’ Squire replied, drawing a 
revolver from his coat pocket. 

Ordering the proprietor to hold up his 
hands and warning him that he would be 
killed if he made any outcry, the bandit 
backed Schroedel up several steps to a small 
balcony in the rear, used as an office and 
repair room, 

There he took a piece of rope, made into 
a slip-noose, from his pocket and tied the 
jeweler’s hands behind his ba®&k. He then 
commanded him to lie down and he slipped 
another rope around the jeweler’s ankles. 
Again warned that he would be killed if he 
made a noise; Schroedel was left lying on 
the floor and the bandit went down into the 
Store. 


nearest policeman, a traffic officer on duty 
at Main St. and Clinton Ave, 

The officer, drawing his revolver, ran to 
the store and met the bandit coming out with 
his hands in his coat pockets. Cook backed 
Squire into the store where he took the 
youth’s .38 caliber pistol. The traffic officer 
then turned the youthful desperado over to 
a headquarters detective who was passing 
across the street and heard the commotion. 
Besides the gun, a pocketful of cartridges 


and a wrist watch were found in Squire’s- 


pockets, 

Squire said that he came to this city from 
New England last September and had since 
been employed in a restaurant. He denied 
that he had been connected with any other 
robberies, though admitting he was a pal of 
Joseph Cassio, recently sent to Randall’s 
Island for petty thievery in Rochester. 

Mr. Schroedel suffered a severe scalp 
wound from the revolver and was treated 
at the office of a physician. Mrs. Schroedel, 
who came to the store a few minutes after 
the attempt at robbery, declared if it had 
been 20 minutes later she would have been 
in the store alone as she usually relieves 
her husband when he goes out to luncheon. 








The window of the jewelry store of the 
John P. Ryan Co., Flint, Mich., was smashed 
recently by thieves who stole jewelry worth 
$700. A report of the robbery was made 
several days ago to the Jewelers Security 
Alliance. 
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INDICTMENT DISMISSED 





Salesman Accused by Rochester Police of 
“Planting” Robbery Freed of Charges 
by Supreme Court’s Decision 


Burrato, N. Y., May 2.—Herman Sag- 
man, New York diamond salesman, was 
freed of three charges of grand larceny, first 
degree, in connection with the alleged dis- 
appearance of $50,000 worth of diamonds 
from his room at the Hotel Seneca, Roch- 
ester, when County Judge Willis K. Gillette 
of Monroe county, granted the motion of 
Sagman’s attorney, H. H. Cohen, to dismiss 
the indictments. Dismissal of the charges 
followed favorable action by the court on a 
motion to permit Sagman to inspect the 
minutes of the grand jury. Sagman’s bail 
bond of $10,000 was also vacated. 

Sagman is a road salesman for I. Hoch- 
berger & Co., New York. On Aug. 28 he 
registered with another salesman at the 
Hotel Seneca and the next morning he found_- 
that his trunks had been pried open and the 
gems taken while he was at breakfast. 

The police were not satisfied with Sag- 
man’s story and held him for grand larceny. 
The police claimed that a kit of tools found 
near the trunks were new and could not 
have been used to pry open the trunks. 








GET VALUABLE LOOT 





Gunmen Visit Home of Cleveland Sowabli 
and Rob Him of Jewelry ' 
Valued at $3,000 


CLevELAND,'O., May 2.—Sol Bergman, well 
known auctioneer and jeweler of Prospect 
and E. 4th Sts. had the unpleasant experience 
of being awakened in his home at midnight, 
of being lined up with his wife and daughter 
by masked men and robbed of jewelry valued 
at $3,000. 

The robbery occurred on April 29 at 
Bergman’s home, 3393 Cedarbrook Road, 
and the first intimation he had of it was 
when he was awakened out of a sound sleep 
by feeling the cold barrel of a pistol press- 
ing against his head and a voice ordering 
him to get up and keep his mouth shut. 
Bergman and his wife immediately arose 
and the noise awakened their 10-year-old 
daughter in an adjoining room. While one 
of the thieves kept the family covered the 
other ransacked the jewel case and put the 
contents in his pocket. He then backed 
from the room and followed by his com- 
panion made good his escape. 

Efforts to call police showed that both 
telephone and light wires had been cut, and 
Bergman aroused a neighbor and used his 
telephone to call police. When they arrived 
they could find no trace of the crooks. En- 
trance to the home was made through a side 
window and the lower rooms thoroughly 
searched before Mr. Bergman was aroused. 

The thieves were described as being about 
30 years of age. They were dressed in dark 
clothes and wore handkerchiefs for masks. 
Some of the jewelry was insured. 








Carl Billmyer has leased a store in the 
Thompson building on Main St., Keyser, 
W. Va., and will open a jewelry store about 
May 15. 
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Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 
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WATCH CASE MAKERS MEET 


Members of National Watch Case Manufac- 
turers Association Hold Enthusiastic Ses- 
sion in Chicago and Elect Officers 
for the Ensuing Year 

Cuicaco, April 30—An enthusiastic and 
interesting meeting was held at the Drake 
Hotel, this city, last Tuesday by the Na- 
tional Watch Case Manufacturers Associa- 





GEORGE E. FAHYS, RETIRING PRESIDENT 

tion, at which time new officers were elect- 
ed and important business was transacted. 
The following concerns were represented at 
the meeting: Dueber-Hampden Watch Co., 
by Earl Stamm; Joseph Fahys & Co., by 





PERCY SAVORY, RE-ELECTED TREASURER 


Geo. E. Fahys and George Weidig; Illinois 
Watch Case Co., by Louis Epp&nstein, Sol 
Eppenstein and Eugene Edelstein; Keystone 
Watch Case Co., by Fred Hyatt and W. W. 
Drexmit; North American Watch Co., by 
W. W. Stark, M. 'W. Stark, A. D. Caddell 
and R. B. Piowaty ; ‘Star V/atch Case Co., by 
Otto A. Starke and A. W. Levy; Wads- 
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worth Watch Case Co., by Percy Savory 
and Harry Stegman and Alexander Vincent, 
secretary of the organization. 

When the election of officers was an- 
nounced as one of the first orders of busi- 
ness President George E. Fahys, declined 
renomination, asserting that he believed in 
allowing this office to rotate to the next 
man in line. The election thereupon result- 
ed in the selection of the following: Presi- 
dent, Otto A. Starke of the Star Watch 
Case Co.; vice-president, Eugene Edelstein 
of the Illinois Watch Case Co.; treasurer, 
Percy Savory of the Wadsworth Watch 
Case Co., re-elected, and secretary, Alex- 
ander Vincent, re-elected. 

One of the most important points which 
came before the meeting was an announce- 
ment of the new plans to be followed by the 
Federal Trade Commission. This body here- 
after will not accept as a defense for the 
sale of cases stamped with a guarantee, nor 
cases stamped “Gold Filled”, which do not 
measure up to the approved standards, the 
fact that the goods in question were made 
prior to Jan. 1, 1924. It was the conten- 
tion of the Commission in this regard that 
enough time has elapsed to permit of all 
the time guaranteed cases to have been dis- 
posed of. 

A resolution was also adopted by the 
members to the effect that hereafter all ad- 
vertisements of jobbers, dealers and even 
retailers in which the time guarantee ele- 
ment is featured, should carry a caption 
setting forth the fact that the cases in 
question were made prior to the approval 
of the new standard for gold filled cases, by 
the United States Federal Trade Commis- 
sion. In this way the ruling will be made 
that much more effective. 

After the meeting the newly elected presi- 
dent, Otto Starke, entertained at dinner. 








National Jewelers Board of Trade Adopts 
Resolutions Favoring Repeal of Fed- 
eral Inheritance Taxes 

The board of directors of the National 
Jewelers Board of Trade at a recent meet- 
ing and following a discussion of the sug- 
gestion made by National Councillor M. D. 
Rothschild, passed the following resolution 
favoring the repeal of that part of the Reve- 
nue Act of 1924 which levies taxes on the 
estates of decedents: 

Whereas: At the recent Inheritance and Estate 
Tax Conference held in Washington, President Cool- 
“When on June 2nd last I signed the 
Revenue Act of 1924, I adverted briefly to the 
subject of inheritance taxes. By that Act, the 
highest bracket of Federal Estate Tax was raised 
from twenty-five to forty per cent. [I pointed out 
then that when the inheritance taxes levied by the 
states be added to this, a substantial confiscation 
of capital may result; and I suggested the danger 
of having the states and the Federal Government 
thus combining to get the utmost possible revenue 
from inheritance taxes. To take an excessive pro- 
portion of estates in this way for the costs of gov- 
ernment can only mean that government will be 
living off the capital of the community”; and 

Whereas: The President further stated: “At the 
last few annual meetings of the National Tax Asso- 
ciation, and at a recent conference of the tax com- 
missioners of several states, the position has been 
taken that the Federal Government should withdraw 
from the field of estate taxes. This view has much 
to commend it. Historically the Federal Govern- 
ment has entered this field only on the occasion of 
war emergency, and in every case except the pres- 
ent, has withdrawn when the reason for exceptional 
taxation ceased:’’ and 

Whereas: The Government is now collecting rev- 
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enue which is estimated to be from three to five 
hundred millions of dollars in excess of the income 
required to run the Government, and the amount 
of estate tax received by the Government in the 
last fiscal year is only $103,000,000 out of the total 
of $2,700,000,000 of internal revenue taxes for that 
year; and 

Whereas: The emergency created by the Great 
War has long.since ended and no valid reason 
exists for the continuance of the Federal Govern- 
ment in the field of estate taxation; be it 

RESoL_veD: That the directors of the Chamber of 
Commerce of the United States make every effort 
to induce Congress to promptly repeal that part of 
the Revenue Act of 1924 which levies taxes on the 
estates of decedents. 


The above resolution was sent by Secre- 
tary Backus to the Chamber of Commerce 
which has acknowledged receiving it. The 
resolution will be presented for action at the 
annual meeting of the.Chamber which is to 
be held at Washington, D. C., May 20 and 
Zk. 








WILL MEET AT PITTSBURGH 


Convention of Pennsylvania Retail Jewelers’ 
Association Will Be Held in “Smoky 
City,” June 30-July 1 


PHILADELPHIA, Pa., May 2.—Pittsburgh 
has been selected as the place to hold this 
year’s convention of the Pennsylvania Re- 
tail Jewelers’ Association, officials of the 
association deciding on the Smoke City after 
a careful canvass of the claims of a central 
Pennsylvania city, which also was after the 
honor. The date has been set for June 30- 
July 1, and from present indications the 
gathering will be one of the largest and most 
enthusiastic ever held by the organization. 

President F. L. Davis, of the association, 
has just returned from a visit to Pittsburgh 
and reports the retail jewelers of that city 
their toes” to make the convention a 
memorable one. He was given a royal wel- 
come by the retailers’ association there 
(Pittsburgh being ahead of Philadelphia in 
that it has a large and enthusiastic organiza- 
tion), and received assurances that they 
would do everything possible to make the 
choice of their city for the convention fully 
justified. In fact they promise the delegates 
and visiting jewelers the time of their young 
lives from a convention, business and en- 
joyment viewpoints. 

Although Philadelphia, due to a lack of 
cohesion in the trade here and a “let George 
do it” spirit, has no exclusively retail or- 
ganization of its own, a large number of re- 
tailers are members of the State association, 
and there will be a good attendance at Pitts- 
burgh from this city. Already a number of 
the retailers here are planning for motor 
trips te the convention and so are the Phila- 
delphia officers of the association, who in- 
clude President Davis, Secretary William 
Sutton and Treasurer Fred C. Bode. 

Retailers throughout the State are loud in 
their praise of President Davis for his un- 
ceasing and effective work in nuttirg over 
the “auction” bill which was signed by Gov- 
ernor Pinchot this week. It is well known 
throughout the trade that because of certain 
influences which were brought to bear, the 
bill was in imminent danger of defeat at 
Harrisburg, when Mr. Davis hurried to the 
capitol and by unflagging work put it 
through. Although Pittsburgh and Philadel- 
phia are exempted, jewelers in other cities 
and towns of the State can now see that 
their local authorities curb the auction fakers. 
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Mr. Maurice Ledeberg will sail on the Olympic for Antwerp, May 9th, 
his objective being our cutting works in that city. 


Are you in the ws for Diamonds ? Write to 



























(@\\\(@\ Ve ii/ —EEE— EEE 





eve ON @\i1@\e 








STANTON TV N/@N (ON eX 





YaXiVeviVeriveviveri avi erir 




















If its CALIBRE SAPPHIRES, EMERALDS or RUBIES we have what 
you want, and we are ready to give it to you PROMPTLY and at the 
RIGHT PRICE. 





We are constantly adding new and desirable shapes in precious and semi-precious stones. 


IT IS TO YOUR INTEREST TO CONSULT US. 


Don't forget our staff of 22 expert setters and lapidaries, which we maintain for efficient 


service. 


YOKELSON-COOPER, Inc. 


106 Fulton Street 


IMPORTERS, os and SETTERS 


PRECIOUS and SEMI- FRECIOUS STONES 
Tel. Beekman 8570 


New York City 
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PEARLS 


PEARL NECKLACES 
PEARLS FOR ADDITIONS 


2 WEST 46TH ST. 
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DIAMOND SALESMAN ROBBED 





Representative of New York Concern Held 
Up in Elevator of Chicago Building 
by Bandits Who Get Diamonds 
Worth Almost $40,000 


HICAGO, May 1.—While detectives of the 
city bureau and the Pinkerton Agency are 
working on clews which they believe will re- 
sult in the capture of the two men who held 
up and robbed a diamond salesman in the 
elevator of the building at 337 W. Madison 
St., yesterday afternoon, and expect in their 
capture to break up the gang that has se- 
-ured approximately $500,000 worth of dia- 
monds in this manner in Chicago during the 
past few months, no real developments have 
been reported today. 

Victor Rosenbaum, who gave his address 
as 1948 E. 18th St., Brooklyn, N. Y., rep- 
resenting Finkelstein Bros., 15 Maiden Lane, 
_ New York, left the Congress Hotel shortly 

after 3 o’clock yesterday to call on a cus- 
tomer at 337 W. Madison St. As he entered 
the elevator in the building two young men 
about 25 years old, each wearing new gray 
suits and topcoats to match, followed him 
into the elevator. The other occupants on 
the car were a young messenger boy and the 
operator. As soon as the elevator started, 
the robbers produced revolvers and held one 
against Rosenbaum and the other against the 
operator and commanded the young boy to 
be quiet. 

Rosenbaum’s black leather brief case con- 
taining the diamonds was snatched from him 
by one of the robbers, and when the ele- 
vator operator protested, he was struck in the 
face. Arriving at the fourth floor Rosen- 
baum, the messenger boy and the operator 
were ordered from the car and told to stand 
with their face in the corner. 

The operator made a dash for the door to 
the office of the building, and in an effort to 
catch him, one of the robbers smashed the 
glass in the door. Failing to catch him, they 
rushed into the elevator, ran the car to the 
first floor and escaped. 

Good descriptions were furnished the de- 
tectives and other circumstances recited 
cause the detectives to believe they have 
their best clews in their effort to get the men 
responsible for the many diamond holdups of 
this city. 





Word reached Finkelstein Bros., diamond 
importers, 15 Maiden Lane, New York, last 
Thursday that their salesman, Victor Rosen- 
baum, had been held up and robbed in the 
Hunter building in Chicago. Mr. Rosen- 
baum was on his way to visit a customer of 
the concern and was relieved of gems valued 
by the Finkelstein concern at no less than 
$40,000. The loss, according to one of the 
members of the firm, is fully covered by in- 
surance. The loot consisted entirely of loose 
diamonds, mostly small stones, ranging up 
to one carat in size. 

Mr. Rosenbaum left New York to call on 
his trade about three weeks ago, and had 
been in Chicago only a few days when the 
robbery occurred. It was his intention after 
completing his visits in Chicago to go far- 
ther west. 

Reports from Chicago stated that Mr. 
Rosenbaum was in an elevator in the Hunter 
building, being taken up to the office of one 
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of his customers when two men produced re- 
volvers and took charge of the car. The 
elevator opetator, a messenger and the sales- 
man were covered with guns, and while one 
relieved Mr. Rosenbaum of his gems, the 
other ran the car to one of the upper floors. 
There the trio were told to step out of the 
car, after which the elevator was taken to 
the ground floor and the men made their 
escape. 








HOLDUP MEN AT WORK 


Two New York Stores Visited by Gunmen 
who Escape from One Place With 
Loot Valued at Over $25,000 

If the execution of three murderers at 
Sing Sing Prison last Thursday night was 
intended as a deterrent and warning to 
bandits, who are always armed and ready 
to kill if necessary, it fell short of its pur- 
pose as far as crooks operating against 
jewelers are concerned.The epidemic of hold- 
ups and attempted holdups in Brooklyn two 
weeks ago spread to the opposite side of the 
river and during the past few days two New 
York jewelry stores were visited, one being 
robbed of over $25,000 and the other escap- 
ing without a loss. 

The accidental presence of a policeman in 
the jewelry store of Isaac Barkas, 1729 
Broadway, New York, was probably the 
only thing that saved this jeweler from pos- 
sibly suffering a heavy loss. The first vic- 
tim of bandits during the past week was 
Henry Fisher, a retail jeweler at 1396 St. 
Nicholas Ave., whose store was visited by 
three bandits and robbed of diamonds and 
watches worth between $25,000 and $30,000. 

Shortly after 10.20 o’clock last Thursday 
morning, a salesman for a watch concern 
entered the Fisher jewelry store while 
Albert Kahn, a brother-in-law of the pro- 
prietor and Stephen Koubeian, another sales- 
man, were removing jewelry from the safe. 
They were placing the stock in trays and 
arranging it in the window, but when the 
salesman entered, stopped for a few moments 
to talk to him. 

While they were conversing, a sedan drew 
up tothe curb.and two young men ‘stepped 
out and walked into the store. Their coat 
collars were drawn up to conceal a part of 
their faces and each held a revolver. As 
they walked in they ordered the clerks and 
the visiting salesmen to the back of the 
store, 

The watch salesman at first thought it a 
joke and started walking toward the door. 
When he found that the visitors were 
actually bandits, he obeyed their command. 
The three men were marched to the rear of 
the store and while a third bandit who re- 
mained outside, stood guard, the other two 
bound up their victims. After the men were 
bound, hand and foot, they were forced to 
lay down on the floor. The thieves then 
searched their pockets but when finding only 
a small amount of cash, returned it to the 
men. One of the bandits remained guard 
over the trio while the others emptied the 
trays of jewelry and watches into a satchel. 
They rifled the show case of several thou- 
sand dollars’ worth of jewelry. 

While looting the safe, the men discovered 
that the door to the diamond chest was 
closed. They apparently believed it was 
locked and threatened to kill Mr. Kahn, the 
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proprietor’s brother-in-law, if he did not re- 
veal the combination. Mr. Kahn told the 
bandits that the door was unlocked, but they 
apparently did not believe him and continued 
their threats. One of the thieves finally 
discovered that the chest was unlocked and 
immediately it was emptied of a quantity of 
set and unset diamonds. 

After the thieves had gathered up what 
loot they could find, they ran from the store 
and jumping into the waiting automobile 
were driven away. As soon as the car was 
heard to drive off, the watch salesman 
kicked a doot’ which leads to a closet be- 
tween the Fisher store and a millinery shop 
adjoining. The proprietor of the millinery 
store immediately opened the door and dis- 
covered the three men bound. He freed 
them and the police were notified and given 
a good description of the bandits. 

Mr, Fisher’s loss is covered up to $25,000, 
according to information given to a JEWEL- 
ERS’ CIRCULAR reporter. 


Attempt to Rob Store of Isaac Barkas 


An attempt to hold up and and rob the 
jewelry store of Isaac Barkas early last 
Friday evening was thwarted by the 
presence of a policeman who was standing 
behind a safe using the telephone. When 
the policeman discovered that the bandits 
were in the store, he ran from behind the 
safe but before he could grab any of the 
men, they dashed from the place and made 
their escape up Eighth Ave. 

Between 6 and 7 o’clock on Friday eve- 
ning, Mr. Barkas was in the store talking 
to an insurance agent and a customer. A 
few moments later, Patrolman William Back 
of the West 47th St. Station, walked into 
the place and asked the jeweler if he could 
use his telephone. The policeman was given 
permission and stepped behind the safe and 
was talking to someone on the other end 
of the wire when two men carrying re- 
volvers stepped up to the coynter and 
ordered Mr. Barkas and his two friends to 
throw up their hands. 

The policeman, who was standing behind 
the safe, heard this command but was unable 
to get from behind the safe in a hurry as 
the door, which was swung open, was in his 
way. The officer did finally get from be- 
hind the safe and one of the bandits seeing 
the man, fired a shot which went wild. 
They then discovered he was a policeman 
and the pair ran from the store. 

At 55th St., not far from the store, a 
sedan was standing at the curb with the 
engine running. As the bandits approached 
this car, they jumped into it and were driven 
over to Eighth Ave. and then turned north. 
Patrolman Back followed the car and fired 
one shot but was afraid to continue to fire 
owing to the traffic jam in which the bandit 
car was finally lost. The reserves were 
summoned but were unable to find any trace 
of the machine, 

The jeweler stated that he did not believe 
anything had been taken. The thieves in 
their haste had dropped a bag which the 
third member of the gang had brought into 
the store after the first two entered, ap- 
parently for the purpose of carrying away 
the loot. During the robbery, the insurance 
agent who was calling on the jeweler evi- 
dently did not obey the command of the 
handits quickly enough and was struck on 
the head with butt end of the gun. 
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ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 
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FOUND GUILTY 





Three Holdup Men and a Woman Charged 
With Receiving Stolen Goods Are 
Sentenced by Bronx Judge 


Bronx, N. Y., jewelers who for some time 
past have been frequent victims of holdup 
men received some measure of satisfaction 
last week when Judge Cohn in the Bronx 
County Court House sent three holdup men 
to prison and also passed judgment on a 
woman receiver of stolen goods. The ban- 
dits and the receiver were all charged with 
being implicated jn the holdup and robbery 
of the jewelry store of A. J. Bluming, 812 
Westchester Ave., Bronx, N. Y., which oc- 
curred on Dec. 16 last. The three male 
prisoners were Louis Katoff, Herbert Novia 
and Abraham Novia. 

When this trio came up for sentence last 
Thursday before Judge Cohn, appeals were 
made by their attorney, particularly in the 
case of Abraham Novia, who, it is stated, is 
only 18 years of age and is suffering from 
tubercular trouble. It was also pointed out 
that this prisoner was a first offender. 

Judge Cohn characterized the holdup of 
the Bluming store as vicious but took into 
consideration the fact that the men had con- 
fessed and had pleaded guilty, thereby saving 
the county the expenses of a trial. Katoff 
was sentenced to serve not less than seven 
nor more than 18 years in State’s prison, 
while Herbert Novia was sent to the same 
penal institution for not less than nine nor 
more than 18 years. Judge Cohn sent Abra- 
ham Novia to Elmira Reformatory. 

Mrs. Anne Osias, who was convicted pre- 
viously on a charge of receiving part of the 
stolen loot, was then called for sentence. A 
plea was made on her behalf, her attorney 
pointing out that she is a woman well ad- 
vanced in years and a mother of five chil- 
dren as well as a grandmother. Judge Cohn 
stated that Mrs. Osias had been given every 
opportunity to render assistance to the dis- 
trict attorney and to the officers in search 
for the jewelry but neither she nor her 
friends showed any disposition to help. In 
sentencing the woman, Judge Cohn stated 
that he would consider her age and family 
connections and thereupon sent her to prison 
for a term of not less than two years and 
six months and not more than five years. 
An appeal was filed and a hearing on this 
appeal will be held shortly. In the meantime 
sentence has been deferred. 








Work on Better Auction Laws for New York 
City and State to Be Started at Once 


The joint committee to consider the 
auction situation in New York, which was 
called together under the auspices of the 
Good and Welfare Committee of the Na- 
tional Jewelers Board of Trade, held a sec- 
ond meeting Tuesday morning, April 28. 
The gathering, which took place in the 
directors’ room of the Board, 15 Maiden 
Lane, New York, was attended by represen- 
tatives of the American National Retail 
Jewelers’ Association, Retail Jewelers’ Asso- 
ciation of Greater New York and Vicinity, 
the Metropolitan Retail Jewelers’ Associa- 
tion, Bronx Retail Jewelers’ Association, 
East New York Retail Jewelers’ Association. 
Jewelry Crafts’ Association, Forty-second 
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Street Association, National Jewelers Board 
of Trade, Jewelers’ Vigilance Committee, 
and others. The auctioneers were repre- 
sented by James L. Hand. 

Mortimer C. Foster, of the auction com- 
mittee of the Good and Welfare Committee, 
of the National Jewelers Board of Trade, 
presided-and asked each one present to ex- 
press his individual opinion as to the way 
the committee should proceed in its work to 
obtain proper auction legislation both for 
New York city and New York State. The 
chairman explained what had been done 
since the last conference he had held with 
the chairman of the Jewelers’ Vigilance 
Committee, with counsel, and with others, 
and also explained that the question of hold- 
ing a dinner under the auspices of the Board 
had been deferred owing to the fact that at 
the last meeting of the directors, the ques- 
tion could not be acted on. He felt, how- 
ever, that the committee could go ahead and 
arrange for a mass meeting under its 
own auspices if it is thought to be neces- 
sary. 

Various plans of procedure were discussed 
and Counsel Morris L. Ernst was called on 
to answer many questions as to the practi- 
cability of such plans. He explained what 
would be necessary both in getting the ordi- 
nance through the Board of Aldermen and 
a law through the legislature, and touched 
on some of the features that proper legisla- 
tion should embody. Whether it would be 
better to get a general auction law or one 
that would cover jewelry alone was another 
question which he discussed. 

It was finally decided to go ahead with 
the work on the auction laws, both city and 
State, under the auspices of the committee 
which is to include representatives of those 
present and all those organizations in the 
manufacturing, wholesale and retail trade 
which have signified their interest in the 
movement. It was also decided to have the 
work taken up immediately by a sub-com- 
mittee of three to act with the chairman and 
counsel and decide on a general plan of 
campaign, the means for raising funds and 
to take charge if necessary of the banquet 
or mass meeting that would be held later. 
This sub-committee will report back to the 
general committee as soon as it has settled 
on each of the provisions that were dis- 
cussed, and will ask suggestions from all 
organizations interested as to what they feel 
the new auction regulations should embody 
and the best method of obtaining the sup- 
port of the same both in and out of the 
trade. The committee will consist of E. H. 
Quigley, of the American National Retail 
Jewelers’ Association, M. Korsunsky, of the 
Bronx Retail Jewelers’ Association, and 
Chauncey Mayers, representing the Maiden 
Lane jewelers as well as the Retail Jewelers’ 


Association of Greater New York and 
Vicinity, with Mortimer C. Foster and 
Morris L. Ernst of counsel, ex-officio 
members. 








More than a dozen men who were waiting 
for street cars joined recently in the chase 
of a bandit who smashed a window of the 
Isenberg Bros. Co. jewelry store, 331 Su- 
perior St., Toledo, O. The man ran south 
on Superior St. to Madison Ave. and turned 
toward the river front. He outdistanced his 
pursuers and escaped. 
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Plans Completed for Twelfth Annual Con- 
vention of Connecticut Retail Jewelers’ 
Association to Be Held at New 
London, May 6 and 7 


New Lonpon, Conn., May 4.—Prepara- 
tions have been completed and programs 
have been distributed for the 12th annual 
convention of the Connecticut State Retail 
Jewelers’ Association which will open in the 
Hotel Mohican, this city, next Wednesday 
morning. The convention will continue uptil 
the following day and it is expected that 
jewelers from all parts of the State will be 
in attendance. 

At 11 o’clock on Wednesday morning, the 
registration booth will be opened and from 
this time until 12:30 p. M., the members and 
their guests will be given an opportunity, to 
affix their names to the roster and make 
reservations for the various social events 
which are to be held during the two days’ 
convention. Luncheon will be served .at 
12:30 p. M., and the convention will formally 
open at 2 o'clock in the afternoon. 

After the first session is called to order, 
an address of welcome will be delivered by 
Mayor Waldo E. Clarke, while greetings to 
the visiting jewelers will be extended by 
James Hammond, secretary of the New 
London Chamber of Commerce. Following 
these remarks, President C. C. Costello will 
deliver his annual address after which the 
secretary's report will be submitted ,by 
George P. Spaar of Torrington. The next 
order of business will be the appointment of 
a nominating committee and the reading of a 
report from the committee on trade condi- 
tions. Two addresses, one by Ellis Gifford 
and another by Percy B. Ball will conclude 
the afternoon’s business. 

In the evening at 7:30 o'clock, a banquet 
will be held at which Bartley J. Doyle and 
Dr, Benjamin Marshall will be the speakers. 
The banquet will conclude the day’s activi- 
ties and at 9 o’clock the following morning 
the closing session of the convention will be 
started on its way. 

Shortly after 9 o’clock on Thursday morn- 
ing, the convention will listen to committee 
reports, the treasurer’s report, auditors re- 
port and will also take up new business and 
engage in a general discussion. After this 
will come the election of officers followed 
by a Rotary luncheon which will bring the 
convention to a close. The speakers at this 
luncheon will be Bartley J. Doyle and Rev. 
James Danforth. 

Those who will act as a reception com- 
mittee at the convention include the follow- 
ing: Messrs. Perry, Stone, Jones, Ockoneff, 
Mallove, Slavin, Lewyant, MacComber, 
Ruddy, Costello. 

Percy E. Stone will be in charge of the 
registration booth and will also sell tickets 
for the various functions. The arrangement 
of the program is in charge of George H. 
Dyson. The association has invited as its 
guests the following: J. C. Stever, president 
Massachusetts Retail Jewelers Association; 
Fd, Cole, president Boston Jewelers’ Club; 
M. FE. Banks, president New Hampshire 
Retail Jewelers’ Association; Waldo /:. 
Clarke, Mayor City of New London; James 
Hammond, secretary New London Chamber 
of Commerce; Rev. James Danforth, pastor 
First Congregational Church; and Dr. 
Benjamin Marshall, president Conn. College 
for Women. 
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FROM MINES TO MARKET 





Always at your service 


EMERALDS AQUAMARINES 
RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 


and other PRECIOUS 
and SEMI-PRECIOUS STONES 


AMERICAN GEM @® PEARL Co. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 


| NEW YORK 
LONDON PARIS 


.— eal 


EVERYTHING IN THE STONE LINE 


S. NATHAN & Co. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 













































EMERALDS for MAY 


We carry a large and varied 
stock of all sizes and 





shapes in all qualities in 


PRECIOUS — SCIENTIFIC — DOUBLETS 


71-73 NASSAU STREET, NEW YORK, N. Y. 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 


for all sizes of scarf- wae 
pin wire. Guaranteed, 


EAR a S 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc. 
Can "be applied to any 
work = pin tongues 

are =) 


Open. Closed. “<= = losed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 
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Price, $1.00 . 
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Attention — Manufacturers 


ONYX RING STONES sn 


Furnished for Any Size dr 
Diamond ny 
EARRING STONES gl 
ONYX and AMBER BEADS a 
THE DOUBRAVA CO. pa 


61 Beekman St. New York 





Hercules Bead Cord) | « 


A great time saver, simply slide the beads from de 
the old string on to ‘‘Hercules.’"’ We will send r 
you a detailed instruction sheet and sample post- wi 
paid without charge. wi 


GEORGE PHILLIPS & COMPANY, do 
Scranton, Pa. —— ‘ 
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Court of Appeals Decides “Candlestick” Case 


- 81 


= S=4},;cdunsel for the Board. "Mr, Wolff has prose- 








Conviction in Lower Courts, for Violation of Silver Stamping Law Affirmed 
Without Opinion be ge 

















AvBany, N. Y., May 5.—The Court of 
Appeals today affirmed the finding of the 
lower courts in the so-called “candlestick” 
case, the test case under the Sterling Silver 
Law. There was no written opinion. 

The case which is one of a number insti- 
gated by the Good and Welfare Committee 
of the National Jewelers Board of Trade in 
co-operation with the Bureau of Weights 
and Measures, was directed against William 
Aisenstein and Ida Altsitzer connected with 
the firm of Aisenstein, Woronock & Sons, 
22 Eldridge St., New York, and the plaintiff 
in the case was Thomas F. Morgan, super- 
vising inspector of the Bureau of Weights 
and Measures. Morgan claimed he pur- 
chased from the jewelry corporation some 
time ago, a candle stick stamped “sterling,” 
the sale being made by Miss Altsitzer and 
Mr. Aisenstein, the latter being the re- 
sponsible manager and head of the depart- 
ment. 

The total weight of the candlestick was 
11.81 ounces, while the weight of the silver 
was 1.80 ounces. The article was stamped 
“sterling” and the test showed that the silver 
or metallic part of the article assayed ap- 
proximately up to the standard, being .924 


parts pure silver, and it‘is“conéeéded by the 
defendants that in addition’te-the silver, the 
base had a filling: or stiffening of non-me- 
tallic material, pitch, cement or something 
of that kind, 

There was no question of fact in connec- 
tion with the sale, the fight in this prosecu- 
tion being one entirely over the question of 
the interpretation of the Silver Stamping 
Law. The defendants contend that the law 
was not violated because the metal composing 
the article is up to the standard stamped 
upon it, and further contended that the 
statute only seta standard for the fineness 
of the silver in the metal parts of the 
articles and had nothing to do with anything 
else in connection therewith. 

The case first came up in the Third Dis- 
trict Magistrates Court in January, 1923. 
Magistrate Goodman sustained the complaint 
and the case went to the Court of Special 
Sessions. The judges of the Court of 
Special Sessions upheld the finding in the 
Magistrates Court, sentence being suspended 
on the clerk and Mr. Aisenstein was fined 
$500. The case was then carried to the 
Court of Appeals. 








PUBLICITY ON SMUGGLING 





General Andrews, Assistant Secretary of the 
Treasury in Charge of Customs Service, 
to Expose Gem Crooks 


A dispatch to the New York Times on 
Tuesday morning from Washington, D. C., 
announces new orders assuring complete pub- 
licity where gem smugglers are detected. The 
dispatch says: 

“New orders assuring complete publicity 
on the operations of smugglers were issued 
today by Brig. Gen. Lincoln C. Andrews, the 
new Assistant Secretary of the Treasury in 
charge of Customs Service. 

“Through a revision of the old orders, 
secrecy in regard to the findings against 
smugglers was wiped out by General An- 
drews, who issued instructions that after 
nvestigations had been made and the smug- 
glers found guilty the collectors of internal 
revenue could give all the facts to the news- 
papers. 

“General Andrews believes that publicity 
given to the action of the smugglers will act 
as a deterrent, and that when their friends 
and acquaintances learn of their attempts to 
defraud the Government the men and women 
who make a practice of bringing goods in 
without paying the duty will cease to 
do so. 

“Two years ago the Treasury promulgated 
orders which prevented in many cases the 
work of the smugglers being known. But 
today these were amended. The new regula- 
tions read in part: 

“The right of the press to be advised of 
administrative action concerning customs 
activities is fully recognized. It is, however, 


necessary in many cases to avoid publicity 
in order to protect both the Government’s 
interests and those of persons involved. 

“In applying these paragraphs to offenses 
against the customs laws the Collector may 
give the press information of the details in 
any given case after he had completed his 
investigation and the case has closed with a 
finding against the offender.” 








National Jewelers’ Board of Trade Adopts 
Important Resolution as to Policy in 
Fighting Fund Cases 
The finance committee of the National 
Jewelers’ Board recently adopted an im- 
portant resolution as to a policy which is to 
be followed in the future when making ap- 
propriations from the Board’s fighting fund 
for prosecutions. The decision of the com- 
mittee is outlined in the following resolu- 

tion: 

“That it be the policy of the finance com- 
mittee that in making appropriations from 
the Board’s fighting fund for prosecutions 
that only in such cases where 25 per cent of 
the creditors in number or amount (not all 
of which must necessarily be members) sign 
such application for use of the fighting fund, 
will an appropriation be considered; with 
the proviso that under extraordinary circum- 
stances the finance committee may waive this 
rule, it being understood that irrespective of 
the number of applications for the use of the 
fighting fund, that in any particular case the 
finance committee may or may not make an 
appropriation as it sees fit.” a 

The action of the finance committee was 
favorably commented upon by Herbert 
A. Wolff, of Greenbaum, Wolff & Ernst, of 


cuted a great number of cases with the aid of 
the fighting fund, and in discussing this new 
policy said: 

“The new rule promulgated by the Finance 
Committee of the National Jewelers’ Board 
of Trade is not only a salutary one, but a 
necessary one; There has been an increasing 
tendency among certain creditors, immedi- 
ately after a failure, to make application for 
the use of the Board’s Fighting Fund, not 
with the bona fide intent of really pushing 
through to a successful conclusion a criminal 
prosecution, but rather with the thought in 
mind that if an appropriation from the 
Board’s Fighting Fund be made, the bankrupt 
will offer a more substantial settlement than 
he would otherwise. The Board has consist- 
ently taken the position that its Fighting 
Fund cannot be used as a club for forcing 
better settlements, but that its only proper 
use is to carry on in good faith a criminal 
prosecution. 

“Hence, it is important that the Finance 
Committee should be assured in advance, be- 
fore making an appropriation, that a sub- 
stantial number of creditors are behind them 
in this purpose and are willing to go through 
with the prosecution, irrespective of any 
offers of settlement that may be made by the 
bankrupt and the prosecution has once been 
determined upon. 

“Certainly, it is not too much for the 
Finance Committee to expect and receive the 
whole-hearted support and co-operation of 
the creditors, when the Board of Trade is 
fighting the battle both for the creditor of a 
particular case and the jewelry industry.” 
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CONVENTION STARTS i 











Members of Illinois Retail Jewelers Associa- 
tion Hold Great Convention at 
Danville 


Danvitte, Ill., May 4.—The eighteenth 
annual convention of the [Illinois Retail 
Jewelers’ Association convened in the Plaza 
hotel, May 4 and 5, with an attendance of 
200 members. The local arrangements were 
in charge of Fred T. Webber of Webber & 
Turnell, who delivered the welcoming ad- 
dress at the Monday forenoon session. Frank 
P. Meyer, Herman Martens and S. P. Al- 
drich, all Danville business men; spoke at 
the afternoon sessions. Personality in bus- 
iness, window-trimming and arrangements 
and bookkeeping systems were their topics 
The banquet tonight is in the»Elks’ club 
and will be followed by a reception and 
dancing party. 

At the morning (Tuesday) se$sions, Ed. 
QO. Little, Auburn, Ind., vice-president of the 
eastern central division of the national or- 
ganization, will speak on “National Public- 
ity’; M. E. Robertson, Oneida, N. Y. and 
F. G. Smythe, Gederal Laboratories, Pitts- 
burgh, Pa. are other Tuesday speakers. 
Benjamin N. Cox, Benjamin Allen & Co., 


Chicago, diamond importers, speaks on 
“Diamonds” during the afternoon program 
and election of officers concludes the 
meeting. 


An auto tour of the city and a theater 
party in the evening ends the ; gathering. 
Wives and families of the visiting jewelers 
are being entertained at luncheons and par- 
ties by wives of the local members. 
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The Hary va 
<MheLatest@reation in i e Solid Silver 


~ 


URPRISING beauty and exceptional individuality 
are revealed in the presentation of the latest creation 
in Treasure Solid Silver—the Mary II. Following 
in the same period of design as the famous William 
and Mary pattern, the Mary II introduces a more 

decorative type, wrought in a very unusual and pleasing 
manner. 


While the productions in England during the reign of 
William III and Mary II (1688 to 1702) were on quaint, 
rugged outlines, many of the better pieces of cabinet work 
were richly decorated. This ornamentation was, however, 
most frequently effected without resorting to high relief. 
Instead, the decoration was attained by inlaying woods of 
varying color, introducing fine acanthus and minute scrolls 
of seaweed form combined with strap work. 


The Mary II finds its inspiration in these smooth, clean 
surfaces inlaid with fascinating motifs of arabesque mar- 
queterie. «This marked effect on silver is attained after the 
manner of flat chasing and oxidizing. 


The design is cut intaglio (sunken) and therefore is free 
from the objection sometimes offered to a decorated pattern, 
that it is difficult to keep clean. Here is silver with all the 
advantages of the sm66th surface of a plain pattern, yet 
possessing the artistic qualities and the luxurious tone which 
can only be obtained by fine decoration. 


Exclusive, authentic and charmingly smart, the Mary II 
is a worthy addition to the period patterns being produced in 
Treasure Solid Silver. 


An Exhibit of Mary II Silver for your inspection will be sent at your request 
OK ROGERS, LUNT & BOWLEN CO. O< 

¢ ° ° aaa * & 

BE Silversmiths ~, Creators of Distinctive Tableware “RY 


GREENFIELD\, MASSACHUSETTS 


‘Treasure Solid Silver 


Sterling 925/1000 Fine 
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In every age and in every clime there is 
always the irresistible appeal of Romance. ] 
Romance jewelry will increase the charm of Jewe ry and 
Milady’s loveliness and complete her costume. 4 
‘ e 
Pearls are the vogue at the present time— K d d T d 
made into chokers, double and ‘triple strand in re ra es 
necklaces with pearl clasps to match, they are 
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Hold Twenty-first Annual Meeting 








Over 300 Jewelers Representing Many States Participated in Convention of the 
Minnesota Retail Jewelers’ Association Held at Minneapolis April 
28 and 29—Instructive Addresses, Important Resolutions, Great 
Banquet and Interesting Exhibits Features of the Event 

















MINNEAPOLIS, Minn., May 2.—Regard for 
constructive factors of competition, adherence 
to a high code of business ethics, recogni- 
tion of the principles of co-operation and 
abolishment of the federal excise tax were 
considered as means of restoring the 
jewelry industry to a basis of solid pros- 
perity, at the two-day convention of the 
Minnesota Retail Jewelers’ Association, in 
Minneapolis on April 28 and 29. 

That was the twenty-first annual meeting 
of the organization and in point of exhibits, 
attendance, education and interest it was 








J. E. STILES, PRESIDENT 


declared to be the greatest ever held in the 
State. Approximately 300 wholesalers, re- 
tailers and manufacturers were in attend- 
ance at the daily sessions, while at the 
banquet, which was the concluding feature 
of the convention, 542 chairs were occupied. 

Not only from the State of Minnesota, 
but also from adjoining States, such as Wis- 
consin, Iowa, North Dakota and South 
Dakota, jewelers made, it worth their time 
to participate in the “coming of age” con- 
vention. Speakers of national reputation 
received appreciative attention from the 
members of the association, who were eager 
to exchange ideas for the upbuilding of the 
trade. 

J. E. Stiles, of Wells, pioneer jeweler of 
the State and an active member of the 
association since its organization in 1904, was 
re-elected president for the third successive 
term at the final business session of the 
meeting. Mr. Stiles was also honored by 
being elected a delegate to the national 
retail jewelers’ convention. 

A. C. Hayes, of Austin, was elected vice- 
President to succeed John M. Geist, of St. 
Paul, who was elected a member of the 





board of directors. C. A. Sherdahl, of 
Montevideo, treasurer, and E. M. Schwenke, 
of New Richland, secretary, both veteran 
officers of the organization, were re-elected. 
Mr. Schwenke enters upon his 15th year of 
service. Besides Mr. Geist, of St. Paul, 
three other directors were named as fol- 
lows: S. H. Lindquist and R. H. Winter, 
of Minneapolis, and J. F. Moyer, of St. 
Paul. 
The First Day’s Sessions 

Following registration and payment of 
dues, members of the association were called 
to order by Mr. Stiles at 9:30 A. m. Tuesday. 
The address of welcome was given by 
William R. Cooper, of Minneapolis, presi- 
dent of the National Association of Whole- 
sale Jewelers. In his talk he said that 
closer co-operation between the jewelers 
organizations and among all jewelry mer- 
chants is imperative for the preservation 
of the true pride of craftsmanship. 

“Harmonious and concerted effort among 
men and women connected with all 
branches of the jewelry business will create 
a higher code of trade ethics, bring about 
greater general efficiency in merchandising, 
and result in giving the business the pub- 
licity it deserves as one of the major lines 
of modern commerce and art craft,’ he 
pointed out, 

“Without these three things, the jewelry 
trade is doomed to suffer,” he warned, “in 
contrast to better lines of merchandising. 
It will not be able to protect itself from the 
inroads of other classes of goods, which 
have become increasingly severe of recent 
years, particularly in respect to articles 
which have become popular substitutes for 
jewelry as gifts.” 

In responding to this address of welcome, 
Mr. Stiles, the association president, stated 
that the two primary purposes of the annual 
meeting were to help restore the retail 
jewelry business to the basis of solid pros- 
perity prevailing in the pre-war days and 
to bring about complete elimination of the 
federal excise tax on more expensive articles 
of jewelry merchandise, as sequel to the 
removal of the tax from cheaper articles 
last year. 

Mr. Stiles’ address in part was as follows: 

PRESIDENT STILES’ ADDRESS 

lo have had the privilege and honor of repre- 
senting the jewelers of Minnesota as president of 
their association for the last two years, I want to 
assure you has heen highly appreciated, and am 
indeed thankful for this recognition of your con- 
fidence. 

While as an industry we have been passing 
through a very trying and strenuous period, and at 
the same time bearing a very heavy and unjust 
hurden, we have weathered the storm, and are still 
riding the waves; and we hope to a successful har 
hor. 

l’resident Brotherly says “The best leaders cannct 
win a battle without .the co-operation of an army 
of privates. As members of the Minnesota Retail 
Tewelers Association we occupy the position of 
privates in the warfare against those things that 
prove a burden and hindrance to our business. In 
the recent scrimmage which we have just passed 
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through, I am sure we were well repaid for our 
activities and sacrifices which resulted in the re- 
moval of a large pertion of*our burden. For this 
victory we certainly should be thankful, and -not 
forget, that it was accomplished through co-opera- 
tion and leadership, by the officers of our State 
and National Associations. 

I am wondering if the jeweler who did not co- 
operate in bringing about our relief from this taxa- 
tion, realizes that he is now enjoying the fruits of 
his brother jewelers efforts in which he should have 
shared the financial burden and activities. The re- 
sult in the elimination of a large porticn of our 
unjust burden is concrete evidence that organiza- 
tion and co-operation pay good dividends. 

From what President Coolidge said in his in- 
augural address we are led to believe that we will 
have his influence in the next congress for the com- 
plete elimination of the luxury tax. He says: ‘We 
do not any longer need War-time-revenue. The 
collection of any taxes which are not absolutely re- 
quired, which do not beyond a reasonable doubt 
centribute to the public welfare is only a species 
of legalized larceny.” 

With the influence of Coolidge and Dawes, let 
us hope that our lawmakers in Washington will 
awaken to their responsibility to the people who 
placed them there (and who’s confidence is nearly 
lost) and give the country such needed legislation 
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as will cause a wave of prosperity to sweep every 
industry into activity. 

During the last year I have received several in- 
quiries relative to a ‘‘Lien Law,” or liens on per- 
sonal property in possession. I obtained copies 
of laws operative in other States applicable to the 
jewelry industry, and thought of taking steps t 
procure a similar law for Minnesota. However, be- 
fore proceeding, through R. L. H. Lord, represen- 
tative from our district, and Victor FE. Anderson oi 
the Attorney General’s office, I obtained a copy of 
the Minnesota Lien Laws and found them quite 
comprehensive and the procedure for the enforce- 
ment plain and clear cut, and I am sure that the 
Minnesota jeweler will find the present law opera- 
tive and meet all his requirements. The law will 
be found in the General Statutes Sections 8507 to 
$511 inclusive. 

I have had scme inquiries regarding the sale of 
jewelry on the installment or deferred payment plan, 
and I consider this a question to be solved accord- 
ing to the jeweler’s own judgment and his financial 
cenditicn. I believe the plan advisable where one 
is well equipped for giving the proper care. 

* * * 

I think we are all agreed that the jeweler is 
not getting his share of the family dollar, and in 
other words we are suffering for lack of volume. 

President Brotherly says that National Publicity 
is the only thing that is going to make more peo- 
ple buy more jewelry. Other industries are taking 
the preference in the spending of the family in- 
come, and if National Publicity will solve the 
problem, let us back it to the limit. 

In closing permit me to pay tribute to our trade 
journals through which we gain so much helpful- 
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ness. They are a great source of education, and 
much knowledge is gained through them not found 
from any other source. Do not neglect their read- 
ing. 

Congratulations are due this association for hav- 
ing attained its 21st birthday, and as we deliberate 
during this session, let us not forget the founders 
of the organization and pay them due tribute for 
their farsightedness in bringing the association into 
existence. 

At the afternoon session, one of the lead- 
ing speakers was L. H. Buisch, of the Bur- 
roughs Adding Machine Co., of Omaha, who 
declared that the average stock-turn of re- 
tail jewelry stores in the United tates is 
only nine-tenths of a complete stock each 
year, which puts the trade at the bottom of 
the merchandising list. In order to build 
up the proper volume of business he urged 
the use of efficient sales methods. Profits 
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can be increased, he said, by watching for 
leaks, losses and waste, proper pricing of 
goods*and accurate keeping of records. 

Mr.*Buisch was followed by A. C. Hayes, 
of Austin, Minn., who gave an interesting 
account of “A Year’s Experience With a 
Gift Shop.” He narrated his experiences 
as manager of a specialized gift shop and 
told of ways in which jewelers can stimu- 
late both sales and profits by catering to the 
need of the gift-loving public. 

H. C. Hotaling, secretary of the National 
Editorial Association, presented ideas as to 
jewelry merchandising, gleaned from his 
experiences and travels as a newspaperman, 
which brought him frequently into contact 
with the jewelry trade in all parts of the 
country. Another speaker was Clayton 
Wulff, of Albert Lea, Minn., who offered 
ideas of value as to effective methods for 
building up an active and profitable jewelry 
business, with quick turnover and attractive 
stocks, in any community, no matter how 
small. 

The business end of the day was devoted 
to reports by the secretary and treasurer, 
reading of official communications, election 
of new members, appointment of committees 
and report from the national convention 
delegate, who was Mr. Stiles. 

The evening session was more or less 
informal in nature and was featured with an 
address by E. F. Flynn, Ninth district 
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governor of Rotary Internation, on the sub- 
ject of “Service and Americanism.” The 
Rev. Roy L. Smith, pastor of the Simpson 
Methodist Episcopal church in Minneapolis, 
gave an inspirational address and a song 
recital was offered by Frederick Southwick, 
concert baritone, assisted by his pupil, Miss 
Marvel Hanson. A special showing of the 
Illinois Watch Co. film, “The Making of a 
Watch,” concluded the program for the day. 


The Second Day’s Sessions 

Following the reading of communications 
Wednesday morning, an address was given 
by Prof, George W. Dowrie, dean of the 
school of business at the University of Min- 
nesota. He spoke on the subject of “Com- 
petition,” and in this connection he empha- 
sized that as a factor of business, competi- 
tion was like the great forces of nature, 
wind and electricity, dangerous if uncon- 
trolled but useful if directed along lines of 
constructive effort. He pointed out the dis- 
aster that always follows the elimination of 
all competition in local retail trade. 

The principal talk of the day was made 
by E. O. Little, of Auburn, Ind., regional 
vice-president of the American National 
Retail Jewelers’ Association. He pointed out 
that if the jewelry trade is not receiving 
the recognition it deserves as one of the 
great basic businesses. of the country, 
jewelers have only themselves to blame. 

“The competition of today is and should 
be between industries,” he said, “and not 
between individuals engaged in the same 
industry. All the dollars spent for the 
goods of other industries are lost to the 
jewelry business and these are the dollars 
we should compete for. We all have been 
trying to make a limited number of people 
who buy jewelry buy from us, in preference 
to other jewelers, instead of trying to in- 
duce more people to buy more jewelry.” 

Mr. Little’s address was in part as fol- 
lows: 

ADDRESS OF E. 0, LITTLE, REGIONAL VICE-PRESI- 
DENT OF THE A. N. R. J. A. 

Hlowever, since I have been elected to this office 
without my knowledge or consent and have become 
more or less familiar with the inner workings of 
the National association, I have decided that it is 
really a great honor to be permitted to serve this 
or any other organization under the leadership of 
such a man as our President, Conrad J. Brotherly, 
and I have pledged him my word that I will give to 
him all that I know, how to give for the best inter- 
ests of the association during this year. 

If I have read the signs aright, I 
that this administration will be marked chiefly by 
its support of the National Jewelers Publicity 
movement. Mr. Brotherly and his fellow officers 
are thoroughly sold on National Publicity and it is 
Mr. Brtherly’s foremost desire to see this movement 
thoroughly launched and successfully functioning 
during his term of office, in fact, I might say 
that the successful organizing and financing of 
the National Publicity movement will be Mr. Broth- 
erly’s major activity this year, and it’s up to every 
State association and each individual jeweler, either 
in or out of the association, to get behind Mr. 
Brotherly to the limit in putting this across, es- 
pecially the financing of the movement. 

National Publicity might be termed a battle to 
include more of our kind of commodities in the 
consumer’s budget. 

There are very few people in the United States 
who have all the money they want to spend; on 
the contrary, nearly everyone has more wants than 
he can gratify. 

The great retail industry of this country is built 
on a necessity to gratify wants and a desire to 
satisfy longings. The dollar is the purchasing 
power in this market of necessities and desires and 
every consumer must divide his dollar so that it 
clothes, feeds and shelters himself and his depen- 
dents and what remains of his dollar must be fur- 
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ther divided to gratify some of his and his family’s 
desire for other things. 

With so may things desired and such a limited 
amount to gratify these desires, every individual is 
compelled to budget his expenses and right here is 
where competition begins between all who want a 
share of this dollar. 

Now it is quite evident that the majority of us 
are unable to so divide our dollars that we will 
have enough to satisfy our needs and desires, conse. 
quently we gratify those desires which are foremost 
in our minds at the time we have the dollar to 
spend. 

The industry that aims to influence the mind and 
make the desire for its wares predominate, gets 
more business than those which make no such at. 
tempt—therefore, I believe you will agree that the 
store, the individual, the company or the industry 
which consistently brings its wares to the attention 
of the public stands the greater chance of selling 
those wares in competition with either advertised 
or unadvertised articles. 

Bear in mind this truth, brother jewelers—compe.- 





WM. R. COOPER, PRESIDENT OF THE NATIONAL 
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tition is between industries, NOT individuals en- 
gaged in the same industry. ALL the dollars spent 
for the goods of other industries are 16st. to ours 
and those are the dollars we should compete for. 

Money spent for automobiles, talking machines, 
radios, fine clothes, etc., is lost the jewelry in- 
dustry and can only be gained by making the pub- 
lic desire our wares more than others. We have 
all been trying to make the limited number of peo- 
ple who buy jewelry buy of us in preference to 
other jewelers instead of trying to induce more 
people to buy more jewelry. 

Mr. Little then discussed the amount spent 
by the public in various lines and also told 
of the publicity campaigns that had been 
carried on successfully by other industries: 

Publicity may cost a lot of money and on the other 
hand a lot of publicity may be had for nothing. 
If we buy our publicity we can control it to the ex- 
tent of our ability to write good or bad advertising, 
but if we get our publicity served up free, we have 
to take what we get, although it is possible, in 
some instances, to influence it for good or evil. 

The speaker then illustrated by citing in- 
stances and continued as follows: 

I got my early training in the jewelry business 
under a man who always had a special price for 
his friends. As his friends were numbered by the 
hundreds and limited only to his acquaintances, this 
made working for this man very difficult, for every- 
one wanted him to wait on them personally. 

One day, one of my boss’ closest friends made a 
purchase and when he asked the price, my boss, a§ 
usual, quoted him a discount. Was this friend 
pleased’ On the contrary, I remember he gave my 
boss a good lecture and incidentally asked him who 
in thunder he expected to make money off of if not 
his friends. I tell this true incident merely to 
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pring home the fact that if we do not look out for ; 


our own interests, who can we expect to do so 
for us? 
+ * * 

The National Jewelers Publicity Association is 
now distributing a ‘Build-Your-Own-Ad”’ service 
which they originated together with window dis- 
play cards and frames. They are equipped to 
prepare special booklets and other matter for sub- 
sribers. They are co-operating with producers of 
motion pictures so as to feature jewelery, silverware, 
watches, etc. in pictures. They are originating 
stories on jewelry, silverware, clocks, precious 
stones, etc. that are being sent out regularly to 1,500 
newspapers. 

The more subscribers there are to this fund, the 
sooner and more extensively the program can be en- 
larged so as to carry publicity into every nook and 
corner of the country. 

No time should be lost in criticism of the work, 
the plans or the slogan. The work done so far 
has been done with a very limited capital and is 
hardly a sample of what can be accomplished. As 
fast as subscriptions are received the work will 
expand to meet the needs of both the large and 
small establishments. 

In making your subscriptions, divorce from your 
mind that you are, in any sense, making a donation. 
Look at it in the light of buying so much advertising 
at a ridiculously low price made possible only 
through co-operative buying. 

Is there a man in this room who has never been 
guilty of taking an ‘“‘ad” on a hotel register, a 
restaurant menu, a Moose minstrel program, or the 
banner on a circus elephant—each one of these 
worthless as an advertising medium, yet we bite 
over and over again on these and like schemes. 
Why not turn down one or two of these ‘‘donations”’ 
—for that is what they all are—and use this 
money to help your own industry put over a plan 
of which the results are already known? 

Again I charge you that unless you subscribe to 
this fund with the thought in mind that you are 
really buying advertising and not making a contribu- 
tion, you had better not subscribe at all for unless 
you believe this way, you are not sold on advertising, 
and you should convince yourself further before 
subscribing. 

| wender how many are taking advantage 
of the reports that are available from the Harvard 
Bureau of LEusiness Research as a result of the 
connection the National Association has been able 
to form with Harvard University? 

If you are not making use of this service, you 
are surely losing an opportunity to at least compare 
your own business, your sales, overhead, turn-over, 
repair receipts and general conditions with those of 
other jewelers in similar sized towns and under 
similar conditions. The National Association has 
again contracied with Harvard University for this 
work for another year and we shall again have the 
opportunity of knowing exactly where we stand and 
why and how we did or did not make money in 
1924. I have personally. found this information 
very valuable to me in many ways and I shall be 
sorry to see the time come when the National Asso- 
ciation will feel itself unable to carry on this con- 
nection 


Are you taking advantage of Group Insurance 
which is now available to our branch of the jewelry 
industry as a result of a plan worked out by our 
former president, Mr. Hufnagel? Time will not 
permit me to go into the details of this arrangement; 
in fact, I am not familiar enough with the plan 
to tell you all its good points from an insurance 
standpoint, but I do know that the Metropolitan 
Insurance Co.. has not offered and will not offer 
this plan to any, other trade association. I do 
know from my own knowledge that I have a 
£1,000. policy for myself and each of my two em- 
ployes and the premium on these three pclicies 
is only $2.60 a month. I believe that it will pay 
yeu te get in touch with your Metropolitan agent 
and have him explain this plan in detail to you. 

Again, I wonder if we are all taking advantage 
of the 40 per cent saving afforded the members 
of the A. N. R. J. A. in their fire insurance 
premiums through the Jewelers Mutual? This, sav- 
ing will more than pay your dues in all the asso- 
Ciations you belong to. Look into this, you jewelers 
who have not already taken out policies in the 
Jewelers Mutual, for the money you save in this 
instance is real, hard coin of the realm which you 
can actually feel with your fingers and there is 
no “maybe” or ‘‘if”’ about the return on this invest- 
ment which is only open to members of the A. N. 
R. J. A. 

The Code of Ethics is another achievement of the 
A. N. R. J. A. and I again wonder if you all 
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know that ours was the’first trade association, re- 
tail, to adopt such a code? That we have had 
numerous requests for copies of the code from 
ether associations, libraries, universities and other 
institutions? Have you a copy of the Code in 
your store? Do you try to live up to its pre- 
cepts? Have you a framed copy of the condensed 
code in your windows? If any of you haven't 
these and wish them, a line to Andy Anderson 
will bring you a copy of both the complete and ab- 
stracted codes. 

I presume you would like to hear something about 
the excise tax situation. 

The work done by Ralph Roessler and his com- 
mittee during the past two years and the relief 
from taxation afforded us ag the result of such 
work, surely should convincé. the most skeptical of 
the benefits of associations such as ours. Just 
try to vision where we would be today in regard 
to tax matters alone, if it had not been for the 
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association which was ready at all times to protect 
our interests in an organized and systematic way. 

Thanks to Ralph and his committee and many 
individual jewelers over the country who did valu- 
able service in aiding the Tax Elimination Commit- 
tee, most of us are practically free from excise tax 
worries. Some of the larger jewelers, it is true, 
have not benefited so largely, but the National 
officers are not asleep and a new committee headed 
by the same Ralph Roessler who worked so hard 
in getting relief for us smaller fellows, is again on 
the job and will fight to the limit to get the tax 
entirely removed. JI had a talk with Ralph only 
a couple weeks ago and from what he told me, 
there seems to be no doubt but that complete 
relief will be afforded us at the December session 
of Congress. 

There are many other accomplishments of the 
National Association which we would not have to- 
day were it not for the fact that we have a live 
organization, functioning all the time for our in- 
terests. J mention the Sterling Silver price ques- 
ticn which was threshed out several ye2rs ago 
by our National officers and finally put on a basis 
of a living profit instead of handling it for our 
health as formerly was the case. The establish- 
ment of a field secretary is another good move and 
hundreds of minor things have developed and been 
made possible by the power of organization and I 
wonder hcw many members would want to go back 
to conditions as they were in our industry even 10 
years ago and be content to carry on, each on his 
own individval heok and with no governing body 
to protect and look after our interests, 

* * * 

Ours is the noblest of trades, the most ancient 
of arts and even though we get discouraged at 
times and look with envy on our seemingly more 
prosperous neighbors in other lines, yet after all 
where is there a business so full of art, of satis- 
faction, of pessibilities and with a stock so stable 
as ours. 

I have never ceased to be thankful that I chose 
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the jewelery business for my life’s work, although 
I might have been more successful in some other 
line. 

Let us, therefore, go eur way with a better re- 
spect and feeling for the calling we have chosen 
for all businesses have their ups and downs, their 
fair days and cloudy, and remember that though it 
may seem as though some other business is more 
prosperous than ours, that a better town than ours 
is just 50 miles away; when we axamine these 
seemingly more prosperous businesses and better 
towns, we find that it is still some other business 
and another town still 50 miles further on that is 
always better. 

The real facts are that your own business is as 
good as ANY and your own town has as many 
possibilities as any other. People and towns are 
about the same wherever you find them and what 
is done by one person is always done by someone 
else and the happenings of other towns are always 
reflected in your own. There is nothing new under 
the sun and no community or set of people have 
a corner on health, prosperity or happiness. 


Speakers at the Wednesday morning ses- 
sion, in addition to those already mentioned, 
consisted of F. H. Benner, of Cincinnati, 
E. L. Hayek, of Albert Lea, Minn., and 
H. F. Dickencheets, of the United States 
Veterans’ Bureau office in Minneapolis. 
Following a hearty luncheon, the jewelers 
re-assembled for the final meeting. Follow- 
ing a paper by Emil Zolla, secretary of 
the American Watch Importers’ Associa- 
tion, an address was given by David M. 
Davies, of the King Sales Service, of Min- 
neapolis. 

Taking for his topic, “Remedy for the 
Ailing Jeweler,” Mr. Davies outlined a few 
of the ways in which a retailer of today 
can build up his sales volume and profits by 
application of common-sense theories, backed 
by proven principles of scientific merchan- 
dising. He stressed advertising, efficiency 
among sales forces, attractive stock displays 
and personality as vital to the success of a 
modern store, 

R, H. Winter, C. D. White and Alfred 
3einhorn comprised a committee in charge 
of a memorial tribute to the late E. A. 


(Dad) Barker, veteran member. of the 
association, who died in Minneapolis last 
year. 

Open forum discussions followed the 


speaking program, and following the receipt 
of reports from the committee on audit, 
committee on nominations, resolutions com- 
mittee, the business session speedily came 
to an end. 

Election of officers was peacefully con- 
ducted and St. Paul was selected for next 
year’s place of business. 

Resolutions were adopted as follows: 


The Resolutions 


Your committee on resolutions presents the fol 
lowing for your consideration: 

Whereas: We, the members of the Minnesota Re- 
tail Jewelers’ Association, assembled in our 21st 
annusl convention at the Nicollet Hotel, Minneap- 
olis, Minnesota, on the 28th and 29th days of 
April, 1925, hereby give expression to the follew- 
ing resolutions: 

Reso._vep: That we urge every member to sub- 
scribe to the national advertising fund in charge 
of the National Jewelers’ Publicity Association, 
believing that national co-operative advertising will 
surely result in greater demand for our wares. 

* oe * 


Rrsotvep: That we co-operate with the Sterling 
Silver Manufacturers’ Association in observing 
with fitting displays and advertising the Sterling 
Silver Week of May 23 to 30, and endorse the 
resolution presented herewith: 

Whereas: The very corner stone of this associa- 
tion is co-operation—mutual helpfulness—and, 

Whereas’ it would be mutually helpful if the 
jewelers in cach of our cities could get together 
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more frequently for co-operative effort in their 
own city; and, 

Whereas: This co-operation in each city is greatly 
aided by a specific opportunity rather than a 
general pregram; and, 

Whereas: The Sterling Silverware Manufactur- 
ers Association has planned a definite co-operative 
opportunity by announcing its third National Ster- 
ling Silver Week, May 23 to 30, said week being 
designed primarily for co-operative educational 
work; and, 

Wherees: This movement comes at a time when 
the sterling silver department in the jewelry store 
is one of importance and profit, and is steadily 
increasing in these respects; therefore, be it 

Rerso_tvep: That the Minnesota Retail Jewelers’ 
Association heartily endorses this Sterling Silver 
Week, and pledges the co-operation of its members; 
and. be it further 

Resoivep: Thzt every member of this association 
unite with the other jewelers in his city, and work 
in co-operative effort during this period of May 
23 to 30. 

* * * 

Reso_vep: That this convention again wishes to 
express its appreciaticn tu Kalph Roessler, chair- 
man of the special excise elimination committee, 
for his untiring efforts to eliminate the so-called 
“luxury tax.” 

* * * 

ReEso_vep: That we again heartily endorse the 
Jewelers’ Code of Ethics, and urge every jeweler 
whe can subscribe tc this code to display a copy 
of same in his store. 

* . * 

Resoitvep: That we appreciate the excellent man 
ner in which the Nicollet Hotel management has 
taken care of the needs of the convention, and 
that our hearty thanks be extended to the hotel 
management. 

* « a 

R¥FSOLVED: That the convention go on record as 
favcring the activities of the American Watch Im. 
porters’ Association in preventing the importation 
of Swiss watches which do not measure up to the 
standards as set forth in the paper prepared by 
Emil N. Zclla, secretary of the association, and 
read before this convention. 

* aa _ 


ReEsotvep: That the sincerest thanks of the con- 
vention be extended to the Illinois Watch Co. for 
the showing of the film, “The Making of a 
Watch”; to the Waltham Watch Co. for the dis- 
play of antique time pieces; to the Northwestern 
jewelers for their splendid co-operation and pub- 
licity given to the convention; to the Minnesota 
Wholesalers’ Association for the excellent enter- 
tainment and courtesies extended to us. 

* * * 


RESOLVED: That we do herein express our utmost 
thanks to each and every speaker on our program; 
to R. P. Healy for his untiring efforts as chairman 
of the committee on exhibits; to every exhibitor 
who by their co-operation and excellert displays 
helped much to make the convention a success. 

* * * 


Resotvep: That the loss to this association by 
the death of our beloved fellow jeweler, E. A. 
(Dad) Barker, is beyond expression. We deeply 
sympathize with the berezved family. He was 
everyone’s friend, and every jeweler will miss his 
kindness, goodwill and earnest helpfulness in every 
activity of the association. As a man he was up- 
right in character, high minded in thought and 
pure in deed. As a friend he was generous and 
trustworthy, seeking to give rather than to receive. 
As a neighber he was cordial and considerate, seek- 
ing no advantage—willing to sacrifice. As a mer- 


chant, he was honest and reliable, dealing witk 
others as he would be dealt by. 
Respectfully submitted, 
A. C. Hayes, 
Tcun M. Gest, 


R. H. Winter. 


The Banquet 


Then in the evening came the final social 
event, the banquet, at which the record for 
attendance was broken. The event was given 
in honor of the retail jewelers of Minnesota 
by the Association of Wholesale Jewelers of 
Minnesota in the main banquet hall of the 
Nicollet Hotel, the convention headquarters. 
The sponsors of the banquet were S. H. 
Clausin & Co. Louis C. Gaus & Co.,, 
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Kirchner & Renich, H. E. Murdock Co., 
C. M. Thomsen Co., and Thomas B. Wilson 
& Co., of Minneapolis; A. D. Goodman & 
Brother, Esslinger & Schaeppi, Albert L. 
Hanan and Charles Beard Co., of St. Paul, 
and Josten Manufacturing Co., of Owatonna. 

Thomas B. Wilson graced the board as 
toastmaster and while a score of professional 
entertainers sang and danced and frolicked, 
the diners tucked away the following good 


things: Fruit cocktail, celery, mixed 
olives, half broiled chicken, potatoes au 
Gratin, French peas, combination salad, 


Nicollet special ice cream, assorted cakes and 
coffee. The program of entertainment called 
for 19 numbers of specialties. On top of 
all this was the dancing. 

Speakers for the evening were Mayor 
George E. Leach, of Minneapolis, George 
E. Rentz, who talked on behalf of the 
manufacturing jewelers, and W. R. Cooper, 
president of the national association of 
wholesalers. 


THE EXHIBITS 


The report of the convention is not com- 
plete without some mention of the wonder- 
ful exhibit of jewelry on two floors of the 
convention hotel. A score of manufacturers 
and wholesalers were represented with 
elaborate displays. By special arrangement 
the exhibit rooms were open to the cus- 
tomers of jewelers, an innovation that proved 
to be a success and one that undoubtedly 
will be repeated at subsequent meetings. 








SAFE BLOWERS GET JEWELRY 





Two Men Open Strong Box in Camden, N. J., 
Jewelry Store and Escape With Booty 


PHILADELPHIA, Pa., May 4.—Two men 
blew open the safe in the jewelry store of 
Ralph Marchione, Camden, N. J., early this 
morning and escaped in an automobile with 
jewelry valued at $10,000. 

The abandoned car with nitro-glycerine, 
burglars’ tools and several trays of jewelry 
valued at about $2,000 was found late to- 
day. 

The car was stolen from a garage. No 
trace of the thieves has been found by the 
police. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S. Gov't New York 
Date Official Assay Bars Official 

April 28..... 31% 69% 67 

April 29..... 31 yz 693% 67 

ern 30.0602 31% 69% 67% 
May 1. ....0 3145 69% 67% 
SENG: 2 sexss 31 vq 70 67% 
BUnY @ 6 caw 31 4s 69% 67% 








3romberg & Co., 218 N. 20th St., Birming- 
ham, Ala., have been mailing out several 
thousand illustrated postcards and neatly en- 
graved announcements concerning “Brom- 
berg Galleries.” This is an upper floor of the 
building which this well-known company oc- 
cupies where they have on display cut glass, 
silverware, china, bric-a-brac and many rare 
and unusual articles bought recently in coun- 
tries of the Old World by a member of the 
firm. 
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Good Salesmanship 


By J. H. Trecor* 


UANTITY, unfortunately, is the popular 

standard of good salesmanship. What 
happens to the buyer seldom enters the sub- 
ject. It is merely the sales end that figures 
in the popular standard. This exceedingly 
strong tendency to quantity has placed an 
undue emphasis on production rather than 
consumption and is one of the main reasons 
why these two elements of trade are now 
out of joint. 


Many stores are cluttered up with mer- 
chandise bought under the spell of a per- 
suasive tongue and that never had any 
chance in the world of catching the con- 
sumer’s eye. I do not believe the quantity 
standard has done us any good in our trade 
expansion. Unless we think of the buyer 
and consider whether or not the goods we 
sell him are going to do him good and give 
the proper turnover, a real good piece 
salesmanship has not been performed and 
quantity as a popular standard can be chal- 
lenged. 

The fundamental element in salesmanship 
should be co-operation. The sales and buy- 
ing ends of the transaction must be com- 
pared, and if they do not bear the proper re- 
lation, if either end tips the scale of influ- 
ence, then co-operation does not control the 
value of the transaction can be questioned. 


As with commodities, so with ideas. 
Whether or not they will prove a real benefit 
to those who are approached to buy them, 
is as potent a question in the transaction as 
the value derived by him who sells them. 
In credit work, the manager who essays to 
sell his idea no matter how it might affect 
others in interest, or ultimately the one at 
the other end of the line, may applaud him- 
self if he carries the matter through. In 
the end, however, he will have to stand a 
reaction. 

In this field co-operation must be the dom- 
inant note in all sales transactions, that 1s, 
where the credit manager wants to sell an 
idea to a buyer or to a debtor. 

The practice of attempting by the quan- 
tity or the force theory to get his, no matter 
what happens to the others or to the fellow 
at the other end of the line, is not good 
salesmanship. Yet, this practice has been in- 
dulged to the extent that good credits have 
heen more or less affected by it. 

Quality, not quantity, must be the stand- 
ard of good salesmanship. If in a sale, 
whether of a commodity, an idea or a plan, 
we have not performed a real service and 
done nothing more than benefit ourselves, it 
is a poor transaction and in the final run of 
things will carry an expensive reaction. 

If perchance a damper could be put on 
the tendency to quantity rather than to qual- 
ity, I would be greatly gratified, all business 
would be benefited. 


* Executive 
Credit Men. 


Manager, National Association of 








The Royal Jewelry Co., 225 W. 3rd St. 
Davenport, Ia., has opened a branch store at 
404 15th St., Moline, Ill. William Samuel- 
son, well-known Moline jeweler and now 2 
member of the Royal firm, is in charge. The 
store is operating under a credit system. 
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William E. Graeber, retail jeweler at 2115 
Sencca St., has been confined to his home for 
the past two weeks with a severe attack of 
grippe. 

William Wanderlich, accused of robbing 
Max Segel’s jewelry store on William St. 
several weeks ago, pleaded not guilty to an 
indictment charging burglary, third degree, 
when arraigned last Friday. 

Arthur J. Block, president of T. C. Tanke, 
Inc., is a member of a Buffalo syndicate 
which has purchased the Hermitage Hotel 
property at Court and Franklin Sts. for a 
sum reported to be in the neighborhood of 
$250,000. 

May 7 has been definitely selected as the 
date for the annual bowling party of the 
suffalo Jewelers’ 24-Karat Club. It will be 
held at Floss’, Burton and Main Sts., at 
7:30 rp. M., and all members and their wives 
are invited to attend. A buffet luncheon will 
be served. 

John M. O’Dea, Seneca St. jeweler, re- 
ceived the condolences of his many friends 
in the trade in the loss of his mother, Mary 
Ann O’Dea, who succumbed at her home on 
April 26 in her 80th year. Mrs. O’Dea had 
been in failing health for some time and her 
death was not unexpected. 

Fred Wannenmacher, engaged in the retail 
jewelry business for the past 35 years in 
Lancaster, N. Y., returned to his home at 

17 W. Main St. last week from the Deacon- 
ess Hospital, Buffalo, where he was confined 
for three weeks, following a serious opera- 
tion. He is now believed to be on the road 
to recovery. 

The jewelry trade was represented at the 
Greater Buffalo Ad Club’s annual dinner and 
frolic at the Hotel Buffalo, April 28, by 
three of its prominent members. Edward 
Leininger and Charles G. Oelheim were pres- 
ent as members of the Ad Club, while Gus- 
tave A. Frisch represented the North Main 
Citizens’ Association, of which he is presi- 
dent. 

Maurice Turchin, retail jeweler, as presi- 
dent of the East Ferry Street Business Men’s 
Association, is leading an agitation in that 
community for conversion of a block of un- 
occupied stores in the Bison baseball stadium 
into a public market. A thousand signatures 
to a petition have been obtained and fruition 
of the plan would decidedly enhance business 
in that section of the city. 

Mrs. Jennie Mundie, widow of the late 
John Mundie, founder of the Mundie Jewel- 
ty Co., North Tonawanda, who left the lat- 
ter city last Winter to visit with her brother, 
John Warren, at Kansas City, Mo., is re- 
ported by relatives to be one of the heirs to 
the $10,000,000 estate left bv W. A. Jen- 
nings, who died recently in Chicago. Mrs 
Mundie was a cousin of Mr. Jennings. J. G. 
DahIstedt is now proprietor of the Mundie 
Jewelry Co., having acquired the business 
on the death of Mr. Mundie several years 
ago. 

Edward A. Eisele. president of the King 
& Eisele Co., returned with Mrs. Eisele from 
Atlantic City on April 30, where they spent 
a restful week. J. K. Thompson, vice-presi- 
dent of the King & Eisele Co., is a member 
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of the committee of the wholesale merchants’ 
and manufacturers’ group of the Chamber of 
Commerce, which is planning a trade excur- 
sion to Erie, Pa., and intermediate points on 
May 19-20. Edward A. Eisele, of the con- 
cern, has been appointed chairman of the 
charities committee of the Buffalo Chamber 
of Commerce. 
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The annual meeting and election of of- 
ficers of the North Attleboro Board of 
Trade will be held Thursday, May 14. 

Wallace D. Kenyon has been elected chair- 
man of the special committee appointed by 
the Selectmen to supervise the Community 
Field. 

The fire department was called to the fac- 
tory of Flagg & Mowry last Monday morn- 
ing for a small fire which was quickly 
extinguished without much damage. 

An exciting game of baseball was played 
last week between nines representing the 
married men and the single ones of the Web- 
ster Co. The benedicts put it all over the 
bachelors to such an extent that both sides 
were ashamed of it. 

John H. Peckham, one of the veteran 
manufacturing jewelers of this place has 
retired from active business it was announced 
the past week. His two sons, Charles and 
William will continue the business of J. H. 
Peckham & Co., Elm St. as heretofore. 

Earle L. Middleton, son of Chairman Wil- 
liam C. Middleton of the North Attleboro 
Board of Tax Assessors, has been elected 
vice president of the new Citizens’ Bank of 
Miami, Fla. Mr. Middleton before taking 
up his residence in the Florida city, was a 
North Attleboro watchmaker. 

The North Attleboro Rotary Club at its 
luncheon meeting last Tuesday noon held an 
election of officers at which the following 
were chosen directors for the ensuing year: 
George FE. Osgood, Charles Beard, Charles 
F, Martin, F. Dexhemier, Russell Rhodes, 
Ernest C. Mulvey and A. E. Casgrain. These 
directors will elect the officers of the asso- 
ciation at the next meeting. 











of the C. B. 


srown, has been spending 


C. B. Brown, 
who, with Mrs. 


3rown Co., 


the Winter in California, returned last 
week, 
W. H. Pohle, Hartington, and Charles 


Clinton of North Platte, were among the 
out of town jewelers who visited Omaha 
recently, 

The A. F. Smith Co., Omaha, wholesale 
jewelry house, has just renewed a long term 
lease on the present location in the City 
National Bank building where the company 
has been located for 15 years. 

The repeal of the 10-day notice clause in 
the Nebraska marriage law, which for a year 
had driven couples across the border into 
other States to marry, has resulted in the 
revival of the home-wedding spirit in 
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Nebraska, and jewelers from all over the 
State are reporting more and more home 
weddings with a consequent revival of gift 
buying, which was comparatively out of the 
question for a year when many marriages 
took on the nature of elopements into another 
State. 

Business in jewelry suitable for graduation 
gifts has been fairly brisk of late. Accord- 
ing to Omaha wholesalers in touch with the 
trade over the State, the demand for this 
trade runs to pearls, watches, mesh bags, and 


compacts. 











larry ‘Birch, of the ‘Watson Co., is calling 
on the firm’s trade through the southern 
section. 

Mr. and Mrs. James L. Wiggmore were 
guests of relatives at Paterson, N. J., during 
the past week. 

Frederick L. Torrey, of the F. L. Torrey 
Co., has returned from several weeks’ stay 
at Crescent City, Fla. 

Stephen 'H. Garner is a member of a party 
that left last Thursday for a 10-days’ fishing 
trip on Sugar Island, Moosehead Lake, 
Maine. 

Max Stein, of the Finberg Mfg. Co., left 
the past week on an extended business trip 
through the eastern section in the interests 
of the firm. 

William L. King, of E. D. Gilmore & Co., 
was elected chairman for the ensuing year at 
the annual meeting of the Central Council of 
the ‘Social Agencies, which was held last 
Monday afternoon. 

The following members of the jewelry in- 
dustry were elected to the Board of Direc- 
tors of the Highland Country Club at the 
annual meeting held last week: Samuel M. 
Einstein, Edward L. Gower, Lawrence P. 
Keeler and Joseph L. Sweet. 

The Highland Country Club held its sec- 
ond “at home” of the season last Saturday, 
the dinner dance of the evening being in 
charge of a committee of whom the follow- 
ing were among the members: Mr. and Mrs. 
Arthur L. Bottomley, Amos Blackinton, 
Charles W. Brigham. 

Edwin ‘L. Carpenter, for many years an 
employe of the R. F. Simmons Co. and one 
of the most expert journeymen jewelers in 
this city, where he was born, April 24, 1865, 
died on the 60th anniversary of his birth 
following an illness of only a few weeks. 
He was a direct descendant of the early set- 
tlers of Rehoboth being able to trace his 
lineage back as far as 1650. He is survived 
by his widow, one son and one daughter and 
by his aged father, Charles E. Carpenter. 








Charles A. Whiting, of the Whiting & 
Davis Co., Plainville, Mass., entertained 
about 150 members of the “Music Box 
Revue” company, at the factory of the con- 
cern recently. One of the features of 
the show is the celebrated mesh scene ar- 
ranged by the Whiting & Davis Co. The 
troup, which was appearing the past week at 
one of the Boston theatres, motored down 
from Boston and dinner was provided for the 
entire party at the Colonial Inn, following 
which the factory was visited. 
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Mr. and Mrs. William J. Petri have re- 


turned from several weeks’ stay in New 
York and vicinity. 

LaClede Woodmansee of Westerly, spent 
the past week in New York city and vicinity 
on a business trip. 

Newton P. Hutchison and wife, returned 
the past week from a three months’ trip to 
Mediterranean ports. 

Mr. and Mrs. Benjamin B. . Manchester 
have opened their country home at Button- 
wood for the summer. 

Thomas A. Gorman, Jr. has been sum- 
moned for duty as a petit juror in the United 
States District Court here. 

Mr. and Mrs. Charles A. Russell left 
Thursday for Thompson, Conn., to open their 
country home for the Summer. 

Charles I. Hancock, of the Charles F. 
ancock Co., was in New York the past 
week on business for the firm. 

Ashbel T. Wall, Jr., has been drawn for 
duty as a grand juror in the United States 
District Court for Rhode Island. 

The Pioneer Watch Case Co. has removed 
from 25 Congress Ave. to larger quarters in 
the down town section at 36 Garnet St. 

Frank R. Budlong, of the William C. 
Greene Co., was in New York and vicinity 
the past week on business for the firm. 

Michael Klitzner has filed information at 
the city clerk’s office that he is the owner of 
The Silver Service, rear of 226 Eddy St. 

Miss J. G. Brogan, representing the 
Karpeles Co., of this city, was in Chicago 
the past week in the interest of the firm. 

Charles G. Hultman, who has conducted a 
hub and die cutting business at 36 Garney 
St. has taken new quarters at 40 Clifford St. 

l‘ritz Kraus, representing T. W. Lind Co., 
was a business caller on the firm’s trade in 
New York, Newark and vicinity the past 
week. 

Charles W. Grube, of the A. J. Dennison 
Co., Riverside, manufacturers of emblems, 
celebrated the 79th anniversary of his birth 
last week. 

Henry D. Sharpe was elected a vice pres- 
ident of the Rhode Island Humane Education 
Society at its 21st annual meeting held last 
Thursday. 

John Cashane has started in manufacturing 
a general line of plated silver novelties at 75 
Sabin St. under the firm style of the Triangle 
Novelty Co. 

The regular monthly meeting of the direc- 
tors of the Manufacturing Jewelers’ Board 
of Trade will be held at the Turks Head 
Club, on Friday, May 15. 

William F. Kilkenney, of the Strathmore 
Mfg. Co., who is in charge of the firm’s new 
headquarters in New York has been at the 
factory here the past week. 

Peabody & Palmer have added to the facil- 
ities of their clock repairing department, 207 
Strand building, Washington and Union Sts., 
by the purchase of a new delivery car. 

Harold K. Greene, of Williams & Greene, 
who has spent the past month at the firm’s 
factory in this city has returned to Chicago 
to resume charge of the concern’s office there. 

At the 55th annual meeting of the Society 
for the Prevention of Cruelty to Animals 
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held last Tuesday, William A. Schotield was 
elected a member of the executive commit- 


tee. 
Beliveau & Beliveau are now settled in 
their new quarters at 62 Durfee St., to 


which they recently removed from 136 Pine 


St., where they were located for several 
years. 
Mr. and Mrs. A. M. Chadbourne enter- 


tained a party of young women trom the 
office of the Chadbourne Optical Co., at their 
home on Sackett St., last Wednesday 
evening. 

The National Machinery Co., handlers of 
jewelers’ machinery and tools, at 11-13 Eddy 
St., is being conducted by William S. Nye, 
according to his statement filed at the city 
clerk’s office. 

The T. & R. Jewelry Co., 
conducting a manufacturing jewelry busi- 
ness at 131 Washington St., room 309, has 
removed its office and plant to larger quar 
ters at 22 Conduit St. 

E. Merle Bixby and William I. Kil- 
kenney headed the big spectacular parade of 
Suhrab Grotto of the Veiled Prophets of the 
Enchanted Realm, that preceded the annual 
Mardi Gras dance at the Arcadia ballroom 
last Monday night. 

The New England Directors of the Na- 
tional Jewelers Board of Trade will hold 
their monthly meeting at the Providence of 
fice, Exchange St., on Monday, May 11, 
when several matters pertaining to the New 
IFngland section will be considered. 

Horace R. Barker was elected Senior 
Major, Julius A. Saacke, clerk and Ralph S. 
Hamilton a member of the standing com- 
mittee of the Providence Marine Corps of 
Artillery at the 124th annual meeting held 
at the old Arsenal last Tuesday evening. 

The C. ‘H. Mason Jewelry Co. and the 
Pioneer ‘Watch Case Co., which have been 
located at 25 Congress Ave., for several 
years, have taken new quarters in the Doran 
building, 150 Chestnut St., occupying the 
factory vacated by the William Loeb Co. 


which has been 


N. H. Haronian is having plans drawn for 
a four-story factory building to be erected 
upon land that he has recently purchased at 
the corner of Ship and Elbow Sts. [ach 
floor will contain approximately 1,800 square 
feet of space and Mr. Haronian will occupy 
one entire floor and will lease the other three 
for jewelry factories. 

President Samuel B. Levy, of the Manu- 
facturing Jewelers’ Golf Association has 
called a meeting to be held at the Biltmore 
Hotel at 12:30 o'clock, Monday, May 1], 
where, following luncheon a business meeting 
will discuss plans for the coming season and 
elect officers for the year. 

Mrs. Charles FE. Hancock was chairman 
of the tag day workers in the interest of the 
Providence District Nurses Association last 
Saturday. Among the active assistants in 
various activities for the day were Erling 
C. Ostby, Mrs. David Bernkopf, Frederick D. 
Carr, Jerome M. Fitz Gerald, John J. Col- 
lins, W. Clarke S. Mays. 

Arrangements have been made 
George Dahlman, with headquarters at room 
1104 Heyworth building, Chicago, will rep- 
resent the Reliance Mfg. Co., of 144 Pine 
St., this city, in the middle west. Mr. Dahl- 


whereby 


man for several years represented the Ford- 
Perry Co. of this city at Chicago. 
Among the guests at 


the annual ladies’ 
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night of Doric lodge of Masons at the Bilt- 
more Hotel, last Wednesday evening, were 

Howard B. Rice, Edgard M. Docherty, Wil- 
liam H. Mason. , Alpheus S. Place of O. E, 
Place & Sons was a member of the com- 
mittee having the affair in charge. 

At the 150th annual meeting of the “United 
Train of Artillery Company of the Town of 
Providence,” which was chartered in 1775 
and held continuous existence ever since, 
Robert Bain, with the Gorham Mfg. Co, 
was elected Adjutant and Randolph A, 
Greene of R. A. & W. S. Greene, treasurer, 

Among the contributors to Rhode Island’s 
quota of the American Legion fund that is 
being raised by Providence Post are the fol- 
lowing: $25 each, Frederick A. Ballou, Jr. 
and Benjamin Brier; $10 each, Albert I. 
Russell, Harry T. Daniels, Jr., Frank T. 
Fulton, Benjamin H. Slade, T. Dawson 
Brown and Robert C. Chapin. 

The creditors of the C. A. Wilkinson Co., 
manufacturers of gold and plated optical 
goods, have been notified to file a statement 
of the amount of the indebtedness claimed by 
them with the receiver, Charles A. Files, 257 
West Exchange St., on or before June 1 and 
he will, not later than June 15, decide upon 
their allowance or disallowance. 

Erling C. Ostby of the Ostby & Barton 
Co., accompanied by Mrs. Ostby and _ their 
daughter left Friday for New York, sailing 
the following day on the steamship Majestic 
for Europe. They will spend six weeks 
traveling in I-ngland and France and plan to 
return to town July 1, when they will go 
immediately to Nantucket for the Summer. 

A charter has been granted to the Roland 
& Whytock Co., Inc., under the laws of 
Rhode Island for the manufacture of jewel- 
ers’ findings with a capital stock of 500 
shares of common stock without par value. 
The incorporators are William H. Roland, 
of Pawtucket, and William Whytock and 
Charles R. Haslam, of this city, the latter 
an attorney at law. 

Among the officers, captains and workers 
of the 22 teams appointed by the Keren 
Hayesod for the $40,000 campaign being held 
this week in this city, are the following: 
Samuel Magid, Jacon Ernstof, Bernard 
Goldowsky, Archibald Silverman, George 
Tannebaum, Mrs. Irving Gertsacov, Mrs. 
Louis F. Rosenberg, Mrs. Benjamin Zetlin 
and Mrs. George Gerber. 

Fire early Saturday morning threatened to 
destroy the one and a half-story wooden 
building at 32 Gesler St., owned and _ oc- 
cupied as a manufacturing jewelry estab- 
lishment by Peter Liberati. The blaze, which 
was discovered by the patrolman on the beat, 
burned through the roof and caused heavy 
damage to the building and contents. 

Harold W. Ostby, of the Ostby & Barton 
Co., was elected second vice president o! 
the Rhode Island Association for Promoting 
the Interests of the Blind at the annual meet- 
ing held last Tuesday afternoon. Among 
the members of the Council of Administra- 
tion are Frederick W. Aldred (Gladding’s), 
Mrs. Cesar Misch and Joseph Samuels of J. 
Samuels & Bro., Inc. (The Outlet Co.). 

The final account of Fred A. Otis as eX- 
ecutor of the estate of Henry W. Harvey, 
formerly of Harvey & Otis; also of Mrs. 
Alice M. Lakey, executrix of the estate 0! 
Edgar C. Lakey, were filed in the the Munt- 
cipal- Court on Friday, showing that both 
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estates have been adjudicated and no balance 
remaining. 

The L. J. Anshen Co. has disposed of its 
ring business to Mitchell Hamelburg, who 
for several years has been the firm’s repre- 
sentative at Boston, and who will remove the 
business to (Newark. The Anshen Co. will 
confine itself to the manufacture of its patent 
extension bracelets under the name of the 
“Torna,” for which the firm is having an ex- 
ceptional demand. 

Among the first subscribers to the fund of 
$10,000 that is being raised in this city to 
procure a suitable memorial to D. “Wally” 
Reeves, the “March King” who previous to 
his death on March 8, 1900, was for 34 
years leader of the famous American Band 
of this city, are the following: Henry D. 
Sharpe, Walter R. Callender and The Out- 
let Co. (J. Samuels & Bro., Inc.), $100 each; 
Cook, Dunbar, Smith Co., $75; Mrs. Czesar 
Misch and Jerome M. Fitz Gerald, $50 
each; Arthur L. Aldred, Anderson & Co., 
and Tilden-Thurber Corp., $25 each; Theo- 
dore B. Pierce, Mrs. Theodore Bb. Pierce 
and George C. Rueckert, $15 each; Clifford 
G. King, Rex Mfg. Co., and Theodore W. 
Foster, $5 each. Jerome M. Fitz Gerald is 
president; Mrs. Caesar Misch and William 
H. Mason, vice-presidents ; Arthur L. Aldred, 
Walter R. Callender, Mrs. Jerome M. Fitz 
Gerald, Arthur ‘Henius, Samuel M. Nichol- 
son, Theodore B. Pierce, Mrs. Theodore B. 
Pierce, Mr. and Mrs. Henry D. Sharpe, 
Archibald Silverman and William A. Viall, 
the members of the citizens’ 


are among 
committee. 

















Carl Tonner has taken charge of the watch 
department of the M. Jacoby establishment 
at 326 Washington St. 

David Simon, of the La France Jewelry 
Co., Buffalo, N. Y., is visiting Portland at 
present, 

The jury in the case of John Weigant, 
charged with robbery of the jewelry store 
of George J. Arensen at Multnomah Sta- 
tion, failed to agree, after being out all night. 
and was discharged. The case will be tried 
again. 

The firm of Schwarzenholz, Ross & Greene 
has now for two months been merely Ross 
& Greene, Mr. Schwarzenholz having sold 
his interest in the firm to his two partners. 
Several changes have been made in the store 
itself, which is located at 115 Park St. 

William Goldblatt, of the Diamond Shop, 
323 Washington St., spent the last week-end 
at the Columbia Gorge Hotel, enjoying a 
very pleasant week-end. M. L. Haines, an 
employe of this establishment, expects to 
take the examination given by the State Op- 
tical Board on June 15. 








E. C. DeVoe, jeweler in the H. L. Chase 
Co. store, Cedar Falls, Ia., the last four 
years, has taken charge of the business and 
will conduct it pending. final settlement, 
creditors having approved his appointment 
4% receiver. Mr. Chase, who was in business 
here 45 years, filed petition in bankruptcy 
April 14. DeVoe will continue his College 
Hill store. 
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Weakley Ruth, Shelbyville, Tenn., spent 
several days in Atlanta during the week on 
a buying trip for his firm. 

H. S. Banta, Newnan, Ga., made his regu- 
lar visit to Atlanta last week, calling on fel- 
low-jewelers and making purchases for his 
firm. 

Paul L. Ewing, of Ewing Bros., whole- 
sale jewelers, has just returned from a buy- 
ing trip to New York, having spent several 
days there with Alexander Fish, manager of 
the Birmingham, Ala., branch of the com- 
pany. 

With six retail jewelers and clockmakers 
housed under one roof, the Peachtree Arcade 
can make good its claim of being the jewelry 
center for the city. No other one block has 
so many jewelers in it, and the number of 
jewelers in the Arcade is augmented every 
year, 

A final check-up on the loss sustained by 
C. R. Hammond, Gainesville, Ga., who lost 
his shop in the recent $300,000 fire there, 
shows that the loss was much less than was 
originally estimated, running to about $7,000 
in all, covered by insurance. Mr. Hammond 
was able to save most of the silverware from 
the store before the fire finally reached it, 
and to lock the big safe containing the more 
valuable jewelry and records of the store, so 
that the most severe loss was in furnishings 
and fixtures. An interesting incident con- 
nected with the fire was the manner in which 
the safe came through the ordeal. When the 
fire swept into the store, it first burned out 
the floor, so that the safe fell through it into 
the basement. Then the walls of the build- 
ing caved in, burying it beneath tons of red- 
hot brick, so that it was several days before 
workmen could get to it. When finally un- 
covered, the safe was still too hot to be 
touched, and firemen had to turn the hose on 
it some time before it could be brought up 
to the sidewalk. It was easily opened, how- 
ever, and it was found that everything in it 
was practically unharmed—a most remark- 
able thing considering the rough treatment 
received. The only damage noted was a 
slight dampness in some of the ledgers stored 
in it, but these, when dried out, will be none 
the worse for the experience. Mr. Ham- 
mond has already reopened his shop in tem- 
porary quarters, and is doing business as 
usual pending insurance adjustments and the 
rebuilding of the block in which he was lo- 
cated. 








Business Troubles 





The Peoples Loan Office, Buffalo, N. Y., 
has filed a voluntary petition in bankruptcy. 

W. FE. Campbell, Lafayette, Ind., has as- 
signed for the benefit of creditors to Charles 
L. Vaughn. 

An involuntary petition in bankruptcy has 
been filed against Joseph Lorintz & Co., 
Inc., Chicago. 

An involuntary petition in bankruptcy has 
been filed against A. M. Kremer Co., Inc., 
Los Angeles. 

Moses Cochenthaler, Montreal, Que., Can- 
ada, has assigned and Isaac Friedman has 
been appointed trustee. 

The Midget Watch Shoppe, Chicago, has 
filed a voluntary petition in bankruptcy. The 


91 
assets are listed as $4,666 with liabilities of 
$9,408. 

An involuntary petition in bankruptcy has 
been filed against the Fairview Jewelry & 
Optical Co., Detroit, Mich. 

A voluntary petition has been filed by L. 
S. Cutter, Gardner, Mass. The assets total 
$1,938 and the liabilities $8,518. 

Jake Erlien, Milwaukee, Wis., is offering 
creditors 20 cents on the dollar. He has 
assets listed as $4,200 with liabilities of 
$12,567. 

The H. A. Penn Co., Inc., Boston, Mass., 
has filed a voluntary petition in bankruptcy. 
The liabilities are listed as $10,300 with as- 
sets of $3,700. 











J. Blach & Sons are offering a handsome 
silver loving cup to that team of the Junior 
Chamber of Commerce which renders the 
most good to the community from April 9, 
1925, to Oct. 1, 1925, according to the opinion 
of a committee selected to decide the contest. 
There are 22 teams competing for the cup. 
Engraved on the cup is: “Awarded to the 
team which has rendered the most meritori- 
ous service to the community through the 
sirmingham Chamber of Commerce, from 
April 9, 1925, to Oct. 1, 1925. 

The retail jewelry store of W. E. Perry, 
in the City Hall building, was entirely de- 
stroyed by fire a few days ago, when the 
City Hall building was wiped out by a ter- 
rific blaze, which originated in the roof and 
which threatened an entire business block 
for a time. The City Hall building was 
four stories high. Mr. Perry’s retail jewelry 
store was located on the ground floor. His 
stock of goods was completely covered up 
with debris of the building and his store was 
flooded with water from the fire hose, mak- 
ing his loss almost total. Even some of the 
roof of the building fell into Mr. Perry’s 
store. Unfortunately, he carried no insur- 
ance. It is understood that he will open an- 
other store as soon as he can salvage what 
little of his stock is left and straighten out 
his affairs. The loss by fire to the City Hall 
building is estimated at $800,000. 








Notes from Illinois 





P. N. Nelson, 1603 Fifth Ave., Moline, 
Ill., has formally opened his new jewelry 
store in the location once occupied by Sam- 
uelson & Bonggren. Mr. Nelson is presi- 
dent of Nelson, Spencer & Co., wholesale 
jewelers, operating a chain of five stores 
from 31 N. State St., Chicago. The Moline 
store will be headquarters for the retail 
establishments. 

F. H. Newell, Decatur, I1l., formerly with 
the Frank Curtis Co., has opened a new 
jewelry store in Decatur at 157 N. Water St. 
It has been named the “Jewel Box” and is in 
the location formerly occupied by the F. & 
M. Vermont jewelry store. The store is 
operating on a cash or deferred payment 
plan and has an entirely new stock. Ernest 
F. Klose is in charge of the repair depart- 
ment. 




















































































The Ritz Jewelers have just completed 
plans for a new and larger store at 3409 
Walnut St., the present address. 

J. W. Clark, one of the leading jewelry 
retailers of Bristol, Pa., has returned from 
i several days’ visit to New York, in which 
he combined business and pleasure. 

A. M. Andrews, for the last 16 years with 
J. E. Caldwell & Co. is leaving on June 15 
for Chicago, where he will take charge of 
the watch department of Spalding & Co. 

John Buzby, watchmaker for John F. Blis- 
ard & Co., 132 S. 8th St., and Elmer Horn, 
of the M. S. Sickles & Sons’ staff, are ar- 
ranging a fishing trip to Ocean City in the 
near future. ‘ 

Sore arms are the rule in practically every 
iewelry store and manufactory in this city 
nowadays as the result of the voluntary but 
general vaccination because of the presence 
of smallpox in certain sections. 

Two bellboys and an elevator operator 
pleaded guilty last week to a series of thefts 
of jewelry from tenants of the Wellington 
Apartments here, their loot aggregating 
many thousands of dollars according to the 
police. Much of it has been recovered from 
pawnshops. 

Real estate values in the jewelry district 
continue to hold firm, as evidenced by the 
sale this week of the four-story building at 
110 S. &th St., assessed at $37,000, by I. D. 
Sukovice to M. Sacks for $71,000. The 
store building at 809 Sansom St., assessed 
at $18,000, was included in the transaction. 

Jesse Carpenter, a jewelry salesman for a 
New York house, reported to the police that 
he was the victim of thieves who entered his 
room at the Windsor Hotel, 12th and Filbert 
Sts., during his absence and took a sample 
case containing jewelry valued at about $500. 
The police have no clue to the thieves as 
yet. 

Among the firm registrations filed in Com- 
mon Pleas court this week are those of Itsick 
Zuddman of 1202 S. 4th St., trading under 
the name of the Jeweled Watch Shop at 
the same address and of Jacob Kramer 5628 
Pentridge St., and Joseph Kramer 4941 
Orens St., trading as Kramer Bros., jewel- 
ers’ findings at 725 Sansom St. 

Hoover & Smith, one of the city’s veteran 
jewelry firms, announce a removal sale be- 
cause of the fact that they must vacate their 
present location in the Public Ledger build- 
ing on Chestnut St., between 6th and 7th 
Sts., which is to be torn down to make way 
for a new building. After Sept. 1, Hoover 
& Smith will be in their new location at 712 
Chestnut St. 

May Day moving in the jewelry district 
was confined to the shift of several firms and 
individuals from their former locations to 
the Le Gar building, at 8th and Sansom Sts., 
the majority of which already have been an- 
nounced in this column. There is not the 
slightest indication that the center of the 
Philadelphia jewelry trade will shift from 
the Sansom St. district for many years, if 
ever. 

Because of an outbreak of robberies in the 
Germantown section of the city 200 extra 
policemen have been detailed to patrol the 
business and principal residence streets with 
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special watch being kept on jewelry stores 
where several men had been seen acting 
suspiciously. The robbery of more than a 
dozen homes in that section in one night was 
one reason for the police action. Forty 
detectives and 42 bandit chasing automobiles 
were also detailed to cover the district. 

The firm of J. E. Caldwell & Co. has re- 
ceived many compliments on its Christmas 
card and folder exhibit at the Greeting Card 
Show at the Hotel Adelphia last week. The 
firm showed its own line of monogrammed 
playing cards, a distinctive novelty, as were 
the score cards to match. A line of die- 
stamped and hand-colored Christmas cards 
and folders attracted much attention, the 
star pieces being those with cut-out mono- 
grams. The exhibit was in charge of Miss 
Jane Reynolds Lanshawe. 

Louis Mande, a retail jeweler at 707 W. 
Girard Ave., has purchased the property at 
1326 Columbia Ave., and after alterations 
are completed will open with a new stock of 
high grade jewelry and watches about June 
1. Mr. Mande will discontinue the store 
on Girard Ave. New fixtures are being in- 
stalled in the Columbia Ave. place, which 
is now being altered into a modern and 
attractively equipped store. Mr. Mande has 
just returned from a three days’ trip to 
New York, where he purchased merchandise 
for his new store. 

Lichtey’s, at 6 N. 11th St., now offer a 
club plan payment system to patrons, and at 
the same time offer three prizes for the best 
name for a solitaire ring designed by the 
firm’s craftsman. The ring is described as a 
diamond solitaire set in an 18-karat perfect 
white gold mounting, elaborately carved in 
designs of garlands and bridal tokens en- 
twining two doves, one bringing a message 
of love to the other. The first prize is a 
$100 diamond ring; the second, a $28.50 
wrist watch, and the third, a $10 fountain 
pen. Four judges are to select the winners 
and the contest already has aroused much 
interest. 

After much uncertainty the proposed 
widening of Sansom St., by 10 feet from 
3road to 8th St., has been approved by City 
Council and this will affect several jewelers 
in the section between 8th and 9th Sts. The 
cost of the improvement, which is expected 
to aid in relieving congestion on the narrow 
thoroughfare, is estimated at about $700 a 
front foot, but whether the arcade plan or 
some other system will be used has not yet 
been fully decided. As it is the jewelry 
merchants in the section affected will be cer- 
tain of much inconvenience during the work, 
and it may be that several of them will lose 
considerable store space. 

Industrious thieves looted the pawnshop of 
Abraham Brooks, 5 S. 60th St., of a total 
of $1,000 in jewelry and furs late last week 
without leaving a clue. That the burglars 
were willing to work for their loot was 
shown by the fact that instead of attempting 
entrance by a door or window, they man- 
aged to gain entrance to a second floor apart- 
ment over the store, and then proceeded to 
saw a hole in the floor, dropping through this 
into the store, where they spent considerable 
time in sorting over the goods. The valu- 
able loot they passed up through the hole in 
the flooring and through the second floor 
apartment from whence they transferred the 
articles to an automobile, the police believe. 
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Reading, Pa. 





Paul D. Harbach, secretary of the Read- 
ing Jewelers’ Guild, has just returned from 
Pittsburgh, where he and other representa- 
tives of the Pennsylvania Retail Jewelers’ 
Association made arrangements for the State 
convention, which will be held on Tuesday 
and Wednesday, June 30 and July 1. Other 
members of the group were Frank L. Davis, 
of Philadelphia, president of the State body; 
J. P. Archibald, of Blairsville, former pres- 
ident of the A. N. R. J. A. and State bodies, 
and J. P. Apryle, of Johnstown. President 
Davis and the other members of the delega- 
tion were very cordially received by Pitts- 
burgh jewelers, who are pleased with legis- 
lation of interest to the trade passed at the 
recent session of the Legislature through the 
efforts of the State association. Included 
among the bills passed was one to regulate 
auctions. C. Clare Crawford, of Pittsburgh, 
will serve as chairman of the convention 
committee. The Reading Jewelers’ Guild 
is taking an active part in booming the con- 
vention and will send about a dozen repre- 
sentatives. An auto caravan will start from 
Philadelphia on Sunday, June 28 for the 
convention city and will be joined by jewelers 
at various points as it traverses the State. 

Another new development in Reading's 
business world took place Saturday morning, 
April 25, when Jack C. Mumma opened his 
new jewelry store at 627 Penn St. The old 
store at 613 Penn St., which has been serv- 
ing Mr. Mumma’s many patrons for the past 
five years passed out of existence with the 
close of business Friday night. Mr. Mumma, 
a native of Womelsdorf, came to Reading 
about 18 years ago, and received his first 
training in the iewelrv husiness with G. A. 
Schlechter, then one of Reading’s most 
prominent jewelers. ‘He later connected with 
Dives, Pomeroy and Stewart, for whom he 
worked 11 years, being promoted to buyer of 
jewelry for that store. Mr. Mumma first 
conceived the idea of opening a store for 
himself while on a Pacific Coast trip some 
years ago. Starting with practically no cap- 
ital, he has worked his business up to the 
present establishment which is rated as one 
of the best jewelry stores in this section of 
the country. Mr. Mumma is a graduate of 
the Bowman Technical School at Lancaster, 
a member of the Reading Chamber of Com- 
merce, Kiwanis Club, Rajah Shrine, Penn 
Wheelmen, Reading Country Club, Reading 
Automobile Club, and the Reading Lodge of 
Elks. He is also vice-president of the 
Reading Jewelers’ Guild. He has taken a 
very active interest in all civic affairs, and 
has had the main diamond display at the 
Rajah Temple Fashion Show held in Reading 
every year. Last year he gave a demon- 
stration of diamond cutting by an expert, 
formerly of Belgium, and has furnished all 
jewelry worn by the models. 








Joseph Shuler, a jeweler at Norristown, 
Pa., has become the owner of the store and 
dwelling at 226 W. Main St., in that city. 
Mr. Shuler bought the property from Dr. 
J. Quincy Thomas. With the contemplated 
enlargement and improvement of the Gar- 
rick Theatre, Mr. Shuler, who now occupies 
one of the stores in the building owned by 
A. and L. Sablosky, decided to obtain a new 
location near his present establishment. 
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Governor Pinchot vetoed the bill making 
ijt unlawful to display anything but eastern 
standard time in Pennsylvania, and the mer- 
chants are glad he did. 

The many local friends of Julius Jonas, 
of Henry Froelich & Co., New York, will 
be pleased to learn that he is recuperating 
from a recent operation. 

The father of George C. Kelty, of the M. 
J. Smit Co., died last week at his home in 
California. The store was closed during the 
day of the funeral. Mr. Kelty recently re- 
turned from the Pacific Coast, where he paid 
his parents a visit. 

The house of Sam F. Sipe is at the pres- 
ent time engaged in conducting a removal 
sale, preparatory to moving into its new 
ground floor location, June 1, at the south- 
east corner of Wood and Diamonds Sts., 
near the new store of the John M. Roberts 
& Son Co. This district is rapidly showing 
improvement, owing to the fact that it is not 
long ago that Second Ave. was widened and 
made into a boulevard. 

Excellent headway has been made by the 
Pittsburgh Association of Credit Men in col- 
lecting a $50,000 fund to be used to combat 
commercial fraud, about $30,000 of the 
amount assigned to Pittsburg having been 
subscribed. The drive will be continued un- 
til all of the money is raised. George W. 
Best, of the Heeren Bros. Co., is chairman 
of the jewelry and leather goods team which 
is making headway towards obtaining its 
share. 

Harry Lohr Galbreath, engaged in the 
jewelry business at Johnstown, Pa., last 
week filed a voluntary petition in bankruptcy 
in the United States District Court, listing 
liabilities of $6,724 and assets of $2,695. Of 
the claims against him, $849 are secured and 
$5,817 unsecured. His stock in trade is 
placed at worth $1,500. He has open book 
accounts of $112 and claims an exemption of 
$300. The petition has been referred to R. 
C. Myers, Ebensburg, Pa., Cambria county, 
for adjudication. 

At a meeting of the members of the Credit 
Merchants, Inc., last Friday, the question of 
proper legislation in Pittsburgh to curb the 
activities of auctions was discussed. These 
merchants do not want auctions to be con- 
tinued by any person for a period longer than 
% davs, and when auctions are held, no new 
yoods should be brought into the stores. The 
association has given the auction question 
wer to its attorneys to ascertain just what 
tan be done and to look into the legislation 
jassed by the recent session of the legisla- 
ture. 

Early last Thursday morning thieves broke 
‘window at the store of William J. Kappel, 
9 6th St., and made away with merchan- 
‘ise valued at $500, according to the police 
‘timate. The thieves were chased through 
‘ne downtown streets of Pittsburgh, but they 
“ot away just as they did on another occa- 
‘on when this same place of business was 
hbed. A policeman heard the crashing 
lass, hut before he could get within range 
if the thief the fellow got a good start. 

‘ater two men were arrested on suspicion 

fm knowing something about the robbery. 

lhe loot stolen consisted of watches and 
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rings, which had been left in the window 
all night for display purposes. 











John C. Bair, N. Prince St., spent last 
week on a business trip to western Penn- 
sylvania. 

Calvin S. Herr, with L. de la Reussille, 
Red Bank, N. J., was a recent visitor to 
Lancaster. 

The new W. Chestnut St. store of Eugene 
H. Keller & Son has been handsomely 
equipped with new fixtures. 

Alpheus Brainard, Louisville, is spending 
a week here with old friends, Lancaster hav- 
ing been his home for some years. 

J. C. Houghton, head of the diamond de- 
partment of the Weber store, is spending 10 
days in Amherst, Mass., visiting a sister. 

Amos A. Kantz, watchmaker for the 
Penn Traffic Co. store at Johnstown, Pa., 
formerly of Lancaster, visited relatives here 
last week. 

The delivery wagon of Louis Weber & 
Sor last week figured in an automobile mix- 
up in which three machines came together. 
The cars were damaged but the drivers es- 
caped injury. J 

Miss Lillian Vernon Stewart, daughter 
of Jeweler R. Lee Stewart, Washington, 
N. C., a former student of the Bowman 
school, is to marry Thomas H. Tollard Dar- 
racott, also of Washington, N. C., on May 9. 

Jeweler William S. Oberlin, Columbia, 
Pa., was one of the committee of the Co- 
lumbia Chamber of Commerce which re- 
cently held a conference with the County 
Commissioners of Lancaster county relative 
to a proposed new bridge over the Susque- 
hanna River at Columbia. 

H. M. Musser last week purchased from 
Judge J. Hay Brown the store property 
adjoining the new Griest skyscraper on N. 
Queen St. It is understood the price was 
above $100,000. Another real estate transac- 
tion concerned a former employe of the 
Hamilton Watch Co., William Scheid, who 
purchased the old Church of God building, 
Prince and Orange Sts. 

Walter B. Gay, late a watchmaker for 
C. W. Brown, Charlestown, W. Va., has 
purchased from the estate of the late L. J. 
Weikert, Waynesboro, Pa., the Weikert 
jewelry store and took possession on April 
28. Harry W. Cain, of Buckhannon, a 
recent graduate of the Bowman Technical 
School, has taken Mr. Gay’s place in Brown’s 
store. Mr. Gay was a former student of 
the Bowman school. Another graduate of 
that school, W. E. Crossley, of Pottsville, 
Pa., has just engaged in business for him- 
self, having bought out Charles D. Casebeer, 
Bellefonte, Pa.. who is going to California. 
Miss Aimee Lindauer. of Savannah, Ga., 
has entered the Technical School as a stu- 
dent. A late visitor there was a former 
student, Edwin F. Shepler, Vandergrift, Pa. 








The annual Summer outing of the Boston 
Jewelers’ Club will be held at Pemberton 
Inn, Hull, Mass., Tuesday, June 23. The 
usual shore dinner will be held, and there 
will be music, dancing and other entertain- 
ment features. 
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Two concerns have gone out of business. 
They are the Lester Jewelry Co. and George 
W. Clark. 

The H. A. Penn Co. has filed a voluntary 
petition in bankruptcy. The assets are $3,750 
and the liabilities $10,300. 

George Lux, Hartford, Conn., was in town 
last week, calling on the trade, after a visit 
to his daughter in this city. 

A voluntary petition in bankruptcy has 
been filed by Carrick’s. The assets are $3,- 
316 and the liabilities $15,251. 

Linwood Easton of Portland, Me., is re- 
covering from an operation for appendicitis. 
He hopes to be back in business in two or 
three weeks. 

Marriage intentions have been filed by 
Samuel A. Biggin, artist, and Caroline L. 
Taber, jeweler; also William T. Clifford and 
Alice W. McGrath, North Attleboro, 
jeweler. ~ 

Harry Glaser, of Glaser Bros., manufactur- 
ing jewelers in the Jewelers building, an- 
nounces that he has no connection with Louis 
Freedman and Harry Glaser, who have 
opened a store at 564 Washington St. under 
the name of “Holmes.” 

The Ripley Manufacturing Co. has 
discontinued its New York offices after up- 
wards of 50 years of existence. The offices 
were in charge of Miss Annie Waugh for 
many years. She is known to practically 
everybody in the New York trade and dur- 
ing the many years she has been in the com- 
pany’s service has rendered splendid service 
in watching out for her employes’ best 
interests. 

Louis Rosenberg was elected president 
of the Boston Jewelers’ Bowling League at 
its annual meeting in Myers’ hall, Tremont 
Temple, last week. Other officers chosen 
were: Vice president, Stuart MacKenzie; 
secretary, Everett Hardy; treasurer, Herbert 
Miller; scorer, A. West. The meeting was 
the largest in the history of the club. The 
treasurer’s report showed the organization to 
be in a flourishing condition. 

A charter of incorporation has _ been 
granted to the Boston Diamond Setting Co.. 
capital $30,000. The incorporators are Wil- 
liam Schaeffer, Salem; Harry Lazar, Matta- 
pan; Myron L, Beylick, Roxbury; and Louis 
P. Rabinovitz, Dorchester; also to George 
W. Cook Co., Attleboro, capital $25,000. In- 
corporators are George W. Cook, Attleboro; 
Albert B. Cook, New Bedford; Edward H. 
Morse, Attleboro; Maud E. Morse, Attle- 
boro. 

Edward Lilley was the principal speaker 
at the annual banquet of the New England 
Watchmakers’ Club at the Boston City Club, 
April 29, when a goodly company listened 
with attention and much applause to what 
he had to say regarding the trade. Thomas 
R. Proctor presided. The guests and mem- 
bers greatly apreciated the opportunity to get 
together, and over a table spread with temp- 
ting dishes exchanged views on matters per- 
taining to the jewelry and watchmakers’ 
trade. The club is one of the oldest in Bos- 
ton and in the long course of its existence 
has enrolled most of the leading watch- 
makers in this city and surroundings. 
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What Makes an Up-to-date Trade Paper? 





Any trade journal is bought—and read—for the reading 
matter it contains. If this reading matter is up-to-date, 
covers the entire field of its trade and is reliable, that paper 
naturally will have the greatest number of readers. The 
paper that supplies all the available information first will 
of course appeal to the greatest number of merchants. 


Every live dealer wants information—on styles, on new 












goods, on novelties, on important happenings in his line 
of business, on laws and decisions and proposed legislation 
that effect the trade, on window decoration, on advertising, 
on technical matters—he wants all this information, when 
it is fresh, not when it is stale and warmed over, and after 
it has appeared in some other paper weeks before. He 
wants this information first—as soon as any of his com- 
petitors can get it. 


It is up-to-date information that makes the up-to-date 
paper. The weekly trade paper that supplies this informa- 
tion from one to five weeks in advance of the monthlies is 
an up-to-date-last-minute publication in every sense of the 
word. 


It isn’t the cover, or the typography, or the make-up that 
makes any paper up-to-date. Think it over. Would you 
subscribe for any business publication merely on account 
of these mechanical incidentals? You can’t read them. Do 
you regularly buy a paper because it is dressed up, or do 
you buy a paper to read? 
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Jewelry Only clanging fashions 
? 
Should Be Stressed the jeweler has an op- 
portunity to foster continuous sales of 
jewelry and ornaments of all kinds. But in 
doing this, it is not necessary for him to talk 
about fashions in jewelry or the latest styles 
in jewelry but rather the note that he should 
stress should be appropriate jewelry. His 
strong point will come in emphasizing the 
fact that at all times and no matter what 
may be the changes in styles in the costume 
of the woman, he has jewelry appropriate 
to the latest gown that she buys, no matter 
what the color, the material or the cost. 

On this question of style there are some 
points the jeweler should always keep in 
mind; first, that jewelry does not stand by 
itself but is an accessory to the costume; 
that what is right in jewelry will be de- 
pendent upon the background on which the 
jewelry appears; that the dress is the back- 
ground and the changes in styles, coloring 
of material require a corresponding change 
in the jewelry that adorns it. Also he 
should realize that dress styles change too 
quickly for the manufacturers of fine 
jewelry to produce novelties that will be 
appropriate and the same time have a perma- 
nent sale. Consequently, the jeweler who 
stresses the latest styles in jewelry has not 
the strong argument that he would have if 
he stressed the fact that he had jewelry 
appropriate for the latest style in dress. 
What is more, in stressing new styles in 
jewelry, to a certain extent, a “black eye” 
is giver to the old stock, which is as need- 
less as it is unfortunate, 

The jeweler who keeps in touch with the 
general tendency of style of dress and deals 
with the progressive manufacturers can 
without difficulty or carrying too much 
stock, keep on hand a well rounded assort- 
ment of ornamental pieces that will permit 
him to honestly and legitimately advertise 
the fact that he has jewelry appropriate for 
every kind and style of gown and appro- 
priate for every occasion. On such con- 
servative lines he can build up a clientele 
that will be profitable and can make the well 
dressed women among his customers realize 
that he performs a necessary function and 
can give valuable aid and assistance in put- 
ting the final proper and appropriate touch 
upon their costumes. 


Appropriate 


Tax Figures Indicate J EWELERS in 


Three-fifths of Jewel- March last paid 
the United States gov- 
ry Sales Exempt 


ernment excise taxes 
on jewelry sales of less than 40 per cent of 
the amount they paid in the previous March, 
which would indicate that if the sales in Feb- 
ruary of the two years remained the same, 
the value of the jewelry sold for $30 or 
less (including watches sold for $60 or less) 
was about three-fifths of the total value of 
all the jewelry and kindred articles pur- 
chased by the American public. According 
to the reports compiled by the Treasury De- 
partment last week, the total receipts from 
the jewelry tax during the March just passed 
amounted to $522,027.28 as compared with 
$1,360,495.91 in March last year. This in- 
dicated that the jewelry which sold for over 
$30 and watches which sold for over $60 
during February last amounted to $10,440,- 
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545.60 as against sales of all kinds of jewelry 
and watches in March, 1924 amounting to 
$27,209,918.20. 

Receipts of the Treasury Department from 
July 1 last to March 31 totaled $7,979,551.92 
as compared with $18,229,877 paid during the 
corresponding period of the previous fiscal 
year. In other words, during the nine 
months ended March 31, jewelers paid taxes 
on sales of $159,591,038.40 as against taxes 
on sales of $364,597,540 for the correspond- 
ing nine months of the previous year when 
there were no exemptions from taxation. 
As we have pointed out many times, how- 
ever, no proper comparison of these figures 
can be made because the former figures in- 
clude the taxes paid in July, 1924 which 
were on sales of jewelry in June before the 
old law was repealed. They also contain 
the figures of the first days in July during 
which the jewelers had no exemptions in 
their sales taxes. It is probably for this 
reason that the figures for the nine months 
reported last week are about 43 per cent of 
the figures of the previous year, while the 
figures for March are 39 per cent of those 
of March, 1924. 

It is safe to say, however, from the figures 
that have already been compiled, that of the 
sales of jewelry and watches and kindred 
articles made to the public, the new law 
approximately exempts about three-fifths 
from taxation, the government collecting on 
about two-fifths. So it will be seen in fight- 
ing for the complete abolition of the tax, 
the jewelers are working for a practical re- 
lief as well as making a fight upon broad 
principles of justice and equity. 





MONG the most 

important experi- 
ments that have been 
made by the retail 
jewelry dealers in an endeavor to develop a 
continuous 12 month business during the 
year has been the establishment of gift de- 
partments in their stores to contain articles 
appropriate as presents which though not 
exactly jewelry are yet suitable for the 
jewelry trade. In the last year or so, a 
number of jewelers have established such 
gift departments which have proved success- 
ful not only in getting business that would 
not otherwise have come to the store, but 
also in acting as an introduction to cus- 
tomers with whom a good jewelry business 
has developed later. There are still some 
jewelers, however, who have a prejudice 
against handling anything but legitimate 
jewelry lines and there are others who are 
termed as “on the fence’ and who have 
added so-called gift lines to their stock, yet 
have been afraid to push them or develop 
the business to any extent. Some of the 
latter have not been so successful in the gift 
business and are wondering whether it is 
worth while to make the effort to develop 
it, not realizing that it is the attitude with 
which they take up the proposition on which 
will depend its success or failure. 

In discussing this subject recently, a man 
who has made a careful study of the de- 
velopment of the gift business, expressed the 
opinion that whether or not it is worth 
while to the jeweler to develop the gift 
department depends entirely on whether or 
not the jeweler intends to go after the gift 
business regularly, steadily and with a real 


Value of the 
Gift Department 
to the Jeweler 
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May 25 to June 6 
GOING BIG 


On Orders received for Add a piece sale we 
give you a 3-piece manicure set to match 
your purchase of trade marked Pyrolin con- 
sisting of 1 cuticle knife, 1 nail file, 1 shoe 
hook for every $10.00 worth at consumer’s 


value. 
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purpose to get it or whether he is content 
to dawdle along in the old way, keeping 
a few essential items in stock; mentioning 
them occasionally in an ad, or trusting te 
luck to get the community’s business in the 
gift line. “If he intends to go on the latter 
plan,” said this expert, “it is absolutely use. 
less for him to continue, as his efforts will 
produce nothing. It isn’t worth while try. 
ing to develop a gift business on such a 
basis. Therefore, let him forget it, and 
stick to the jewelry game.” “But,” con- 
tinued this man, “if he intends to make an 
aggressive effort to put the gift business 
over so that he will be able to show his 
customers that he has gifts for every oc- 
casion and every purse, even though the gift 
wanted may not be jewelry proper, then he 
will not only make a success of his gift 
department, but will find that his regular 
jewelry business will be increased. The 
increase will come not only from the tran- 
sient customers who will come to his store 
instead of the department or novelty store 
or gift shop, but also from his own cus- 
tomers who will have an excuse to enter his 
store to a greater extent than ever before.” 

There is no doubt that, fundamentally, the 
business of selling gifts legitimately belongs 
to the jeweler. He is the merchant who 
carries the lines that are appropriate for all 
occasions as well as for people of all ages, 
and for years past the jeweler has been un- 
consciously looked upon as a “gift coun- 
sellor” by many of his customers long be- 
fore he even thought of stressing that name 
in his announcements or capitalizing on the 
term. But the last five or six years have 
seen tremendous inroads on what should 
be legitimately the business of the jeweler 
as the result of the production of hosts of 
different articles of ornament _ suitable 
as gifts that were outside the realm of 
precious stones, precious metals or other 
articles which the jeweler generally handles. 
This has resulted in the establishment of 
thousands of gift shops throughout the 
country which handle nothing but articles 
of this kind suitable as presents and souve- 
nirs, and the jeweler has felt this competi- 
tion—sometimes incidentally but often very 
keenly. 

A number of years ago THE JEWELERS’ 
CircuLar realizing this condition and fore- 
seeing the increase in the so-called gift shop 
industry, established a department that 
would keep the jeweler informed about gifts 
other than jewelry that were suitable for 
his establishment, and urged dealers handling 
them to inaugurate a separate department 
to carry such lines, and let their cus- 
tomers know that they have in stock all 
kinds of gifts for every occasion. Many of 
our readers deeply appreciated the assistance 
given them in this line, took advantage of 
the suggestions offered from week to week 
in this department, and have materially 1- 
creased their business not only in gift lines 
but in jewelry lines as well. Other sub- 
scribers have, for some reason, paid little 
attention to the department and attended to 
their own business of selling jewelry only 
and allowed the gift shop to be firmly en- 
trenched in their communities and take 
away a large amount of business in articles 
suitable as presents. 

Many of the jewelers who have suffered 
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A. |). Leveridge, diamond dealer, 22 W. 
48th St., will sail for the European diamond 
markets on May 16 aboard the Volendam. 
He will make purchases for a number of 
clients and will visit Amsterdam, Antwerp, 
London and Paris. 

The Fred and Ben Lowenthal Co., im- 
porter of novelty jewelry, moved several 
days ago from 320 Fifth Ave. to new quar- 
ters at 312 Fifth Ave. 

David C. de Lara, of the D. C. de Lara 
Co. importer and cutter of diamonds, 262 
Pearl St., is sailing for Europe today 
(Wednesday) on the Berengaria. 


Henry Mehl, maker of leather goods and 
novelties with a factory at Hoboken, N. J., 
died on Tuesday, April 28, at his residence, 
837 Hudson St., Hoboken. Mr. Mehl was 
in his 69th year. 

Lewis Van Wezel, of S. L. Van Wezel, 
diamond cutter, 1650 Broadway, returned 
from Europe on Tuesday, April 28, aboard 
the Majestic. Mr. Van Wezel spent just 
one week in the foreign markets. 

P. R. Magill, a retail jeweler, Bridgeport, 
Conn., was a caller at the offices of THE 
JEWELERS’ CIRCULAR last week, at which 
time he stated that he had moved from 109 
Congress St. to a new store at 121 Con- 
gress St. 

I. Marcus, 336-340 Canal St., who has 
heen manufacturing jewelry for jobbers for 
the past 15 years, has turned over his entire 
plant to Joseph Holdberg, who has moved 
the plant to 142 Fulton St., and who will 
continue the same policy as of the past. 

Jack Kopell, middle western representative 
for Max Stumer, dealer in American and 
Swiss watches and diamonds and jewelry, 
87 Nassau St., is now calling on the trade in 
eastern Pennsylvania, New York State and 
the middle west. 

At a recent meeting of the board of direc- 
tors of the National Jewelers Board of 
Trade, S. C. Powell of S. C. Powell & Co., 
2 W. 46th St., was elected to the directorate 
of the Board to fill the vancancy caused by 
the resignation: of William H. Joers. Mr. 
Powell was also appointed a member of the 
membership and adjustment committees. 


The New York office and show rooms of 
the Williams Bros. Mfg. Co., in charge of 
I. J. Barzilay, have been moved from 15 
Maiden Lane to 366 Fifth Ave. These of- 
fices will be shared with those of the Queen 
City Silverware Co., in charge of J. M. 
Andrews. These concerns occupied the same 
offices at 15 Maiden Lane for several years. 

yllilton L. Ernst, of Milton L. Ernst, Inc., 

22 W. 48th St., returned from a visit to the 
diamond markets at Amsterdam and Ant- 
werp, on the Majestic Tuesday, April 28. 
He bought a large lot of diamonds for his 
firm. Mr. Ernst found that the market con- 
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firmed THE JEWELERS’ CIRCULAR’S latest re- 
ports regarding prices and that they were 
firm and inclined to be higher. 

One of the unusual features of the May 
removals in the jewelry trade in New York, 
which, as shown in the list published last 
week, was very extensive, was the fact that 
in at least one office building (the Lorsch 
building, 35 Maiden Lane), there were no 
removals of the present tenants. The only 
changes in the building were those of the 
concerns which moved in recently. 

Arthur Andrews, alias “Gerard Mathias,” 
who as reported in these columns last week 
was arrested by Detectives Regan and Howe 
of the Maiden Lane Squad, on a charge of 
stealing a quantity of silverware from the 
Maiden Lane store of Reed & Barton, was 
arraigned before Judge Collins in the Court 
of General Sessions last Thursday and 
pleaded not guilty to an indictment charging 
grand larceny in the second degree. In de- 
fault of $5,000 bail Andrews was sent to 
the Tombs. 

Henry Ginnel, formerly of the Ginnel Mfg. 
Co., manufacturing jewelers, has_ retired 
from the jewelry business and gone into the 
insurance line, being now connected with 
the AEtna Life Insurance Co. Mr. Ginnel 
was the third of his generation to be known 
in our industry, his grandfather having 
founded the old firm of Henry Ginnel & Co., 
importers and wholesale jewelers, with which 
his father was also connected up to the time 
of his death. The Ginnel Mfg. Co., of which 
the present member of the family was con- 
nected, is being entirely wound up, the cor- 
poration being dissolved and its charter sur- 
rendered. 

Albert W. Kohn and Emil W. Kohn, of 
Theo. A. Kohn & Son, jewelers, 321 Fifth 
Ave., were hosts at a dinner party last Fri- 
day evening in honor of John J. McGeary, 
who has been with the concern for 50 years. 
The dinner was held at the Waldorf Astoria 
and was attended by the employes of the 
Kohn concern. On May 1, 1875, when just 
14 years of age, John J. McGeary took em- 
ployment with Theo. A. Kohn, who was at 
that time associated with A. Frankfield as 
A. Frankfield & Co. Since that time Mr. 
McGeary has been associated with the Kohn 
family. In addition to Mr. and Mrs. J. J. 
McGeary, the following guests were present 
at the dinner: Mr. and Mrs. Harold M. 
Cummings, John D. McGeary, William Han- 
sen, Miss C. Hansen, Mr. and Mrs. Robert 
D. Kohn, Mr. and Mrs. Eugene W. Stern, 
Mr. and Mrs. Richard Ensinger, J. Ernest 
Mueller, Walter E. See, James F. Gregg, 
David Hannigan, Miss Gertrude H. Levy, 
Miss Fanny T. Johnson, Miss Phoebe D. 
Crawford, Miss Elizabeth McGarrett, Miss 
Augusta Fassler and Miss Gussie Gold. 

Creditors of L. & S. Loeb, Fifth Ave. 
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and Mth St. held a meeting last Thurs- 
day afternoon in the rooms of the National 
Jewelers Board of Trade, at which time an 
offer of settlement on the basis of 20 cents 
on the dollar was refused. Instead of ac- 
cepting, the creditors voted that the at- 
torneys petition the court for an order to 
examine the alleged bankrupts under Section 
21A of the Bankruptcy Law and after the 
examination, if the testimony warrants, an- 
other offer can be made to creditors, at! 
which time they will consider its accept- 
ance. The offer made last Thursday was 
payable 10 cents in cash and the balance 
in two notes maturing in six and 12 months. 
At the meeting, William Jasie represented 
the alleged bankrupt concern and pointed out 
that Samuel Loeb, who died recently was 
entirely in charge of the business. Upon 
his death, Louis Loeb, it is claimed, dis- 
covered that the firm was insolvent and was 
anxious to make a settlement with his cred- 
itors. Louis Galenson, an accountant, made 
an investigation of the firm’s financial af- 
fairs and reported that the firm’s liabilities 
amount to $148,373 while the book value of 
the assets is probably not worth more than 
$8,000 and at a forced sale would bring ap- 
proximately $3,000. Jospeh Frier, of Green- 
baum, Wolff & Ernst acted as chairman of 
the meeting. 

A man posing as a repres_ntative of a 
Salt Lake City, Idaho concern called on sev- 
eral jewelers in this city and succeeded in 
passing checks which are claimed to beé 
fraudulent. This man passed one check on 
a concern at 93 Nassau St., which does 
business with the Salt Lake City house. 
He knew so many of the details of the 
firm which he claimed to represent and the 
personal habits of the owners that the Nas- 
sau St. dealers were influenced to accept 
his check for $75. He also purchased a 
watch costing $30 and told the firm to send 
the bill to the Salt Lake City house. This 
man showed a bank book on a bank in Salt 
Lake City and also a membership card in 
the Salt Lake City Chamber of Commerce. 
After accepting the check, the Nassau St. 
firm telegraphed to the Salt Lake City firm 
and learned that the man was an imposter. 
Investigation revealed that he had also at- 
tempted to pass checks on several other 
firms but was unsticcessful. About 10 days 
ago he succeeded in getting money from a 
Maiden Lane house on a check. At this 
place he ordered a bill of goods and return- 
ed later and told the cashier that he was 
in need of some money. He presented a 
check for $50 which was cashed but later 
claimed to be no good. This man is de- 
scribed as being about 28 years old, has 
brown eyes and blonde hair. He has a sal- 
low complexion, stands about five feet seven 
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or eight inches tall and Weighs approximately 
150 pounds. 

The business of Orange Bros. 
located at 40 John St. 

J. Dembitz, diamond setter, has moved 
from 64 Fulton St. to larger quarters at 
87 Nassau St. 

Edward Lehman, of the Edward Lehman 
Jewelry Co., Denver, Colo., is in this city 
on a purchasing trip. 

The P. G. Cameron Co., manufacturing 
jeweler, has moved its business from 24 
Dey St. to 6 Murray St. 

J. Glass, formerly associated with the 
Montreaux Watch Co., is now connected 
with Lohak Bros., manufacturing jewel- 
ers, 146 Fulton St. 

After spending an enjoyable vacation at 
Hot Springs, Louis Nussbaum, of Reichman 
Bros., diamond importers, 20 W. 47th St., 
returned to this city last Monday. 

Eric Carlson, manufacturer of platinum 
jewelry, has moved his office and shop to 
room 804 at 71 Nassau St. Mr. Carlson 
was formerly located at 126 Maiden Lane. 

Notices were sent to the trade last week 
calling attention to the fact that N. Maan- 
dag, importer and cutter of diamonds, has 
moved his office from 87 Nassau St. to 2 
W. 46th St. 

While workmen were demolishing the 
building at 24 Maiden Lane last Monday a 
cornice fell from the roof of the structure 
and narrowly missed striking two pedes- 
trians. Luckily no one was hurt and little, 
if any, damage was caused. 

In the list of removals published in these 
columns last week it was announced that the 
New York office of the Paye & Baker Mfg. 
Co., silversmiths, had been moved. This was 
an error as the concern states it has no inten- 
tion of leaving its present quarters at 130 W. 
42nd St. 

On May 15, E. L. Fischbach, manufactur- 
er of diamond platinum jewelry, will move 
his business from 1836 Euclid Ave., Cleve- 
land, O., to New York where he will be 
temporarily located at 16 W. 46th St care 
of M. D. Arnow, until he is more perman- 
ently settled. 

Benedict J. Freudenheim, of J. Freuden- 
heim & Sons, 180 Broadway, sailed Saturday 
on the steamship Leziathan for Europe on 
a purchasing trip to the European diamond 
markets. He will visit Antwerp, Amster- 
dam, Paris and London, and expects to re- 
main abroad about two months. 

Nathan Straus, head and founder of the 
concern of Nathan Straus & Son, Inc., deal- 
ers in chinaware, 119 Fifth Ave., celebrated 
his 50th year in business on Friday, April 24. 
Mr. Straus, who is still active in the business, 
was honored by his employes and many 
friends in and out of the chinaware trade. 

John M. Hartzberg, of the firm of J. & L. 
Hartzberg, 15 Maiden Lane, sailed on Sat- 
urday, May 2, for Europe. He will visit 
the diamond markets in Amsterdam and Ant- 
werp and make purchases for his firm. Mr. 
Hartzberg will also make an extended trip 
in Europe combining business with pleasure. 

Louis Mande, a retail jeweler at 707 W. 


is now 
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Girard Ave., Philadelphia, Pa., was in this 
city for three days purchasing stock for his 
new store at 1326 Columbia Ave., which he 
will open about June 1. Mr. Mande re- 
turned home yesterday (Tuesday). While 
in this city he stopped at the Hotel Astor. 

Benjamin Gross, of the Benjamin & Ed- 
ward J. Gross Co., Inc., makers of diamond 
rings, 96 Spring St., is calling on the jobbing 
trade in Chicago and St. Louis in the inter- 
est of his company; while Irving Klample 
and Henry Frank, representatives of the 
same company, are calling on the jobbing 
houses on the Pacific Coast and in the east, 
respectively. 

In the list of removals published in the 
last issue of THE JEWELERS’ CIRCULAR, the 
firm of Lawrence C. May & Bro., Inc., 20 
W. 47th St., was erroneously listed as 
silversmiths. This concern is engaged in 
the business of importing diamonds and 
moved recently from 12 John St., to the 
new uptown address where they have ex- 
cellent quarters. 

The Modern Watch Co., importer of Swiss 
watches, has moved its offices from 106 Ful- 
ton St., to the eighth floor in the building 
at 37-39 Maiden Lane. This concern was 
compelled to seek larger quarters owing to 
an increase in business during the past few 
years. A. Schinasi of the concern has just 
returned from a_ successful business trip 
through the south and middlewest. 

H. H. Prezant, who formerly covered the 
Pacific northwest for the Bulova Watch 
Co., has resigned his position as salesman 
to go into the retail jewelry business. His 
place has been taken by Aaron Friedman, 
who is well known to the jewelers in the 
territory because he has covered this ground 
for several years. Mr. Friedman has been in 
New York for the past three weeks, ac- 
quainting himself with the various processes 
through which Bulova watches go before 
they are finally shipped. He has also 
familiarized himself with the sales and mer- 
chandising plans. 

Joseph L. Herzog, president of the Na- 
tional Jewelers Board of Trade, recently 
appointed a committee to represent the 
Soard at the 13th annual meeting of the 
Chamber of Commerce of the United States, 
which is to be held in Washington, D. C., 
on May 20 and 21. The committee selected 
is composed of the following: Meyer D. 
Rothschild, national councillor of the Board; 
P. J. Coffey, first vice-president; Zach A. 
Oppenheimer, second vice-president; Milton 
L. Ernst, treasurer; Fred C. Backus, secre- 
tary; and Jacob Engel, of J. Engel & Co., 
Baltimore, Md. President Herzog is a mem- 
ber of the committee, ex-officio. One mem- 
ber is still to be appointed. 

A suit on a number of causes of action 
aggregating 273,468 Swiss francs, was filed 
in the Supreme Court on Friday last by 
Louis H. Junod, on an assigned claim of the 
Manufacture Jurassieme, of La Choux-de- 
Fonds, Switzerland, against the Depollier 
Watch Co., Inc., of this city, arising out of 


alleged breach of an agreement for the 
manufacture of watch movements and 
parts. The complaint filed by Attorney 


Emil N. Zolla, alleges prior to April 24, 
1922, a corporation known as the Dubois 
Watch Case Co., of which Charles L. De- 
pollier was president, and Jacques Depollier 
& Son, Inc., were in the business of manu- 
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facturing watches and cases, acting for and 
in behalf of each other. It is alleged that 
they had a contract with the Swiss corpora- 
tion named for the manufacture of move- 
ments and parts, and after a number of the 
orders had been filled the defendant cor- 
poration, the Depollier Watch Co., Inc., was 
organized to take over the contract and the 
account. Two causes of action are alleged. 
At the office of the Depollier Watch Co., 
Inc., it was stated that no answer had been 
filed to the action as yet but that one would 
be filed as soon as the attorney for the con- 
cern, Ellery O. Anderson, who is familiar 
with the subject, returned from Europe. The 
company it is stated, has an adequate de- 
fense to the claims which would be made 
public in due time and in addition has a 
counter claim against the plaintiffs for about 
twice the amount sued for. 








Allentown, Pa. 





Ira H. Landes and his wife are spending 
the week end in New York. 

Russell Lambert, Nazareth, and _his 
family, are moving out of the Ziegler apart- 
ments on Main St. into their newly acquired 
home on New St. 

Jeweler and Mrs. Harry J. ‘Dotter, Lehigh- 
ton, enjoyed an automobile ride to Reading 
on Sunday, where they listened to a Shrine 
band concert in Rajah Temple. 

H. A. McKnight, now located at 393 
Hamilton St., contemplates moving into the 
store room at 529 Hamilton St., recently va- 
cated by the Art Gift Shop, as soon as 
changes to the interior are completed. ~ 

Mrs. C. C. Vogt, wife of Vogt, the jeweler, 
entertained the members of the Delphian 
Day Chapter at their regular meeting, at her 
home 1540 Walnut St. The poets Words- 
worth and Coleridge were discussed. 

The following manufacturers’ representa- 
tives are calling on the trade in this locality: 
Herbert Cohen, with Lewy & Co.; George 
Schafer, with Enos Richardson & Co.; Paul 
M. Stern, with Louis Stern Co.; Lawrence 
Preiss, with Leon Hirsch; E. F. Lanz, with 
R. Gsell & Co., Inc.; B. F. Baker, with E. 
G. Webster & Co. 

The Paul E. ‘Wirt fountain pen factory, 
established in Bloomsburg, Pa., in 1865, by 
Paul EF. Wirt, and declared to be one of the 
oldest fountain pen factories in America, was 
sold April 30 by Mr. Wirt to Robert H. 
Knorr and Boyd F. Maize, who took im- 
mediate possession. Both men were former 
employees of Mr. Wirt. The purchase price 
was not announced. 








The Plumb Jewelry Co., Des Moines, Ia., 
has petitioned the municipal court for ouster 
proceedings against the Metropolitan 5 to 
50-cent store, 619-23 W. Walnut St. 
Two petitions have been filed in the case, 
one reciting the terms of the lease under 
which the Metropolitan occupies the loca- 
tion and the other showing the lease taken 
over by the Plumb firm, acquiring the in- 
terest of George Kraft in the Kraft building. 
The plaintiff alleges that part or all the first 
floor property and basement leased by the 
Metropolitan has been subleased or sublet 
in violation of the contract terms and ex- 
plains that the Metropolitan failed to vacate 
when notified. 
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Service Developed From 
Service Performed 





The banking service of The ice founded upon experience 
National Park Bank is a and achievement, one thatis 
development of many years’ practical, comprehensive, 
usefulness to commercial and well adapted to the 
institutions in ail parts of requirements of merchants 
the country. and manufacturers in the 
Consequently, it is a serv- jewelry trade. 
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NATIONAL PARK BANK 
- wy OF NEW YORK 
il ni Be ie x 214 Broadway 
ae Surplus and Park Avenue Office: 240 Park Ave. at 46th St. 
Undivided Profits $33,700,000 7th Avenue Office: 7th Ave. and 32nd St. 
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GRACE NATIONAL BANK 


cAn Announcement to Jewelers 





When you are looking for a bank come to us; 
we understand your trade and believe in it. 


You will always find a cordial welcome 
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EMERALDS — SAPPHIRES — RUBIES 


Calibre and Bracelet Sizes 
try 
J. L. WARNER CO., Inc. 


Importers and Cutters of Precious Stones 
36 West 47th St. Formerly of Benedict & Warner New York 
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Salt Lake City 


Loren Nelson, the clock man at the estab- 
lishment of Boyd Park, Inc., has gone to 
Nebraska. 

james Martin, watchmaker at David 
Stein’s, has gone to the Broadway Jewelry 
Co., where he will hold a similar position. 

John D. Peters, Brigham City jeweler and 
optometrist, has been chosen as chairman of 
the advisory committee of the American 
Legion Fund Drive in that district. 

Alfred Burrell, watchmaker at the Daynes 
Jewelry Co., has taken up ranching. He is 
succeeded by Arthur Burrell, his brother, 
lately from Norwich, Norfolk, England. 

Mrs. Lavenberg, of the Robert Lavenberg 
jewelry store near the Home Fire Insurance 
Co. building, and wife of R. Lavenberg, 
manager of the store, has gone to California 
on a vacation. 

Charles N. Fehr, president and general 
manager of the Western Optical Co., is 
among the prominent business men of the 
city who have signed as members of the 
trade excursion into southern Utah this 
month. 

L. D. Parker, watchmaker at the Hubbard- 
Denn Co., has been removed to his home 
from a local hospital whither he was taken 
recently when he was struck by another 
motorist while stepping out of his own ma- 
chine. He sustained a fractured skull and it 
will be some time before he has fully re- 
covered, it is believed. ~ 

Lew I. Frosgong, formerly with William 
Schubach, local jeweler, and now on the 
road for Reed & Barton with headquarters 
in San Francisco, was a visitor last week, 
looking -up old friends, particularly Mr. 
Schubach and his staff. Te declared that 
the country jewelers are more optimistic 
than the city men. 

C.R. Pearsall, head of the Leyson-Pearsall 
Co., 236 S. Main St., jewelers, has written 
to a local newspaper protesting against un- 
sightly billboards. Mr. Pearsall, referring 
to one particular billboard, says: “I am not 
sure but what it would be better advertising 
for the spark plug chap to remove his sign 
than to leave it to wound the artistic sensi- 
bilities of the multitude who pass bv.” 

The rumor regarding the moving of An- 
derson & Co. to a larger building, as re- 
ported in a recent issue of THE JEWELERS’ 
CircuLar, proved to be correct. The com- 
pany, according to C. D. Anderson, head of 
the firm, is already getting ready to move. 
It will be located in the building at 265 
S. Main St., near its present address, and 
will have considerable more space. Mr. An- 
derson said several thousand dollars will be 
spent on remodeling the new store. “We 
shall try to make it one of the beauty stores 
of the city,” he said. The firm has been 
located at its present address for five years. 

Local visitors of recent date known to the 
trade include: Alec Feldenheimer, New 
York; A. R. Cooper, of M. Schussler & 
Co.. San Francisco, Cal.: Mr. Markes, 
Holsman & Co.. Chicago: Milton Gersten- 
blith, Gerstenblith Bros.. New York: A. M. 
Lucas, vice-president of the Geo. H. FEber- 
hard Co., Los Angeles, Cal.; Mr. Rosen- 
haum, I. Ollendorff Co.. Inc., New York; 
Emest Block, Louis Stern Co., Providence, 
R. T.: Fred W. Radcliffe, M. A. Mead & 


Co.. Chicago: Louis Freund, Henry Freund 
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& Bro., New York; J. H. Spiro and W. E. 
Hyde, the Ring House, San Francisco, Cal.; 
Mr. Alexander, E. Bastheim Co., Los An- 
geles, Cal.; Martin H. Cooper, western 
representative, Auer Mfg. Co., Inc., New 
York, and A. Wallach & Co., New York; 
M. Leff, D. W. Thomas, Inc. Seattle, 
Wash. 














Samuel M. Antin will leave early in June 
for a trip through Europe. 

The P. E. Lee Mercantile Co. has opened 
a new jewelry store in Beaumont, Tex. 

R. G. Matheny, Jackson, Miss., has moved 
to his new location in the Heidleburg Hotel. 

Joseph C. Richards, of Antin & Richards, 
is confined to his bed at home with an attack 
of influenza. 

S. J. Rivoire, of Monroe, La., is remodel- 
ing his jewelry store and putting in a new 
front to the building. 

F. J). Cummings, who for many years has 
operated a jewelry store in Oakdale, La., has 
moved to Glenmora, La. 

J. B. Abrahams, a jeweler of Shreveport, 
La., has moved to Ferriday, La., where he 
will continue in the same business. 

M. George, Thibodaux, La., and R. Archil- 
lon, jeweler of Covington, La., were on a 
business trip to New Orleans during the 
past week. 

|. L. Albriton, Jackson, Miss., is opening 
a new jewelry store in the Lamar Life In- 
surance building, which will be ready by 
June 1. 

Among traveling men in town last week 
were A. J. Wingblade, Allsopp & Allsopp; 
J. Davis, Barnett Davis; M. F. Ferris, Mat- 
thews Co. and the Queen City Silver Co. 

Louis J. Pechner, who operated a jewelry 
store at 736 Canal St. and known as Peck’s 
Jewelry Shop, for many years, has closed 
out his business and left for California, his 
former home. 

The Louisiana Retail Jewelers’ Associa- 
tion, in joint convention with the Texas 
association at Dallas Tex., as announced by 
Tie Jewerers’ Crrcuar last ‘week, elected 
M. A. Freedman, Shreveport, president; D. 
R. Miller, New Orleans, vice-president; J. 
Silverberg, secretary, and Albert Block, 
treasurer. 

Farly Friday morning, April 24, a window 
of the Antin & Richards jewelry store, 113 
Baronne St., was smashed and four diamond 
rings valued at $500 were stolen. Manv 
shots were fired by the police at Willard 
Primon, shell-shocked war veteran, who was 
believed to have smashed the window and 
to have run away, one of the bullets striking 
a night keeper of a fruit store who was 
standing on the opposite side of the street. 
He was shot in the head and had to be taken 
to the Char ty Hospital. Three policemen were 
standing at the corner of Canal and Baronne 
Sts. when they heard the crash of the win- 
dow, and running in the direction of the 
jewelry store saw a man running up Baronne 
St. The fleeing man was overtaken at Dry- 
ades and Perdido. The police say four rings 
identified as those stolen from the store were 
found in the prisoner’s pocket. Primon is 
27 vears old and lives in this city. 
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from such competition might have saved 
considerable loss if they had given careful 
attention to the Gift Section of THe 
JEWELERS’ CIRCULAR every fortnight and 
taken advantage of the information in the 
hundreds of articles, sketches and sugges- 
tions which have been published therein. 
Today such jewelers might be in the posi- 
tion of their brother merchants who care- 
fully read this department and are reaping 
a harvest of sales extending over 12 months 
of the year instead of only during the Easter 
and Christmas holidays. 

While we feel that it may not be possible 
for every jeweler to develop a gift business, 
we feel that there are many who could do 
so with advantage and who do not know it. 
Kor this reason, we urge our readers, one 
and all, to peruse this department in the 
various issues of THE JEWELERS’ CIRCULAR 
as carefully as they do the news, technical 
and merchandising sections, as we feel that 
no matter what be the conditions under 
which they operate they will be amply paid 
for the time spent in so doing. 











An involuntary petition in bankruptcy has 
been filed against the National Jewelry Co. 

Ehrlich & Sinnock, manufacturing jewel- 
ers, 126 South St., have moced to 72 E. 
Kinney St. 

The Matthews Co., silversmiths, has re- 
moved its factory from Newark to its own 
new building at 137 Coit St., Irvington, N. J. 

Arthur H. Richard, formerly of 249 W. 
Front St., Plainfield, N. J., has moved to 
larger quarters on the corner of Somerset 
and Front Sts., in the same town. 

It was reported recently that the firm of 
Carter, Gough & Co., manufacturing jewel- 
ers, Mulberry and Park Sts., were about 
to give up their New York office and con- 
centrate the business to the factory. This 
is not exactly correct as the concern’s 
office and salesrooms at 9-11-13 Maiden Lane, 
New York has still some time to run on the 
lease but when this expires, it is probable 
that the business will be concentrated at the 
factory which will be remodelled to take 
care of the office and salesroom as well. 

Preliminary arrangements were made here 
Saturday by the committee for the annual 
convention of the New Jersey Retail Jewel- 
ers’ Association, which, according to present 
arrangements, will be held at Asbury Park, 
June 14 and 15. Reports have been received 
from all sections of the State by Jean R. 
Tack, president of the association, and tend 
to indicate that the convention will be one of 
the most successful yet held by the members. 
It is contemplated to hold a dinner, possibly 
at the Ross Fenton Farm. Further plans 
for the convention will be made next week 
by the general committee. 








W. R. Whitaker. proprietor of .the 
Whitaker Gift Shop, has moved from Har- 
lan, Ky., to Wapakoneta, O. 
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Chicago Notes 





George Fahys, of Jos. Fahys & Co., was 
in Chicago last week for a few days visiting 
at their local office. 

H. Paul Juergens, of Juergens & Andersen 
Co., recently left for ‘New York, to spend 10 
days there attending to business. 

Dave Schwab of Davidson & Schwab, 
New York, called on the Chicago trade last 
week on his way to the Pacific Coast. 

M. Kansteiner, of Kansteiner & Nathan- 
son, Kesner building, left last week for a 
business trip through Illinois and Indiana. 

Julius Young proprietor of H. Morton 
(o., Oakland, Cal., was a visitor in Chicago 
latt week looking over markets on his way 
to the east. 

John D. Stox, representing the American 
Watch Case Co., returned last week from a 
two weeks’ business trip to Kansas City and 
the middlewest. 

Henry H. Honet, of I. Israelson, Colum- 
bus Memorial building, returned to his desk 
last week after spending the past 10 days in 
Joliet visiting with friends. 

Friends of C. W. Reynolds, with offices at 
37S. Wabash Ave., will be pleased to hear 
that he is rapidly recovering at his home 
from a two months’ illness. 

W. A. Kaufman, of A. Hirsch & Co., Cap- 
itol building, returned last week from Sig- 
nal Mountain, Tenn., where he spent four 
weeks enjoying a good rest. 

FS. Gilbert, of L. E. Freeman Co., North 
\ttleboro, Mass., stopped off in Chicago last 
week for a few days to call on the trade 
on his way to western territory. 

W..G. Schwab, manager of the Chicago 
office of J. R. Wood & Sons, left last week 
for New York where he will spend several 
days at the home office on business. 

George Goldberg, of New York, is spend- 
ing a couple of weeks in this city calling on 
the trade. Before returning to (New York 
Mr. Goldberg will call on the trade in the 
middlewest. 

Charles H. Fuller, of George H. Fuller & 
son Co., accompanied by his wife and Mrs. 
Fred G. Perry, arrived in Chicago last week 
alter spending a week motoring here from 
Pawtucket. 

1). |. Fried, manufacturing jeweler, has re- 
moved his shop and office from the seventh 
“oor of Columbus Memorial building to suite 
16 Reliance building where he has more 
Pactous quarters. 

George Lossau, representing the National 
Nailway Time Service Co., is making a trip 
“rough the south and will be gone for eight 
reeks. R. J. Rollins of the same firm is 





making a six weeks’ trip through the middle- 
west. 

W. R. Vye recently purchased the busi- 
ness of LaPlata Pearl Co., of New York, 
and has opened an office on the 13th floor of 
the Columbus Memorial building. Mr. Vye 
will import pearl beads. 

C. H. Spencer, vice-president of- Norris, 
Alister-Ball Co., has returned to Chicago 
after spending three months in Florida enjoy- 
ing a good rest. Mr. Spencer was accom- 
panied on this trip by his wife. 

FE. S. Baker, representing the Juergens & 
Andersen Co., returned to Chicago last week 
from the middlewest and after spending a 
few days here replenishing his stock left on 
another trip through the same territory. 

Wm. Lowe, representing Bliss Bros. Co., 
returned last week from an extended business 
trip to the factory at Attleboro, Mass., and 
enroute home stopped off at some of the 
principal cities in the east, to call on his 
trade. 

Fred G. Perry, superintendent of the con- 
cern, arrived here the first of the week by 
train and has joined the party. They ex- 
pect to remain here for about two weeks, 
making their headquarters at the I:dgewater 
Beach Hotel. 

Wesley R. Wilcox, who represents the 
Wolcott Mfg. Co. of Providence in Iowa, 
with headquarters at Des Moines, has con- 
nected with Scott & Barger, of this city, and 


_ will carry their line in connection with the 


Wolcott line. 

Sarah Sam Feldman, retail jeweler at 2214 
W. Division St., has sold out his business to 
J. Kessler. Mr. Kessler is well known to 
the trade in Chicago, having been connected 
as a watchmaker with several jewelry con- 
cerns, both retail and wholesale. 

P. G. Marshall, manufacturers’ representa- 
tive, returned last week from a three weeks’ 
business trip through his eastern territory, 
and after being in Chicago for a few days 
calling on the trade here left Sunday night 
for a few weeks’ trip to the northwest. 

Ralph Seiffe, manager of the Chicago of- 
fice for the Baer & Wilde Co. removed his of- 
fice from room 1102 to 1700 Heyworth 
building, and after getting his new office ad- 
justed left on a two weeks’ business trip to 
St. Louis, Kansas City and the northwest. 

Jerome Wexler, of Wexler Bros., left last 
week for his southern territory, Marvin 
Wexler, for the east, B. Goldsmith, for the 
middlewest and Arthur Cole for the north- 
west. All of the above mentioned men will 
be out on their territory for about three 
weeks. 

E. L. Nordahl, of Nordah! & Olson, 2735 
W. North Ave., returned last Thursday 


from an automobile trip to Springfield, II1., 
and Indiana, where he spent several days 
visiting with friends. Mr. Nordahl was ac- 
companied on the trip by his sister who re- . 
mained in Springfield. 

‘David Gettelman, is again associated with 
Zimmerman Bros., silverware jobbers, lo- 
cated in the Garland building, as their rep- 
resentative in Chicago and vicinity. Mr. 
Gettelman, up to about a year ago, was a 
partner in this business and withdrew to 
enter into another field. 

A. B. Lemon, president of E. L. Logee 
Co., Providence, was a visitor in Chicago 
last week calling on the trade and visiting 
the manager of the local office, Charles E. 
Mr. Lemon will stop off at New 
York to spend a day there with friends 
before returning home. 

Jewelers in Chicago visiting the markets 
last week and calling on friends included: 
Chris Jense, La Salle, Ill.; Will Carew, 
Streator, Ill.; Frank Mayer, of the Mayer 
Jewelry Co., Whiting, Ind.; Alfonza Fuchs, 
Milwaukee, Wis.; T. L. Peck, Painsville, 
O., and Mack Hulburt, Fort Lodge, Ia. 

Mrs. Hough, representing Bliss Bros. Co., 
of Providence, spent the past week in Chi- 
cago on a special mission for the firm, and 
while here got the bad news that her home 
in Newfield, N. Y., had caught fire and 
burned to the ground. Mrs. Hough valued 
the old homestead which is located on 100 
acres and was more than 90 years old. 

Edward Craft, of The Craft Co., Indian- 
apolis, Ind., accompanied by Nelson W. 
Heinrich, their eastern representative, called 
on the trade in Chicago last week and will 
remain here until the end of this week before 
returning home. Before coming to Chicago, 
Mr. Craft and Mr. Heinrich spent a couple 
of weeks in the east calling on the trade. 

The Master Jewelry Co., Inc., located on 
the 12th floor of the Heyworth building for 
a number of years, has sold its work shop 
and will discontinue to manufacture jewelry. 
All creditors have received 100 cents on the 
dollar. Aate Mikkola president and Karl L. 
Toelcke, secretary of the above concern have 
not made any plans for the future, but intend 
to take a rest and a much needed vacation 
before deciding. Ernest Eberhardt, an- 
nounces that he has purchased the workshop 
of the Master Jewelry Co., Inc. Mr. Eber- 
hardt formerly was located at 35 S. Dear- 
born St., and he will continue to manufac- 
ture both gold and platinum jewelry. 

William G. Lenhart, Chicago manager for 
the E. L. Spencer Co., Providence, returned 
last week from the east, where he has spent 


Howes. 
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two months visiting the trade. Mr. Lenhart 
makes his headquarters in room 1110 Hey- 
worth building. 

George W. Cureton, of the Newall Mfg. 
Co., is spending several weeks at the home 
office and factory in Providence. 

Percy Savory, manager of the New York 
office of the Wadsworth Watch Case Co., 
spent the past week in Chicago visiting their 
local office. 

Albert Ellbogen, of the Stein & Ellbogen 
Co., returned last week with his family from 
St. Petersburg, Fla., where he spent a month 
enjoying the warm climate. 

Samuel Goldman, who has conducted the 
Edwards Jewelry Co. on West Madison St. 
for a number of years, has discontinued the 
business and left for West Baden and Louis- 
ville to take a rest before making his future 
plans. 

Frank Barton and Morris Morwitz, repre- 
senting the Stein & Ellbogen Co., returned 
last week from their respective territories 
and will spend a few days here replenishing 
their stock before starting out on the road 
again. 

Jules Schwob, of Adolphe Schwob, Inc., 
New York, is spending 10 days in Chicago 
visiting the trade and the manager of their 
local office, James Tice. Before coming to 
Chicago, Mr. Schwob stopped off in Cleve- 
land to call on the trade. 

E. F. Doering, of the E. F. Doering Jewel- 
ry Co., Waupun, Wis., was in Chicago last 
week calling on the manufacturers’ repre- 
sentatives buying merchandise. Saturday of 
last week marked his 50th anniversary in the 
jewelry business, and with his many friends 
in the trade here he celebrated the event. 

The Wilmort Mfg. Co., located at 430 S. 
Green St., has leased additional space, giv- 
ing them a total of over 18,000 square feet. 
This company started in the Summer of 
1917 by manufacturing one item, a crumb 
sweeper. Today its line of sweepers, smok- 
ers’ articles and plated hollow ware comprise 
over 200 items. 

Police in Chicago arrested three men last 
week who gave their names as Theorade 
Carell, of 107 S. Laflin St.; William Swift, 
5216 Winthrop Ave., and Howard Delaney, 
2143 Warren Ave. These men confessed and 
were identified as the men who attempted to 
hold up the retail jewelry store of the Arygle 
Jewelers, Arvgle and Broadway, a week be- 
fore. 

A number of friends and customers of 
Emil Noel were entertained at his home, 
6815 Cornell Ave., last Sunday, it being the 
occasion of his 50th birthday and his 25th 
vear in the jewelry trade. Mr. Noel began 
his career in the jewelry trade with the Jos. 
Mayer Co., in Seattle. Mr. Noel has been 
in the wholesale jewelry and diamond busi- 
ness for himself during the past 19 years. 

Charles Hubbard, auctioneer, returned last 
week from Platteville, Wis., where he con- 
ducted a close-out sale for Mrs. C. H. Clif- 
ford. Mrs. Clifford will leave shortly for 
Glendale, Cal.. where she will re-engage in 
the retail jewelry business. She has secured 
a very fine store in the $500,000 hotel which 


was erected in that city recently. Mrs. Clif- 
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ford expects to open her new store by 
June 1. 
Among the representatives in Chicago 


last week representing eastern diamond and 
manufacturing concerns were: J. A. Talbot, 
of the Talbot Mfg. Co., Providence, R. L.; 
J. J. Sommer, of J. J. Sommer & Co., North 
Attleboro, Mass.; Frank Budlong, of the 
Wm. C. Greene Co., Providence, R. I.; J. 
Ira Seebacher, of the Weiner & Blackman 
Co., Inc., New York; Mr. Serber, of Wachs- 
man & Serber, New York; A. L. Clark, of 
the Whiting Chain Co., Plainsville, Mass., 
and Ralph Lewis and Henry Rich, of S. C. 
Powell & Co., New York. 

Last Friday night there was excitement 
enough at the store of Barnett & Co., 204 S. 
Michigan Ave., to satisfy most any jewelry 
house. Considering the length of time, more 
jewelry was moved than has been moved in 
any jewelry store in the city for many 
months. A Chicago lady driver, turning 
west off of Michigan Ave., stepped on the 
accelerator instead of the brake pedal and 
entered the store by way of one of the big 
display windows. Policemen assisted the 
jewelers in recovering their jewelry, and 
Mr. Barnett stated that he thought their en- 
tire loss would consist only of the damage 
to the window and jewelry. 

An involuntary petition in bankruptcy was 
filed last week against J. Lorintz & Co., 
manufacturers located at 159 N. State St. 
Miss Sadie Nickelson and Harry Weiss, em- 
ployes, and I. H. Styer, former president of 
the company, were questioned by Fred 
Hovey, of the National Jewelers Board of 
Trade. Mr. Styer stated that from all ap- 
pearances the business was in a prosperous 
condition until March 1, when he sold out 
his interest to Jos. Lorintz. The employes 
state that a telegram from Mr. Lorintz’ 
brother in New York arrived a week ago 
stating that Jos. Lorintz had been in New 
York and was leaving for Europe. 

An event in the history of the retail jewel- 
ry business in Chicago was the formal open- 
ing last Saturday of the new store of Lewy 
Bros., in the Strauss building, at the corner 
of Jackson and Michigan Aves., in the heart 
of the most fashionable shopping district in 
the city. Located on one of the most promi- 
nent corners of the city, in one of the finest 
buildings in the city, Lewy Bros. spared no 
expense in the appointments of this store. 
The main floor is finished in selected Ameri- 
can walnut, with blue and gold tapestry 
walls. Jewelry is displayed in cases arranged 
in the center of the room, and around the 
sides, next to the street, are located the dia- 
mond sales rooms. An easy stairway leads 
to the handsomely carpeted basement room, 
where the offices are located and where silver 
and larger pieces are displayed. Both rooms 
and the stairway were banked with beautiful 
baskets of flowers and floral pieces, and all 
day long the place was crowded with friends, 
who received as a souvenir a handsome en- 
gagement book and _ pencil. 








The firm of Sloan & Watson, jewelers, 
West Side Public Square, Lebanon, Tenn., 
has made a change in the personnel of the 


firm. Henry Sloan has sold his interest to 
J. H. Watson. The business will be 
conducted in the future in the name of 


Mr. Watson. 
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Charles F. Artes, of the Charles F. Artes 
Co., Inc., has returned from a business trip 
to Indianapolis. 

Merchants at Boonville, Ind., are arrang. 
ing to give a Fourth of July celebration in 
that city, and the retail jewelry firms wil] 
take a prominent part in arranging for the 
celebration. 

J. M. Boner, of the J. M. Boner Jewelry 
Co., Main St., here, has returned from a 
business trip to Indianapolis and _ reports 
some improvement in the trade in the cities 
in the central part of the State. 

Karl Sisson, a pearl buyer at Hazleton, 
Ind., and Decker, Ind., was in Evansville a 
few days ago on business and reported that 
he is looking for a good deal of activity in 
the pearl business this coming season. 

T. C. Bayse, leading retail jeweler at 
Rockport, Ind., was a business visitor in 
I‘vansville a short time ago and said he 
looked for some change for the better in 
trade conditions in his city in a short time. 

The Chamber of Commerce at Tell City, 
Ind., gave a banquet recently and more than 
100 of the members occupied seats at the 
hanquet tables. One of the leading spirits of 
the affair was Fred Heinzle, a well-known 
retail jeweler of that city. 

Several of the local retail jewelers took a 
leading part in the drive held in Evansville 
recently to raise $150,000 for the purpose of 
building an Old Folks’ Home here. The 
goal was not reached, but the committees in 
charge has decided to go ahead with the con- 
struction work and try to raise the balance 
of the money a little later on. 

John F. Heinzle, of the retail jewelry firm 
of Heinzle & Nester, Boonville, Ind., has 
heen seriously ill at his home in that city 
for several weeks past, but of late has shown 
some improvement in his condition, and his 
friends are hoping for the best. Mr. Heinzle 
was the first mayor of Boonville and is a 
brother of Fred Heinzle, well-known retail 
jeweler of Tell City, Ind. 

The plant of the Howe Pearl Button Co., 
Petersburg, Ind., which has been closed down 
for the past several weeks, has started up 
again and ahout 20 cutters now are employed 
and more will be added as they are needed. 
The factory will be operated on time for an 
indefinite period, and the Petersburg plant 
will ship the output of its button blanks to 
Massachusetts for completion. Mr. Mount, 
the manager of the plant, will soon be in 
the market for more supplies, and already 
the work of musseling has been started on 
White river, near Petersburg, and this line 
of work will continue active for several 
months to come. A report from Choals, 
Ind., is to the effect that the plant of the 
McCormick Pearl Button Co. has been start 
ed in operation with a full force of opera 
tives and the outlook for the season seems 
quite promising. All of the four pearl Dut- 
ton factories at Shoals closed down last Fall 
hecause of the lack of orders, and the Mc- 
Cormick plant was the last to start up this 
season, the other three factories having bee? 
in operation for some time past. The pearl 
button industry is one of the most important 
in the town of Shoals. 
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\. Wedyck, Waukesha; M. Schneider, 
Burlington; Mrs. Adolph Estberg, Wau- 
kesha; Mrs. R. Hille, Menomonie Falls; A. 
A. Friis, Madison; A. Jones Waukesha, and 
W. H. Shaver, Mukwonago, were .-callers 
at the offices of Milwaukee jewelry jobbers 
during the past week. 

Practically all of Madison’s jewelers at- 
tended the big retailers’ dinner, which was 
held at the Madison Chamber of Commerce 
under the auspices of the Merchants’ Divi- 
sion, Monday night, April 27. Plans for a 
big co-operative sale week some time in July 
were discussed at the dinner-meeting. 

F. A. Kopsa, Wisconsin representative of 
the Stein & Ellbogen Co., Chicago, whole- 
sale jewelry firm, is back calling on the trade 
after having been confined to his bed the 
past 10 days with a severe attack of the 
grippe. The recent illness made the second 
serious illness Mr. Kopsa had sustained 
within a five-week period. 

The Madison (Wis.) Association of Com- 
merce has recently suggested that the mer- 
chants of its city close their stores on Thurs- 
day afternoons during July and August. 
The suggestion was contained in the regular 
weekly bulletin of the organization, which 
also announced that: a meeting to consider 
the suggestion would be called any time in- 
terest was shown. 

The Chatterton Jewelers rolled a score of 
2,833 in the Milwaukee City Tournament, 
Monday night, April 27, at the Langtry-Mc- 
Bride alleys, and took third place in the 
meet. Their first game was 928, and -their 
second 1,107, but they slopped the last and 
only made 888. The 1,107, however, was 
the highest bowled in the tournament. 
George Davis, lead-off man, was the star of 
the team, rolling 605. 

Elmer Barlow, district attorney at Gales- 
ville, Wis., heljeves. that thieves who bur- 
glarized a store at Independence, Wis., last 
week are the same who plundered a jewelry 
store at Dallas, Wis., the following night. 
Five men in a touring car entered Dallas, 
hut hefore they succeeded in their plunder- 
ing attempt they were routed by the police. 
Two arrests were made, following the en- 
counter, but three of the men made good 
their escape. 

O. M. Skovsted, who has been in the 
jewelry business at the Junction, Racine, 
Wis., the past eight years, will shortly move 
into a new store the building of which is 
now under construction. Mr. Skovsted is 
now located at 1512 Washington Ave., and 
his new store will be directly across the 
street, occupying a frontage of 24 feet on 
Washington Ave. and extending back 75 
feet. The second floor of the new building 
will be occupied by apartments. 

George W. Chatterton, who conducts the 
George W. Chatterton, Inc., jewelry store 
at 130 Grand Ave., where in less than two 
years he has won a position of prominence 
among the leading jewelers of Milwaukee, 
was elected president of the Associated Re- 
tail Credit Men of Milwaukee at the annual 
meeting, which was held at Gimbel’s res- 
taurant on: Thursday night, April:23. Prac- 
tically all of the prominent retail stores in 
the city are represented in the association. 
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which holds regular meetings for the dis- 
cussion and dissemination of credit informa- 
tion of mutual interest. 

Hundreds of people stopped to admire an 
unusual display in the show window of 
Bloedel’s jewelry store in the Merrill Thea- 
ter building on Grand Ave., which was fea- 
tured during the last week of April. The 
display consisted of an attractive grouping 
of a solid silver service about an original 
oil painting by Emil Pollak-Ottendorf. The 
painting depicted the discovery of silver. In 
the picture a primitive man is carving the 
silver from a vein in a river cavern, while 
two women stand by, enraptured by the 
beauty of the new metal. The colors are 
beautiful and fully expressive of the eye- 
appealing silver tone. 

Clifford J. Hill, a 22-year-old negro, has 
been sentenced to serve five years at the 
Wisconsin State Prison at Waupun for hav- 
ing hurled a padded brick through the Jo- 
seph Saltzstein jewelry store at 518 Grand 
Ave., Milwaukee, the morning of April 16, 
and removing jewelry valued at $1,100. Hill 
was picked up by police the day following 
the burglary and sentence was passed in 
municipal court at Milwaukee on April 24, 
just one week later. Twenty-two diamond 
rings and two wrist watches were taken, ac- 
cording to Mr. Saltzstein, but police were 
only able to recover four rings. Hill broke 
into a clothing store the same morning, ac- 
cording to testimony at the trial, and took 
several men’s suits. 

Roy Martin, notorious jewelry thief and 
forger wanted by Detroit, Cleveland, Chi- 
cago, and Auburn, N. Y., police, was re- 
cently turned over to Milwaukee authorities 
by the police of Madison, Wis., where he 
had been arrested for taking a diamond ring 
from the Ray W. Nelson jewelry store, 320 
State St., giving a worthless check in pay- 
ment. While confined at the Madison county 
jail he obtained considerable publicity when 
he secured hack-saw blades and almost suc- 
ceeded in sawing his way to freedom before 
he was discovered and his attempt frustrated: 
Martin is also known as Lee Marshall, Rob- 
ert Brown, John Pullen, Harry Larson and 
Lester Mitchell. He has served terms in 
Chicago. Onondago, Sing Sing, Clinton and 
Auburn, N. Y. 

A. C. Hentschel, prominent Wisconsin 
jeweler and president of the Milwaukee Dis- 
trict Jewelers’ Club, removed his stock and 
fixtures from the Patton building, Grand 
Ave. at 5th St., on April 30. Mr. Hentschel 
had been located in the building for more 
than 20 years, but was forced to vacate so 
that his store space could be occupied by the 
Milwaukee Commercial Bank. Mr. Hent- 
schel’s new store, at 2101 North Ave., is now 
being remodeled and will not be ready for 
occupancy until June 1, so the Hentschel 
stock is now in storage pending removal to 
the new location. Mr. Hentschel also main- 
tains a second store, which he purchased re- 
cently at 4601 North Ave., and until his new 
store is ready he plans to spend most of his 
time at that place. 

Banquet silver of Georgian England, Paul 
Storr’s creations for the Duke of Portland; 
silver tureens of the Earl of Abercromby; 
trenchers bearing figures of the crusaders 
from the Lady Carbery collection of Spanish 
plate; two compotes and a:coffee urn, which 
belonged to Consuelo Vanderbilt when she 
was Duchess of Marlborough; gold plates 
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from Buckingham palace, and _ elaborate 
candelabra from the days of the Burke peer- 
age were among the many historic pieces of 
antique silver which attracted crowds of art 
lovers to the Milwaukee Art Institute while 
the Brainard Lemon collection was there on 
display. The collection was accompanied to 
Milwaukee by J. C. Whitney, one of the 
founders of the collection, and his wife, who 
acted as hosts to the visitors who viewed the 
collection. 

The oldest tower clock in Milwaukee, lo- 
cated in the tower of St. John’s Cathedral, 
recently celebrated the close of its 65th year 
of faithful service to the public. The cathe- 
dral clock and that at St. Mary’s Church, 
Broadway and Biddle St., have much in 
common, for both were brought to Milwau- 
kee from Munich, Germany. The St. Mary’s 
clock, however, arrived shortly after the 
cathedral clock had already been placed. 
The next oldest Milwaukee tower clock is 
that in the Chamber of Commerce building, 
which is 47 years old. The City Hall clock, 
notorious for the divergence of time.on each 
of its faces, is comparatively a mere infant. 
When the cathedral tower clock was installed 
the bishop wanted to have the dials trans- 
parent, with gaslight behind them, but was 
unable to carry out the plan because of lack 
of funds. The St. Mary’s clock is said to 
be the only one in Milwaukee which strikes 
each hour twice, once with a loud bell and 
immediately thereafter with a smaller gong. 

The National Jewelers Supply Co., or- 
ganized and incorporated in July, 1920, as a 
co-operative venture by a group of Wiscon- 
sin retail jewelers, has been discontinued. 
The venture was never successful and was 
never able to achieve the position which it 
strived for. Recently, therefore, its directors 
decided to discontinue the business and dis- 
solve the corporation. O. L. Glahn, general 
manager for the past three years, has now 
entered the jewelry jobbing field under his 
own name, handling a line of specialties. 
He is located at 425 Caswell: Block, 114 
Grand Ave., and from there is offering the 
same high-grade service to Wisconsin jewel- 
ers as he did as general manager of the 
National Jewelers Supply Co. Mrs. Velma 
Delforge is now finally closing the company’s 
books from temporary offices in the Stecher 
jewelry store. She plans to spend the Sum- 
mer enjoying a well-earned vacation at 
Manitowoc, Wis., after which she hopes to 
return to Milwaukee and again become con- 
nected in the jewelry business. 








According to reliable information, negotia- 
tions are in progress on the part of the 
management of the Liggett building, Detroit, 
Mich., for years a center of the wholesale 
and manufacturing jewelry business, for the 
opening in that structure of a number of 
branch jewelry establishments from both 
Chicago and New York city. The new- 
comers, it is stated, are to take the quarters 
made vacant by the opening of the new 
Jewelers’ Court on John St., just off Wood- 
ward Ave. It is stated that within a short 
time all the shops recently vacated in the 
Liggett building will be filled and that the 
occupants are to be branches of some of the 
largest wholesale jewelry establishments in 
the country. The Liggett building: manage- 
ment is planning for a number of attractive 
improvements. 

































































James A. Codori is conducting an auction 
for W. G. Hunter, Van Nuys. 

N. Mancini, formerly with the May Co., 
has opened a jéwelry store at 5860 N. Main 
St. 

James A. Apffel, of the Jas. A. Apffel 


Co., Title Guaranty building, is in New 
York on a business trip. 

John G. Ellis, of the force of the E. W. 
Reynolds Co., has been confined to his home 
for three weeks by a severe attack of in- 
fluenza. 

W. C. Guerth, Redlands, has returned 
from San Francisco, where he went to visit 
his daughter and to attend the Gold and 
Silversmiths’ convention. 

W. F. Welch, of the shipping department 
of the E. W. Reynolds Co., suffered the loss 
of his mother, who passed away April 20, 
after an illness of ‘six weeks’ duration. His 
associates sympathize with him sincerely. 

Benjamin Cassiday, local representative of 
A. I. Hall & Son, San Francisco, reports a 
noticeable improvement in business condi- 
tions in the field covered by this office, espe- 
cially in the sale of clocks and silverware. 

William Fulton, manufacturers’ represen- 
tative, with headquarters in San I*rancisco, 
is here for a few days, as is also H. E. 
Jones, representative of the Wadsworth 
Watch Case Co. 

J. A. Ricker, formerly in business on 
Whittier Blvd., has bought the business of 
Miller & Son, 4811 S. Vermont Ave. The 
escrow proceedings are being carried through 
hy the G. G. Voege Co. 

Jesse Measer, of — the 
Jewelry ©o., Jewelers’ building, has returned 
from a selling trip through Arizona and re- 
ports good success. He will start in a few 
days on his northern trip. 

Ralph H. ‘Cohen, son of J. S. Cohen, pro- 
prietor of the Hamilton Diamond Co., and 
who is connected with Arnstein Bros. & 
Co., New York, is expected here soon to 
visit his parents and also to call on the 
trade for the Arnstein concern. 

I. V. Saunders, Coast manager for the 
International Silver Co., has again beer 
spending a few days here. James D. Bridges, 
of the local office, will make a trip through 
the southern part of the State soon, taking 
in San Diego and Santa Barbara. 

H. Hartmann, 305 Jewelers’ building, who 
has been conducting a wholesale chain busi- 
ness for the past three years, has decided to 
engage in another line of business and has 
taken up public accounting. He was located 
in the Jewelers’ building from the time it 
was first opened. 

EK. F. Whittemore, jeweler and optome- 
trist who has been at 847 S. Broadway for 
a number of vears, moved on May 1 to W. 
Washington St.. near Vermont Ave.,. well 
out in the western part of the city, where 
there has been considerable development dur- 
ing the last few years. 

G. R. White, who has been serving as a 
traveling salesman for TF. A. George, whole- 
saler in the Title Guaranty building, has 
become associated with Charles Schaible. 
Lindsay, Cal., in the retail business. Mr. 
Schaible has been doing business in Lindsay 
‘for ‘a number of years. 


Serson- Measer 


THE JEWELERS CIRCULAR 

Mr. McDonald, engraver who has been 
with red Anthony for a number of years, 
has accepted a similar position with Geo. H. 
Godfrey, 619 Jewelers building. Mr. God- 
frey reports that his business is keeping up 
well, his full force being employed in manu- 
facturing his patented ring. 

R. L. Smith, traveling for the Armer & 
Brown Co., is touring Arizona, New Mexico 
and Texas. C. E. Woodfill, salesman for 
the same company in old Mexico for the 
last four months, is making favorable re- 
ports and his concern here is well satisfied 
with the venture in that field. 

Otto Jaeschke, head of the watch depart- 
ment of the G. D. Davidson Co., who is 
much addicted to motor touring, will take 
a vacation of three weeks soon and will visit 
first the Imperial Valley and then go north 
as far as Clear Lake, Lake County, over 100 
miles north from San I*rancisco, where he 
owns some land which he has never seen. 

The improvements that have been in prog- 
ress for several weeks in the offices of the 
Moss Jewelry Co., 515 Title Guaranty build- 
ing, are practically completed. Partitions in 
French style of paneled have been 
constructed so as to divide the office into 
three separate rooms when desired, or the 
principal partition may be thrown open so 
as to combine all in one room. The office 
is well lighted and new and artistic fixtures 
have been installed in the renovated quarters. 
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The jewelers from this section who at- 
tended the annual meeting of the California 
Gold and Silversmiths’ Association at San 
I'rancisco report the meeting to have been 
one of the most successful ever held, both 
in attendance and in the interest manifested 
and the benefits received. Among those who 
were present from this part of the State 
were: James A. Montgomery, Chester A. 
Montgomery, George A. Brock, J. G. Dona 
van, J. Abramson and A. N. Slavick, all 
from this city; J. Herbert Hall, C. F. Mana 
han and Charles I. l¢verard, Pasadena; J. 
Van Den Akker, Van Nuys; W. C. Guerth, 
Redlands; E. B. Smith, Santa Ana, and 
\rmand Jessop and Leo Schiller, San Diego. 

The following jewelers have been here re- 
cently: A. J. Felkel, San Bernardino; W. 
C. Guerth, Redlands; I. M. Wilkinson and 
CC, W. Middletcn, Pomona; E. T. Stoddard, 
Whittier; Mrs. M. A. Stalmer, Fullerton: 
A. J. Dutton and PB. Hartfield, Anaheim: 
Mel Smith, Santa Ana; Mr. Smith, of the 
Smith Jewelry Co., Laguna Beach: L. C. 
Hendrickson, Huntington Beach: C. L. Rob 
ertson and T. S. Lailey, El Monte: Charles 
FE. Everard, Pasadena; J. Posner and J. H. 
Blanchard. Ocean Park: G. W. Burzell, and 
G. E. Horner, Sawtelle: IF. L. Strickler and 
P. W. Andrew, Inglewood: EF. B. Lang and 
Mrs. M. Fornes, Venice: W. FE. 
QO. A. Dockham and V. B. 


bank. 
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Word recently received from Charles H. 
Clark, of the Chas. H. Clark Co., 801 S. 
Spring St., who is in Cincinnati, is to the 
effect that he is recovering very satisfac- 
torily after the serious surgical operation he 
underwent on April 8. It is believed now 
that he will soon be in better health than 
he has enjoyed for years. After a very 
searching examination the physicians there 
determined that one of his kidneys was in 
such a condition that only its removal would 
effect a cure of the trouble from which he 








May''6, 1925 


had been suffering for several years. ‘This 
was done and his recovery has been un- 
expectedly rapid. Leslie Clark has been in 
charge of the store during Charles H. Clark’s 
absence. : 

Ernest De Valye, who, with a partner 
sometime ago, opened a wholesale art and 
curio business, in Los Angeles, is about to 
retire from business and vacated his present 
quarters in the Union Bank building, May 1. 
Mr. De Valye’s action is in part due to an 
unfortunate experience with a_ partner 
whom he befriended and helped set up in 
this curio business in 1923. Sometime ago 
the partner started on a selling trip with 
practically all of the firm’s stock but did 
not return and Mr. De Valye has not heard 
from him. An investigation showed that he 
had disposed of the stock in various ways. 
As the partner was acting within his legal 
right, Mr. De Valye had no recourse, though 
his loss through his venture was about 


$7,000. Hence his determination to retire 
from business. 
Kk. F. Everard, formerly in business in 


company with his son, Charles E. Everard, 
in Pasadena, but who sold his interest to 
his sen and has since been traveling ex- 
tensively, is now en route back to New York. 
lic went first to Rio Janeiro and then to 
Argentina. An his way back he was taken 
ill and was in a hospital in Cuba for six 
weeks. When he had recovered sufficiently 
he came on to Florida. His plan, when last 
heard from, was to visit New York and sail 
from there to Europe, where he intends to 
visit Switzerland, his native country. He 
contemplates the possibility of engaging in 
business there as an exporter of watches and 
jewelry, maintaining an office there and deal- 
ing not only with American trade but with 
that of other countries. He could do this 
the better because of his ability to speak 
cight different languages 








Pacific Coast Notes 


M. E. La Grande, of Oakland, has sold 
his jewelry business to W. P. Maddux. 

The Clarendon Hotel office, of Yreka, Cal., 
is being remodeled and will be used by 
Marion Dayley for his jewelry store. 

H. A. King, Eureka, who has been hold- 
ing a closing out auction sale at his old place 
of business, will continue business as usual 
at his new store. 

S. Koski, owner of a jewelry store and 
radio shop in Seattle. Wash., has opened a 
store at 307 FE. Heron St., Aberdeen, Wash., 
known as the Star Jewelry Co. 

Curtis George has made arrangements 
with J. H. League, Turlock, to go into busi- 
ness together in Sonora, Cal. They have re- 
ceived a considerable consignment of stock, 
and hope to appeal to purchasers of jewelry 
throughout Tuolumne county. 

J. R. White, formerly connected with the 
jewelry business in Los Angeles, is now as- 
sociated with Charles J. Schaible, jeweler of 
Lindsay, Cal., it is announced. The two 
were formerly associated in the jewelry busi- 
ness in Seattle. Wash. A stock of gift goods 
and enlarged jewelry lines will mark the 
Schaible store under its new partnership. 











Peter Johnson will engage in the jewelry 
business at Northfield. Minn. 




















May 6, 1925 


Y an, ‘a, t *inik 7-7 x o- coe 
= a4 5 Se : PPro, ato m4 oe 
eG Se at a craks aay , 

\\illiam Fulton has left for a visit to 
southern California. 

|.. D. Smith is taking his first trip of the 
year up the Coast for the Oneida Com- 
munity, Ltd. 

Letters from Miss Harriett Brown, editor 
of Ye Hallson Herald, are to the effect that 
she is having a delightful time in Palestine. 

An encouraging account of business 
throughout the Pacific northwest has been 
brought back to the San Francisco offices 
of the Gorham Co. by its traveler, P. Paul- 
sen. 

S. J. Hammond has returned from a trip 
to southern California, but T. E. O’Neil, 
with Mr. Hammond, who is doing the San 
Joaquin Valley, is not expected back till 
about June 1. 

W. B. Glidden, founder of the W. B. 
Glidden Co. (representatives of R. Wallace 
& Sons Mfg. Co.), has been in San Fran- 
cisco for the past week renewing acquaint- 
anceships in the trade. 

Charles E. Davis has resigned from the 
staff of J. R. Wood & Sons to accept a posi- 
tion with Charles Weinshenk & Son, accord- 
ing to an announcement made by J. R. Wood 
& Sons’ manager, “Ted” Huggins. 

While expanding their new offices in the 
Howard building, Kielty & Beard have had 
them attractively redecorated. New show- 


cases have also been installed. Stanley 
Jeard is now covering points of central 
California. 


fert Nordmann, of Nordman & Aurich, 
material dealers of the Jewelers’ building, 
will be married the latter part of May. The 
bride-to-be is Miss Carolyn Myers, and they 
are planning a honeymoon in Olympia, 
Wash., where Miss Myers’ people reside. 

F. H. Larter, of Larter & Sons, New 
York, has just paid a visit here, with his 
daughter, and although A. W. Huggins, 
president of A. I. Hall & Son, is one of the 
busiest men in the city, he managed to find 
plenty of time to entertain and enjoy the 
society of Mr. Larter, who is an old friend 
of Mr. Huggins. 

A. W. Van Ness, of Carter, Gough & Co. 
is in the city at present. O. If. Samuelson, 
of the Towle Mfg. Co., is here, and other 
well-known representatives of eastern manu- 


facturing firms, now calling on the local 
trade, include: H. TF. Tourtellot, of the 
Waite, Thresher Co.; Michael Preper, of 


the Shiman, Miller Mfg. Co.; Ira Smith, of 
los Angeles; Albert Kahn, of L. & M. Kahn 
& Co.. New York, and Morris HH. Krohn, 
of Riker Bros., Newark, N. J. 

The annual meeting of the Pacific Hor 
‘logical Society took place a few days ago 
i California Hall, here. C. G. Johnson, of 
Heinz Bros., was elected president, and 
William Gillies, 704 Market St., was made 
‘ecretary-treasurer. Speaking of the plans 
of the organization for the coming year, Mr. 
Gillies said that they hope to have a good 
(uestion box and have some real. live meet- 
ings. He added that the organization is 
'rying to work, as far as possible, with the 
Horelogical Institute of America. 

Retail jewelers visiting the trade during 
the past few days include: M. K. Giant. 
Vallejo: Thomas White, of A. White, Inc.. 
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Vallejo; Arthur G. Prouty, Napa; J. T. 
Wendling, Modesto; J. G. Heermance, Mo- 
desto; N. Nielsen, Fresno; H. Stackpole, 
San Jose; William Ryder, San Jose; H. J. 
Harger, Sacramento; L. A. Mead, Santa 
Clara; C. Mantele, Stockton; A. Hartung, 
Grass Valley, and Earle Bothwell, San Jose. 
Sydney Weinshenk, of Mayer & Weinshenk, 
is traveling in the northwest for the firm. 

So.many requests have been received by 
A. Swanson, San Francisco manager of the 
Alvin Silver Co., to repeat his talk on sil- 
verware, given from KPO broadcasting sta- 
tion in April, that Mir. Swanson has ar- 
ranged to go on the air again, with several 
talks on such subjects as the history, care, 
intrinsic value, etc., of silverware. The San 
Francisco headquarters of this New York 
company are in the Howard building, where 
booklets on “Setting the Table Correctly” 
(by Oscar of the Waldorf) are available to 
those interested. Mr. Swanson will broad- 
cast talks on silverware from 2:00 to 3:30 
rp. M. on the following dates: May 14, June 
11, Sept. 17, Oct. 15, Nov. 19, Dec. 3 and 
Dec. 17. 

four boosters for Newark, N. J., arrived 
in the city recently and were taken by “Ted” 
Huggins, manager for J. R. Wood & Sons. 
to call on the mayor of San Francisco. It 
happened that Mayor Rolph was away, but 
his secretary, Edward Rainey, received the 
boosters with honors and had his photograph 
taken with them and “Ted” Huggins. The 
young men who drove overland via the Lin- 
coln Highway are: Paul Schoellner, Au- 
eust Hohnhold, William Morgan and Elmer 
Weber. Three of them work in jewelry 
factories. They left Newark on March 22, 
reached southern California in 161% days, 
and took their time in coming north. They 
will make a detour and return via the Vic- 
tory Highway. 











= ‘ ‘ 
The Henry Oemisch Co., gold and silver- 
smiths and importers of precious stones, 101 
Ikast Ave., has announced the dissolution of 


the business. 

The following out-of-town retail jewelers 
attended the Shrine Ceremonial of Damascus 
Temple in this city on April 22: L. H. 
Barth, Geneva, N. Y.; J. D. Daniels, Albion, 
N. Y.; Charles Conderman, Hornell, N. Y., 
and William Hopps, Jr., Batavia, N. Y. 

Three jewelry salesmen found asleep be- 
side an overturned automobile in the ditch 
on the Million Dollar Highway and held in 
hail for appearance before a justice of the 
peace, failed to appear and their bail was 
dectared forfeited. The trooper who made 
the arrest reported that the automobile was 
upside down in the ditch and that the sample 
cases contained valuable jewelry. 

Among the traveling salesmen who have 
heen calling on the trade in Rochester of 
late are the following: Herbert A. Baum, 
of Herman, Baum, Inc.; William B. Gran- 
field, of R. Wallace & Sons Mfg. Co.: J. 
Arthur Cope, of Simpson, Hall, Miller & 
Co.; L. W. Herzog, Jr. Ingersoll Watch 
Co.: Albert S. Kenyon, of S. B. Champlin 
Co.: Harry G. Young, of Reed & Barton: 
J. D. Yarley, of Allsopp Bros.; FE. B. Mid- 
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len, of Barbour Silver Co.; Charles S: Fake, 
of the Gorham Co.; Louis Cohen, of the 
Watson Co.; Mr. Whitmore, of Rogers, 
lunt & Bowlen Co.; Mr. Gramham, of ‘the 
‘rank W. Smith Co.; Archer L. Chapin, of 
Day, Clark & Co. . 
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Prentice Walls, Appleton City, Mo., was 
a visitor in Kansas City for a day or-two 
during the first part of this week. 

James Hauschildt, Eskridge, Kans., was 
in the offices of the D. B. Ward Co., whole- 
salers, last week while selecting Spring 
goods for his stock. 

Mrs. Parsons, of the Parsons Jewelry Co., 
Lawrence, Kans., was a business visitor in 
Kansas City last week and called upon the 
wholesale houses here. : 

The Scott Jewelry Co., under the personal 
management of Harry Bernat, was closed 
last week while the stock in the shop was 
heing prepared for the auctioneers. The 
company is advertising an auction sale which 
opened at 11 o’clock on Saturday morning, 
May 2. The date that the sale will close 
has not yet been divulged. 

J. Hl. Mace, of the Mace Jewelry Go., 
official watch inspector for practically every 
railroad running trains out of Kansas City, 
has recently added another railroad company 
to his already large list. His company has 
heen appointed official watch inspector for 
the Kansas City, Mexico & Orient Railroad, 
reorganization of which was_ recently 
effected, and Mr. Mace returned a few days 
ago from a trip which covered the entire 
Orient system. The Mace company keeps 
three inspectors on the road regularly in 
connection with this phase of the business. 

Lewis & Sommers, manufacturing jewelers, 
helped J. B. Bingaman to save a valuable 
ring from being stolen in the holdup of the 
Bingaman Optical Co.’s store last week. A 
large diamond ring had been sent to the 
lewis & Sommers shop for repairs and had 
not been returned to Mr. Bingaman until 
after the robbery. Another ring had been 
finished late in the evening before the hold- 
up and Mr. Bingaman had called for it in 
person, carrying the ring home with him in 
his pocket. The store was robbed before 
his arrival the next morning. 

Ira Seigfreid and Merritt Rice, Missouri 
and Oklahoma salesmen, respectively, for the 
C. A. Kiger Co., have been in the home 
office of the company recently while ar- 
ranging and replenishing their lines for the 
final Spring trip into their territories. FE. A. 
Kiger, president of the company, was in 
Holland when last hear from. Mr. Kiger 
is making an extensive European trip, com- 
bining pleasure with a first hand investiga- 
tion of the diamond markets of that part of 
the world. He says that a very great im- 
provement is now apparent in Europe and 
attributes the new condition to the fact that 
England and Holland are now getting back 
to a gold basis, which is having a tendency 
to strengthen, and to assure a firmness un- 
usual in recent years in the diamond mar- 
kets. Mr. Kiger says that the diamond 
market in Holland is very firm just now. 
He will be in Europe for several months. 






































































John Gerwe, of Frohman & Co., will 
leave Monday on a trip through Ohio and 
Michigan. 

C. G. Schlenker, Hickman, Ky., spent a 
couple of days in Cincinnati last week. W. 
R. Whitacre, Wapakoneta, O., also was a 
visitor in the city. 

Arthur Fisher has joined the ranks of ben- 
edicts at the Gruen Watch Co., as he and 
Miss Mary Boerger were married last 
Thursday. The bride and bridegroom were 
remembered by the watchmakers. 

Fred G. Gruen, president of the Gruen 
Watch Makers’ Guild, returned to Cincinnati, 
Tuesday, after three months in Europe. Mr. 
Gruen made one of his periodical trips to 
the Gruen plant in Switzerland and also took 
the occasion to do a little visiting while, on 
the continent. 

The Tressel Plating Co., which recently 
was incorporated in Cincinnati, has _ be- 
come the repair station in this city for a 
thermos bottle product. The plating con- 
cern was organized several weeks ago to 
deal in silver, gold, nickel and copper and 
is located in the Edwards building at 528 
Walnut St. 

Lange, the Jeweler at 425 Vine St., cor- 
ner of Emery Arcade, is announcing the 
completion of remodeling plans in the 
store. A new front has been built on the 
place and an entirely new set of fixtures 
have been installed. The concern has been 
in the jewelry business in Cincinnati for 
over 60 years. 

Harold R. Haerr, H. L. Tuers and J. A. 
Schwaegerle of the Gruen Watch Co., were 
guests at the weekly session of the Cincin- 
nati Advertisers Club, Wednesday. They 
were also in the party that motored to the 
plant of the Champion Coated Paper Co., 
at Hamilton, O., to witness the progress of 
paper manufacture. 

Mrs. Hilda Posner, wife of Joseph Posner, 
manager o! the Cincinnati office of the Star 
Watch Case Co., was removed from the 
Jewish Hospital to her home in Avondale 
during the week. Mrs. Posner was severely 
injured a week ago when struck by an auto- 
mobile on Reading Road within a couple of 
squares of the Posner residence. 

The Oskamp divorce suit was heard by 
Judge Charles W. Hoffman in the Court of 
Domestic Relations during the week and it is 
expected that a decision will be made in a 
couple of days. The testimony was similar in 
character to that heard before. Mrs. Louise 
Grimm Oskamp, who is suing W. Herbert 
Oskamp, fainted while on the stand and be- 
came hysterical later. 

Charles Scott, alias “Smith”, alias ‘“John- 
son” was sentenced to five years in the pen- 
itentiary by Judge Dennis Ryan in the Crim- 
inal division of the Common Pleas court last 
week. Scott was arrested in connection with 
the robbery of the Budford jewelry store on 
Race St., pleaded guilty to the charge and 
was sentenced. The window of the store 
was cracked and jewelry valued at $480 
taken. Scott was indicted by the Grand 
Jury. 

J. Harvey Phillips, of Richter & Phillips, 
has been named marshal of the parade that 
will precede the departure Tuesday of the 
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Commerce on a four-day trip through In- 
diana. There will be five Pullman cars, a 
diner and several baggage cars and one of 
the coach captains will be John Gerwe of 
Frohman & Co. A number of jewelry firms 
will be represented. The Queen City dele- 
gation expects to visit 36 cities and towns in 
the Hoosier State while on the tour. 

The Miller Jewelry Co. manufactured the 
silver loving cup that was presented to Cas- 
per Geis at the Faithful Service Dinner 
given at the Chamber of Commerce, Thurs- 
day evening. The dinner was given for em- 
ployes who have been in continuous service 
and the cup, which was the first prize, went 
to Geis because he has been employed by a 
local firm for 66 consecutive years, almost a 
natural lifetime. Geis is 77 years old and has 
been working since he was 11. More than 
500 veterans attended the dinner which was 
an innovation, being the first of its kind 
ever held in the middle west. 

Articles of incorporation were filed with 
the Secretary of State at Columbus, Friday, 
by Attorneys Burch and Peters for the 
Mayor Jewlery Co. Max and Samuel Getz- 
ug have been maintaining a store at 608 
Vine St., for some time and it will now 
come under the management of the new 
organization which is capitalized at $75,000. 
The attorneys anounced that there will be 
an authorized capital stock of $75,000 and 
the officers will be: Max Getzug, president 
and treasurer; Samuel Getzug, vice-presi- 
dent; Harry Getzug, secretary and Elsie 
and Anna Getzug, directors. The com- 
pany was formed to succeed a partnership 
between the first named men. 

Edward IF. Herschede, president of the 
Frank Herschede Co., jewelers, E. 4th St., 
was elected treasurer of the Retail Credit 
Bureau of the Cincinnati Retail Merchants’ 
Association at the annual meeting of direc- 
tors, Thursday. Mr. Herschede was select- 
ed as one of the directors last week and was 
honored for the second time by being made 
one of the officers. Adolph C. Weiss was re- 
elected president. ‘He declared that Cin- 
cinnati has one of the most efficient credit 
bureaus in the world and the method adopt- 
ed by the Cincinnati bureau attracted inter- 
national attention. During the last year 
requests from England, Alaska, Australia, 
France, Germany and Belgium had_ been 
sent here from retail merchants, asking for 
complete plans and general system of es- 
tablishing credit recognition to customers of 
retail stores. 

A firmer belief in the general honesty of 
customers by credit men would form strong- 
er co-operation between the sales depart- 
ment and the credit end of industries, de- 
clared Frank Cassell of Louisville, Ky., 
before the Cincinnati Association of Credit 
Men at the April meeting, at the Hotel Gib- 
son. Cassell asserted that a firmer belief in 
general honesty was one of the primary 
factors in the system of co-operation but 
admitted that often traveling salesmen were 
inclined to be a little too enthusiastic. This 
enthusiasm needed the check rein of the 
credit department to prevent houses from 
making losses. However, he said it was bad 
policy to conduct a business free from loss- 
es, because frequently what appeared to be 
losses might be low credits in which the 
debtor would pay if given time. By allow- 
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ing a little time, Cassell said, the former 
debtor would become one of the staunchest 
friends of the firm. The talk is one of 
many in a campaign being made by the Na- 
tional Association of Credit Men and the 
Cincinnati representatives of the national 
committee are: Fred G. Gruen of the 
Gruen Watch Co.; William Cooper Procter, 
Charles W. Dupuis and Charles A. Hinsch., 











Henry Berger, who conducted a_ small 
jewelry shop on E. 55th St., for a short 
time, has closed out his store. 

After an absence of nearly two weeks 
Harry Bernon is back again at his office. 
He was away on a business trip through the 
southwest. 

Leonard Berger of 5118 Woodland Ave., 
has finished remodeling his store and its 
altered appearance adds greatly to its at- 
tractiveness. 

The many friends of Walter Miller of the 
H. W. Burdick Co., will regret to hear of 
the serious illness of his wife who recently 
underwent a serious operation. 

Max Tabak, 4159 E. 131st St., is holding 
an auction for a few days to clean up his 
old stock preparatory to moving to new 
quarters a few doors up the street. 

Among Cleveland visitors from out of 
town last week were Jack Art, Canton; Joe 
Rudick, Akron; Carl Baron, Elyria; P. J. 
Serger, Barberton and FE. Aukerman, ‘Nor- 
walk. 


J. A. Conn, auctioneer with offices in the ’ 


‘Hippodrome building, has just returned 
from a very successful trip to Texas. He 
opens a sale the first of the coming week 
in Fostoria, O. 

George ‘H. Fuller of the George H. Ful- 
ler & Son Co., stopped off in Cleveland last 
week for a short visit. He and his wife 
and family are touring through this sec- 
tion of the country. 

David Glasser of the Merit Co., has left 
to spend the week calling on his trade in 
Michigan. ‘He will also attend the Michi- 
gan Retail Jewelers’ convention which is 
to be held at Grand Rapids on May 1], 
12, and 13. 

Fred Von Kanel, Massilon, came up for 
a visit to Cleveland the past week to par- 
ticipate in the Scottish Rite ceremonies of 
Lake Erie Consistory. Mr. Von Kanel is 
a 32nd degree Mason and is very active in 
the work. 

Sig Klivans, who sold out in Warren, O., 
a short time ago to the Hart Credit Co., 
is now associated with the Kay Jewelry Co., 
Akron. He has been living in Cleveland 
since giving up his Warren store but will 
now move to Akron. 

Preparations are going forward for the 
banquet and smoker to be given by the 24 
Karat Club on Friday evening, May 8. Har- 
ry Bernon, chairman of the entertainment 
committee, has arranged for an excellent 
menu and several good speakers. 

The Cowell & Hubbard Co., is making 
preparations for a special display of fine 
silverware during Sterling Silver Week and 
will have many notable masterpieces from 
their own collection and important pieces 
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fom world famous silversmiths also. Other 
Cleveland jewelers will also have special 
displays. 

E. L. Fischbach, manufacturer of diamond 
platinum jewelry, now located at 1836 
Fuclid Ave., Cleveland, O., will on May 15, 
move his business to New York where he 
will be located temporarily at 16 W. 46th 
St. 

The Better Business Bureau of Akron 
and Canton is making a drive on store ad- 
yertising that is not accurate in its state- 
ments. They are paying particular attention 
to jewelry advertisements describing pearls 
and ivory and are compelling advertisers 
to use the words manufactured of imitation 
when the articles are such. 

The visit of the Metropolitan Grand 
Opera Co., for the Spring Festival did not 
increase business among local jewelers to 
any appreciable extent although there were 
thousands of out of town eople in the city 
for the occasion. The down town stores 
had some beautiful displays but there was 
little if any extra business done. 

Michael Barachik, Youngstown, was ar- 
rested by police on a charge of throwing a 
brick through the window of the A. Volk 
& Son store, 820 Prospect Ave., and stealing 
eight watches. Judge Selzer bound him 
over to the grand jury on a charge of burg- 
lary and larceny. According to the evidence 
of police he had the tray containing the 
watches in his hand when arrested. 

Jack Moore, secretary of the Ohio Re- 
tail Jewelers’ Association, is expected to be 
one of the speakers at the Cleveland 24 
Karat Club banquet. He is covering the 
southwestern section of the State in the in- 
terest of the association and hopes to line 
up a number of new members. President 
C. J. Duncan is covering the southeastern 
section of Ohio for the same purpose. 

Cleveland jobbers are assisting in the 
raising of the $100,000 which is this city’s 
quota of the campaign for a national fund 
to prosecute those participating in fraud- 
ulent bankruptcies. It is expected that the 
money will be quickly raised, and 12 teams 
are to start out the coming week to can- 
vass all wholesalers and manufacturers. A 
special meeting was held at the Hotel Cleve- 
land April 28. 

It is probable that Jacob Grunzuerg, a 
tailor of 8429 Lorain Ave., will not allow 
his shop to be used except for the purpose 
of tailoring hereafter. He let some 
strangers use it for the purpose of apprais- 
ing eight diamonds and before they got 
through he coveted the stones and drew 
$1,500 from the bank to buy them. Later 
he discovered the diamonds were paste. Po- 
lice have one of the appraisers. 

In all probability the last case of its kind 
that will be heard in the Cleveland courts 
now that the auction ordinance is in effect, 
has just been decided. It is the suit brought 
by Julius Grunow against Ben Holsman, a 
jeweler and auctioneer formerly located on 
Euclid Ave., in the 700 block. It was Hols- 
man who fought the auction ordinance 
through Common Pleas Court, the Court of 
Appeals and the State Supreme Court only 
to be defeated in every instance. The suit 
brought by Grunow was tried in Municipal 
Court and dragged along for several months 
and was finally decided against Holsman, 
Grunow, the plaintiff being awarded $400.40 


THE JEWELERS’ 





CIRCULAR 


judgment by a jury. Grunow first bought a 
diamond ring from Holsman on May 1/7, 
1924. He saw a crowd and walked in. The 
auctioneer took a ring off the board which 
was marked at $160 and asked for bids. The 
highest he got was $35 and Grunow bid 
$36 and the ring was knocked down to him. 
When paying for the ring Holsman noticed 
a diamond ring on his finger and asked him 
if he would consider a trade, to which he 
agreed. Several other transactions occurred 
in the way of trading and finally Grunow 
bought a ring which Holsman claimed was 
worth $700 and for which he paid $445. 
Later on Grunow had the ring appraised 
by one of the leading jewelers of the city 
who appraised it at $60. The suit was the 
result. 











The Irving Jewelry Co., at Grand Rapids, 
has increased its capital stock from $10,000 
to $20,000. 

A. L. Dickman has opened a jewelry and 
watch repair establishment at 509 Liggett 
building. He is using “The Detroit Watch 
Hospital” as a trade style. 

J. E. Celvenger, well known in the down- 
town shopping center of Detroit, will shortly 
open a new jewelry and watch repair estab- 
lishment on the fourth floor of the Liggett 
building. 

Wachler & Horwitz have recently moved 
from the Liggett building to their new store 
in the Jewelers’ Court, where they have more 
floor space and otherwise increased their 
facilities for, handling the trade. 

N. H. Jones, of the Luths, Dorweld, Hal- 
ler Co., in the Liggett building, after pass- 
ing a number of weeks at the home office, 
has resumed his trips on the road. He is 
now covering the Indiana territory. 

Marcus Baerwald, of Dallas, Tex., and 
S. M. Field, Tampa, Fla., both energetic 
retail jewelers in their respective communi- 
ties, were guests recently of Jacob Segal & 
Co., diamond importers in the Jewelers’ 
Court. 

The Fink-Harrison Co., wholesale jeweler, 
has moved into its new place of business in 
the Jewelers’ Court. The concern has con- 
siderable more floor space, new fixtures and 
many other improvements that make their 
shop a delight to visit. 

The E. H. Pudrith Co. is now fairly well 
settled in its new quarters in the Jewelers’ 
Court. The concern has considerably in- 
creased its floor space and at the same time 
added a line of hollow ware to its stock. A 
large is being devoted to this line 
alone. 

The Charles A. Berkey Co., wholesale and 
manufacturing jeweler on Woodward Ave., 
in the downtown shopping center, is making 
a sales trip through Ohio, giving particular 
attention to Cleveland and Akron. He 
is devoting special attention to fraternal 
jewelry. 

Detroit jewelers have recently received 
cards from FE. O. Little. Auburn, Ind., vice- 
president of the American National Retail 
Jewelers’ Association, from points in Towa 
where he has visited in the interest of his 
organization. He has many friends among 
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the wholesale jewelers in this city as well as 
among the retailers. 

Frank Finney has moved from the Liggett 
building to his new quarters, 102 Jewelers’ 
Court. He has a fine store with new fixtures 
and equipment. ‘Considerably more floor 
space and other features at the new address 
will aid him in handling his increasing 
business. ; 

Albert Nehmer, a prominent jeweler of 
Croswell, Mich., and Mrs. Nehmer were in 
Detroit this week and made calls on various 
wholesalers and manufacturers. He has a 
fine business in that part of the State and 
is optimistic regarding the outlook for the 
present Spring and coming Summer. 

The Scribner & Loehr Co. has moved into 
its new quarters in the new Jewelers’ Court. 
The concern has a fine place with increased 
floor space and other conveniences that are 
great aids in handling the increasing business. 
This is a branch of the Cleveland house of 
the same name, one of the oldest jewelry 


‘establishments in the middle west. 


The Luths, Dorweld, Haller Co. has taken 
a five-year lease of its present quarters in 
the Liggett building and is soon to start on 
a number of improvements. New burglar 
alarm and lighting systems are to be in- 
stalled as well as new fixtures. The main 
store entrance also is to be enlarged and 
the stock rearranged. The company aims to 
make this one of the most attractive whole- 
sale jewelry establishments in the city. The 
location is central and is well known to the 
outside trade. This organization has an ex- 
tensive up-State business which is showing 
constant growth. 

Harry Hogan, secretary of the Retail 
Merchants’ Association, has issued a warn- 
ing to jewelers and other members of his 
organization to be on the lookout for an 
alleged bad-check operator who, he says, 
makes a practice of calling on the executive 
offices of some of the larger stores’ in the 
cities he visits, representing himself to be a 
member of some firm in some other city. 
He seems to be familiar with merchandise 
values. Finally, just before leaving the store, 
in a casual way he asks to have a check 
cashed. Mr. Hogan says this man has been 
successful in cashing checks in this way. 

The auction jewelry trouble, which has 
been fought so persistently by the Detroit 
Retail Merchants’ Association, has developed 
again. A temporary injunction was recently 
obtained restraining the police from inter- 
fering with such sales and for the last two 
weeks or so these houses have continued to 
operate. The Retail Merchants’ Association, 
while waiting a court decision on the in- 
junction proceedings, has been gathering 
evidence along another line. Recently ar- 
rests have been made charging conspiracy 
to defraud. One warrant was issued on the 
complaint of a customer, who, it is claimed 
told the police he paid $45 for a ring which 
later, it is alleged, was found to be worth 
less than a dollar. Harry Hogan, secretary 
of the Retail Merchants’ Association, de- 
clares there will be no let-up in opposition 
to the auction jewelry houses until there has 
been a victory on one side or the other 








Wilton Taylor has engaged in the jewelry 
business at 239 Michigan Ave. E., Jackson, 
Mich. 
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A .GIFT WITH HEART- BEATS 
THROBBING WITH THE LOVE 
OF THE GIVER 
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O father and mother, the gift to the girl 
graduate is the most sacred of all gifts. 
For often it is the last important gift to The- 
Little-Girl Who-Is- Theirs. 
In future years, they may send her other 
gifts—bridal gifts, house-warm- 
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— waged with that keenness which only 
parental-love inspires. 

How natural, too, that the final selection 
should be an ELGIN WRIST WATCH— 
a gift that is a living thing—with every tick 
a heart beat, delivering its devoted message 
through a lifetime of service. 

An Elgin possesses the three supreme gift 
essentials—reliability, beauty and value. 

Elgin’s sixty years leadership in the whole 

world’s watch business insures 


ing gifts, anniversary gifts. But ax ps or this trinity. 
these will go to The- Woman-Who i: i fs Ez That the majority of all gift- 


Belongs-To-Some-One-Else. 
How natural, then, that this 
quest should be a searching one 
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ELGIN WRIST WATCHES 


ed in gold, jeweled set and 
wold fille d. May be had from your 


wide range of prices 


watches are Elgins is evidence 
enough for intuitive Mother and 
reasoning Father. 
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THE WATCH WORD FOR ELEGANCE AND EFFICIENCY 
ELGIN NATIONAL WATCH COMPANY, ELGIN, U.S. A. 


tA” THIS ADVERTISEMENT IS APPEARING IN FOUR COLORS IN The Ladies Home Journal of May and The Saturday Evening Post of Max 23 “@™> 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
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Results Accomplished by Mutual Friendly Co-operation 
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~~ you ever stop to consider what the 
banker's day usually is? A long series 
of interviews with responsible men abun- 
dantly entitled to borrow money; with some 
who are up against it and want to borrow 
money, and also interspersed once in a while 
with interviews with men who are trying to 
put something over. Bankers are commonly 
supposed to be solemn-faced citizens, which, 
considering their task, they should be, but 
they’re not really; they are in the main, even 
as the rest of us. Now could you smile if 
you were a banker and a regular human de- 
pository of hard-luck stories? 

The retailer who wants to be one man in a 
hundred in his banker’s estimation could ac- 
complish his purpose by taking the banker 
into his confidence when he has an unusual 
run of good luck, as well as when he has the 
had luck that the banker knows so intimately. 
The retailer who keeps the banker informed 
as to the general condition of his business 
and who permits himself to crow a little 
when things go particularly well, will be 
teaching his banker a lot about his business. 
After all, who should know about the retail- 
er’s business if not the banker? Hasn't he 
got the retailer’s money and hasn’t he got a 
lot of other money that the retailer may want 
to use some day? 

After all is said and done, there is no se- 
curity that the banker considers more gilt- 
edged than the good-will of a growing busi- 
If the retailer keeps in touch with the 
banker during sunny days, as well as dark 
ones, the banker will remember him pleas- 
antly, as well as have a- pretty thorough 
knowledge of his business conditions and his 
business habits. When the time comes for 
a loan, that particular security, business 
good-will, will be something the banker is 
acquainted with, hecause the retailer has told 
him from time to time some of the cheerful 
news ahout his business. 

There is no relation where confidence and 
truth are more essential than in the relations 
detween the retailer and his banker. A man 
must be absolutely truthful with his doctor 
and his lawyer, if he is to get any good out 


ness, 


of their services and advice. Still more must 
he be truthful, if he is to obtain the full 
benefit from his relations with his banker. 
l‘inancial health is of the utmost impor- 
tance. There are periods when anyone is 
likely to come a cropper unless he can reach 
out for a staying hand. If he is physically 
sick, he turns to his doctor; if financially 
sick, to his banker. The sensible man is as 
honest with one as with the other. And the 
man who tries to fool either, succeeds in 








You and Your Banker 


Financial health is essential to every 
going business. Rash would be the 
physically ill man who tried to fool 
his doctor, and quite as rash the man 
who attempts to fool his banker. Con- 
idence placed in the wisely chosen 
banker reaps its reward. The author 
of this article aims to show the ad- 
vantages of friendly and honest co- 
operation between banker and retailer. 








fooling only himself. No business man can 
afford to tamper with his credit. He may 
fool his banker for a time, but when that 
banker finds it out, as find it out he will, all 
the bankers will know it, and the business 
man who thought himself smart enough to 
fool his banker will find himself a financial 
suicide. 

It is a common thing for people to look 
upon bankers as selfish, soulless creatures 
whose only object in life is to get and never 
to give. The banker of today is far from 
that picture. He is primarily a good busi- 
ness man; he must be, for, like the retailer, 
he is engaged in selling something, and that 
something is a commodity called money. Be- 
sides being a good business man, the banker 
is very human. His relations with his cus- 
tomers demand a certain understanding of 
human nature. It is axiomatic that what one 
really understands he sympathizes with. But, 


of course, a banker cannot allow his sym- 
pathy to run away with him, for he must 
always remember that he is a trustee and the 
money that he handles does not belong to 
him. He himself might be quite willing to 
loan his own money without proper security 
at times when his sympathy is aroused, but 
in his capacity as trustee for other people’s 
money he must be conservative and careful. 

The retailer buys his goods from the 
wholesaler and obtains a discount for cash 
payments or prompt payments. This dis- 
count, if only two per cent., amounts to quite 
a sum during the year’s business and the 
retailer should take advantage of it. But 
the retailer who runs charge accounts for his 
customers cannot expect to collect from his 
customers under an average of 60 days. So 
he goes to his bank and borrows the money 
to pay his wholesaler. 

It frequently happens that the retailer 
complains because the banker charges him a 
higher rate of interest than he thinks justifi- 
able. He never stops to think that the bank 
must prosper if it is to be able to render 
him the service he needs. The interest 
charged by banks on such accommodations 
varies according to market conditions; and 
of prime importance in this matter is the 
deposit balance maintained by the borrower. 
It is a common practice for banks to loan on 
a basis of a deposit being maintained by the 
borrower of 20 per cent. For example, if a 
retailer usually maintains $50,000 on deposit 
in his bank, his banker will loan him for 
legitimate business purposes—and when, of 
course, his financial statement warrants it— 
$250,000. Some of the most successful re- 
tailers in New York city keep their deposits 
in excess of 20 per cent. of their line of 
credit, and frequently as high as 35 or 40 
per cent. of the amount of money they bor- 
row from their banks. This practice enables 
them to borrow money at a much lower rate 
of interest than they would obtain if their 
habitual balance was smaller. 

The retailer would do well to remember 
that the bank must have money to invest in 
order to prosper, and he should be willing to 
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Here is one way 


a 


to Clinch the Clock Sale 
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OU have shown Mrs. C. five or six clocks of 
the type she wants. You have pointed out the 
virtues of each. She hesitates—and says, «Well, I 
guess I'll come back tomorrow.” (How often 


/ 


you've heard this discouraging remark! ) 
“But, just a moment, Mrs. C.”’ 

You push forward one of the clocks 
on the showcase.- It is No. 2040 of 
the Gilbert Business-Getters. You 
swing the minute hand round to the 
hour. The soft and cheery notes of its 
Normandy Chimes issue from the ex- 
quisite cabinet. There is magic in the 
sound—more desire-rousing salesman- 
ship than in anything you’ve told her, 
or in anything she’s seen. 

The mellow Normandy Chimes with 
which moderately-priced Gilbert cabi- 
net clocks are fitted have clinched 

many a sale for many a far-sighted jeweler. There 
is something about these wistful notes that capti- 
vates everybody. And there’s a sturdy movement 
in every Gilbert Clock, which keeps it ticking, 
telling time correctly for years. 


¥ 


% 


Try this sales-clinching idea 


i 


in your clock department. 
You'll be surprised to find how 


SAW 
SQW 


many women like to buy by 
ear. And be sure to have an 
ample stock of Gilbert Chime 
Clocks in your store. Ask your 
jobber about the “Business- 
Getter Assortment.” William 
L. Gilbert Clock Company, 
Winsted, Conn., U.S. A. 


GILBERT 
CLOCKS 


This is No. 2040 of the famous Gilbert 
Business-Getter Assortment. There are 
three others in the set. All ave alike except 
in cabinet design. Cabinets are hand- 
rubbed to a rich mahogany finish, Fitted 
with silvered dials, slender, graceful 
hands and numerals. 19 inches wide, 9V% 
inches high. You'll be surprised at their 
low price. (Vitted with single rod strike, 
No. 1160.) 
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Storekeeping Department 

allow the bank to use as much of his money 
as he can afford to keep on deposit if he 
wishes to obtain loans from the bank at a 
preferential rate of interest. In fact, so close 
is the relation of the banker and the business 
man that the prosperity of one affects the 
other vitally. If the bank is not making 
money, it cannot be in a position to loan 
money to its customers at a rate of interest 
attractive to them. There are no elements 
in business where reciprocity pays such big 
dividends as it does between the banker and 
the retailer. 

The banker of today is very different from 
his predecessor of a half-century ago. Bank- 
ing has made great strides forward in the 
last few years. Now the banker must pos- 
sess a great deal more mental equipment than 
an understanding of the machinery of bank- 
ing as represented by figures. He must be a 
good business man; he must have vision 
enough to foresee probable influences on the 
money and commodity markets months 
ahead; he must be conversant with what is 
going on in the marts of the world, and he 
cannot be inattentive to the political condi- 
tions of the world. Above all things, he 
must be a student of human nature, for he 
must take character into consideration, as 
well as financial statements, when he is con 
sidering a loan. 

There are times when even the most suc- 
cessful merchants run into financial difficul- 
ties. When such times come, it is very sat- 
isfactory to the merchant to have some 
banker upon whom he can depend for inter- 
est and advice. Naturally, it is not advisable 
to anticipate trouble, but the wise retailer 
will be prepared for eventualities. If he has 
formed confidential relations with a banker, 
he can go to him in times of stress and 
frankly lay all his cards on the table. Most 
persons have a curious ‘false pride that in- 
hibits them from acknowledging that they 
are in financial difficulties. Many a man 
makes the mistake of trying to lie out of it; 
of falsifying his statements; then when the 
crash comes, as is almost inevitable when a 
man props himself up on lies, he has put him- 
self outside the possibility of getting aid 
from his banker. It never pays for a man 
to play ducks and drakes with his credit. 
Now it is even more perilous than it used to 
he, since the National Association of Credit 
Men has come out so strongly for the pro- 
tection of credit. Practically every bank of 
any standing whatever has subscribed to the 
fund for credit protection that is now being 
raised by the National Association of Credit 
Men. Once a man loses his credit, he may 
as well acknowledge the end of his business 
career, 

The banker cannot be too careful, because 
he has not only his depositors’ money to con- 
sider but the welfare of his customers. As 
four-fifths of the business done in the United 
States is done on credit. it is easy to see how 
important a matter credit has become, also 
how credit frauds appeal to dishonest per- 
sons. The credit crook has become a serious 
business menace. It has beey estimated that 
some $250,000,000 are lost eathv@ar through 
the depredations of credit crooks! Is it any 
wonder that the banker has to exercise the 
greatest caution in granting loans? 

The up and coming retailer knows the at- 
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titude of his banker to the bank’s customers. 
He knows that the banker must make a care- 
ful study of business conditions in not one, 
but all of the businesses that are in his ter- 
ritory. This study enables him to bring 
constructive criticism to the problems that 
the retailer presents to him. His knowledge 
of general business conditions is of inestima- 
ble value to the man who has had to concen- 
trate all his life on one business to the ex- 
clusion of other interests. 

The banker on his part places a high value 
on the good-will of his customers. He wants 
to know that the retailer who comes into his 
bank in the ordinary course of his business 
has established personal, friendly relations 
with at least one officer of the bank. He 
likes to feel that the retailer will have suf- 
ficient confidence in that officer to go to him 
whenever he is confronted with business 
problems and talk them over with him. 

There is one bank in New York city that 
is doing a very successful business. It is 
located in the heart of the retail district and 
has made every effort to obtain the good-will 
of the retailers in its neighborhood. The 
result is that this bank carries many retail- 
ers’ accounts, and is of actual personal serv- 
ice to its customers. For example, a retail 
house that had a long ‘and honorable record 
behind it fell upon very evil days through 
changing prices on some imports that it had 
hought heavily. The retailer went to the 
hanker and told him frankly about the trou- 
ble he was in and asked his advice. The 
banker called a meeting of the larger cred- 
itors, and together they planned a way out 
of the difficulty. The banker saw to it that 
this man’s creditors treated him leniently and 
so arranged matters that he was able to pass 
over the danger period safely. Today his 
business is prosperous and he is a firm friend 
and staunch admirer of his banker. 

The retailer who only goes to his banker 
when his finances are in an acute state of 
distress is as behind the times as the man 
who only goes to his doctor when he is in 
such bad physical shape that he cannot keep 
up any longer. This is the age of prevention 
rather than cure. The modern doctor and 
dentist have taught their patients the value 
of preventive medicine. People don’t wait 
now to go to the doctor until they are in 
such a fix that it will require an immense 
amount of skill, time and money to evade the 
grave. They let the doctor look after them 
while they are still up and around, and by 
taking his advice avoid those awful crises 
that often as not end in disaster anyhow. 
Why not adopt the attitude toward your 
banker that you do toward your doctor? He 
is ready and willing to keep in touch with 
your business problems and by provention 
keep you sound and going. 


Little Ikey: “Grandmother, are your teeth 
good?” 
Grandmother: ‘No, Ikey dear; I have no 


teeth.” 
Little Ikey: “Then will you hold my candy 


until I come back ?”—Mugwump. 


She: “Ruth refused Freddie two weeks 
ago and he has been drinking heavily ever 


since.” 
Cynic: “That’s the trouble with Fred—he 


never knows when to stop celebrating.”— 
Northern Baptist. 
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Knowing Why the Profits Are Low* 





HEN Lucia Paciola, a Venetian monk, 

wrote the world’s first treatise on book- 
keeping, away back in 1494, he included this 
advice: 

That once a year merchants draw up a 
balance sheet and find out exactly their con- 
dition as regards goods owned, goods sold, 
money owed, money owing them, and profits 
made. 

Paciola wrote his book five hundred years 
ago. But he was suggesting nothing new 
when he penned the advice about the an- 
nual balance sheet. The practice was an 
old one, even in his time. The importance 
and usefulness of an annual balance sheet 
has been understood for ages. 

This is chiefly due to the fact that suc- 
cessful merchandising is based largely on 
experience. The experiences of last year 
determine to a considerable extent the con- 
duct of one’s business this year. Your buy- 
ing for this spring’s trade, for instance, will 
be governed to quite a degree by your ex- 
perience with last spring’s buying and sell- 
ing. 

The annual balance sheet, being in effect 
a review of the year’s business, gives the 
merchant the figure facts of his year’s ex- 
periences. And so it enables him to be 
guided and governed this year by his ex- 
periences of last year. 

Though the practice of drawing up an 
annual balance sheet is very old, it was not 
until the income tax law that it became 
general in America. But even now, though 
they do prepare such a review of their busi- 
ness, few merchants get the maximum of 
usefulness from it. Most of them prepare 
one only to compile their Income Tax Re- 
turn. 

Now let’s look at one of those balance 
sheets for a little while, and see what it is 
so many merchants are failing to use. 

The balance sheet takes up the whole 
story of the business. It shows how much 
merchandise was on hand when the year be- 
gan, how much was purchased during the 
year and how much was on hand at the close 
of the year. 

Just a little thought will drive home the 
value of that information. Suppose, for in- 
stance, that during 1924 you bought not 
wisely but too well and that December 31 
found your investment in merchandise a 
great deal larger than it was on January 1, 
1924. That, you say, is not so good. Money 
tied up in shelf warmers will not bring in 
any profits, 

Now suppose that every now and then 
this year you dig out that balance sheet and 
look over those figures on merchandise on 
hand and merchandise purchased. Wouldn't 
the reminder of last year’s overbuying tend 
to hold you back this year? It certainly 
would, unless you make so much profit you 
don’t mind losing some through the leak 
of excessive inventory. For it costs money 
to carry too much stock. The average cost 
is one per cent a month. Some men can 
pay their rent on that one per cent. 

But there’s a great deal more on that 
balance sheet beside that valuable figure in- 


* By A. M. Burroughs, of the Burroughs Adding 
Machine Co. 





(Continued on page 127) 
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Above, the nine-piece E package 
Cleopatra in decorated amber 


These new 


The Diana—the set deluxe. Here is a beau- 
tiful set for the woman who wants the best. 
The sets in lovely Sea Pearl are finished in 
translucent blue, delicate rose, salmon pink 
and iridescent mother-of-pearl. All are edged 
with narrow bands of contrasting colors. 


Fiberloid creations meet 











CLEOPATRA 


FAIRFAX 





PATRICIA 


DIANA 











JS 





Four distinctive patterns, reasonably 
priced. Some of these sets are finished in 
lovely Nacara colors of smoke pearl, golden 
and rose, as well as in alluring shades of 
amber, ivory and the popular two-tone 


effects of ivory on amber and shell on amber. 


The Deauville—a 
beautiful pattern of 
exceptional value. 
Here is a set that will 
appeal to the girl with 
limited income. These 
sets are finished in de- 
lightful single and two- 
tone effects. Some are 


decorated. 


DEAUVILLE 


HE dealer who sold Fiberloid in 1924 had a dis- 
tinct advantage over his competitor. His average 
sale was larger — sales were faster — the goods had 
better display. These advantages were due to the 
Fiberloid Gift Packing. 
This year all Fiberloid sets are packed in new gift 
boxes of silver and purple. 
There is no charge for this gift packing either 
to you or your customer. 


The A package, 
fuliet in decorated amber 


of all your customers 


There are sets to suit every taste — prices to suit 
every purse. 


The new Fiberloid sets are receiving an enthusiastic re- 
ception everywhere from dealers and customers alike. 


Dealers find that these beautiful sets liven up the toilet 
goods department and attract new customers to the store. 


Women are enchanted with the new color harmonies — 
the smart and distinctive patterns. They find no trouble in 
securing just the right set to harmonize with the furnishings 
of the boudoir. The prices surprise them too — they are so 
reasonable. 


Orders received this spring indicate that our sales for 1925 
will far outdistance those of 1924. And your sales should 
show the same healthy increase if you display these new 
toiletware creations. 


Write today for the 1925 catalog showing the new patterns 
in their actual colors, and for prices and our liberal discount 
terms. 


The Fiberloid Corporation, Indian Orchard, Mass. 
New York Office, 492 Fifth Avenue Toronto Office, 145 Adelaide St. West 
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“Baby Goods Department” Featured by 
This Enterprising Jeweler 





Written Expressly for The Jewelers’ Circular 
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in which diamonds and other precious stones, 
in old designs are used advantageously in 
more modern designs suggested by the 
jeweler. 

Mr. Kienker’s mark-up is based on ac- 
curate calculation of his cost of doing busi- 
ness. He is a close student of jewelry mer- 
chandising and advertising, and reads his 








iE very attractive retail jewelry store of 
1 J. HH. Kienker, Sheffield, Ala., is illus- 
trated below. 

The total dimensions of the store is 25 by 
100 feet. The store proper occupies 25 by 
70 feet, but there is a rear room measuring 
25 by 50 feet used as a workshop. A stock 
room is located in the basement. The fur- 
nishinzs are of solid mahogany. There are 
seven. wall cases each measuring eight feet 
in length, and eight eight-foot floor cases on 
mahogany tables, all electrically illuminated. 
A first-class optical department, equipped 
with every modern device for eye-testing, is 
located in the rear of the store. There is 
also a well-equipped watch department, 
where two watchmakers are continually 
employed. 

The firm uses progressive advertising 
methods and contracts yearly for space, 
using as a rule an advertisement measuring 
five by seven inches. Besides the newspaper, 
personal letters are sent out on various occa- 
sions and motion picture announcements are 
sometimes used, 

The show windows are always given 
thoughtful attention, as the firm realizes 
their selling value. The store has two show 
windows, for the floors of which only the 
best velvet and silk are used. This material 
is changed frequently, the colors varying 
according to the occasion. Sometimes the 
display is only given over to one line of 
goods, and at other times various lines are 
shown. As a rule, the displays are changed 
once a week, 

Mr. Kienker finds a Baby Goods Depart- 
ment interesting and profitable. He also 


conducts a Gift Department. Another 


feature which produces excellent results is 
the “new jewelry for the old department,” 


trade journal regularly. The optical depart- 
ment is in charge of J. H. Kienker, who is 
a registered optometrist. No installment 
business is done by the firm, and very little 
credit business. When asked “How many 
trade papers do you read,” Mr. Kienker re- 








THIS STORE OF J. H. KIENKER, SHEFFIELD, ALA., 100 FEET LONG x 25 FEET WIDE, FEATURES 
BABY GOODS DEPARTMENT AS WELL AS A GIFT DEPARTMENT 





A RECENT DISPLAY BY J. H. KIENKER, WHO CHANGES THE DISPLAYS EVERY WEEK 





plied, “THE JEWELERS’ CiRCULAR only.” He 
states that ne is most interested in advertis- 
ing methods used by others, as described in 
the Retail Advertising Department of THE 
JEWELERS’ CIRCULAR and also in the helpful 
information given in the Workshop Notes 
Department. 

The system of illumination in the store 
is noteworthy. Brasco lights are used in the 
store and X-Ray lights in the windows, The 
interior decoration of the store is very at- 
tractive. The walls are painted a delicate 
light green. All the floor cases are lined 
with green silk velvet. The trays are lined 
with green velvet also, and the floor tiling 
is white. 

Mr. Kienker in his advertising stresses the 
idea that the public will find in his estab- 
lishment a very high grade of merchandise 
no matter what the article purchased. In 
this way he has little difficulty in meeting 
department store competition, he says. 








“T contend,” said counsel for the defense, 
“that a tomato, however well aimed, could 
not have caused a black eye.” 

“But it was in a tin, sir,” replied the wit- 


ness. 
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FIRST— 


Confirmation 


One of the leading gift occas- 
ions of the year is standing 











you haven’t prepared, use 
our “last minute” service. 
Wire or write for the popu- 
lar numbers. 


with the bases full ~ 


on your doorstep now. If 









SECOND— 
Graduation 















THIRD— 


Vacation 
Sell them their Conklin 


pens and pencils before they 
go. Those sales belong to 
you. Check your stock to- 
day, and fill in the gaps. 
Now is the time. Use our 
special facilities for quick 
delivery. 






TOLEDO 
BOSTON 
CHICAGO 




















Your graduation stock of 
Conklin Enduras, pencils, 
sets should be in your cases. 
If it isn’t, mail or wire your 
order today. Our “rush 
order” department will do 
the rest. 














Concentrate 
on Conklin 


SAN FRANCISCO 
LONDON 
BARCELONA 


Pencils . Pens . Sets 
THE CONKLIN PEN MEG. CO. » TOLEDO, OHIO 
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Jewelers “Spring Opening” Announced 


by Canaries in Gilded Cages 








Written Expressly for The Jewelers’ Circular 

















T is not a new idea by any means for 
credit jewelers to offer a present or 
premium to everybody who opens an ac- 
count, but in the case of the Spencer Jewelry 
Co., of Cleveland, O., the offer to give away 
to cach new customer a genuine roller 
canary was decidedly different and exerted 


a strong appeal. 
The offer was made a week before Easter 





bird dealer located a short distance away. 

The Spencer Co. is one of the pioneer 
credit jewelers of Ohio and has stores at 
Dayton, Springfield, Middletown and Cin- 
cinnati. 

The Cleveland establishment was opened 
about six weeks ago and is the fifth of the 
chain. It is located on E. 9th St., in the 
heart of the downtown section, The display, 








CANARY SONGSTERS HELPED ADVERTISE THE SPRING OPENING OF THE SPENCER JEWELRY CO.’S 
STORE, CLEVELAND, 0. 


and carried over until after the holidays. 
It was the psychological time for such a 
thing as everybody’s mind is filled with 
thoughts of Spring, of which the singing 
of birds is symbolical. 

As will be seen from the accompanying 
photograph the store interior was specially 
decorated for the event. In the center, at 
the end of the showcases, an arch made 
from light board and of Japanese design 
was erected. This was stained a dark oak. 
Twined about it were artificial pink blossoms 
and green leaves to represent cherry blos- 
soms, and on the top of the arch the word 
“Spencers” was done in a script to carry out 
the Japanese effect. 

The birds, housed in attractive cages 
were hung from the sides and placed about 
the archway. The whole effect was very 
Pleasing and drew many favorable comments 
from customers. A bird was given with 
‘very purchase of $35 and customers got 
the birds in a small box direct from the 


etc., was the work of the store’s advertising 
manager, Phillip A. Crystal. 





Knowing Why the Profits Are Low 





(Continued from page 121) 


formation on merchandise. Take the matter 
of sales. Of course every man in business 
keeps statistics on sales. And a great many 
compare each week’s sales with the sales of 
the preceding week and the corresponding 
week of last year. But few have those 
sales figures on a sheet of paper where they 
can compare them with the figures on mer- 
chandise purchases and expenses. 
The value of such a comparison probably 
is obvious. But a little consideration will 
serve to emphasize still more its value. 
Let’s consider an imaginary case, that of 
John Splivin, a merchant of Anytown. In 
looking over his balance sheet that tells the 


127 


story of last year’s business John finds his 
profits slumped during the year. He doesn’t 
know why, because sales were about the 
same. But the business didn’t produce as 
much net in 1924 as it did in 1923. So he’s 
puzzled as he pores over the figures. 

The first three items that catch his eye 
and hold his attention are the figures on 
merchandise purchases, sales and expenses. 

First he looks at purchases. He notices 
the amount of merchandise on hand when 
the year started, the amount he bought dur- 
ing the year and the amount on hand at the 
end of 1924. He finds that he bought too 
heavily, that he is starting the new year 
with far too much merchandise on hand. 
That, he knows, is bad business. 


Then he turns to the figures on sales. But 
since he finds total sales for the year about 
the same as in 1923 he doesn’t spend much 
time on that item. 

So he passes on to the figures on ex- 
penses, and discovers that expenses were 
much greater during the year. 

Then John finds out why his profits were 
much smaller in 1924: Merchandise pur- 
chases were greater, expenses were much 
greater, but sales were the same—a combina~- 
tion that always results in lessened profit. 

Does that balance sheet, or profit and loss 
statement, mean anything to John after he 
gets through studying it? It most cer- 
tainly does. And all this year John will 
remember that combination that cut down 
his profit last year—greater investment in 
merchandise, greatly increased expenses, no 
increase in sales—will remember it and so 
will watch his buying and keep down ex- 
penses so his profit won’t be cut into. 


It all: goes back to the statement made 
earlier in this article—that the annual bal- 
ance sheet furnishes the figure facts of 
one’s experiences during the year, and that 
those experiences can be, and most em- 
phatically should be, used as a guide for the 
business during this year. In the case of 
John Splivin, his experience in 1924 will 
govern the operation of his business in 1925, 
for John will consult that balance sheet 
frequently during the year, it will con- 
siderably influence the conduct of his busi- 
ness. 

There’s one more item on the balance 
sheet that deserves some thought, the item 
that includes the figures on losses from 
bad debts. It speaks most eloquently of the 
way one of the most important depart- 
ments of the business was conducted. 

When the amount in that item is small, 
then the merchant kept collections up; he 
didn’t neglect them or trust to the good 
nature or the honesty of his customers. He 
knew the only kind of money he could pay 
his bills with was the money he received, 
that money coming “in the near future” was 
insofar as profits are concerned, absolutely 
non-existant. 

3ut when that amount is large it almost 
always is due to carelessness, or worse, on 
the part of the merchant. Too many mer- 
chants believe that selling goods on credit 
is virtually the same as selling them for 
cash. They forget that a sale is not a sale 
until the goods are paid for, and that profits 
come only from goods actually sold. Figur- 
ing on profits on goods sold but not paid for 

(Continued on page 147) 
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How to Make Your Windows Work Harder 


USE THE BEAUTIFUL EIGHT-COLOR DISPLAY CARDS FOR THE NEW DUNN 
PEN DREADNAUGHT. UNEQUALLED FOR 


GRADUATION GIFTS! 


RADUATION TIME! Every year it’s 
coming to mean more and more to the 
jewelry trade! 


And the DREADNAUGHT Dunn Pen is 
the perfect—the most appropriate—of all 
possible Graduation Gifts. 


Take advantage of the vogue that is sweep- 
ing all over the country and making Gradu- 
ation time one of the Jeweler’s best seasons. 
Encourage it. 


Just let the girl graduate see the dainty 
BABY DREADNAUGHT (Price $5.00— 
illustrated)—‘the pen that will be at its best 
when she’s sixty!”—and she'll want it. 


DREADNAUGHT 


Dunn Pens are made 
in three sizes—eight 
different styles—for 
men and women. 
DRESSNAUGHT 
Can’t Break It! 


The last word in fountain 

pens! Guaranteed and 

bonded by the largest surety 
company in the world! 


SEE IT TODAY! 


$5 o*7. $875 


Other Dunn Pens from 
$2.75 up Ask your Jobber to 


A set of beautiful new display cards—in 
eight colors and so attractive everybody stops 
at your window—goes to dealers who order 
DREADNAUGHTS. One of them is de- 
signed especially for Graduation gift displays. 


The DREADNAUGHT Dunn Pen is even 
better than the already-famous regular line of 
Dunn Pens. 


Like other Dunn Pens, it holds 3 times as 
much ink as any other self-filling pen. And 
it’s unbreakable—and has an unlimited guar- 
antee against defects, wear and breakage by 
accident. 


It’s the only pen in the world that’s actually 
insured! A bond of the National Surety Com- 
pany with every pen! 


These—and other-— 
newspaper advertise- 
ments are now in 
plate form. Send 
for electros. 


unexpected ly 


You can dr see how full it is! 

Holds three times as much ink as 

other pens; Unbreakable; The 
self-filling DREADNAUGHT! 


New style cap makes it impossible $m $7 $075 
"The Initial Cost is the ONLY Cost” to damage the pen point while filling 5-°7-'8 


Other DunnPens from 
$2.75 up 
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Some Adventures in Direct Mail 
Jewelry Advertising 


How to Lay Out a Resultful Campaign 


Written Expressly for The Jewelers’ Circular by Hugh L. Wood, Advertising Manager, Hess & Culbertson Jewelery Co., St. Louis, Mo. 























WHat has been said of some sorts of 
learning may truly be said of some 
kinds of direct-mail advertising in the 
jewelry business : 

“A little is a dangerous thing.” 

While many jewelers take a “flyer” at 
direct-mail advertising (and criticize it bit- 
terly because it didn’t produce) there is no 
business I know of that yields better results 
from persistent direct-mail promotion than 
the jewelry business does. Mind you, I said 
“persistent” promotion. This is a fact, it 
seems, because the volume or the kind of 
business the jeweler does is largely due to 
the personality or individuality of himself, 
his store or his goods. Direct-mail advertis- 
ing allows the jeweler to project and to 
multiply that personality or individuality. 

Many of our jewelers, however, do not 
go into direct-mail promotion cold-bloodedly 
and gamely. They take some now and then 
—as we used to take sassafrass tea—in sea- 
sons. Therein lies the danger of doing too 
little. Nothing can be more disappointing 
than to have a carefully prepared and, per- 
haps, expensive, direct-mail campaign prove 
a “dud.” And these once-in-a-while cam- 
paigns are very likely to prove that. There- 
upon the jeweler considers himself bilked 
again, and most likely becomes a carping 
critic against all direct-by-mail advertising 
ideas, 

In the first place, the jeweler has a sort 
of advantage over other merchants in using 
direct-mail advertising. The public is, by 
treason of the nature of the jeweler’s busi- 
ness, more ready to accept seriously a leaflet, 
letter or house magazine sent out by the 
jeweler. This receptiveness means that the 

‘mailing piece has a better chance of being 
tead than do some sent out by less fortunate 
merchants. ‘The jeweler must justify this 
favorable attention by making his mailing 
piece worthy and of good quality. Its get- 
up must be of a high order, and if it features 
merchandise, that merchandise should be 
out of the ordinary in quality, price or 
design. 

It would be the height of bad business 
judgment and bad taste, for instance, to fea- 
lire a stationery department’s wares in a 
letter having a poorly printed letterhead on 
acheap grade of paper. 

Direct-mail “literature” 
within three classifications : 

(1) The multigraph or “form” letter. 

(2) Enclosures. 

(3) House magazines. 

Of the three, the form letter is probably 
the most widely used in the jewelry busi- 
Ness because it adapts itself to anything you 
Want to advertise, and at comparatively 
small expense. 


falls, broadly, 


Every jeweler should have in his adver- 
tising bag-of-tricks the following letters to 
send out each year: 

One pre-Christmas. 

Two featuring optical department. 

One or two to high school graduates. 

One or more featuring stationery depart- 


ment. 

One or more to “lapsed” or “inactive ac- 
counts.” 

One to new accounts when account is 
opened. 


Two or three to special lists (such as re- 
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PIRST 
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Tow probably have decided who you will send 
Christeas Gifts to, and about how such you will invest 
in thea. 












Tour nezt probles--and a big one--is to decide 
jost what ere the most eppropriate, lasting, useful end 
pleasing Gifte you can select for the amount you have 
decided on. 


My reason for writing you is to offer a solution 
to this problem--for we have euch a pleasing selection 
of Gifte here--Gifte that will be ea credit to you and that 
will make the recipient happy in the Gift for years--for 
life, even, and yet be within the cost you have set, too. 


The photographic inserte in thie letter wil) give 
you just @ sere hint of our inspiring stock of appropriate 
Christmas Gifte for’ Wether, Pather, Sister, Brother or dear 
friend. Early shopping will pay you well--for we will hold 
your selections until you want thea. I will be happy to give 
you @y personal assistance in choosing, if you desire. 


Toure very truly, 











EXAMPLE OF TYPICAL PRE-CHRISTMAS LETTER 
FROM SALESMEN, SHOWING PEN-AND-INK 
EFFECT ACHIEVED WITH SPECIAL PLATE 
PRINTED ON MULTIGRAPH 
ligious groups, lodges, physicians, school 

teachers, etc.). ; 

Standing letter for fiancees, brides, ete. 

Standing letter to parents of new babies. 

Such letters should be carefully multi- 
graphed on letterheads that do the jeweler 
credit. The name of the person addressed 
should be expertly filled in in type exactly 
matching the body of the letter. The best 
style of fill-in seems to be the single line, 
such as 

“Dear Mrs. Jones:” 

While few, if any, recipients of these let- 
ters will think that they have been person- 
ally typed and directed to that one person 
alone, still it is well worth while to pay 
the recipient the compliment of having the 
letter signed with pen and ink. The fac- 
simile process signature which is multi- 
graphed on the letter at the same time the 
letter is run, is an insult to the most ordi- 
nary intelligence, as it always stamps the 


letter as being a “form” letter. Therefore, 
pay the small additional amount necessary 
to have your letters signed with pen and 
ink. 

No. 2 in the direct-mail “literature” classi- 
fications—the enclosure—almost takes care 
of itself. Nearly all of the leading jewelry, 
watch, clock or silver manufacturers supply 
handsome leaflets designed to fit into the 
ordinary mailing envelope. The jeweler can 
get any reasonable quantity of these from 
the manufacturers, usually without charge, 
and with the jeweler’s firm name, address 
and city imprinted on them prominently. 
These are light-weight generally, and may 
be enclosed with your letters or with your 
monthly statements. In this way they “ride 
free” as no extra postage is required. The 
fact that such leaflets are distributed free 
has been abused by many jewelry dealers, 
however, who have ordered large quantities 
and made no use of them. This is unfair to 
the manufacturer supplying them, and to the 
jeweler himself. But many dealers seem to 
think that because they didn’t cost him any- 
think they are not of much account any- 
how. 

Some manufacturers, acting on the theory 
that the jeweler does not appreciate any- 
thing he gets for nothing, have made a 
nominal charge for these advertising leaflets. 
But while this has caused some jewelers to 
use them instead of allowing them to lie 
around in the basement, it has materially re- 
tarded the circulation of them, because most 
jewelers just will not pay real money for 
advertising “literature” that features the 
manufacturer. 

So much for ready-made enclosures. If 
the jeweler wants to find out how much a 
picture adds to the pulling power of his elo- 
quent advertising letters, let him describe a 
special piece of merchandise in his letter 
and then cap the climax by enclosing in that 
letter an illustration of the article itself. 

I have in mind a letter that was sent out 
to several hundred initiates in a popular 
lodge, featuring two lodge emblem rings. 
The writer literally “spread himself” in 
describing the beauty of workmanship and 
value of material in these rings. His lan- 
guage was impressive, and the letter sounded 
sincere. Yet the response was not up to 
expectations by any means. This jeweler 
had learned his lesson and profited by it. 
To a later class of about the same size he 
sent a similar letter—but he gummed to the 
top of each letter a handsome illustration 
of the rings described. The resulting sales 
ran around 70 per cent over the unillustrated 
letter. 

Many jewelers who do not feel like having 
special printing or artwork done on an en- 
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Buy for Less— 


VALUE BELLS 


guaranteed 


offers 
merchandise 
at prices that are the talk 
of the trade. Write for a 
sample copy, and we'll put 
your name on our mailing 
jist. 
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Our facilities for manufacturing and designing are at 
your service. 
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GENUINE, NATURAL 
UNMOUNTED 


jewelers. 


Also teeth of the small 
Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


fine quality, well cut, Amethyst, Aquamarine, 
Garnet, Topaz, Tourmaline, Sapphire, Morganite, 
etc. Leading Synthetics in first class Rubies, all 
colors of Sapphires, Alexandrite, Hyacinth, etc. 
A large line of dimension Cabochon, Semi-Precious 
for the jeweler, such as Scenic Moss Agate, 
——. — | - 


of Matrix, Clean and Scarabs, 


Carnelian, Bloodstone, 
stone, Malachite, Lapis, Th 


Jade, Cameos, etc. 


Gem Material, in rough and sliced, for cutters, in 
precious and semi-precious stones. 


ind Giada eens, an enemy ten, to Jewelers and lapidaries. 


L. W. STILWELL, Importer, Deadwood, So. Dak. 


ELK TEETH 
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Sent on selection to well rated manufacturing 
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MAUSER & LUGER Arms 
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Retail Advertising Department. 


_— 


closure to send out with monthly statements 
can very well follow the plan of one en- 
terprising jeweler. He advertises, toward 
the end of the month, a special piece of 
merchandise in the newspapers. He then 
has the newspaper supply him with a matrix 
of this add (without charge). His printer 
makes a “cast” from this matrix at small 
expense, and prints from the cast enough 
reproductions of this newspaper advertise- 
ment to enclose in all his statements. In 
this way he saves the cost of printing com- 
position and gets a very creditable and timely 
advertising enclosure at little expense. And 
you will be surprised how many of your 
customers who read the newspapers miss 
seeing the ad in the newspapers, but “catch 
it” in the statement. 

Several such enclosures have been gotten 
up completely, folded and ready to insert in 
the envelopes, at about $3 per thousand. 

Where the jeweler feels justified in going 
to more expense (and the expense is usually 
justified) in getting up enclosures for his 
statements or direct-mail selling letters, he 
should have a competent advertising printer 
get up a leaflet or folder, illustrated with 
fine half-tone cuts of the merchandise, ar- 
tistically framed, etc. 

No. 3, the house magazine, is a field of 
direct-mail promotion that few of the 
medium sized jewelers have tultivated. Those 
who are sending out a monthly “house 
organ” or magazine, are, in most instances, 
sending out a syndicate magazine; that is, a 
magazine illustrating a general range of 
jewelry merchandise. These magazines can 
be furnished in any desired quantity to a 
jeweler, with that jeweler’s firm name and 
address imprinted on them. The development 
of this syndicate house organ business has 
been rapid. Many of the shortcomings of the 
earlier syndicate magazine have been over- 
come, and these publications are being re- 
fined and standardized so that they have a 
much more powerful appeal to the jeweler 
who is “flirting” with the idea of launching 
a monthly magazine for his store. The big 
objection to them, of course, has been that 
they do not illustrate the specific items in 
the jeweler’s stock. 








Nevertheless, in spite of this really funda- 

mental objection, such syndicate house or- 
gans are well worth their cost, as they are 
filled with timely jewelry features and tend 
to keep alive an interest in jewelry among 
the list of persons to whom they are sent. 
Because of the prohibitive cost of getting 
up his own monthly magazine, the average 
jeweler must either use the syndicate article 
or do without. 
; Getting back to No. 1, we will ask your 
indulgence while we analyze the direct-mail 
letter ammunition that should be in every 
Jeweler’s yearly advertising budget. 

For the big game season—that is the 
Christmas holiday period—the jeweler should 
ire his very best gun in the way of per- 
sonal letters. The most effective kind of 
4 personal letter—no matter whether you are 
trying to sell something, or to make a loan— 
's a letter from someone who is known to 
the someone the letter reaches. In other 
Words, if the person you. are writing to, 
knows you, the chances of getting his atten- 
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tion are 100 per cent better than if he doesn’t 
know you. 

That’s the reason why we try to “personal- 
ize’ form letters with matched fill-ins, fac- 
simile signatures, etc. 

In every jewelry store each salesman has 
a personal following—or should have. At 
least he has a long list of persons he waits 
on and knows by name. What more natu- 
ral than that each of these salesmen should 
make up a list of these customers and ad- 
dress a pre-Christmas letter to them in a 
really personal tone? He can do so with- 
out appearing to be presuming too much on 
acquaintanceship. And most of the persons 
he writes to will really be glad to receive 
a letter from him offering personal service 
in helping them out of the dilemma of select- 
ing suitable Christmas gifts. 

Of course, it would be the best thing in 
the world if the salesman could sit down, 
take his pen in hand, and write a personal 
message to each one of these. But in these 
days of high-pressure selling this is almost 
out of the question. So the next best thing 
is for him to supply a list of these persons 
(he should keep a pocket memorandum book 
of their names and addresses, and add to the 
list the name of every person he waits on 
who is likely to become a customer). If he 
he has no such list, he can get up one by 
going back over his sales slips for the year. 
But, of course, when he does this he gets the 
names only of those customers who have a 
charge account, and misses those gilt-edged 
ones who buy from him for cash. But he 
should use his memory for all it is worth 
and prepare a real, bang-up list. 

Then someone who has a knack for letter- 
writing should sit down and try to imagine 
himself in the shoes of the person who is to 
get this salesman’s pre-Christmas letter. 

“Just what kind of a letter from Sales- 
man Jones would be most impressive to me 
regarding Christmas gifts?” he should ask 
himself. 

Then he should write the best letter he 
knows how—trying always to be as natural 
and sincere as he can. Then he should sleep 
over it a few nights—read it to his wife, if 
he has one; try it out on the salesmen, and 
then pick out a few representative custom- 
ers while they are waiting at the watch re- 
pair desk, and try it out on them. Insist on 
getting an honest opinion from everyone who 
hears it, and ultimately you will have a real, 
compelling letter. 

Here is one that went through all these 
processes. And best of all, it produced re- 
sults. How many results, no one knows, 
because it is next to impossible to gauge 
them, but the writer of the letter was in- 
formed by salesmen of numerous direct sales 
that sprung from the letter: 


Dear Mrs. Smith: 

You probably have decided to whom 
you will send Christmas gifts, and about 
how much you will invest in them. 

Your next problem—and a big one— 
is to decide just what are the most ap- 
propriate, lasting, useful and pleasing 
giftsyou can select for the amount you 
have decided on. 

My reason for writing you is to offer 
a solution to this problem—for we have 
such a pleasing selection of gifts here— 
gifts that will be a credit to you and 
that will make the recipient happy in the 
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gift for years—for life, even, and yet be 
within the cost you have set, too. 

The photographic inserts in this let- 
ter will give you just a mere hint of 
our inspiring stock of appropriate 
Christmas gifts for mother, father, sis- 
ter, brother or dear friend. Early shop- 
ping will pay you well—for we will hold 
your selections until you want them. I 
will be happy to give you my personal 
assistance in choosing, if you desire. 

Yours very truly, 
SALESMAN JONES. 


Enclosed with this letter was a group of 
10 inserts similar to the illustration herewith 
—6 inches long by 3% inches wide, printed 


Kcr: Gifts 
LASTI NG GIFTS of 
SOLID SILVER 


The gift that lasts 
the byme, compdim 
and the bappy 
Sold Silver ranks amo 
acceptable apd ple: 
the whole fajnily. + 
who wante tf add thi 
silver. It is decidedly appropriate 
and in good Jaate, and will ft on 
with other ailp already in the 
home. A fegygnguestions 
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silver top ‘wid: spoon 730 
6753 -12247- Lemon of 
Cheese set, «lver plate and 
fork, very popular S50 
Others to s) iw 
3127. Bow-Lag basket with 
handle pee ole Siti 
Others up tpi $)5.00 
B28 1W-indpl pcreed wilver 
bowl, enat ‘will harmonise 


with other siver already im 
the hurr $374 
Other bowls oe buffet pieces 

815.00 te 8150.00 
S874 -Mayonnamwe set in 
ease. Artutic design 810 o0 


(thers to Eel 
4208 ~lwdividual Salt and 
Peper Set 6 in case in 
dainty design sj.5u 
Other seta up to S200 
Vo Charye for Enyracing. 


Candle-sticks, Vases, Bread Tray» 
Vegetable Dishes, Coffee Sex 
Parfait Sets. Tea Services. Pitchers 


MU 7 4 WE “HOW THR LieapeNG 
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TYPE OF ENVELOPE ENCLOSURE THAT IS RIGHT 
IN SIZE AND WEIGHT FOR ENCLOSING 
WITH SELLING LETTER. NO EXTRA 
POSTAGE REQUIRED 


on one side, on high quality coated paper, 
in black and light green ink. Thesé inserts 
fitted nicely into the folded ‘letter, and the 
whole thing, letter and inserts, were mailed 
sealed, first-class mail, for two cents. 

The inserts, ‘each one illustrated with sev- 
eral fine half-tone cuts of merchandise, cost 
about $20 for each thousand sets (10 to a 
set). 


(To be continued) 








Adolph Hapke, 39th and Summit Sts., 
Kansas City, Mo., has adopted an effective 
plan to prevent losses in his, repair depart- 
ment: He has placed in his store a sign bear- 
ing the inscription: “All repair work must 
be cash as that is our labor. You know 
yourself when your wages are due you do 


= 
not want your employer to say, ‘charge it 


and make you wait. Think it over.” The 
plan is said to be working out successfully. 
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Wadsworth 
Cc 


How will you change this condition? 


Every time you sell a watch you lose a 
watch customer forever. 

This statement may come as a shock to 
you, but it is certainly true. Every man 
who buys a watch from you does so be- 
lieving that it will last the rest of his life, 
and can even be passed on to his son. 

That very man will buy a suit of clothes 
from your tailor for the same price he pays 
for a watch and come back for another 
suit in six months or a year. But he’s 
your watch customer only once. 

He’ll spend as much at the shoe store 
in a year as he paid you for the watch, 
and then repeat the shoe purchases the 
following year. Yet he never comes back 
to your watch department, unless for a 
repair job. And ten to one you don’t 
charge him enough for your services even 
then! 

From the grocer, butcher, automobile 
dealer, furniture store, or any other of 
your fellow merchants he buys week after 
week, year after year. Upon these repeat 
purchases they depend largely for their 
profit. But he’s your watch customer 
only once. 


Note: [Uustrate your advertising with watches. 


In spite of all this, the watch you sell 
him completely surpasses clothes, shoes, 
automobiles, furniture, as regards value 
received for the price asked. For every 
move he makes during his waking hours 
he consults that watch you sold him. And 
when he’s asleep, although his clothes or 
his automobile are idle, that watch still 
keeps faithful time. 

In other words, for only a few dollars a 
year, he gets from you a service which 
none of your fellow merchants can possi- 
bly give at the price. And yet he’s your 
watch customer only once! 

How will you change this condition 
right there in your own community? 
How can you get the increased business 
which should be yours? 

This question, the most vital one facing 
every jeweler today, will be answered in 
the Watch Talks for June. Be sure you 
get your copy. 


THE 
Wadsworth Watch Case Co. 


“Makers of Watch Cases Exclusively” 
Dayton, Kentucky 


Offices: New York, 20 W. 47th St. Chicago, 31 N. State St, 
San Francisco, 150 Post Street, 


Electrotypes of watches will be sent free to any jeweler. Write for our 
big catalog sheet of watch cuts, advertisements, movie slides, 


etc., free on request. 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Autmor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” im the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
‘petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of April 1.) 


QueEsTION.—In connection with our work 
of making special parts for fine movements, 
we have at hand an imported watch which 
requires a bevel winding pinion and a wind- 
ing and setting clutch. How shall we pro- 
ceed to make suitable cutters for milling the 
teeth in the above parts? 

Answer.—Assuming that we wish to make 
each of these parts to match properly, our 
first step will be to provide suitable cutters 
for forming or milling the teeth. We 
shall require three cutters for this job; one 
to form the ratchet teeth on the ends of the 
Pinions and a cutter to form the epicycloidal 
teeth on each pinion. For the epicycloidal 
teeth, we shall provide blanks of Stub’s steel, 
five-eighths of an inch in diameter by one- 
sixteenth of an inch in thickness. As the 
ratchet teeth cannot be milled straight across 
the face of the pinion without risk of cutting 
into the opposite side, we shall require a 
special small cutter for this purpose, which 
may be made of round Stub’s steel rod .125 
in diameter, 


The large cutter blanks should be bored to 
fit the cutter arbor accurately, and it must 
be borne in mind that the center holes of 
milling cutters should fit the arbor closely 
at their center but should never be a close 
fit at the outsides of the hole. All such 
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holes should be curved outward from the 
center on each side, as shown at “A” in 
the cross section in Fig. 93, so that the 
cutter may adjust itself flat and true with 
the collar of the center arbor, which it 
might not do if a close fitting hole was bored 
through the blank at a slight angle from 
truth. The cutter blanks should also be 
lapped smooth on both sides and should be 
of uniform thickness throughout. 
Assuming that the two blanks have been 
suitably prepared, we shall proceed to form 


Fm a 
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the edge of the blank to the proper contour. 
The form of the epicycloidal tooth may be 
approximated with the graver by comparing 
with the original teeth of the pinion. To 
obtain the exact form of the tooth curve, 
we shall make use of a special tool as shown 
in Fig, 94. The special tool is simply a 
piece of steel adapted to fit the tool post 
of the slide rest. It is made with a 
separable jaw as shown at “A,” which is 


held in place by a locking screw as shown 
at “B” and the jaw may be adjusted parallel 
by means of the adjusting screw as shown 
at “C.” The feature of this type of holder 
is simply to hold a small section of any 
steel wheel or pinion in which we wish to 
duplicate or reproduce the tooth curve. The 
method is very simple and any desired tooth 
curve may be reproduced, providing we have 
the old wheel or pinion at hand. 

To form the bevel winding pinion cutter, 
we shall first harden. the pinion by heating 
to a cherry red and quenching in cotton 
seed oil. Then we lap off the top surface 
of the pinion until a sharp cutting edge 
is produced and the pinion is secured in the 
special holder, 

The top surface of pinion, which in this 
case is our cutting edge, should be adjusted 
to set “on the line of centers” and with a 
tooth space presented to the work as shown 
in Fig, 95. The tool is then fed carefully 
against the cutter blank and will accurately 
reproduce the tooth curve required. 

We shall form the tooth curve for the 
winding and setting clutch in the same 
manner, except that the old winding and 
setting clutch after hardening should be 
ground parallel on two sides to facilitate 
securing same in the special holder. The 
top surface in this case should be ground 
just enough to expose the full contour of 
the tooth curve. Care should be observed 
to have the tooth flanks at right angles with 
the top surface, otherwise the tooth curve 
would be slightly altered in shape. 

It has been previously mentioned that we 
will use a small diameter cutter for the 
ratchet teeth required to eliminate the risk 
of cutting into the opposite side of the 
pinion when we mill out the teeth. The 
blank for such a cutter is therefore turned 
from the .125 rod. As this cutter should 
have an angle of 30 degrees, we may easily 
turn this angle by setting the slide rest at 
the required angle and turning the blank 
back for about a quarter of an inch, form- 
ing the cutter blank as shown in Fig 96. 

Referring to Fig. 96, about half of the 
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NOW!—A LINE OF W. H. S. OKAY 
BALANCE STAFFS AT $1.00 


The trend of the times is toward lower priced material for watch repairing. 
Rising costs of overhead for the retail jeweler and the trade repair shop 
make desirable the use of Balance Jewels and Balance Staffs which will be 
satisfactory in every respect yet will allow a greater margin of profit. We as 
manufacturers of the famous W. H. S. Success Materials now offer 


Our New Chay $1.00 a Dozen Staffs and 
$1.25 Jewels to Meet This Demand 


These high-grade Jewels and Staffs at these prices represent the greatest 
values ever offered the trade. The good name of our firm and our reputation 
for honest dealing are behind this statement. Our large manufacturing 
facilities and the saving effected by selling direct to you make this extremely 
low price possible. 


Send us a trial order today of a few dozen of each. Compare them with 
material you are now paying more for. If they do not prove superior in every 
respect, so far as value is concerned, return the shipment at our expense. 


Sold Direct To You—Making These 
Remarkable Values Possible 


PLACE A TRIAL ORDER OF TWO OR THREE 
DOZEN OF EACH—TODAY 
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—AND OUR NEW W. H. S. OKAY 
BALANCE JEWELS AT ONLY $1.25 


As a team-mate of our $1.00 Okay Balance Staffs we offer the new Okay 
Balance Jewels at $1.25 a dozen. These two new products are the result of 
months of research and experiment to meet the demand for material that 
would be low in cost, yet which would have our good reputation as an assur- 
ance of satisfaction. The jeweler or expert watchmaker who uses these two 
new products in his repair work is certain of 100% value. 





Especiaily Desirable for Trade Repair Shops 
Operating on a Small Margin of Profit 


We invite orders from trade repair shops on these new W. H. S. Okay Jewels 
and Staffs. Higher grade repair work at an increased margin of profit will 
be possible through the use of our $1.00 Staffs and $1.25 Jewels. These shops 
handling a large quantity of material a year will be quick to appreciate the 
fact that these new products are certain to create a sensation in the trade. 
We anticipate a tremendous demand for this material. Place your stock or 
trial order at once—to avoid delay in shipment. 


For the highest quality of repair work use our 
W. H. S. Success Material 
Balance Staffs $1.50 Balance Jewels $2.00 


WALTHAM HOROLOGICAL SCHOOL 


E. H. Swain, Proprietor 


Makers of the famous W. H. S. Success Material and Systems 


WALTHAM 54 = 8 8 8 = = = 8 MASS. 
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V. T. F e WATCH-GLASSES 
are the unquestioned choice 
of those who know and 
demand the best that it is 
possible to obtain. 


Why Consider Others! 


Hammel, Riglander & Co. 


Exclusive Wholesale Distributors 


NEW YORK, U. S. A. 
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reduced portion of the cutter blank is an 
angle of 30 degrees, The other half of the 
reduced portion is simply a curve which is 
produced when the pinion cutter (which is 
gve-eighths of an inch in diameter) is fed 
into the blank and then backed out. In the 
drawing, it appears as a single curve and 
cannot be shown clearly except in a greatly 
enlarged drawing. 

When the blanks have all been prepared, 
we may secure the two pinion cutters on 
the arbor and proceed to mill the teeth in 
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them. For the watchmaker’s wheel cutting 
attachment, we would recommend from 
twelve to twenty tecth for pinion cutters. A 
fne toothed cut will usually cut much 
smoother and with less vibration than the 
coarse toothed cutters. The proper shape 
milling cutter for, milling out the teeth 
spaces in our pinion cutters is shown at 
“RB” in Fig. 93. In quantity production of 
pinions, the teeth in milling cutters are 
usually backed off to facilitate smooth cut- 
ting, but for our purposes on single jobs, 
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this is unnecessary. However, our cutters 
can readily be ground on the cutting edges 
0 as to produce a keen cutting edge. 

To mill the teeth in the small cutter for 
the ratchet shape teeth, we may grip the 
blank in a wire chuck, allowing the blank 
to extend just sufficiently to permit milling 
the teeth. Fifteen teeth in such a cutter 
will produce a very fine, smooth cutting 
tool, A stop should be placed on the slide 
test and set to limit the depth of cut of the 
milling cutter. Then we may mill one space, 
back out and after turning the index plate 
make the next cut. In this manner all tooth 
spaces will be cut to the same depth. 

Question —How shall we proceed to 
harden and temper the milling cutters which 
we have made? 

ANSWER.—To harden the cutters we may 
cover them with soap, which will prevent 
the formation of scale, then heat to a cherry 
ted and quench in cotton seed oil. An easy 
Way to handle such hardening jobs is to 
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place the cutters on a small iron wire, hold 
them in the Bunsen flame until the proper... 


heat is attained and then plunge’ edgeéewise ° 


into the oil. The small cutter may be held 
in the tweezers and should be plunged length- 
wise into the oil. After hardening the cut- 
ters, they may be tempered by brightening 
the surface and drawing to a very light 
straw color. However, very little tempering 
should be done on such cutters as we want 
them as hard as possible. If the cutters 
have been carefully covered with soap, there 
will be no scale form on the steel. 

If we wish to have a specially keen cut- 
ting edge on the large cutters, we may place 
them on the arbor and grind the cutting 
edges of the teeth with an Alundum wheel 
of the same shape as the pinion cutter 
which we used for milling out the tooth 
spaces. To make such grinding accurate, 
the cutters should be lapped smooth on. the 
sides and to uniform thickness throughout, 
then placed on the arbor singly and after 
adjusting the grinding wheel “on the line of 
centers” the cutting edges are ground. If 
the grinding wheel is adjusted properly “on 
the line of centers,” the cutting edges of the 
teeth will be radial with the center of the 
cutter and will do their best possible work 


when ground so. 
(To be continued) 


Instructive Program Arranged for 


Annual May Meeting of H. I. A. 





VERY interesting program is being pre- 

pared for the next annual meeting of 

the Horological Institute of America, to be 

held in Washington, May 13, in the head 

quarters of the National Academy of Sci- 

ences and National Research Council, oppo 
site the Lincoln Memorial building. 

Among the speakers will be the following : 

Dr. George K. Burgess, Director of the 
3ureau of Standards, who will welcome the 
visitors. 

F, E. Gould, of the U. S. Bureau of 
Standards, who will describe “The Time 
Section,” where the testing is done in Wash- 
ington. 

Paul Sollenberger, of the U. S. Naval 
Observatory, whose subject will be “Inter- 
national Time Comparison.” 

Charles W. Galloway, vice-president of the 
B. & O. Railroad Co., “Timekeeping and the 
Railroads.” 

K. H. Beij and F. Cordero, of the U. S. 
Bureau of Standards, “Clock Mechanism in 
Aeronautical Instruments.” 

Dr. Gillette, “Metallurgy as Related to 
Watches.” 

Arrangements have also been completed for 
a visit to the White House, where visitors 
will have an opportunity of meeting the 
President. During the session, the mornings 
will be devoted to business, while the after- 
noons will be taken up by visits to the vari- 
ous places of interest in Washington. 

Visitors will also see many new note- 
worthy exhibits of science at the National 
Academy of Sciences and National Research 
Council building, where the meeting will be 
held. These exhibits include skulls of the 
Aurignacian man of Predmost, the forma- 
tion of crystals in polarized light, Adams’ 
spectroscopic method of measuring the dis- 
tance of the stars, the human voice made 
visible, data and pictures of the recent 
eclipse, etc., etc. 
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The Training of Horologists 





Correspondence of..john J. Holgate in the 
NAG. Journal - . 

In reading the report of the Council 
Meeting of the N. A. G. in Birmingham, 
under the heading of “The Coming Famine 
in Watchmakers and Repairers,’ Mr. C. 
Fox very kindly refers to the efforts of 
Accrington Branch to secure the technical 
training of apprentices under the Education 
Authority in the art of watch and clock 
repairing. 

The reference is not quite correct in de- 
tail. An effort was made by the East Lan- 
cashire Section to prepare well in advance to 
meet the anticipated requirements of the 
Fisher Education Act in regard to definite 
technical training of apprentices in all trades. 

Unfortunately for the future well-being of 
many crafts, the Economy Stunt defeated the 
realization of what many of us believed to 
be a well-planned scheme for giving the up- 
lift which craftsmanship sorely needed in 
this land of ours. 

The Local and County Education Authori- 
ties were approached with a view to the 
formation of a special class in Horology, 
and our proposals were in every instance 
viven kindly and sympathetic consideration ; 
and it was decided to commence a class in 
1920 at the Accrington Technical School, 
Accrington being chosen as the best center 
geographically for the East Lancashire area. 
In conjunction with the Education Authority 
a competent tutor was appointed, and the 
County Authority spent considerably over 
£100 in fitting up suitable rooms and benches, 
and help was rendered by members of the 
trade in this matter. 

We commenced with 19 students, includ- 
ing two or three girls, a few completing in- 
terrupted apprenticeships, and: one or two 
Government trained ex-service men. The 
second year the number was reduced to 13. 
The third year we could only muster nine 
students, out of which number Accrington 
provided four. 

During the first term the Director of Edu- 
cation informed me that class would have to 
be discontinued; the County Education 
Authority demanded a minimum of at least 
ten students, and unless we could produce 
one more the class would be closed down 
immediately. I begged of him to complete 
the term, and in the meantime we would 
make special efforts to secure the required 
minimum,—but without success. 

The Director was sympathetic, very much 
regretted that the only class in Lancashire 
of its kind, admittedly doing excellent work, 
should have to be closed down. “But it is 
a definite instruction from Board of Educa- 
tion; if you provided nine and three-quarter 
students we cannot continue—there must be 
a minimum of ten.” 

Thus ended the efforts of a few en- 
thusiastic jewelers, who love their craft, 
have a real sense of pride in its great tradi- 
tions, and still believe it may yet regain and 
perhaps eclipse its former glories. 

What were the factors in bringing about 
the inglorious end of such a promising train- 
ing class? 

First and foremost, the limited vision and 
selfish individualism of the members of the 
trade. Members asked, not—‘‘What can I] 
contribute in my day and generation to the 
uplift and status of the trade?” or, “How 
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Kendrick & Davis Company 77! — Sussfeld, Lorsch & Schimmel 

Manufacturers Wholesale Distributors 
LEBANON N. H. aN fh NEW YORK N. Y. 





-K & D TOOLS 


are widely imitated in appearance—but 
never equalled in quality. The expert 
watchmaker will not accept a substitute, 
for he knows that good workmanship, 
tested materials and complete satisfaction 
are assured by the trade-mark stamped 
on all genuine Kendrick & Davis tools. 
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Crown Fancy Crystal Blanks 


‘'SUSSFELD, LORSCH & SCHIMMEL 


Lt 


lower the cost of fancy crystal fitting. Over 400 styles 
including Militarys; so well annealed for grinding, 
that breakage is reduced to the minimum. 
Remember—it takes only a few minutes to make a 
perfect fitting crystal and a perfectly satisfied cus- 
tomer—with a CROWN CRYSTAL GRINDING 
MACHINE. And the grinder’s profit goes to YOU. 


ASK YOUR JOBBER ABOUT THEM 


Exclusive Wholesale Distributors 
153 WEST 23rd STREET NEW YORK 
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can I help to secure in one or two decades 
4 sufficient number of craftsmen who will be 
worthy of their craft?” 

The question which caused us to despair 
was, “\Vhat shall J get out of this job?” 
As though the sacrifice of an apprentice’s 
time one day per week was a vital financial 
consideration. I supplied two students to 
the class, and can therefore speak from ex- 
perience when I say that my reward has 
been tenfold. The student completing his 
interrupted apprenticeship has since gained 
his Certificate from the Horological Insti- 
tute with 100 marks, and intends to sit for 
Honors Grade next year, and a young ap- 
prentice passed second class last year. This 
is all reflected in increased efficiency in the 
workshop, and efficiency is reflected in the 
till. 

The second factor was the red tape of a 
Government Department. It can hardly be 
considered true economy to scrap a con- 
siderable amount of equipment which would 
not be suitable for other classes because of 
a shortage of one student paying a fee of 
15/- per year. Our tutor put the case that 
in the opening term of third year he had 
done the most solid work in the class since 
its formation; but the laws of the Board 
of Education may be likened unto the law 
of the Medes and Persians, “which altereth 
not.” 

As a trade we are sadly lacking in men 
of vision, and the broader outlook is sorely 
needed; and personally I am grateful for 
what the N. A. G. and its Journal is at- 
tempting in this direction, and one hopes 
that the rising generation will be inspired to 
retrieve the ground lost by its fathers. 





“No Watches Kept for Repairs Over 
Ten Days” 





: io is the striking sign appearing in the 
show window of a middle western 
jeweler. Under this sign is some copy read- 
ing about like this: 

“When your watch needs repairs you want 
it repaired just as quickly as possible. You 
feel lost without your watch. You feel that 
it is ‘time out’ when you can’t refer to your 
watch at all times. 

“So at this store, realizing all this, we go 
the limit at all times in making repairs just 
as speedily as possible. In most cases we 
will keep your watch for repairs only a few 
days. In some instances, we have to keep it 
a week. And in some rare cases, we have 
to keep it for 10 days—but never longer than 
that. 

“We claim that all watch repairs can 
be made in 10 days at least, and that no 
owner of a watch should be deprived of the 
use of his watch for a greater period. 

“Bring your watch to us and let us repair 
it. You'll be surprised at our speedy service 
and our wonderfully satisfactory service.” 

When this jeweler first put this sign up in 
his show window it attracted attention and 
Created a great deal of comment because it 
Was entirely different from the usual run of 
Watch-repair advertisements seen in the city. 

Undoubtedly there 5 a suggestion in. this 
for other jewele.s. Speed and accuracy in 
making watch repairs can be made the best 
sort of a booster. for the watch-repair de- 
partment of the jewelry store—F. H. W. 
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Seconds-Beat Regulator Made by 


Watch School Student 





LLUSTRATED below is a_ seconds-beat 
regulator clock which was designed and 
constructed throughout by Henry A. Glen, a 





THE CLOCK HAS A GRAHAM “DEAD BEAT” 
ESCAPEMENT 


student at the Elgin Watchmakers College, 
Elgin, Ill. 

Mr. Glen comes from Port Colborne, Ont., 
and has built this masterpiece as a completion 
of his course in watchmaking. The clock is 
entirely of his own design and made from 
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his own drawings and calculations. He also 
made his cutters for wheels and pinions. 

The train pivots run in bronze bushings 
made so that they may be easily removed 
and new ones installed in case of wear. The 
escape wheel and pallet arbor pivots run in 
jewel bearings. These jewels are mounted 
in regular settings which are held in place 
by screws. The clock is designed with a 
Graham “dead beat” escapement and the pal- 
let stones are fastened to the pallet frame 
in such a way that they may be readily de- 
tached and replaced should they become worn 
or require adjusting. 

Brass bushings are driven on to the 
pinion arbors and these bushings are turned 
down true to center and have shoulders on 
which the wheels fit. The wheels are’ held 
in place by means of a screw. The pendulum 
bob is made of brass and weighs 14 pounds. 





THE 


PARTS 


The pendulum rod is made from half-inch 
steel tubing containing mercury for com- 
pensation. The regulating nuts are cali- 
brated so that the clock is easily regulated 
to seconds. The dial is made from brass, is 
silver ‘plated and the figures are cut from 
brass and are gold plated. They are held 
in place by means of screws from the back 
of the dial, a feature which allows the 
figures to be readily removed when refinish- 
ing or cleaning is necessary. 

The hands are made of steel, their sur- 
faces being slightly rounded and highly pol- 
ished and tempered to a beautiful blue color. 
The pinions are all cut and ground between 
centers and all surfaces are highly polished. 
The gearing is so free and smooth running 
that it only requires a three-pound weight to 
drive the clock. It is constructed to run 
eight days with one winding and it is also 
equipped with maintaining power. 

At the dinner of the Horological Institute 
of America held in Chicago, Mr. Glen was 
awarded first prize for his work on jewel 
settings and the same excellent workmanship 
has been carried throughout the clock. 

W. H. Samelius, director of the college, 
remarked that he sees a bright future for 
the young man who showed such wonderful 
ability and that we will most assuredly hear 
from him and his work as the years roll by. 
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FOUR FUNDAMENTALS: 
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TELL THE STORY 


BEWARE OF SUBSTITUTES 


FANCY WATCH GLASS BLANKS 
CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 













































May 6, 1925 


THE JEWELERS’ 





CIRCULAR 











The Workbench of an Expert 
Watchmaker 





Written Expressly for The Jewelers’ Circular by Wendell F. Foster 




















Siow workbench of the watch repairer is 

a very important item of furniture. 
There are many benches of the cabinet de- 
sign on the market, but many are too large 
and clumsy, especially those of the roll-top 
varicty. An expert watch repairer does not 
require a bench as large as a small piano. 
Jf a cabinet bench is selected, it need not be 
over 42 inches long by 22 inches wide and 
should have a top made from two or three 
pieces, doweled and glued together, of cherry 
or birch, of not less than one and one-half 
inches thick. The ends and back can be 
paneled. 

If a foot-wheel is to be used (and some of 
the best men use one), a special casing and 
door comes on the left, with the usual tier 
of drawers on the right, not neglecting the 
most important article, the skin drawer, 
though nowadays it has a light wood bottom 
instead of sheepskin. If a motor is used, 
extra drawers can take the place of the foot- 
wheel casing. If this bench is mahoganized 
properly, it will be superior to the genuine 
wood, especially the top of the bench. Some 
cases might require a double bench, where 
two workmen were to use it. A very rigid 
and fine-appearing bench, large enough for 
two average-sized workmen, can be made 
with very small expense. 

A top made as suggested above of cherry, 
birch or rock maple, of one and one-half 
inch stock, about 60 inches long and 22 
inches wide, with a three-eighths inch mould- 
ing two inches wide clear around the top, 
having the top edge rounded; have this fin- 
ished dead flat, mahoganized with a pene- 
trating stain, filled and finished with oil. 
Get a steamfitter to cut four pieces of two- 
inch pipe 34 inches long, thread the ends, 
and screw on four-inch iron caps, having 
three holes in each. Screw one of these legs 
to each corner with short lag screws, and 
screw all to the floor, with your paneled 
partition as a back. On top of this partition, 
which will come a foot above surface of 
the bench, a handsome iron grill of sufficient 
height to prevent reaching over. This gives 
ample room for two wide bench drawers, 
with skin-drawers for each workman. A 
tier of drawers may be added at each end. 
One lathe will be at the extreme left and 
one near the center, the vises and filing 
blocks can be arranged similarly. This 
makes a very rigid and handsome bench, with 
a height from floor of 35% inches, which 
will be the proper height for the average 
man if he sits in a low, straight back chair. 
One must sit erect to keep in proper health 
on fine work. 

If the skin-drawer is eight inches below 
bench, it will be about right, and allow the 
elbows sufficient support. 

At the rear of the bench will be the coun- 
tershaft, or motor, with the chuck stand and 
staking tool. ‘The cabinet style staking tool 
is nice, but takes up a lot of room when 


open and does not make so fine an appear- 
ance as the regular tool, with its glass cover 
on the bench. We have found the Stevens 
parallel-jawed, nickeled vices the best for a 
variety of uses. A piece of quarter-inch 
plate glass one foot square, with edges 
slightly rounded and a white paper beneath, 
at the front part of the bench to work upon, 
is quite a help, especially on hairspring and 
escapement jobs. On the back part of this 
square of glass may be a row of cut-glass 
movement covers, and along the back edge, 
for its full length, a piece of heavy tin, bent 
something like an inverted letter V, with the 
front edge turned up slightly and covered 
with mouse-colored velvet, makes a fine rack 
to hold complete watches while timing. Half 
a dozen may be under the eyes of the work- 
man for observation, 

Cultivate your bump of order; keep the 
bench free from cabinets, boxes, spare tools 
and all litter. The bench of an expert watch- 
maker should not look like the bench of an 
overworked gunsmith. On the right of our 
square bench glass can be half a dozen fine 
Swiss or equally good American files; four- 
inch size are about right; these to have 
ebony handles, also four-inch of three-quar- 
ters, one-half and three-eights inch diameters 
fitted with German-silver ferules; each pair 
of files should be coarse and fine, say, three 
and four, or four and six cut. To these 
could be added a small straight burnisher, 
and a taper three-cornered burnisher, with 
small handle to match the rest. Two stubs 
hammers, very small, and medium two and 
one-half inch, with ebony handles. <A 
heavier brass hammer for the staking tool 
can be kept in the bench drawer. 

We found the best way to keep the half 
dozen or so four-inch nickeled pliers, side 
cutting, end cutting, taper nose, round nose, 
and two pairs of flat ones, was a small ma- 
hogany tray, three by seven inches, and one 
inch high (this number will be found suf- 
ficient for two workmen, if kept in center of 
bench), and will prevent them being scat- 
tered about, and also prevent marking up a 
nice bench. 

This arrangement allows a clear space at 
right side of working glass, near the front 
for tweezers, screwdrivers, bench keys, case 
tool, pin vises and a few much-used tools. 
Be careful not to overload the bench with 
tools just because you have them, or to 
show, but just the every-day necessary ones, 
and learn, if it takes a year, to keep each 
tool in its proper place. I hear you say 
“Old granny!” Well, an expert is an old 
granny when he gets to know what is good 
for him. Is it not better to be able to put 
your hand right on to the very tool you 
want, rather than hunt the bench all over for 
it and then not find it? 








S. J. Miller has opened a jewelry store at 
339 Virginia Ave., Indianapolis, Ind. 
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To Remove Broken Jewel 





LANESVILLE, O., April 4, 1925. 


Technical Editor, THe JEwELERS’ CIRCULAR: 

Dear Editor: 

AM always interested in the Workshop 

Notes Department and I feel it is the 
duty of every experienced watchmaker to 
contribute to its columns, for in that way we 
assist our fellow workmen and “we are not 
too old to learn ourselves.” I have acquired 
many valuable ideas from the Workshop 
Notes. I never fail to read this department, 
as it not only imparts to me something I 
never thought of, but often offers an oppor- 
tunity to study for improvement. As an ex- 
ample, let me refer to Question No. 4003, 
regarding the removal of old balance staffs. 

To draw the temper from a high grade 
staff, not only softens the balance arm, but 
the balance gets overheated and the free end 
of the rim curves too deep inward and is 
liable to set and make the balance worth- 
less for compensation. To avoid this, a hole 
the diameter of the hairspring hub and deep 
enough to reach the balance arm, is drilled 
in a piece of iron wire, finished like a blunt 
punch and is used to grind away that part 
of the staff with emery or oil stone powder. 

I would also like to offer my method of 
removing a broken jewel, without in the 
least injuring the setting. 

Place the jewel on an anvil and, with a 
punch not larger than the jewel, crush the 
jewel, which can then be pushed out with 
the point of a pegwood. If the jewel is 
too deep in the setting and cannot reach the 
anvil, it should be placed on a suitable stump 
in the staking tool. 

Yours truly, 
E. J. Kasse. 





Aut Caesar, Aut Napoleon 

Here are two stories illustrating the dif- 
ference between intoxication and insanity. 

A man was standing on the corner of 38th 
St. and Fifth Ave. He said to a policeman: 

“Officer, will you please tell me which is 
the other side of the street?” 

“Yes sir,” said the policeman, “the other 
side of the street is over there.” 

So the man crossed the street where he 
addressed a citizen: 

“Will you please tell me, sir, is this the 
other side of the street?” 

“No,” said the citizen, “the other side is 
over there.” 

“That’s what I thought,” said the man, 
“but the officer said it was over here.” 

A man was visiting Bloomingdale with a 
doctor. The doctor pointed to a man raking 
up leaves and said: “Ask that man who he 
is.” He did so and got this reply: 

“IT am Julius Caesar.” 

“Well, I am very glad to meet you. I 
have read the account of your campaign 
against the Gauls when I was a boy and I 
am glad to meet the author of that book.” 

Upon leaving the grounds, the man again 
encountered Julius Caesar raking up leaves. 

“I beg pardon, sir, who did you say you 
were?” 

“I am Napoleon Bonaparte.” 

“But I thought you said you were Julius 
Caesar?” 

“Yes, but that was by a different mother.” 
—Common Sense. 
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A Revelation in Unbreakable Watch Crystals. 
Introducing P. B. U. CRYSTALOIDS. , 


After considerable experiment we have developed an UNBREAKABLE CRYSTAL, considered by 
authorities to be the best and most practical ever offered to the trade. 


BECAUSE: They are molded into shape with a PERMANENT BEVEL (Pat. Applied for). This differs 
materially from the ordinary unbreakable crystals. The PERMANENT BEVEL which has a POSITIVE 


SURFACE and a SHARP SHOULDER makes the crystal easy to fit and impossible to warp or spring 
out, due to changes in TEMPERATURE. 

ABSOLUTELY DUSTPROOF. NO GLUE REQUIRED. 

P. B. U. CRYSTALOIDS have overcome the objections and difficulties heretofore experienced by the use 
of unbreakable crystals. 

Only a few shapes to stock, which fit or can be made to fit (while your customer waits) to practically 
every fancy shaped case. One size of each shape is all that is necessary. 

P. B. U. CRYSTALOIDS have won the approval of the most particular jeweler. 

Send for FREE samples. 


} Permanent Bevel Unbreakable Crystal Co. 
718 Penn Avenue Pittsburgh, Pa. 
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POLISHINGS 
PLATINUM AND PLATINUM—SOLDER 
GOLD FILINGS BURNING JOBS AT ALL TIMES 
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DEE & CO. 


We manufacture real green 


Let us supply you with 2% . 
soft platinum plates Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, 
’ and solders in 10Kt., '4Kt., 


solders and wires, EVETe) Platinum and Plated Scraps. 18Kt., also white golds and 
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Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 
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5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 























May 6, 1925 










\ 
\ 


TWORKSHOP 
NOTES AND 











JEWELERS’ 





CIRCULAR 





QUERIE 


D| 












[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4004—Wedding Ring 
Overlay Job. —Please state in your column 
of Work Shop Notes the method of mak- 
ing old wedding rings into hand carved, and 
how do they cover the above with white 
gold or platinum.—O, T. 

ANSWER.—There are various methods of 
overlaying wedding rings with white gold 
or platinum. Certain of these methods are 
followed in large shops which have every 
facility at hand for turning out first class 
work in the shortest space of time. Such 
methods will not be considered in this note 
as the average small shop cannot handle it. 
But, if you have a ring sizing machine, 
rolling mill lathe and soldering outfit, the 
method which follows may be adapted to 
your requirements. Our first step will be 
to learn the width and thickness which is 
required in the finished ring. Assuming that 
a ring is brought in for overlaying platinum 
or white gold and the ring is 4 mm, wide 
by 2 mm. thick. The platinum or white 
gold stock which is used for overlay jobs is 
usually about .010 in thickness. This thick- 
ness may vary of course, but .010 is amply 
thick enough to produce a first class job. 
Assuming that our job is to be overlayed on 
top and sides and that the finished ring must 
be 24% mm. wide by 2 mm. thick, our next 
step will be to turn the ring down to the 
proper dimensions. This may be readily done 
by placing the ring on a wooden mandrill 
held in the lathe and reducing to size with 
the graver. We must make due allowance 
for the stock which will be used in the 
overlay; in this case, deduct .020 for the 
‘ two sides and .010 for the thickness. If 
the size of the ring must be altered, it should 
be done previous to turning down to the new 
shape and it is best to make it about one- 
half size smaller than the required size as 
the ring may be enlarged slightly in over- 
laying. Where the proper shape is produced, 
we may measure over the outside of the 
ring and determine what size band will fit 
the outside diameter of our remodeled ring. 
By using a slide gauge, we may easily de- 
termine this. We will assume that a flat 
hand ting size 10 will fit over the remodeled 
ring. Then our next step will be to deter- 
mine the width of this thin band. This may 
be done by folding a piece of hard paper 
over the outside of the ring. We will assume 
that the width should be 5 mm. 

Our next step will be to roll out a piece 
of stock to .010 in thickness, then cut to 
the proper width which is 5 mm., and the 
proper length to make a ring size 10. This 
strip of stock should be rounded up and 
welded together. There is no objection to 
‘soldering except. that the seam may show in 
the finished work, whereas, a soldered seam 


may show and would be objectionable in 
some cases. After welding, the thin band 
may be rounded on the mandrill until it 
just fits snugly over the remodeled ring. 
The ring should be placed in the center of 
the band and soldered securely in place, 
using a very small amount of solder, just 
enough to hold it in place. 

Our next step will be to use the ring 
sizing machine and force the thin band 
down over the ring, using rather a wide die 
at first and gradually working into a die of 
proper width to shape the ring to the desired 
shape. In most wedding rings there will be 
engraved letters which are usually worn 
very much and we must preserve the original 
engraving. This may be done if we are care- 
ful. In very light engraving, it is best to 
protect the engraving by placing a piece of 
paper around the mandrill while we are 
forcing the metal over the ring. 

Assuming that the metal has been forced 
over the remodeled ring, then we may pro- 
ceed to trim the inside edges and work 
them down smooth with a burnisher. A 
bezel chuck is a great help in such work, as 
the rough edges may be quickly smoothed in 
the lathe and then burnished down hard 
against the edge of the ring, which makes a 
very neat job. 

Our job of overlaying is now completed. 
If it is desired to carve the ring, this is 
simply an engraver’s job and is carved 
with the regular tools that are used for en- 
graving. Most rings of this type have a 
row of fine beads or mill graining around 
the edge. This work may best be done by 
placing the ring on a mandrill and mill- 
graining in the lathe with a suitable tool. 
Such millgraining may be produced better 
and sharper in the lathe than can be done 
by hand, although very good work may be 
done by hand. 


Question No. 4005.—14Karat Plating 


Solution. —/ have been trying to do 14-karat 
plating on watch cases and similar pieces. 


So far, I have not been able to obtain the 
proper color—H. L. M. 

ANswer.—Almost any shade or color of 
gold may be obtained if we proceed in the 
proper manner, but any karat solution re- 
quires considerable attention in order to 
obtain uniform results. It is best to elimi- 
nate silver entirely from karat solutions as 
the plating when done with a solution con- 
taining silver is more liable to tarnish. 

For 14 karat solution try: 

Distilled’ water .....:.... 2 quarts 

Fine gold 5 dwts. 

Sodium cyanide 5 ozs. 

Copper carbonate—sufficient to obtain 
the desired shade. 

fine gold should be 
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to chloride, which. may be done by 
placing the gold in an evaporating dish and 
adding about four times the weight of aqua 
regia. i. e., three parts hydrochloric acid, one 
part nitric acid, each C. P. Heat should be 
applied until the gold is in solution, adding 
more of the aqua regia if it is required. 
When the gold is all in. solution, then the 
mass should be evaporated to a dark, thick 
syrup and removed from the heat. When 
cool, add about four ounces of distilled 
water and filter through filter paper to re- 
move any slight amount of silver chloride 
which may have formed. In this form, we 
have gold chloride which is ready to add to 
our cyanide solution, The cyanide may be 
dissolved in the water and the gold chloride 
added, stirring constantly until thoroughly 
mixed. Then add small quantities of copper 
carbonate until the desired shade is obtained. 
Heat should be applied while obtaining the 
proper shade and also while plating; about 
120° to 130° is a good working temperature. 
The solution should be well stirred with 
each addition of copper carbonate and after 
plating the work should be scratch brushed 
and examined carefully until we obtain the 
desired color. 

Copper carbonate may be obtained from 
the chemical supply houses, but we can 
easily make it and it will dissolve much more 
readily when it is made up fresh. 

To make copper carbonate, dissolve one 
pound of copper sulphate in two quarts of 
hot water. Then in another vessel, dissolve 
one pound of sodium carbonate (sal soda) 
in hot water. Add the sodium carbonate 
solution to the copper carbonate solution 
with constant stirring until effervescence 
ceases. Allow this to settle, then syphon off 
the clear liquid and add more hot water. 
Repeat this operation several times, until the 
sodium sulphate is washed out. Then stretch 
a piece of cheesecloth across a large jar and 
place two filter papers on the cloth. Pour 
the copper carbonate into the filter papers 
and most of the water will be filtered out. 
The copper carbonate obtained in this man- 
ner will readily dissolve in our cyanide solu- 
tion. 

The anode for 14 karat plating may be 
made by alloying 14 parts fine gold with 10 
parts oreide. This makes an anode that is 
free from silver and as the goods when 
plated are free from silver, they will not 
readily tarnish. The anode should be rolled 
out to about 24 gage and suspended in the 
solution on a wire or strip of the same ma- 
terial as the anode. 

We have mentioned that heat should be 
applied while plating articles. In this con- 
nection, it should be borne in mind that many 
shades may be obtained simply by varying 
the temperature of the solution. The tem- 
perature may vary from 60° to 200°. At 
60° we obtain the palest shade from a given 
solution while at 200° we obtain the darkest 
shade and between these ranges of tempera- 
ture we may obtain all of the various shades 
of color between the palest and the darkest 
shade. The strength of the current which is 
used for plating also governs the color of 
the deposit to a great extent; a weak cur- 
rent usually tends to bring out the richer 
tones, while a strong current will tend to 
bring out the paler shades. Experience is 
the best teacher in obtaining the required 
shades and with careful experimenting, you 
should be able to obtain any desired shade. 
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Orrice ann Works, 119 West TupPER STREE3 
BuFFALO, N.Y. U.S.A. 


Hoover wants and welcomes your busi- 
ness and shows it by giving back in 
products or cash, every penny’s worth 
that belongs to you—for the waste ma- 
terial of any description containing 
precious metals that you send. 

Special sweep sacks, steel barrels, shipping 
tags and price list gladly sent on request. 
Precious metals for any purpose bought from Hoover 
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fied. Their physical and working qualities are unex- 
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Under such a policy you can afford 
to try Hoover. 
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does not hesitate to pay the price for those that are able 
to make good. Address a card to 
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Dept. C, Peoria, IIlinois 
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(Contined from issue of April 1) 

PEFORE closing our consideration of 
chronoscopes and chronographs, operated 
by clock-work movement, we will mention 
to our readers a little pocket instrument, 
indicating hundredths of a second, and 
which is nothing more than the self-styled 
ordinary stop watch, but of which the bal- 
ance and the balance spring regulator are 
so designed as to allow the estimation of 

the second in place of giving the fifth. 
In attempting to remedy the irregularity 





ratus is employed for recording phenomena 
hardly exceeding the one-hundredth of a 
second, such as the movement of a gun 
on its sliding carriage. It is composed of a 
tuning fork, the vibrations of which are 
electrically maintained; this tuning fork is 
provided with a stylus attached to its arm, 
which records its vibrations on a dial, 
coated with lamp black and moving with 
the mobile part of the gun. 

We will describe the ingenious electro- 
chronoscope, devised by our fellow citizen, 
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the striker fh’, operated by the spring h 
prevents it from rebounding. The part g 
acts on a spring i’; in the course of its 
oscillations, it presses this spring against 
the stud 7’ and allows it to pass; the stud 
’ and the spring i are in circuit with the 
electro magnet c. The part a carries a 
rod j' along which the globe j’ can be 
moved for the purpose of causing the du- 
ration of the oscillations of the armature 
to vary. The part a has in addition two 
arms, bearing pins k and k’ acting on the 
teeth of a wheel J, which can revolve about 
an axis m and which is fastened to a sec- 
ond wheel n, which has double the number 
of teeth of the wheel J. On the wheel n 
are drawn the diversions n’, which move 
under a pointer 0. Between the teeth of 
the wheel » a cutter p enters, carried by 
a spring p’ provided with an armature gq, 
which can be attracted by an electro-mag- 
net 7. 

The electro-magnet r is located on a 
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of the development of the barrel spring, 
the fusee with its chain, of the old- 
fashioned watch, with crown-wheel escape- 
ment, may reappear. The result would be 
better, but should we have accuracy? No, 
because the wheel trains of clockworks, no 
matter how perfect they may be, are too 
much subject to outside influences; to men- 
tion no other, we may note the viscosity of 
the oil, necessary for the lubrication of the 
friction of the pivots. This factor is al- 
ready quite important in watches indicating 
the seconds; how can we hope that it will 
not have an effect in an apparatus designed 
to record, with accuracy, hundredths of a 
second. 
PART IIT. 

In employing as the motive power elec- 
trical power, marked progress was realized 
in regard to the regularity in operation of 
the instruments. 

The most sensitive of the chronographs 
based on the employment of this power, is 
the electric tuning fork or “diapason,” 
known as the “velocimeter.” This appa- 


Edw. Dégalli¢u, at present assistant direc- 
tor of the chronological school of St. Imier, 
and former pupil of that of Geneva, This 
interesting instrument forms the subject of 
Swiss patent No. 76,114, class 72a, and is 
now the property of the “Zenith” factory. 

The outline drawings presented here- 
with (Figs. 17 and 17a), and the descrip- 
tion that follows, will enable the reader 
to understand the principle of this chrono- 
scope. 

The apparatus consists of an electro- 
magnet, c, the soft iron armature of which 
b is attached by the intermediation of a 
spring blade d to a support e. The arma- 
ture b carries a piece a, having an arm f 
entering a notch continued in a part g, 
which oscillates on a screw g’, between two 
extreme positions, limited on the one hand 
by the stud 7’, and on the other by the stop 
t; against the part g abuts one end of a 
striker k’, the other end of which strikes 
against a spring h when the part g, under 
the influence of the arm f oscillates from 
one of its extreme positions to the other, 
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circuit from a source of electric power. 
When there is a closure of the circuit at y, 
the armature g is attracted, and the spring 
p’ is caused to strike against a stud s; 
current can then pass through the spring p’ 
of the armature q connected electrically 
with the electro-magnet c. On passing 
from the electro-magnet c, the current is 
conducted by a stud 7’. The electro-magnet 
c then attracts the armature b, the result 
of which is to cause the pin k& to act on one 
of the teeth of the wheel /, which turns by 
a small are of a circle, corresponding to 
half a tooth, about its axis m carrying 
with it the wheel n, already released by 
the attraction of the armature q, this wheel, 
nm advancing one tooth; the arm f causes 
the part g to oscillate about g’, the spring 
i then escapes from the stud i’, which 
causes the interruption of the circuit from 
the electro-magnet c. The latter no longer 
attracts the armature b, which by action 
of the spring d removes its original posi- 
tion, as a result of which the pin k’ has 
acted in its turn against one of the teeth 
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of the wheel J. The parts return to the 
point indicated above, the functions com- 
mence again and continue as I have just 
described them as long as the interrupter 
is closed. It is, therefore, the armature b 
that causes the interruptions of the current 
in the electro-magnet c, and this armature 
is itself set in vibration as soon as the 
current is admitted to this electro-magnet. 
The pins k and k’ impart to the wheel / 
and consequently to the wheel n, which is 
in one piece with it, a discontinuous rotary 
movement, the average speed of which is 
exactly determined by the frequency of the 
variations of the armature, conjointly with 
the number of teeth in the wheel /. 
Immediately on the breaking of the cir- 
cuit by means of the interrupter y, the 
electro-magnet r is no longer excited and 
its armature gq is left to the influence of 
the spring p’, the latter, by means of its 
cutter p makes the wheel » immovable, at 
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the same time interrupting its contact with 
the stud s. It will, therefore, be impossible 
for the pin k’ to move the wheel /, if at 
the moment the spring d tends to return b 
and a into their resting position. This 
arrangement has for its purpose to allow 
the stoppage of unequal divisions on the 
wheel » in relation to the index o. The 
tooth located in front of the pin k’ can 
only advance in the event of a subsequent 
closure of the circuit of the electro-mag- 
net f. 

The ball 7 can be moved along the 
threaded rod ;’ in such manner that the 
duration of the oscillations can be regu- 
lated so that the divisions n’ correspond 
to the fractions of units of time measure- 
ment, to hundredths of a second for in- 
stance, 

The interruption y allows the circuit of 
the electro-magnet r to be opened or 
closed, the effect of which is to start or 
stop the instrument at will, which will in- 
dicate by the divisions n’ drawn on the 
wheel n, the time that has elapsed between 
the closing and the opening of the circuit. 

The chronoscope presented, recalls in 
principle, the electric bell; it is of extreme 
simplicity, a quality that is of great im- 
portance from the scientific and practical 
points of view. 

The motive power these 


adopted for 


various apparatuses ensures a much greater 
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regularity than the spring power of clock- 
work movement instruments, but cannot 
be regarded as ideal. The fall of a body 
constitutes a uniform power, an invariable 
basis of cumparison; but electric power 
cannot always ensure the guarantee of ab- 
solute regularity. As a fact, it has not 
been possible so far to obtain electric gen- 
erators furnishing a supply without any 
variation. As a consequence, scientifically 
speaking, there is no pretension at having 
solved by the employment of this source 
of power, the problem of the perfect chro- 
noscope or chronograph. 

3efore discontinuing the examination of 
this group of instruments, I will take the 
liberty of presenting an apparatus of my 
personal conception, and before describing 
it I wish to emphatically state that I have 
not any idea of surpassing my predecessors 
nor of creating a perfect apparatus, meet- 
ing all requirements. 

It is presented in the illustration, Fig. 18, 
page 141, and consists of an_ electric 
motor a of constant output, as constant as 
can practically be. The tubular axes b 
of this motor, surmounted by a plate c is 
traversed by a rod d, bearing on its upper 
end the dial e of the instrument. This 
dial e is moved by the motor a when it 
rests cn the plate c, whence it can be re- 
moved by a lever f, acting on the lower 
end of the rod d, susceptible of operation 
by an electro-magnet g, the electric circuits 
of which are closed at opportune moments. 
The removal of the dial e from the plate c, 
not only has the effect of interrupting its 
movement by the motor a, but also of 
pressing it against the ring h placed above 


it and designed to make it immovable. 
This ring, suitably divided, includes a 
vernier and makes it possible to read 


easily, even the very minute fractions of 
the time of observation. 

If this apparatus does not represent the 
absolute idea of scientific chronometry of 
the greatest exactness, it at least provides 
a guarantee of uniformity as perfect as it 
is possible to obtain by the employment 
of electrical energy, because its mobile 
organ, intended for observations, obtains 
its delivery of speed on a motor of a speed 
regarded practically as regular, which 
motor does not have to be started at the 
beginning of an observation or stopped at 
its conclusion. This arrangement possesses 
the advantage of a reduction of the inertia 
of parts momentarily mobile, and that dur- 
ing the progress of the observation the 
inertia is reduced to a strict minimum by 
the employment of a light dial, of alumi- 
num, for instance. 

The employment of a vernier for the 
reading of the observations, according to 
the arrangement proposed, amounts to an 
actual advantage by assuring the estima- 
tion of minute fractions of the chro- 
nometric unit, without it being necessary to 


employ a dial provided with very close 
divisions. 
A counter, registering the number of 


revolutions of the dial at the time of each 
observation, is necessary. The apparatus 
to prove practical, should also be provided 
with an arrangement to ensure with facil- 
ity, the return of the dial to zero. 

In closing this article, which has en- 
abled me to point out the types of the 
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various chronographic and _ chronoscopic 
apparatuses of highest accuracy, I would 
mention, moreover, the Curthing-Marcel 
Desprez “photogronograph.” This instru- 
ment is based on the relation that tests 
the plane of polarisatior. of a luminous 
pencil passing through a tube filled with 
sulphide of carbon and surrounded by a 
solenoid placed in an electric circuit. 

I will not go into the subject of this 
instrument so interesting from a scientific 
standpoint, at greater length, because it 
would be necessary, in an examination into 
its action, to preface .t with studies of 
physical phenomena, that would compel me 
to trespass on the patience of the reader. 

The review we have made of the instru- 
ments employed for the chronometrical 
study of the phenomena that form an in- 
separable factor in tests of firearms, dem- 
onstrates to us the necessity for extreme 
exactness in the estimation of an exceed- 
ingly minute fraction of time. This pre- 
cision has not yet been solved in every 
instance; it is, by the use of the La 

3oulengé apparatus, for observations of 
brief duration, but not yet for the longer 
periods than those that demand the obser- 
vations effected with the aid of this in- 
strument. 

In speaking of precision, I understand 
by this term a scientific accuracy without 
mental reservation of the hypotheses sus- 
ceptible of attaining the exact value of the 
word used. I may explain myself by an 
example: the passive forces in a wheel 
train lead to disturbances in the regularity 
of the result arived at; these disturbances 
may be practically counteracted by a Hipp 
regulator, but in spite of the tangible solu- 
tion, we have nevertheless present in mind 
the hypothesis of the dilation of the blade 
of the regulator. As a consequence, from 
the point of view of pure science, the re- 
quirements called for in the term accuracy, 
have not been absolutely realized. This, 
it may be objected, is splitting hairs, I 
resent this reproach, because I admire a 
wonderful result obtained by exactitude on 
the division of the second. I consider that 
it is the duty of the chronometrist to seek 

to render his labors more and more scien- 
tific, so that I may be pardoned this re- 
dundancy of speech. This accuracy need 
not stop at the estimation of phenomena 
lasting but a few fractions of a second, but 
also to many minutes, hours and days. It 
should, to be exact, guarantee the absolute 
exactness of the divisions of life. The 
problem presented to our mind, is that 
which occupied the attention of our prede- 
cessors and which will certainly arouse the 
interest of our children and grandchildren. 
The duty of the present generation is to 
lay its offering on the altar of progress; 
let us then make an effort to learn how 
to profit by the experience of our predeces- 
sors and point out more precisely the 
accuracy of chronometry. 
H. CHAPONNIERE. 
[THE END] 








ryan Leibel of the J. C. Leibel & Son 
Jewelry Co., 23rd Ave. and Eighth St., 
Meridian, Miss., accompanied by Herbert 
Greenwald, of the Greenwald Auto Supply 
Co. enjoyed an unusual and _ interesting 
pleasure trip recently through Florida. 






























[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of April 28, 1925 
1,535,085. WATCH HOLDER. Henry Bam- 
BERGER, Newark, N. J., assignor to Newark 
Watch Case Material Co., Newark, N. J. 
Filed Feb. 28, 1924. Serial 695,616. 7 Claims. 
A watch holder which comprises spaced front and 








rear sections, a bracket member, and latching means 

on said member to engage said sections to hold 

them together and to said member. 

1,535,286. BALANCE ESCAPEMENT. Jacos B. 
Bates, Cambridge, Ohio, assignor of one-half 
to W. M. Bradford, Cambridge, Ohio. Filed 
April 30, 1923. Serial 635,441. 5 Claims. 

A balance escapement comprising an escape wheel, 

a gear train for actuating said wheel, a_ pallet 

operatively associated with said wheel, a balance 

wheel, a pin in fixed relation to said balance wheel, 





and means intermediate said pallet and said pin 
whereby the balance wheel is actuated to rotate 
continuously and whereby said pallet is, in turn, 
initially actuated by said balance wheel, said means 
including forks alternately engageable with said pin. 
1,535,884. ORNAMENTAL CHAIN. Henry 
Wo tcott, Providence, R. I. Filed Oct. 27, 
1924. Serial 746,004. 2 Claims. 
In an article of the type set forth, a series of 
exterior hollow casings having open ends and _ pro- 
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vided with perforations, resilient carrier members 
mounted in the casings, projections on the carrier 


members registering in the perforations to lock the 

carriers, slidable links upon the carriers extending 

into adjacent shells adapted to engage the carriers 
therein, and springs supported by the links engaging 
the carriers. 

1,535,975. BROOCH PIN OR THE LIKE. Carr 
G. Wuuirtstruck, Elgin, Ill. Filed May 21, 
1923. Serial: 640,313. 7 Claims. 

In an article of the kind described, an open faced 
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frame, a display medium therewithin and visible 
through the face thereof, a back plate arranged 
within the frame rearwardly of the display medium, 
and means for securing the back plate in position 
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comprising a fixed element on the plate in inter- 
locking relation with a part of the frame, and a 
rotatable element mounted to swivel on the plate 
for co-operation with another part of the frame, 
a pin mounted on the rotatable element, and means 
releasably holding the pin whereby to lock the 
rotatable element against swiveling, substantially as 


described. 
DESIGNS 


67,121. WATCHCASE APPENDAGE. ArtHuR 
P. Conant, Fort Thomas, Ky., assignor to 








The Wadsworth Watch Case Co., Dayton, Ky. 
Filed Nov. 21, 1924. Serial 11,435. Term of 
patent 14 years. 

67,147. FINGER RING. Curron N. Kerru, 





Springfield, O. Filed Aug. 3, 1923. Serial 
6,931. Term of patent 3% years. 


67,149. VANITY CASE. Watrter Morris Lancs- 
porF, New York, N. Y., assignor to S. Langs- 





dorf & Co., Ine., New York. Filed Feb. 3, 
1925. Serial 12,249. Term of patent 3% 
years. 

67,152. FINGER RING. Jack Martin, New 
York, N. Y., assignor to The Guarantee Find- 





ing Co., Inc., Newark, N. J., a Corporation 
of New Jersey. Filed Jan, 27, 1925. Serial 
No. 12,159. Term of patent 3% years. 





UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published April 28, 1925 


Ser. 188,902. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) THe Gruen Watcu Co., 
Cincinnati, O. Filed Nov. 26, 1923. 

The trade-mark comprises the particular color 
scheme employed with the containers of the goods, 
said containers comprising an outer brown covering, 
a black pad covering the bottom of the container 
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and on which the goods are disposed, a golden 
covering for the inside of the lid of the container, 
and a golden edging extending about the black pad. 
No claim is made to the representation of the 
container per se. 
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Particular description of goods.—Watches. 
Claims use since 1913. 


Ser. 210,400. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) ApotpHe Scuwos, INc., 
New York. Filed March 2, 1925. 


MEADOWBROOK 


Particular description of goods.—Watches and 
Watch Movements. 
Claims use since Sept. 26, 1924. 
Ser. 210,410. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) ApotpHe Scuwos, Inc., 
New York. Filed March 2, 1925. 


CAMEO 


Particular description of goods.—Watches and 
Watch Movements. 
Claims use since Sept. 26, 1924. 








Knowing Why the Profits Are Small 





(Continued from page 127) 








is as bad as counting chickens before they 
hatch. 

So those figures on losses from bad debts 
are important. They should ‘be referred 
to frequently, for reference to them cer- 
tainly will spur one on to keep collections 
up. And that information like all the in- 
formation on the annual balance sheet is 
of the utmost value to the business man who 
wants to profit from experience and who 
realizes the wisdom of being guided in the 
future by what he learns from the past. 








John F. Reilly, North Little Rock, Ark., 
has asked the aid of the police in an effort 
to locate a negro who came to his store re- 
cently and purchased a watch and chain for 
$28, offering to pay with a check. He told 
Mr. Reilly that he had money in a North 
Little Rock bank. When the bank was 
called it was said that the check of James 
Johnson, the name given by the negro, would 
be good for $28. The jeweler thought the 
check was all right and did not present it 
until later, when it was learned that the 
James Johnson who had the checking ac- 
count in the bank, and whose name the negro 
used, is a white man and had nothing to do 
with the matter in any way. The negro, who 
represented himself as Johnson, claimed to 
be working at the Missouri Pacific shops, 
but inquiry regarding this man has resulted 
in the information that no negro answering 
his description is or has been recently work- 
ing there. 
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FLOOR SPACE 
2 x 6 FEET 
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ALL-IN-ONE OUTFIT with 
POLISHING DUST COLLECTOR 








What It Will Do: 


DRILLING 
FRAZING 
REAMING 
POLISHING 
MELTING 
ANNEALING 
SOLDERING 
CASTING 


FOR THE SHOP 
SHOWROOM 
STOCK ROOM 


A One-Man Outfit 


that does the same 


Shipped all Complete, 
set up as shown, ready 
to go right to work. 


Runs from 
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idends. Just the 
outfit for the man 
that wants to 
make every inch 
of space earn its 
way. Smooth 
running, ball 
bearing machine. 
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Two In One 


A combined 
crucible and 
Muffle Furnace. 
Crucible capac- 
ity 12 lbs. metal. 
Muffle 314” wide, 
2%” high, 6%” 
deep. Just the 


After tipaiainte Our Course in Watchmaking, thing atate 


Engraving and Jewelry Repairing apace, “Wille: hie cli “ele, tah ak Sema apparatus. 


Buffalo Dental Mfg. Co. 


BUFFALO, N. Y. U. S. A. 


NYES OIL 


for 50 years the Standard Lubricant 
The for Watches and Clocks 


Philadelphia College of Horology 
Buy of Your Jobber 





E cannot satisfy the large demand for com- 

petent, skilled workmen, graduates of our school 

—able the very day they finish their courses to 
accept good paying positions. Will you fill one of these 
positions ? 











You can save time and money by preparing at our school. 
For 30 years satisfied students have been trained by our 
system of practical education. You do real work in a 
shop thoroughly equipped with modern tools. You re- 
ceive individual attention and careful supervision from 
instructors qualified by years of successful experience in 
actual business and in teaching. 


A better position is waiting for you. Why delay prepara- 
tions! Begin today by writing for our FREE booklet that 
will give you full information. 


Broad and Somerset Streets 


Classes for Men and Women PHILADELPHIA, PA. 


When Writing Please Mention Jewelers’ Circular 

















